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What Is Retail Service? 


The word ‘‘Service’’ as applied to the business of a retail 
lumberman is all embracing. When one speaks of a retailer 
doing something out of the usual in assisting a customer, it is 
common to say ‘‘that is Service.’? In a way it is a term 
vaguely understood by all, but suddenly to ask the average 
retailer ‘‘What is Service?’’ would more than likely draw the 
reply, ‘‘Service is Service.’’ To bring out some expression as 
to just what service is and what relation it is to the lumber 
industry, the AMERICAN LUMBERMAN recently announced a 
contest which will be concluded Oct. 8. The definitions of 
Retail Service already received have been numerous and indi- 





THE A. B. C.’s OF RETAIL SERVICE 


A is for Advertise. Bring ’em to you. 

B is the Benefit, customers due. 

C is for Cordial, an asset you’ll find. 

D’s for Delivery, your contract to bind. 
E’s for Endeavor to meet them half way. 
F is for Friendship, to cause them to stay. 
G’s for Geniality, friendship’s foundation. 
H is for Help, to the whole of creation, 

I is for Interest, not all in your own. 

J is for Justice, to make yourself known. 

K is for Kindness for all in adversity. 

L’s for Liberality linked up with sympathy. 
M is for Memory, the mark of attention. 

N is the Nerve, for that ounce of prevention. 
O is the Office, where life’s in the making. 
P is for Promise, to keep without breaking. 
Q’s for the Questions arising each day. 
R’s the Reply that drives anger away. 

S is Sagacity. 

T is Tenacity. 

U’s for Unswerving in all we’re about. 

V’s for Veracity. 

W for Willingness. 

X for the Times we help each other out. 
Y’s for the Years when we slave like a Turk. 
Z’s for the Zeal which we put in our work. 


SERVICE IS NEVER OUR DUTY TO SHIRK! 
—From a Florida Dealer. 











cate that the dealers have been giving thought to the subject of 
‘*Service.’’ Some of the definitions are short and some are 
long. A typical example of a short one, written by an Okla- 
homa retailer, is ‘‘ Retail Service is doing the right thing at the 
right time and refraining from doing the wrong thing at all 
times.’’ 

The following two definitions of retail service, as well as the 
one above are printed in urder to give other retailers an idea of 
what some consider retail service to be; these contributions 
have not yet been considered by the judges of the contest and 
may or may not be awarded prizes. 





RETAIL SERVICE 


The slogan of our company is ‘‘ Prompt Service,’’ but 
we do not stop there, we also give personal service. 


It is our aim to have all goods promptly on hand dur- 
ing construction, and altho we do not run a delivery, 
we have many times after closing hours taken out in the 
country some building material that a farmer was in a 
hurry for, and we find by giving this service we get in 
return non-competitive trade. 

We also make it a point to note the buildings on each 
farm we pass, and whether or not they need repairing; 
this data we jot down in a note book and when our 
farmer friend comes in, we talk building to him. 


We keep a big variety of farm building plans on hand, 
and always figured, so when we show him one he likes 
we can at the same time quote him the price. 


We make a special effort to please the women. We 
have a file of the names of all women in this part of 
the country. When we have something of special in- 
terest to the housewife, we use this file, and, let me say, 
with extraordinary good results. 


We also keep a rest room open for the ladies (the only 
one in town). Here they may rest, write or lounge, and 
they naturally drive here with their husbands when com- 
ing to town. 

During construction of a building we visit it several 
times, and by conferring with the contractor, we are 
able to move a lot of ‘‘ odd stuff,’’ short lengths ete. that 
we would not be able to move otherwise. 

Coupled with our slogan of ‘‘Prompt Service’? is 
‘‘Home of Quality,’’ and as we live up to our slogans 
at all times, we find them very effective in our increas- 
ing business.—From a Minnesota Dealer. 











For Full Details Regarding the “Retail Service” Contest See Page 38 of this issue of the American Lumberman 
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of the Retail Lumber Yard 
Progressive retailers have learned about our “ Facilities for Service”. 
Progressive buyers demand the kind of yard stock that we turn out. 
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Open Shop Seems Only Solution 


HEN JUDGE LANDIS’ DECISION in the wage arbitration 
between the Building Construction Employers’ Association, 
the Associated Builders, and the Chicago Building Trades 

ouncil was announced on Wednesday of last week everyone sup- 
posed that it would supply the impetus needed for the resumption 
of building activity on a large scale. While there was some 
zrumbling last week over the awards, particularly by the trades 
whose wage scales, because of wasteful practices which they re- 
fused to rectify or for other valid reasons, had been cut the deepest, 
few even of those best informed on the situation supposed that any 
of the unions which had entered the agreement would repudiate the 
decision of the arbitrator whom they had themselves selected and 
whose decisions they had solemnly agreed to abide by. 

Unhappily, however, unionism of the type represented by the 
organizations which have treated their agreement as a mere scrap 
of paper—to be observed if decisions are in their favor and disre- 
garded if against them—has once more run true to form. Not only 
employers but the, public in general are asking what basis can 
possibly: exist for axhitration, for the alleged right of collective bar- 
gaining, or for negotiations of any sort, if unions can not be trusted 
to keep their pledge word. That organized labor has dealt itself 
a “severe blow in its attitude toward the Landis decision is beyond 


question. State Senator John Dailey, chairman of the Hlinois joint 
legislative commission, appointed to investigate building conditions, 
expressed the general sentiment when in concluding an address ‘be- 
fore the Chicago Association of Commerce on Wednesday he said 
that he had always been a friend of organized labor, but that. “if 
the unions fail to abide by Judge Landis’ decision they will alienate 
every friend they have.” 

Early in the week J udge Landis promised an early sihennioas at 
which the dissatisfied unions. would be afforded opportunity. to pre- 
sent arguments sustaining their contention that the award,-as 
regarded them, was unfair. Upon learning, however, that some of 
the trades had walked out as a “protest” against: the decision, 
Judge Landis quite properly refused to consider a rehearing until 
every man had returned to work and remained at work, as agreed. 
There the matter rests at this writing, so far as further action by 
the umpire is concerned. 

The situation is complicated by the fact that the carpenters, whe 
refused to comply with the conditions of the preliminary uniform 
agreement under which the arbitration was carried out, now refuse 
to accept the wage of $1 an hour which the umpire stated would be 
the rate fixed in case they later reconsidered and accepted the con- 
ditions laid down by him. As a result of their refusal, the employ- 
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ers have announced their intention of employing nonunion car- 
penters. Latest advices as the AMERICAN LUMBERMAN goes to press 
are that nonunion carpenters are being hired quite generally, that 
the supply is ample, and that the men are willing and glad to work 
for $1 an hour. 

That the conditions existing at this moment point straight toward 
the open shop in the building trades of Chicago is so evident as 
hardly to need statement. Indeed, in the opinion of some of those 
in closest touch with the situation the open shop is now inevitable, 
or as F. E. Davidson, president of the Illinois Society of Architects, 
said to a representative of the AMERICAN LUMBERMAN: “The open 
shop is not coming—it is here.” 

There is still a chance that the pressure of public opinion may 
force the unions that have repudiated their agreement to reverse 
that suicidal action, and that it also may compel the carpenters to 
accept the wage which Judge Landis, after three months’ study of 
the whole situation fixed as fair and right under existing economic 
conditions. If not—the open shop is the only solution and the 
quicker it comes the better. 


Rates Must Deflate to Commodity Level 


ITHIN RECENT YEARS, particularly since the outbreak of 
the war, investigation and interference of one kind and 
another with what used to be termed private business have 

been frequently advocated. Sometimes governmental interference 
has been warmly advocated by persons who ostensibly, in principle 
at least, are vehemently opposed to that theory of social organiza- 
tion that always would subordinate the interests of the individual to 
those of what the majority deemed the interests of the com- 
munity. 

Nobody nowadays advocates a return to the laissez faire, every- 
body for himself the devil for us all policy. But too often persons 
advocating governmental interference as a means of promoting the 
general welfare appear to act without any guiding principle what- 
ever when making definite proposals for the reform of abuses. 
These and other facts afford reason to believe that many proposals 
owe their origin as much to confusion of ideas as to unpractical 
idealism. Differences of opinion regarding the relation of present 
railroad rates to the prevalent depression afford an example in 
point. : 

Despite the fact that common carriers were placed in a special 
legal category a century or more before the advent of the locomo- 
tive, it is only within a few decades that the public character of rail- 
roads has been generally evidenced by even a modified public con- 
trol. Tho there have long been advocates of public ownership of 
railroads, complete public control could have received in this coun- 
try general acquiescence only as a war measure, and assent to such 
administration was immediately withdrawn when the crisis was 
past; not, however, without the imposition by legal enactment of a 
more comprehensive public control than had formerly been auth- 
orized. 

As social organization and particularly as industry becomes more 
complex, transportation becomes a larger factor in the everyday 
life of the people. Today it undoubtedly is the most pervasive 
influence in American affairs. It touches individual and community 
life at every point. At no former time has “place value” been so 
dominant a factor as it now is. 

While to the people of the United States there can be no such 
thing as scarcity of any essential commodity, except so far as car- 
rying facilities may be inadequate to move it from the place of 
production to the place of consumption, yet the cost of such trans- 
port may be prohibitive, and the time may come when needed goods 
will not move at the rates charged. 

Few persons analyze into their component elements the costs 
of commodities they consume, and if they did they would some- 
times be at a loss to determine their relative importance. It is 
much easier to make a “goat” of the merchant from whose hands 
they receive the goods—the retailer—than to decide what is the 
dominant factor in the retail price. The retail buyer complains of 
the wide margin between the producer’s price and the retailer’s price 
and immediately attributes the greater part of it to retailer’s profit. 
Perhaps the retailer sometimes does add too much profit, but con- 
clusions on that point can not be safely drawn until the item of 
freight has been taken into consideration. Freight is always a big 
item in lumber cost, and sometimes, as in the case of red cedar 
shingles, for example, the carrier gets more for transporting the 
shingles than the millman gets for producing them. 

It is a common mistake also in considering the labor factor in 
ultimate cost, of a house for example, to take into account only 
the carpenter and mason, the plumber and the painter; whereas 
labor of many kinds has exacted its compensation long before these 
enter into the case. That labor gives value to manufactured prod- 
ucts is admitted. It also fixes the prices for them. After labor 





in the woods, at the sawmill and in the mill yard has taken its toll 
in wage, railroad employees ranging from section hand to engineer 
and railroad president must by a sort of progression add their mite 
to the ultimate cost of all lumber that enters into transportation. 

In industry proper the prices charged fluctuate with supply and 
demand; but a freight rate when once embalmed in a tariff does not 
respond to conditions that prevail in industry generally. Lumber 
pays the same rate now when selling below cost that it paid when 
it was selling at profit; while it is no more true of railroads than 
of lumber manufacture that overhead costs are relatively higher 
in periods of depression than in times of expansion. Railroads lay 
off their men, reduce the size and number of their trains and take 
other steps to curtail operations to the level of demand; why should 
they not reduce the price of the thing they have to sell the same 
as producers reduce the prices of commodities carried by the roads? 
Surely, lumber sold at cost owing to light demand can hardly be 
expected to bear the same rate as when sold at a good profit. If 
the lumber manufacturer cuts his price to move his product, why 
may not the carrier cut his rate to increase his traffic? 

In the midst of depression and deflation in all other industries 
it would appear logical to expect something like a corresponding 
deflation in railroad wages and railroad rates. The effect is the 
same whether freight rates go up or commodity prices go down; 
a point eventually is reached at which the transportation charge is 
greater than the traffic will bear. So far as lumber is concerned 
that is the present situation, and sentiment in the industry is rap- 
idly shaping into an insistent demand for substantial reductions 
in rates. 

There is nothing peculiarly sacred about the carrying business 
that exempts it from the operation of economic laws that control 
industry in general, and it need not be expected that inflated rail- 
road rates and wages will be indefinitely sustained by heavy con- 
tributions of labor and capital in industries that long ago deflated. 
It is now transportation’s turn, and the sooner it gets into line the 
better for the carriers and for business in general. 





Farmers Expect to Build and Buy 


ARMING IS THE BASIC INDUSTRY of the United States, 
and other business and industry wait on the farmers. What 
are farmers going to do? In many sections they have har- 

vested or are harvesting immense crops. Prices of farm crops are 
low, it is true; but even with the lower prices farmers are going 
to have a lot of money to spend in a rational manner, and it is to 
be expected that they will spend it in that way now if at any time 
in their history. They may not be so extravagant as they have 
been charged with being during the period of high prices, but it is 
safe to say that they will go ahead in a moderate way improving 
their farm facilities and bettering their homes and barns and other 
buildings. 

Questionnaires for the purpose of determining certain facts have 
become quite the fashion of late, and when properly conducted they 
may be expected to serve their purpose quite satisfactorily. Some- 
thing unique in questionnaires is reported on in an article in the cur- 
rent number of The Nation’s Business. A farm journal with a 
circulation of 1,100,000 among farmers had on its lists 12,824 
Smiths. Assuming that the Smiths were average, substantial and 
well to do farmers, the publisher asked them a number of ques- 
tions regarding their buying intentions—how many houses and 
barns they were going to build or repair, how many fences they 
would build, how many automobiles and what kind; how many 
tractors, trucks and motorcycles and bicycles they would buy; how 
many heating and lighting plants they would install, and some 
other questions. 

Taking the Smiths as typical farmers, the journal used their 
answers as the basis for estimating the probable buying intentions 
of all its subscribers, 1,100,000 in number. The results obtained by 
this means hold out promise of fine business for the lumber industry 
and for other industries. 

Retail lumbermen who handle paint will be interested, for 
example, in learning that 513,700 farmers will do some painting. 
In 1921, 194,700 and during 1922, 239,800 will paint their houses. 
During those two years 107,800 and 140,800 respectively will paint 
their barns. During this year 100,100 and during next year 105,600 
will paint other buildings. 

From the returns it is evident that the farmers of the United 
States are going to do their part toward relieving the building 
shortage. Forty-two thousand nine hundred are going to build 
houses this year, and an equal number are going to build barns 
also. Thirty-eight thousand five hundred plan to build houses and 
40,700 to build barns during 1922. Fifteen thousand five hundred 
farmers of this group of 1,100,000 plan to build both houses and 
barns this year or a house this year and a barn next year or vice 
versa. Other buildings contemplated bring the total up to 786,500, 
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according to the authority referred to. But this is only the new 
buildings. The questionnaire brought out the fact that 191,670 
buildings will be repaired or remodeled; so that in all there will 
be 862,000 farm buildings to be built, remodeled or repaired during 
the remainder of this year and next. 

Of course the lumbermen of the country are most interested in 
the farmers’ purchases of lumber and other building materials. But 
the farmers are not going to stop there, for 521,400 will build or 
repair fences this fall, and another 95,800 will build or repair fences 
next year. 

The Smiths replied that 11.5 percent of them would buy auto- 
mobiles this year; and this percentage when applied to the 1,100,- 
000 reading the paper would mean the purchase of 126,500 automo- 
biles; 68,500 of them will buy lighting plants this fall; 33,100 will 
install heating plants; 28,800 will buy gas engines; 78,100 will buy 
washing machines, and of these 8,300 will be electric; and 120,300 
musical instruments are to be included among the purchases. Thirty- 
three thousand one hundred intend to buy tractors, and the group 
will buy 100,000 other farm implements. 

Taking the returns as a whole and putting the value of the pur- 
chases into dollars, the total purchases of the 1,100,000 country 
families will amount to about $911,503,000. But these figures are 
for only about one-sixth of the whole number of farmers and include 
only large items. The cost of the building materials is estimated 
at $325,900,000; building tools, at $12,507,000; fencing, $34,001,000; 
paint, $17,600,000. 

It is clear from this estimate that the lumber industry will get 
directly its full share of the money placed in circulation by the 
farmers of the United States. But the industry will prosper indi- 
rectly also; for other merchants are to get immense benefits from 
the farmers’ purchases, and their prosperity will be reflected in 
their purchases of building materials. 

It would seem that there is good ground for encouragement in 


the figures and estimates here submitted. Indeed, there is already 
positive and concrete evidence of an upturn in the building industry, 
for an immense amount of building is now under way, in cities, 
suburbs, on farms and in rural villages. A drive thru almost any 
section brings to view numerous houses going up, barns being 
constructed, garages being built and remodeling of all kinds under 
way. Not only figures and estimates but the facts justify the belief 
that business has improved and that it is rapidly growing still 
better. : 


Amended Returns for Taxpayers 


LSEWHERE IN THIS issue will be found the verbatim text of 

a recent ruling by D. H. Blair, commissioner of internal 

revenue, relating to the necessity of filing amended returns 

to the tax schedule by those who in making out returns for 1917 

and the succeeding years used inflated or appreciated values in 
determining invested capital. 


This new ruling by the commissioner is in line with the recent 
decision of the United States Supreme Court in the LaBelle Iron 
Works case. A full account of that decision was published in the 
AMERICAN LUMBERMAN of May 21, this year. 

The amended returns, if such are required, must be filed within 
ninety days from the date of the decision, that is on or before 
Nov. 26. The ruling as published does not state whether notice will 
be served on taxpayers who must file amended returns; but the 
inference is that each must decide for himself whether he should 
do so. It is clearly stated, however, that “failure to file amended 
returns within the time specified will subject the taxpayer to the 
penalties provided for in section 3,176, United States Revised 
Statutes, as amended.” It is further announced that payment of 
such additional tax as shall be shown to be due by the amended 
returns must be made at the time the amended returns are filed. 











STATISTICS SHOW TREND OF INDUSTRY 


(Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 15.—The Depart- 
ment of Commerce late yesterday issued its 
‘Survey of Current Business’’ covering re- 
turns for July, which according to plans should 
have been available in August to be of the great- 
est value in pointing out the trends in indus- 
try. The ‘‘survey’’ is printed in the same form 
as the new weekly commerce reports and covers 
seventy-eight pages of tabulations. 

Index numbers are used as well as actual 
average of production and shipments in the 
case of lumber. General figures on lumber 
were furnished by the National Lumber Manu- 
facturers’ Association, while the Oak Flooring 
Manufacturers’ Association furnished figures 
covering that industry. 

Using 1913 as the base year with an index 
number of 100, the summary gives lumber pro- 
duction in July of this year as 108, in June as 
120 and in July, 1920, as 117, showing a de- 
crease of 10 percent between June and July of 
this year and a decrease of 7.7 percent between 
July this year and July a year ago. 

Since the number of mills reporting each 
month varies rather widely, the average per mill 
is used as the only information immediately 
available. It is expected that in the next issue 
figures more representative of the trend in the 
udustry will be used. 

Using 1913 as 100, the monthly average pro- 
uetion of lumber in 1914 is given as 98 and 
of shipments as 97. The highest monthly aver- 
ige production for any year since 1913 was 
125 in 1916; when shipments were 126, rela- 
‘ive to 100 in 1913. 

Peak production was in May, 1920, for which 
an index number of 140 is given relative to 
i913. Shipments during that month were 120. 
"he monthly average of production for 1920 is 
ziven as 119; and of shipments as 108. In 
November, 1920, production dropped to 99 and 
shipments to 84; while in December production 
was 76 and shipments 73. 

In January of this year production was 71 
and shipments 74; February, production 80 and 
shipments 78; March, production 96 and ship- 
ments 97; April, production 102 and shipments 
104; May, production 124 and shipments 120; 
June, production 120 and shipments 104; July, 
production 90 and shipments 75. 


Average monthly production for 1913, 719 
mills reporting, shows a cut of 1,561,917,000 
feet; and average shipments per mill of 1,513,- 
917,000 feet. In 1914, average cut and ship- 
ments were slightly less than in 1913, with only 
614 mills reporting. Fewer mills reported dur- 
ing any year, including 1920, than in 1913. 
Each year except 1914 showed a gain in both 
production and shipments over the 1913 average. 

In January, 1921, the average cut per mill, 
538 mills reporting, is given as 1,111,100,000 
feet and shipments as 1,114,100,000 feet; Febru- 
ary production, 536 mills reporting, 1,249,300,- 
000 feet and shipments 1,175,600,000 feet; 
March, 531 mills reporting, production 1,503,- 
100,000 feet and shipments 1,474,200,000 feet; 
April, 484 mills reporting, production 1,591,- 
700,000 feet and shipments 1,569,600,000 feet; 
May, 481 mills reporting, production 1,942,800,- 
000 feet and shipments 1,816,300,000 feet; June, 
465 mills reporting, production 1,880,100,000 
feet and shipments 1,574,200,000 feet; July, 471 
mills reporting, production 1,686,940,000 feet 
and shipments 1,397,490,000 feet. 

Using 1913 as 100, oak flooring production 
in 1914, monthly average, is given as 112, ship- 
ments 114, orders booked 122, stocks on hand 
183 and unfilled orders on hand the first of 
each month 80. The highest monthly average 
for any year was in 1916, when production is 
given as 173 relative to 100 in 1913; shipments 
191, orders booked 187, stocks on hand 250, and 
unfilled orders 251. 

The monthly average production for 1920 was 
161, shipments 130, orders booked 104, stocks 
on hand 258 and unfilled orders 178. Peak pro- 
duction was reached in May, 1920, when it was 
229 relative to 100 in 1913. Shipments during 


Index Shows 1921 as Percent- 


that month were 173, orders booked 78, stocks 
on hand 180 and unfilled orders 253. 

Figures for 1921 are given in the accom- 
panying table. 

Oak flooring figures, according to the state- 
ment of the association to the Bureau of the 
Census, represent reports from 25 mills and con- 
stitute about ninety percent of the industry. In 
1913, the base year, the production was 6,675,- 
000 feet, shipments 6,009,000 feet, orders booked 
6,104,000 feet, stocks on hand 9,000,000 feet 
and unfilied orders 7,250,000 feet. The monthly 
average for each year up to 1917 shows an in- 
crease over 1913 in production, shipments, orders 
booked and stocks on hand. Unfilled orders 
were smaller in 1914 and 1915. In 1918 pro- 
duction dropped down to 4,858,000 feet or less 
than half that of 1917, while shipments and 
orders booked were about half those of the pre- 
ceeding year. 

The largest monthly average production 
shown is 15,296,000 feet in May, 1920. Pro- 
duction then gradually decreased until January 
of this year. 


FIRE CAUSES $100,000 LOSS 


SPOKANE, WasH., Sept. 10.—A spectacular 
blaze that could be seen from all parts of the 
city destroyed 4,000,000 feet of white and 
western pine lumber in the yard of the Hedlund 
Box & Lumber Co. early last Sunday morning. 
The estimated loss is $100,000 of which about 
70 percent is covered by insurance. Thanks 
to the efficient work of the city fire department, 
the plant itself, closely adjoining, was not 
damaged. 








Statistics by Feet for Average Mill Production, April 











age of 1913 Figures to July, 1921 ‘ 
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July... 193 212 180 391 391 12,895,000 12,737,000 10,996,000 2a, 9,969,000 














*Approximate figures. 
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WANTS 200 TONS OF SAWDUST 

Can you advise me where we can locate ap- 
proximately two hundred tons of sawdust for an 
ice house? If you can put us in touch with parties 
that can furnish this, the favor will be much ap- 
preciated.—Inquiry No. 361. 

The inquiry comes from northwestern Mis- 
souri, and the address will be furnished on re- 
quest. It is not stated whether hardwood or 
softwood sawdust is preferred.—EDITOR. | 


What is the leading wood in the United 
States for each of the following articles: 
Lead pencils, shuttles, veneers, golf club 
handies?—Query XXIV. 


INTERESTED IN VENEER MILL 

1 wish information about veneers, as to value of 
product and cost of constructing mill. I have a 
nice lot of swamp pine, gum, oak, ash and beech. 
If you have books treating this subject, and also 
of the manufacture of plain lumber, please send 
me a list.—Inquiry No. 363. 

{This inquiry comes from Louisiana and the 
address of the inquirer will be supplied on re- 
quest. The AMERICAN LUMBERMAN’S catalogue 
of books has been sent him, from which he can 
make choice of suchas he thinks would benefit 
him. On the subject of veneers the book by 
N. C. Brown, ‘‘ Forest Products,’’ has been 
recommended. The work contains much valu- 
able information concerning the manufacture of 
veneers and panels. Prices and costs change so 
much and so often that they can hardly be dis- 
cussed in a book, but a good account is given 
of machines that will be needed, and some bases 
for estimating cost of production.—Ep1Tor. | 


When Bishop Asbury made his horseback 
journey from Baltimore to Pittsburgh 145 
years ago, what were the leading kinds of 
timber he probably saw?—Query XXII. 


EIGHT PERCENT OFF GRADE 


At the present time there seem to be more com- 
plaints filed by purchasers of lumber than usual, 
and we have in hand one case in which our cus- 
tomer, the purchaser, complained that a car of drop 
siding was off grade and at our suggestion and 
expense an association inspector was put on the 
shipment with the result that the customer’s com- 
plaint was upheld to the extent that about 8 per- 
cent of the material was found to be off grade, 
while the maximum variation allowed under the 
Southern Pine Association rules is 5 percent. 

‘This matter being settled, we asked our cus- 
tomer to send us settlement covering that portion 
of the car that was on grade, we to assume re- 
sponsibility for the off grade stock, but he abso- 
lutely refused. to accept that portion of the ship- 
ment that was found to be on grade. 

We feel that this position is unwarranted, and 
wish you would advise us thru your Query and 
Comment column whether there is any way that 
we can force this buyer to take the material that 
is on grade as billed. Any information that you 
can give us along this line will be appreciated. 

We .might say that the sale was made in Ala- 
bama, the’ shipment originated in Mississippi, and 
the lumber was shipped to an Ohio point.—INQUIRY 
No. 334.’ 

'[This is not a new question, it having come 
up. many, times in business transactions. The 
erux of the matter is, if part of a shipment 
is not up to grade, must the seller take the 
part which is up to grade, tho rejecting the 
rest? ~ 

This was discussed in the Query and Com- 
ment department of the AMERICAN LUMBER- 
MAN, Inquiry ‘No. 92, Jan. 15, 1921, where 33 
percent of the shipment was below grade, and 
our opinion then expressed was that the buyer 
may. reject the stock below grade, but must 
take the rest. 

In a letter written by Davies & Jones, at- 
torneys-at-law, Washington, D. C., this view 
was held to be not exactly correct, and their 
letter, setting forth a view somewhat different 
from ours, but not wholly opposite, was pub- 
lished in the Query and Comment department 
of this paper, March 26, 1921. Their . view 


was that if a shipment is ‘‘non-severable,’’ and 
part is not up to grade, the buyer may reject 
all. That leaves open to question whether a 
ear of lumber is ‘‘non-severable.’’ It can be 
divided according to classes or grades, and for 
that reason our opinion is that it should be 
classed as severable. However, we can find 
no record that any competent court has rendered 
an opinion on that particular subject, where 
lumber is the commodity to be considered. The 
matter can be discussed pro and con without 
settling anything, until a court or some other 
competent authority settles the point. 

But does not the ‘‘Uniform Order Blank’’ 
cover the question? That blank has been adopt- 
ted by some lumber associations, and will prob- 
ably be adopted by others. So far as its author- 
ity goes, it settles it, where it stipulates on 
the face of the blank: ‘‘ All lumber determined 
to be up to grade shall be paid for according 
to invoice price; stock below grade to remain 
property of seller, unless otherwise agreed.’’ 

If the uniform order blank is accepted as the 
rule in the present case, the buyer must take 
the 92 percent that is up to grade, and may 





“SERVICE?” 


Do you know what “SERVICE” 
is? If so, here is an easy way to 


earn 
$25.00 
for the best definition of 
“RETAIL SERVICE” 
The American Lumberman will 
give the following prizes: 


i SPPererrer. 
Second ......... 15 
a 


Contributions not to exceed 
1,000 words and to be in our 
hands not later than Oct. 8. 











reject-the 8 percent that is below grade. lr 
the uniform order blank is not accepted, and the 
case goes to court, we must await the court’s 
decision as to the meaning of ‘‘non-severable’’ 
as applied to lumber. if it is non-severable 
the buyer can refuse the whole shipment; if it 
is severable, he must take what is up to grade 
and may refuse to take the rest.—Eprror. ] 


Does a mill driven by waterpower run 
faster by night than by day?—Query XXXII. 


SIZE OF THE LUMBER INDUSTRY 

What is our annual output of lumber, and its 
approximate value? The number of sawmills oper- 
ating in this country, and number of employees? 
Number of retail yards; capital employed, and 
business done ?—Inquiry No. 365. 

[The annual production of lumber, averaged 
for the five year period. 1914-1918, was 36,- 
376,000,000 feet per year. The average millyard 
value of this lumber was $16 per thousand, or 
total per year $582,028,000. 

The number of active sawmills, averaged for 
the five years 1914-1918, was 26,980. The num- 
ber of employees in sawmills and in logging 
operations, averaged for the years 1899, 1904, 
1909 and 1914, was 630,131. 

The number of retail lumber yards in the 
United States is approximately 44,000. The in- 
vestment in retail yards aggregates about $1,- 
386,000 and the retail yards handle yearly about 
28,000,000,000 feet of lumber.—Ebrror. | 


DEMAND FOR CEDAR BEVEL SIDING 

We have a large call for straight cars of %4)x6- 
inch clear A and B red cedar bevel siding, in 3- to 
9-foot lengths. We think we could also use the 
same in western spruce or western white pine. We 
would like for interested parties to write or wire 
us, stating the amount of each length and grade, 
also price, mill basis, net to them.—INQuiry No. 
362, . 

[The address of the inquirer, in an eastern 
city, will be furnished on request.—EbITor. | 


Why did pioneer road makers so often go 
over hills when they might as easily have 
gone around them?—Query XXXVI. 


CATALOGS WANTED IN CHINA 

Where can I procure books, journals and catalogs 
on the subjects of woodworking, furniture making 
and wooden buildings ?—INquiIRry No. 338, 

[This inquiry comes from a reader of thi 
AMERICAN LUMBERMAN who lives on the oppo 
site side of the world, in Manchuria, one of th 
northern provinces of China. That part of 
China is developing rapidly, and its resources 
are great. It would probably be advantageous 
to business men of this country, engaged in the 
lines mentioned by him, to send him the litera 
ture he wants. It is likely that he is interested 
in machinery for working wood, in designs and 
plans for furniture, and in house plans which an 
architect could use. Lumbermen with stock suit 
able for that country might learn something to 
their advantage by communicating with him. 
Apparently he is a user of wood, and Man 
churia imports much that it uses, tho the coun 
try and part of Siberia adjoining have some 
forests. The most accessible port for the part 
of Manchuria where the inquirer lives is Vladi- 
vostok in Siberia; but Dalney and Port Arthur 
might be available. Interested parties will be 
furnished the address of the inquirer on re 
quest.—EDITOR. ] 


When a celebrated French explorer 240 
years ago made a journey “500 leagues west 
from Ottawa (Canada)” where was the end 
of his journey, located by modern geography, 
and what and where were the principal kinds 
of timber encountered?—Query XXX. 


OPERATING SAWMILLS 

Our engineer is corresponding with American 
manufacturers of engines and other machinery for 
operating mills and working wood, because we want 
to be informed of differences between the American 
wood industry and ours. We are looking for a 
book dealing with the peculiarities of American 
sawmills, and the arrangement of the machinery, 
the number of employees, the arrangement of log 
stock places, drying and further manufacture of 
the lumber, the removal of shavings and other de- 
tails. Do you know of such a book and can you 
quote us the price ?—INquiryY No. 343. 

[This inquiry came from Vienna, Austria, 
from a reader of the AMERICAN LUMBERMAN 
who had already received from us a number of 
books dealing with the lumber industry. Re- 
plying to the inquiry we have recommended a 
small book published by us in 1918, ‘‘How to 
Build and Operate a Sawmill.’’ Another work 
recommended is ‘‘ Lumbering and Woodworking 
Industries of the United States and Canada,’’ 
by F. A. Leete of the Imperial Forest Service 
of India, published at Simla, India, in 1920. It 
may seem unusual that a book on American 
industries by an author as far away as India 
should be recommended as an authority on this 
subject. But Mr. Leete spent ‘a year in Amer- 
ica and collected and compiled a great deal of 
valuable information intended primarily for 
use of the forest service of India in the devel- 
opment of the forest resources of that country. 
No single American writer, so far as we know, 
has covered the subject in the comprehensive 
way that Mr. Leete has covered it, and for that 
reason, we have recommended his work to the 
inquirer. When this work was first published, it 
was reviewed in the columns of the AMERICAN 
LUMBERMAN.—EDITOR. ] , 
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Continued activity has been shown by the 
southern pine market during the last week. 
‘he tone is good, and the advancing tendency 
is very distinct. Building operations in large 
sections of the country are developing very 
favorably and the majority of retailers report 
ood business. From Kansas City, a typical 
xample of middle West cities, it is reported 
that the city ‘‘is in the midst of a real home 
building boom and the local retailers are being 
‘axed to figure new bills and supply the lumber 
as rapidly as it is sold.’’ High grade flooring, 
ceiling and finish are becoming more and more 
conspicuous on account of the demand for 
them, their scarcity and their strength. These 
items had advanced about $6 since the end of 
last month. Dimension is higher by about $3, 
and lower grades, especially No. 2 boards, are 
also showing greater strength. The settlement 
of troubles in the oil fields of México and the 
resumption of work in the Tampico district 
have resulted in a spurt in the export trade 
with that country; and the export market in 
general shows a better tone, with some large 
shipments recently having been made to 
Europe, the West Indies, and South and Cen- 
tral America. Railroad business continues to 
develop, and altho fair in volume it is apparent 
that the hand to mouth policy is still in effect. 
The hardwood market is retaining the im- 
provement developed during the last month, 
and is decidedly stronger in tone. The revival 
that has been apparent in softwoods, particu- 
larly in southern pine, has not yet gone to the 
same length in the hardwood trade but, altho 
the latter in comparison still is rather dull, the 
outlook is much better. Manufacturers of 
flooring and interior trim, enjoying a very 
fair business due to the development of build- 
ing operations, are still the best buyers. ‘The 
furniture plants are buying fair sized quan- 
tities, but not in the volume that was ex- 
pected. They have considerable business on 
their books but persist in clinging to the policy 
of buying only for immediate requirements. 
It is unquestionable that much of the hesita- 
tion in buying ahead is due to the expectation 
of lower freight rates, but hardwood manufac- 
turers take the position that by the time these 
become operative, hardwood prices will have 
iadvaneed to such an extent that cheaper deliv- 
ered prices than those now obtainable will be 
out of the question. The export movement is 
xpanding steadily. One large shipping organ- 
zation last week shippé@_to Europe a total of 
1,000,000 feet of hard lumber and reports 
‘hat foreign business ig@fiacreasing very satis- 
actorily. Many of thg*exporters, however, 
express dissatisfaction agith prices which for- 
eign buyers are oer and they are hesitat- 
ing to extend required amounts on credit. 
Redwood distributer! report a very fair 
volume of eastern demand for California red- 
wood, following the radical reductions in 
‘rices announced last week. These reductions 


amounted to $10 to $15 on practically® all 
items of ceiling, drop siding and _ finish, 
and up to $20 on such special items, 
such as squares, flitches ete. One-, 1%, 
and 14-inch shop has been reduced $7, and 
2-inch $12. The only item to show an advance 
was bevel siding in the 5- and 6-inch widths, 
which went up $2. Bevel siding in 4- and 
8-inch widths, all short bevel siding and 
Colonial and bungalow siding show no change; 
all other items on the list were reduced. 

Additional improvement of the Douglas fir 
market is reported this week as a result of the 
recent expansion in building operations and 
retail lumber trade in practically all consum- 
ing territories. The demand from the East has 
shown quite a spurt, while local and California 
demand hold up strongly, with indications of 
continuance thruout the fall and winter; and 
due to the depleted assortment it is becoming 
increasingly difficult to place orders. Drop 
siding has advanced $2, and flooring and ceil- 
ing are up $1 or more. The urgent requests for 
immediate shipment show how badly retailers 
and other consumers need the lumber, and lead 
the manufacturers to believe that should a 
real building boom develop before new stocks 
could be manufactured, a market situation 
not unlike that of two years ago is likely to 
develop. Encouraging to the manufacturers is 
the news that association prices on fir logs last 
week were dropped to $10, $15 and $20, from 
$12, $16 and $20; but not a great quantity of 
logs is available. The shingle market is very 
strong, due to a demand which is out of all 
proportion to available supplies. Exports of 
cedar logs, flitches and squares to Japan seem 
to have reached the peak. There has been a 
lull in this trade, but some shippers attribute 
this not to requirements having been satisfied, 
but to the lack of cargo space. 


J. E. Rhodes, secretary-manager of the 
Southern Pine Association, in an address be- 
fore the Arkansas Soft Pine Bureau on Sept. 
13 reviewed the statistical condition or situa- 
tion of southern pine in a very thoro manner. 
The statistics showed that on the whole the 
southern pine market is in reasonably good 
shape and that the mills are not carrying a 
very heavy volume of unsold lumber, compared 
with 1915 and 1916. 

The following is a brief of a table showing 
stocks and orders on hand (average per mill) 
for the association: One 
on hand 


(end of 
month) 


Stocks 
on hand 
(end of 
ments month) 
Dec., 1914.... 2,400,534 8,321,712 
Dec., 1915.... 2,715,364 7,443,377 2,614,792 
Dec., 1916.... 2,558, 2,881,641 9,577,521 4,196,564 
Dec., 1917.... 2, 2,320,821 8,345,122 5,005,231 
Dec., 1918.... 2,127,015 6,032,379 3,168,542 
Dec., 1919.... 2,206,061 6,277,395 3,539,586 
Dec., 1920.... 1,695,758 8,143,034 1,657,094 
July, 1921.... 2,280,512 2,159,766 7,706,563 1,413,973 


Another table gave a summary of average 


Produc- 


Ship- 
tion 


Month 





Lumber Movement for Thirty-five Weeks* 


Sowtiiewn Hise Ageeiatigis . occ. ccc cw cevcccncnse 


Association. . 


Beginning week ended Jan. 8, 1921, and including week ended Sept. 3, 1921. 


* 
National Lumber Manufacturers’ Association. 


Cut 
a eae wae 2,388,806,902 


Orders 
2,436,534,157 
91,839,606 
2,528,373,763 
1,778,832,985 
52,851,153 
1,831,684,138 
417,000,000 
14,575,000 
431,575,000 
286,178,000 
3,920,000 
290,098,000 
104,398,000 
3,920,000 
108,318,000 
165,119,824 
7,210,787 
172,330,611 


Shipments 

2,446,173,933 
78,454,426 
2,524,628,359 
1,795,411,137 
57,456,202 
1,852,867,339 
425,918,728 
16,293,000 
442,211,728 
136,974,000 
4,280,000 
141,254,000 
110,610,000 
4,280,000 
114,890,000 
181,846,750 

6 00 


188/312;050 


67,766,786 
2,456,573,688 
1,676,171,699 

56,879,5¢ 
1,733,051,237 

481,072,082 
15,202,000 
496,274,082 
176,850,000 
5,825,000 
182,675,000 
177,290,000 
5,825,000 
183,115,000 
193,688,770 

: 114 
201,512,884 
72,341,000 

,199,000 

73,540,000 
5,326,664,891 5,320,684,476 5,412,496,512 
Compiled by the 


prices for a number of grades for periods of 
ten days for 1920 and 1921 so far as the figures 
are available. The following gives the peak 
price, the low price and the present price as 
taken from the table: 

: os. 


Rw 
-= 


std 
di- 


1210 (all 
1#8, (all 
lengths) 
%@3% or 
BéBtr. 


lengths) 
No. 2 com. bds., 


No. 2 com. bds 
No. 1 com, 
Timbers, 4@4 to 
8a8 up to 20’ 
Bébtr. VG floor- 
ing, 3%” face 


mension, 
2x24—16 


Drop 


$52h aoe quis aero 89" 
nes . ad. sees eeee 


ves SAO 
Aug. 31... 

* Highest price reported. 

+ Lowest price reported, being 72.2 percent be- 
low highest. 

Lowest price reported, being 74.8. percent be- 
low highest. 

§ Lowest price reported, being 68.4 percent be- 
low highest. 

{ Lowest price reported, being 61.7 percent be- 
low highest. 

|| Lowest price reported, being 67.5 percent be- 
low highest. j 

¢ Lowest price reported, being 62.7 percent be- 
low highest. 

Continuing, he said: 

Total stocks held by the mills reporting de- 
creased 14 percent from the first of the year to 
June 1, since when they have shown a slight gain 
of 3 percent. 

Orders on hand were 98.6 percent greater May 
1 than they were Jan. 1. They have declined 15.9 
percent since May. . 

Available stocks not covered by orders declined 
22.6 percent during the period from January to 
June but have increased 4.5 percent since then. 

During August average shipments per mill ex- 
ceeded production by 112,320 feet, according to 
weekly reports received. from subscribers. It 
may therefore be assumed that the average 
stocks as of Aug. 1 of 6,079,980 feet have been 
depleted to that extent, and now approximate 
5,967,660 feet. 

From Aug. 1 to Sept. 1 average unfilled orders 
per mill increased 20 percent. Orders on hand 
Aug. 1 of 1,014,904 feet have undoubtedly in- 
creased by a like amount, which would make 
the orders total 1,217,884 feet Sept. 1. i 

Assuming these figures to be approximately 
correct, available stocks not covered by orders 
on Sept. 1 should be 4,749,776 feet. 


Decline in Stocks in Percent Since Dec. 31, 1920 


No. 1 common.... 
No. 1 dimension.. 
No. 2 common.... 
No, 2 dimension.. 
No. 3 common.... 
No. 3 dimension.. 
B&btr. rough 
Small timber in 


4 3 
Flat grain flooring 57. 
Ceiling 

Partition 

Drop siding 

Car siding. 
Byrkit lath 
Misce’l stock...... 


DOOM MWe oor 
WOW Dabo alr 
WOOUO rd Oe 


* Shows increase. 

Mr. Rhodes in concluding presented figures 
showing that so far this year there has not 
been a car shortage but that the surplus of 
ears has declined from 507,427 in April of this 
year to 297,784 in August, each month after 
April showing a decline in the surplus. He 
also gave figures showing that the percentage 
of bad order ears has increased from 8.5 on 
Jan. 1 to 16.3, or 376,417, on Aug. 1. It is 
Jan. 1 to 16.3, or 376,417, on Aug. 1. 


Britain Will Soon Have to Import 
Cincinnati, Onto, Sept. 13.—Ben Ruben- 
stein, London (England) representative of 
Mowbray & Robinson, is on a visit to Cincinnati 
to confer with the home office on matters per- 
taining to the firm’s business in Europe. Mr. 
Rubenstein reports that conditions in the British 
Isles are gradually improving and that there 
is prospect of better business developing right 
along. He reported that the great stocks of 
Government lumber which had been put on the 
market were being used up, and that to fill 
future orders lumber would have to be imported. 
He says that recovery will be a somewhat slow 
ess but looks for an orderly development 
rom this point forward. 
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A Constructive Message to the Industry 


Upon his return recently from an extended tour of Europe L. S. Case, general manager of the Weyerhaeuser 
Sales Co., issued a ringing letter of encouragement to the salesmen of that company that is a clarion call to renewed 
effort, the expression of a sublime faith in America and its ability to recover from the general business depression it 
has experienced ; a reaffirmation of the creed that real success can be attained only by hard work; and a challenge to 


the loyalty and ability of every member of the sales force. 


In reality Mr. Case’s letter is a constructive message to 


the lumber industry and the AMERICAN LuMBERMAN takes pleasure in giving it to the trade. 


The writer has just returned from a very enjoyable three months’ 
trip to Europe. I wish I could see each one of you and shake hands 
and tell you all about it and have you tell me all about your joys 
and troubles. I have seen some of you but I want you all to know 
that I am mighty glad to be back in the U. S. A. and that I am 
happy and proud to be in an organization of red blooded American 
owners, Officers, helpers and salesmen like ours. 


President Harding sent out a Labor Day message and as perhaps 
some of you may not have seen it we include it in this bulletin: 


The White House, Washington, Sept. 5. 

It makes no undue demand on optimism to extend a cheerful 
and confident greeting to the American people on Labor Day of 
this year. Conditions are improving and there is every indica- 
tion that they will continue to do so. For this the largest meas- 
ure of credit is due to the American people themselves. They 
have recognized that they must get back to hard work and use- 
ful production and with their wonted good sense have accepted 
the situation. The administration has undertaken to give every 
Possible encouragement and assistance and will continue, with- 
out wearying, to seek out and apply the measures calculated to 
help a people so generously willing to help themselves.— Warren 
G. Harding. 


This is a most timely message. It will be well worth your while 
to read the first paragraph again. Even tho you may disagree with 
the President politically you can not fail to admit that those Ameri- 
cans who ‘have recognized that they must get back to hard work 
and useful production’’ are coming along comfortably as compared 
with those who can not or will not adjust themselves to conditions. 

Automobiles, including pleasure cars, are still being sold. Re- 
cently while in Detroit I was informed that four of the largest 
manufacturers of automobiles were running to almost normal capac- 
ity and are behind on, their orders. And in this there is a story of 
efficiency—the eternal question of the survival of the fittest. When 
the prices of automobiles were reduced the executives told their em- 
ployees that production must be increased and that costs had to be 
reduced. The record of each man was investigated and the less effi- 
cient were dropped from the payroll. By this means the number of 
employees was reduced about 25 percent. Those who remained did 
more and better work and the output of cars per hundred man unit 
increased almost one-third. In the meantime something like ten 
thousand men have been sleeping on newspapers in the Detroit 
parks this summer because they lost their jobs. 

As a whole this country is not having ‘‘hard times.’’ Not much. 
Undoubtedly we have left ‘‘soft times’’ behind us for a while. Lots 
of men who half a dozen years ago were getting their lunches at 
cafeterias or modest lunch counters are now complaining bitterly 
about the high prices of honeydew melon and porterhouse steaks at 
expensive hotels. 

Rents have not been materially reduced and they can not or will 
not be until the renters decide they prefer to own their own homes 
and cut out unjustified luxuries, automobiles, phonographs, oriental 
rugs, expensive theaters and meals and get down to fundamentals 
and get enough cash ahead so the money lenders will be eagerly 


looking for men who have saved enough to make a substantial down - 


payment on a new home. There are millions of dollars in this coun- 
try held by trustees for minors, colleges, hospitals and other pur- 
poses that by the terms of the trust can be invested only in mort- 
gages on real estate. This means that there will be a lot of money 
available for building just as soon as the people who control it can 
find places to loan it where the security is satisfactory. 

Perhaps a word or two as to conditions in Europe might be of in- 


terest. Business in all the European countries suffered severely as 
a result of the war. The housing problem is acute. The world can 
not stop building for six or seven years and the people continue to 
have ample shelter. But the Europeans seem to be getting back to 
normal more rapidly than we are in America. The slogan is work 
and work efficiently. Italy, France and Belgium are building rap- 
idly. The battlefields and devastated sections are fast being re- 
claimed and the people seem to be trying by hard work to forget the 
horrible war and personal sorrows and uncalled for ravages. Great 
Britain’s losses in men, money and material were heavy and perhaps 
the Anglo-Saxon not being of as a mercurial tempefament as the 
Latin is a little slower to recover from a shock. It seemed to me 
thatthe British were a trifle more serious and sad than the people on 
the Continent. There is considerable building in England and it is 
increasing altho there is still much unemployment. 


While our party was in London one of the biggest lumber yards in 
the city advertised in the Sunday papers for fifty men and over five 
thousand responded, many of them being up at the yard gate before 
midnight so as to get first chance. Some of the stronger men were 
accused of trying to crowd out the weaker, a riot followed and in 
the mix-up the plant and all the stock was destroyed by fire. No 
one could be sure just how the fire started and the responsibility 
could not be fixed. You can draw your own conclusions. 


But what about our country and our Weyerhaeuser Sales Co. busi- 
ness? You and I are living in the best country on earth and we are 
employed by the best group of lumber manufacturers in the world. 
In the many complex problems that arise let us not lose sight of fun- 
damentals. The fundamental of your job is to get orders. Remem- 
ber that basically the Weyerhaeuser group of mills have not de- 
parted from those principles that have been so successful in building 
up-their enormous business, giving employment to thousands of men 
at fair wages. 

The decrease in volume and price has occurred so fast as to almost 
stagger the best balanced executives. And yet they are still going 
ahead making plans for the future, knowing that when they go into 
the forests and produce lumber and market it they are delivering to 
the man who buys and uses it something that adds real and perma- 
nent value to his estate. 

Our job is to sell this lumber and we must not be outsold. The 
salesman who loses an order because he is really undersold can be 
forgiven, but what about the man who is ‘‘outsold’’? 

Get into your consciousness these facts. Our grades are right— 
association standard—no juggling. The same thing applies to sizes. 
Both grades and sizes have been adopted after years of careful 
study and are exactly what 90 percent or more of lumber users need 
and want. Our mills’ service is unsurpassed—and service means all 
those things that the buyer and user can justly demand. 

And our prices. You can never successfully sell our lumber unless 
you BELIEVE in our prices. They fluctuate greatly but they are al- 
ways in line with conditions and respond quickly to the influences 
that affect them. Lumber prices can not go lower than present levels 
without spelling disaster to a large part of the industry, and there- 
fore the next move must be upward. Get this thought across to your 
dealer friends, especially those whose stocks are abnormally low, 
and get them to give you such orders as will put their stocks in shape 
to take care of the requirements of the community in which they are 
doing business. 

The American people need homes, factories, farm and other build- 
ings. They can build and pay for them. Let us each do our full part 
to see that they get them. Our mills have got to make and market 
1,000,000,000 or more feet of lumber a year. We have some fifty 
salesmen. Do your own figuring. Can you sell your proportion? 
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CROOK TAKES ELECTRIC SIGN ORDERS 


Arcos, Inp., Sept. 14.—G. F. Sheely, secre- 
tary of the Indiana Retail Hardware Association 
(Ine.), has been sending out a letter to mem- 
bers of that organization directing their atten- 
tion to the operations of a man who has been 
fraudulently obtaining first payments on orders 
for electric signs. Mr. Sheely says that un- 
doubtedly this man is soliciting all classes of 
retailers and he has advised Secretary C. D. 
Root, of the Indiana Retail Lumbermen’s Asso- 
ciation, that a warning to his members might 
be advisable. In his letter Mr. Sheely says: 


June 10, 1921, a man giving the name of T. E. 
Willard and claiming to represent the Proper Elec- 
tric Sign Co., Springfield, Mass., took an order for 
the Quality Hardware Store, Iron Mountain, Mich., 
for an electric sign, and collected 20 percent of 
the purchase price of $96. 

June 29 a man giving the name of C. EB. Woods 
and claiming to represent the Day & Nite Electric 
Sign Co., Philadelphia, Pa., took an order from 
F,. A. Reynolds, Niles, Mich., for an electric sign 
and collected 20 percent of the purchase price 


of 5 
either of these dealers received his sign, and 

their letters addressed to the companies in the 
cities named were returned. We are informed by 
the Springfield Chamber of Commerce that the 
Proper Electric Sign Co. can not be found there, 
and the Philadelphia Chamber of Commerce makes 
similar report as to the Day & Nite company. 

Copies of the two contracts are now before us, 
and they are identical with the exception of the 
names and a claimed “working capital of $75,000” 
and a capacity of “90 signs a day” for the Proper, 
and a “working capital of $150,000” and a capacity 
of “200 signs per day” for the Day & Nite. 

Moreover, the “fill-in” writing in the two con- 
tracts is identical, showing that one man took both 
orders. It is clear that the scheme is crooked, 
and has no other purpose than to get the initial 
payment. I believe we should do everything we 
can to stop the operations of this crook, and, if 


— bring him to justice. 


hat he is traveling pretty fast, in an effort to 
get while the getting is good, without being caught, 
is indicated by his jump from Iron Mountain to 
Niles between June 10 and 29. 


FREIGHT INCREASE DOUBLES COST 


Sr. Louis, Mo., Sept. 14.—If freight rates 
now were the same as before the war the price 
of lumber would be lower now than before the 
war. That is the gist of an advertisement pub- 
lished in a local newspaper by the St. Louis 
Lumber Trade Exchange (retailers) this week. 
The advertisement, which covers about two- 
thirds of a newspaper page, consists mainly of a 
chart showing St. Louis wholesale F. O. B. price 
and St. Louis retail price, averaged for twenty- 
six items of southern pine lumber used in all 
construction. 

Lines on the chart indicate that a parity be- 
tween the wholesale and the retail prices was 
well maintained thruout the period covered— 
from July, 1917, to and including August, 1921. 
Starting with a wholesale price of $31 and a 
retail price of $39 in July, 1917, there was no 
sensational increase until April, 1919. At that 
time there was a decided upward trend, until the 
peak was reached in February, March and April, 
1920. Thence the fall was even more abrupt 
than the rise had been, and with the excep- 
tion of a temporary and slight upturn in Sep- 
tember, 1920, the descent continued until the 
present level of $44 per thousand retail was 
reached. 

The freight rate from sawmill to St. Louis at 
the beginning of the period considered and until 
June, 1918, was $8.55 a thousand feet; then 
the rate was increased to $10.80 a thousand 
and so remained until August, 1920, when the 
3214-ceent rate became effective and still remains, 
making the freight charge from sawmill to St. 
Louis $14.62 a thousand feet. The increase in 
freight as shown is 71 percent during the period 
considered. 

The difference in dollars and cents between 
the freight rate per thousand feet of lumber up 
to June, 1918, and the rate now is $6.07; while 
the difference between the retail price of lum- 
ber in July, 1917, and the retail price in August, 
1921, is only $5. That is to say the increase in 
freight alone absorbs not only the $5 differ- 
ence in retail price. but $1.07 more. Therefore, 
if the freight rate on lumber were the same 
today as in July, 1917, lumber at retail in St. 
Louis would be $1.07 per thousand less than at 
the earlier date. The fact is that the freight 
paid on 1,000 feet of lumber from the sawmill to 


St. Louis now is greater in many cases than the 
amount paid to the producer for the lumber. 

What is true in St. Louis is even more true in 
other centers. The high freight rates on lumber 
not only impose a grievous burden upon the 
building industry and upon industry in general, 
but they tend to obscure the fact that lumber 
prices are not high of themselves. The St. 
Louis Lumber Trade Exchange has performed 
a valuable service in thus showing that lumber 
prices have struck bottom and that any further 
reduction in price must come thru freight re- 
duction. 


INVESTED CAPITAL IN TAX RETURNS 


WASHINGTON, D. C., Sept. 12—Late in Au- 
gust a ruling of the internal revenue bureau 
was handed down by D. H. Blair, commissioner, 
of importance to lumbermen and others who 
have filed schedules of invested capital. The 
ruling follows: 


An examination of income and excess profits tax 
returns for 1917 and subsequent years has disclosed 
that many taxpayers have used appreciated and 
inflated values in determining invested capital 
shown in such returns contrary .to section 207 
of the revenue Act of 1917 and section 326 of the 
revenue Act of 1918. 

This office has held consistently that the use of 
appreciated or inflated values in determining in- 
vested capital is not permissible and this ruling 
has been sustained by the United States Supreme 
Court in the case of the LaBelle Iron Works vs. 
the United States (41 Sup. Ct. 528; T. D. 3,051). 

All taxpayers who, in the preparation of their 
income and excess profits tax returns for 1917 and 
subsequent years, have used appreciated or inflated 
values in determining the amount of their invested 





There are some lumbermen who look 
upon their business as something that 
ought to be practically self-operating, 
a@ sort of vested interest in the com- 
munity. The boom times following the 
war confirmed them in their theory; for 
they seemed to sell.as much as anybody 
else despite the fact that they offered 
little service in the modern sense and 
made only a desultory study of markets. 
These have been the real sufferers from 
the changed conditions of the present 
year. 











capital are required to file with the collector of 
internal revenue within ninety days from date of 
this decision amended returns for each of such 
years, in which the invested capital shall be com- 
puted strictly in accordance with the law and regu- 
lations and without the use of appreciated or in- 
flated values. It is not required that such amended 
returns shall include the figures shown in the orig- 
inal returns which are unaffected by this decision. 
Only such figures as are necessary to show the cor- 
rect values used in the computation of invested 
capital and such totals as are necessary to a re- 
determination of the tax need be shown. Payment 
of the additional tax shown to be due on such 
amended returns must also be made at the time 
the returns are filed. ° 

Failure to file amended returns within the time 
specified will subject taxpayers to the penalties 
rovided for in section 3,176, United States Revised 
tatues, as amended. 


BUYS SCHOONER FOR MAHOGANY TRADE 


ALEXANDRIA, VA., Sept. 12.—The Howard 
Lumber Co., of this city, has purchased from the 
Georgia Shipbuilding Corporation, of Savannah, 
Ga., the four-masted schooner Irene S. Wilkin- 
son. The vessel will be renamed the Cordelia 
Blair and refitted for the mahogany trade with 
Central America. When reconditioned it will 
load a cargo of box shooks for the West Indies, 
and after discharging will proceed thru the 
canal to the Pacific side of Central America. 
Thereafter it will make regular trips to the 
Latin countries, returning with cargoes of ma- 
hogany from the timber tracts of the Howard 
company, which are said to comprise over 500,- 
000 acres in the Darien region. 

The same stockholders that comprise the 
Howard Lumber Co. are also connected with the 
Pan-American Timber Corporation, which will 
build an uptodate band mill for the manufac- 
ture of the mahogany which the schooner brings 
from Central America, according to statement 
of John T. Howard, treasurer of the Howard 
company. 


SHIPS ANOTHER TRAIN LOAD 


MontTGoMERY, AuA., Sept. 12.—For the sec- 
ond time within recent weeks the W. L. Shep- 
herd Lumber Co., of this city, has established a 
record by shipping a solid train load of lum- 
ber. The first train load, mention of which was 
made in a recent issue of the AMERICAN LuM- 
BERMAN, consisted of thirty cars. The second 
train load consisted of forty cars which moved 
out of Montgomery over the Central of Georgia 
Railroad consigned to eastern territory. Dis- 
cussing the movement of this solid train of lum- 
ber R. C. Copeland, traffic manager of the W. 
L. Shepherd Lumber Co., said: 

This train is run for the purpose of giving quick 
and satisfactory service to our customers in the 
East and we intend to run a thru train of this 
character every ten days. It is run in addition to 
our regular volume of business. We find from ex- 
perience that by running a solid train we not only 
are able to give our customers very quick service, 
but we can better keep track of the movements of 
the cars to our various consignees. We are in 
constant touch with the movement of the train by 
wire. Experience with the first solid train of lum- 
ber we shipped to the East showed that we can 
place lumber in Baltimore in four days’ time. 

The W. L. Shepherd Lumber Co. gathers its 
lumber from various points into Montgomery 
and assembles it here for the long journey east. 
This last train of forty cars went direct thru 
to Richmond, Va., before being broken up. At 
that point it was broken up and the cars sent 
to their various destinations in eastern terri- 


tory. 

‘Thra these solid train load shipments the 
company secures preferred attention from the 
railroad traffic departments and is enabled to 
give unusually prompt service to its trade in 
the East. 


BULLISH FIRST TIME IN A YEAR 


New York, Sept. 12.—Chas. Hill, of the 
Southern Pine Sales Corporation, returned to 
New York today from Wilmington, N. C., where 
he had attended a meeting of the North Carolina 
Pine Association. Mr. Hill is enthusiastic over 
the outlook for the lumber business in the South, 
as well as in the entire East. He said the mill 
owners and dealers are optimistic and meanwhile 
that business is improving daily. 

Mr. Hill capped an interview with the repre- 
sentative of the AMERICAN LUMBERMAN with 
the statement: 

I am bullish for the first time in a year. I pre- 
dict a sharp advance in lumber prices in the im- 
mediate future. We have increased prices on all 
the better grades of pine $10 a thousand feet in 
the last thirty days and there will be further ad- 
vances. Not only have we increased prices, but 
we are selling a lot of lumber on the new sched- 
ules. Business is booming. I expect an increase 
in the price of lower grades of lumber and this 
market now is very firm. 

Mr. Hill says a great improvement in agri- 
cultural conditions in the South has taken place 
and that business generally is benefiting by 
the situation. The cotton and wheat growers 
are releasing a lot of money and in this way 
the bank situation is easing to a considerable 
extent. Much of the money that is being re- 
leased will go into building and of course this 
will serve to boom the lumber business, in his 
opinion. 

The advances in the prices of better grades 
referred to by Mr. Hill were made $5 at a time. 
He says the first increase was taken with good 
grace and thereafter the other increase was 
made. He characterized the increases as the 
salvation of business, and thereby confirmed 
the opinion of many New York lumbermen 
that prices must of necessity go up in order 
that the mills generally may start to work full 
blast. 

Resuming his summary of conditions, Mr. 
Hill said: 

All the mills in the South are short of high 
grade lumber and roofers. The shortage of roof- 
ers is very pronounced. None of them has any 
box lumber to speak of. 

When asked about the Metropolitan market, 
Mr. Hill replied: 

The Metropolitan situation is improving, too. 
The lumber business everywhere is on the up-grade. 
I am bullish on the market today, as I said before. 
The situation all around looks very satisfactory 
and encouraging. 
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Far-Sighted Wisconsin Dealer Sees His Largest Opportunity 
in Strengthening Bonds Between Farm Customer and Merchant 


In the city of Wisconsin Rapids, Wis., 
there is a retail lumber concern that is widely 
known for its modern and successful methods. 
This is Kellogg Bros. Lumber Co. This cor- 
poration is a line-yard affair, with its head 
office here in Wisconsin Rapids. 

Perhaps before we. go on we’d better say 
a word about the name of this town. It may 
be you know it as Grand Rapids. That used 
to be its name; but Michigan has a Grand 
Rapids, too, and the resulting confusion was 
bad. Now if it were Springfield no one would 
worry. There are so many Springfields that 
when a person ‘hears the name he naturally 
listens intently to hear the name of the State; 
for everybody knows that there is a Spring- 
field in Massachusetts and another in Illinois 
and another in Missouri and so on; several 
dozens of them. But there are not so many 
cities called Grand Rapids, and it happened 
often that a person who knew only of the 
Wisconsin city would send a letter there that 
should have gone to Michigan. Grand Rapids, 
Wis., was situated on the Wisconsin River, so 
it was an obvious 


mation about farming that he could use in 
furthering his lumber business, the matter of 
getting some slants on the intelligent farmer’s 
thinking would repay him for the time and 
cost. 

At least Mr. Wagers thought it would and 
accordingly went. His beliefs were con- 
firmed by his experience. It seemed so 
illuminating to him that he wondered how 
many other dealers were taking advantage 
of’ it, so he made some inquiries, and as nearly 
as he could tell he was the only retailer among 
the 2,000 or more farmers. Further, he found 
that at that time neither the farmers nor the 
teachers and administrators of the college 
looked upon the presence of a retailer with 
any great favor. He was welcome enough, in 
the sense that the courses were open to him; 
but his fellow students and his teachers didn’t 
see just how a retail merchant fitted into a 
farmers’ school. They looked upon farming 
and merchandising as two distinct occupations 
that had little or nothing in common. 

Mr. Wagers felt that this attitude of mind 


in this field, and he says frankly that it is no 
an easy task. For one thing it seems rath 
indefinite to the retailer who has not though 
much about the matter, He knows about buy 
ing lumber; for price, grades, sizes, shipmen 
payment and the like are definite things whic 
aman ean get hold of, while working out clos: 
relations of mutual ‘helpfulness between r: 
tailer and farmer seem a bit cloudy, to sa 
the least. But Mr. Wagers says that moi 
and more dealers are coming in on: the prop: 
sition as his committee has worked it out. 


Definite Help Needed in Securing Fertilizer 


In studying the field ‘to find a tangible sori 
of handle by which the thing might be heli, 
Mr. Wagers decided that in Wisconsin, ai 
least, the matter of soil fertility was th: 
best point of contact. Wisconsin, I tak 
it, has a diversity of soils and of soil pro! 
lems. In the first place there are light soils 
and heavy; and the agricultural college recog 
nizes this division by employing an exper 
for each kind. Then there are graduations 
and variations in 





change to Wisconsin 
Rapids. People are 
getting used fo it, 
and in time it will 
save much perplexity. 
The Kellogg com- 
pany has long been 
managed out of this 
beautiful little city, 
and it is a corpora- 
tion that has created 
a wide reputation for 
itself as an originator 
of new and wise ideas 
and as an aggressive 
and industrious out- 
fit in the application 
of good merchandis- 
ing methods, new:and 
old. Much might be 
said about its methods; but we’re going to 
spend most of our time in talking about a 
single phase of its work. So please under- 
stand that what we say is just a sample and 
does not by any means exhaust the matters 
of interest that center about the Kellogg 
office. 
To Sell to Farmers, Studies Their Problems 


Ralph E. Wagers is a young fellow who has 
found seope for his energy and inventiveness 
and long-sightedness in the Kellogg organi- 
zation. It would seem that keeping track of 
the multitude of duties connected with the 
operation of a line of yards would occupy his 
mind, but he has found some time to do an 
important bit of community development. 
Perhaps this story is fairly familiar to readers 
of the AMERICAN LUMBERMAN, but it will 
bear repeating. 

Mr. Wagers evidently decided quite a while 
ago that a retail lumberman who deals exten- 
sively with farmers ought to have some notion 
of scientific farming. In any event he went 
down to Madison one winter and attended the 
‘*Farmers’. Week’ short courses put on by 
the farm college. This in itself is a tip worth 
passing along, with a recommendation that it 
be used as an example for imitation. For one 
thing, the farmers who attend these short 
courses are intelligent, ambitious and in 
earnest about their jobs; else they wouldn’t 
be there. And meeting these men and hear- 
ing them talk ought to give a person some 
valuable pointers about the things farmers 
think about and by which they are influenced. 
Even if a person didn’t pick up much infor- 


Office and yards Kellogg Bros. Lumber Co., Wisconsin Rapids, Wis. 





each. The State has 
old farm land that 
has been under culti 
vation for years, ani! 
it also has forest 
land and = cut-ovei 
areas that are just 
being cleared. Con- 
sequently the prob 
lem of soils handling 
is not only important 
but also complicated. 
The agricultural col 
lege, which I believe 
in this State is a 
branch of the Stat: 








at right of the office. 


was a terrible mistake and no little of a men- 
ace to the lumber industry. He was con- 
vinced that farmer and retail lumberman 
had very much in common; that each pros- 
pered as the whole community, including the 
other fellow, prospered. He felt that while 
the farmer coulé@ offer the retailer the busi- 
ness the latter must have if he were to continue 
selling lumber, the retailer was in a position 
to offer the farmer something of equal value in 
prompt and efficient seryice and in a complete 
knowledge of the practical application. of build- 
ing to the business of farming. Feeling this 
way, he looked about for some practical way in 
which to demonstrate this fact and to offer a 
cooperative service that would represent this 
mutual relation of helpfulness. 


Shows Dealers Opportunity for Codperation 


In the first place he decided that the lum- 
bermen’s organization ought to get into the 
matter as an organization. After dué work 
Mr. Wagers succeeded in having an agricul- 
tural committee created as part of the Wis- 
consin retail lumber association. He himself 
was appointed chairman, and he set about the 
task of changing the minds of the State agri- 
cultural college executives in regard to the 
place which retail merchants hold in rela- 
tion to the agriculture of their communities. 
In this he has been successful. The teachers 
are not only ready to tolerate retailers but 
are glad of their assistance in working out 
their plans for a bigger and better State agri- 
culture. He is now engaged in the big job 
of educating retailers up to their opportunity 


Note small model house 


university, is doing 
constant practical 
work along this line, 
as are the experi 
ment stations, also. But not the least im 
portant part of the matter is to get the re- 
sults of these tests put into practical: use 
Here is where the lumber yards come in. 
They are not the only agencies, for the 
county agricultural agent is an established 
institution in Wisconsin. Mr. Wagers’ plan 
embraces the closest codperation with thes¢ 
agents. 

In the old days a few farmers used ti 
gather in institutes or something of the sort; 
I’m not sure of the name. Nearly always 
one of the most thoroly discussed subject 
was this same matter of soils and the use 
of the proper kind of fertilizer. Generally 
these farmers would get enthusiastic ove 
the matter, for it is not hard to prove th: 
importance of the correct handling of th: 
soil. They would go home and then would ex- 
perience a notable cooling of this enthusiasm. 
Some would inquire around to find out where 
they could get the materials needed, and 
when a local lumberman or feed dealer or 
hardware merchant told them the only way 
to get it was to order it in carlots they usually 
threw up their hands and quit. 

So Mr. Wagers proposes that the local lum- 
ber yard shall carry this stuff in stock, this 
fertilizer and lime or whatever local condi- 
tions require, and that the dealer have ac- 
curate information about its use. Here is 
the place where close codperation with the 
county agent is necessary. Farmers are 
getting to have no little confidence in the 
knowledge of the county agent. They are 
coming to feel that he is one of them, at least 
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at in any division of interests he would 
‘.ke their side. These agents are most of 
em trained in the Wisconsin Agricultural 
lege and they are thoroly informed in 
1e science of soils. The farmers will believe 
e county agents, should there be any dis- 
: sreement in opinion between them and the 
rtilizer dealers. It has happened in some 
stances that lumbermen have listened to 
rtilizer salesmen and have accepted their 
inions in regard to the kind of fortification 
eded by the soils of the neighborhood. 
iese salesmen are not always scientifically 
vained. Some of them are content to look 
er the land in a community and to decide 
is about like some other, place where a cer- 
t.in kind of fertilizer turned the trick. They 
vill sell a car of fertilizer on the strength 
o! their own recommendation, and perhaps 
when it comes the county agent will say it is 
not what the local fields ought to have. There 
is a pretty kettle of fish. The dealer has stuff 
the farmers are reluctant to buy, and the stuff 
they want is not available. To avoid any 
such tangle Mr. Wagers urges and practices 
the closest codperation with the county 
agents. 


Helpfulness Depends on Special Knowledge 


Mr. Wagers himself has done quite a bit of 
chemical analysis of soils for his farmer cus- 
tomers. This sort of thing has its value, 
tho chemists can’t 


the best results they have been told, sooner 
or later, that Kellogg Bros. Lumber Co. had 
aman who made a specialty of such things. 
Sooner or later, and generally sooner, the new 
farmer would come in to ask questions. He 
would find out exactly what he wanted to 
know and usually would buy some fertilizer. 
In many cases he would mention repairs or 
new building and perhaps ask for estimates. 
The result was not only the sale of the ferti- 
lizer but also of a sizable bill of lumber; and 
in this way Mr. Wagers could lay the founda- 
tion for much future business. 

Another way in which he codperates with 
the county agents is in the conducting of crop 
experiments in different parts of the com- 
munity. Altho he didn’t say so, I imagine 
these experiments have at least two pur- 
poses; one to find out what the soil of a given 
neighborhood really will do with certain 
kinds of care, and the other to demonstrate 
in the most practical way to the neighbors the 
utility of farming in a scientific way. Almost 
without exception when such an experiment 
is under way, the men who work adjoining 
farms will drop in at the Kellogg office and 
ask Mr. Wagers questions about it and in 
many cases contract for at least a small 
amount of fertilizer for the following year 
in order to try the stuff out for themselves. 

This, sketched in a rough way, is the be- 
ginning of Mr. Wagers’ campaign to make 


These dams furnish power and also log ponds 
to the paper mills which constitute no small 
part of the city’s industrial life. One of these 
mills, located near the center of the town, 
has parked a plot of an acre or perhaps a 
little less that lies in front of its office. It 
has built a rock bridge as an approach and 
has laid out the little park with skill and 
care. The grass is clasely clipped velvet that 
extends down to the water’s edge. This little 
park is open to the public as weil as to the 
employees of the mill. 

The city has earned the gratitude of its 
citizens and of all visitors by the admirable 
way in which it cares for the river banks. 
In too many river towns the waterfront is a 
place of tin cans and defunct cats and weeds 
and squatters’ shacks. Not so here. As far 
as I could see the river banks in Wisconsin 
Rapids are parked, and the turf is kept clip- 
ped to the water’s edge. One evening while 
we were there the band gave a concert from 
a stand in this riverside park, while perhaps 
some thousands of people sat on the benches 
or the’ grass or in the cars that were 
parked by the hundreds near by. No doubt 
it costs the city something, but I am ready to 
express the opinion that it“is a paying in- 
vestment. 


Lumberman Doesn’t Like Building Booms 


Not far from the Kellogg yard is the yard 
and office of the W. 





always tell just what 
elements in the soil 
will prove readily 
soluble in water and 
in what relative quan- 
tities they will be 
available. Chemical 
analysis is all right 
as far as it goes, but 
it must be supple- 
mented by careful 
observation of grow- 
ing erops. This ob- 
servation can best be 
done under the direc- 
tion of the county 
agent, tho the local 
dealer may help with 
some _ information 
about what things to 
notice in growing crops 
in order to arrive at 





A. Marling Lumber 
Co. .W. W. Marling, 
son of the head of 
the company, oper- 
ates the Wisconsin 
Rapids yard, and his 
father operates. a 
yard in Madison. 
Mr: . Marling stated 
that trade had been 
going along at a 
reasonable gait de- 
spite the fact that 
the banks had been 
loaning most of their 
money to the paper 
mills to keep them 
trundling along. 
The prosperity of 
the town depends 
largely on the paper 





the right conclusions 
about fertilizers. 

\ll this involves quite a little time and 
quite a little special knowledge that can’t 
just be picked up betweentimes. Mr. Wagers 
aimits that on this account not all dealers 
wio undertake the business make a success 
o: it. He says that the Wisconsin Rapids 
y-rd of his own company, the yard where he 
hinself takes care of this matter, does more 
1 
1 


this department than all the other yards 
the line do. 


Business Grows as Community Prospers 


A campaign of this sort must look to the 
ture for some of its results. Such a cam- 
ign is based in part upon the theory that 
a lumber business is going to grow in any 
_ven neighborhood the earning power and 
e lumber consuming capacity of the neigh- 
rhood must be increased. Of course such 
campaign does not interest a dealer whose 
'e idea about increasing business is the 
king away of part or all of some other deal- 
’s trade from him. But the beneficial re- 
its of this campaign do not lie entirely 
the future. Mr. Wagers mentioned one 
hase of practical and immediate value in 
vilding business. 
Within the last two or three years quite 
number of farmers have come in from 
llinois and Iowa and have bought land. 
fost.of these farmers have been intelligent 
cllows, some with farm college educations, 
nd they have brought along a full knowledge 
f the importance of soils and their proper 
reatment. In asking around among their 
neighbors about these things and about the 
‘ind and amount of fertilizers that will give 


Office and shed of the W. A. Marling Lumber Co. at Wisconsin Rapids, Wis. 


the retailers of Wisconsin something more 
than mere freight agents. I don’t know just 
how much of a missionary he feels himself 
to be; not much I’d guess. I think he has 
the welfare of the lumber business and of 
farming at heart, but I imagine also that he 
wants to make his own company efficient and 
thinks the best way to protect his own trade 
is to do what he can to strengthen the hands 
of his fellow retailers all over the State. He 
wouldn’t want me to give the impression that 
he’s done this thing alone. He’s not that 
kind of a fellow. He says these things are 
barely started in their pioneering stage and 
that much experience and the wisdom of 
many men will be needed to get to any sound 
conclusions. He has, of course, had the co- 
operation and good will and hearty backing 
of the Kellogg Bros., without which he could 
have got nowhere; and the Wisconsin Retail 
Lumbermen’s Association, which is one of the 
really alert organizations in the great associa- 
tion fraternity, has taken a lively and helpful 
interest. The State will be worth watching 
in-this regard, for the agricultural committee 
will not be content to stop merely with soils. 
It will find other ways in which the farming 
and the mercantile elements of a community 
ean work together for mutual benefit. 


City Has an Eye to Urban Beauty 


It is a pleasure to ride or walk about in 
Wisconsin Rapids. It is a city with an eye 
for urban beauty. The Wisconsin River, 
which flows thru the center of the town, 
is a quiet and beautiful stream by reason of 
the numerous dams which check its waters. 


mills, so they are 
properly first in line; 
but Mr. Marling 
thinks the banks might have taken care of a 
few more mortgage loans to hoost building 
and still not have hampered the paper industry. 

‘‘There has been no building boom,’’ Mr. 
Marling said, ‘‘and I’m glad of it. <A building 
boom generally does a lumber retailer a bad 
turn. He likes to see the totals of the sales roll 
up, and the first thing he knows he’s not 
making a reasonable margin of profit out of 
his sales, even tho the total may look 
impressive. This wouldn’t be bad except that 
he pays for his boom during the following 
five years or so. I’ll take a steady business 
out of which I can make a reasonable profit 
rather than big increases with subsequent 
slumps.’’ 

Wisconsin Rapids, so Mr. Marling says, 
doesn’t profit a great deal from the tourist 
crop. The summer visitors go thru the 
town and make purchases at the stores, but 
they don’t build cottages in any numbers 
near the city along the river. The Wisconsin 
has such a rocky bottom that it isn’t pleas- 
ant for bathing. It furnishes the makings of 
a big resort industry at The Dells, near Kil- 
bourn, but at Wisconsin Rapids it is pleas- 
ant to look at and useful for furnishing power 
but not nice to swim in. And your summer 
tourist must have his swim. 


THE ESTATE known as ‘‘The Bungalow,’’ 
consisting of 110 acres at St. John’s, Luzerne 
County, Pa., is bequeathed to Yale University 
for the use of its forestry school in the will 
of Clarence W. Kline, jr., who died Aug. 16, 
at Bridgeport, Conn. 





44 AMERICAN LUMBERMAN 


SEPTEMBER 17, 1921 





Western Retail Lumbermen’s Association (Canada) — 
Plans $25,000 Co-operative Advertising Campaign 


WINNIPEG, Man., Sept. 10.—Perhaps what 
is one of the biggest undertakings of the 
Western Retail Lumbermen’s Association is 
that now being given consideration. It re- 
fers to a $25,000 codperative advertising cam- 
paign. 

It has long been felt that the advertising 
of the retail lumbermen on the Prairies was 
not getting the results that the money they 
spent on advertising warranted, and that the 
automobile manufacturers were selling the 
cars before the home or the barn. Realizing 
that a home or a barn was a national necessity 
to the country and that they should come 
before cars, it was felt that the retail lumber- 
men should emulate the advertising and sell- 
ing of the automobile manufacturers and wage 
a strong campaign over the winter months 
in an effort to create 
the desire to build a 
home, a barn and imple- 
ment shed or a silo next 
spring. 

So the Western Re- 
tail Lumbermen’s 
Association. has 
planned a $25,000 co- 
operative advertising 
campaign which will be 
spread over the six 
winter months. The 
idea is to have each of 
the 1,425 yards con- 
tribute $20 each to a 
common advertising 
fund, and so consoli- 
date the advertising re- 
sources of the members 
of the association into 
one big selling cam- 
paign. 

Explains Retailers’ 

Plan of Campaign 


The following ex- 
planatory letter has 
been mailed to every 
member by Secretary 
Fred Ritter, and it 
gives a good idea of the 
wonderful possibilities 
of this scheme: 


Dear Sir: 

Do you figure that you 
will spend $20 on the 
selling end of your busi- 
ness during the next 
year? You do? All right! 
Suppose your association 
could positively guarantee 
you $25,000 worth of in- 
dividual selling service in 
exchange for your $20. por 
What would you do? That 
in a nutshell is the expla- 
nation and mean: of the 
yen ree to conduct by and thru the Western Retail 

umbermen’s Association a great codperative busi- 
ness getting campaign continuously for six months 
during 1920-21. ix months’ continuous business 


Wagon Boxes 


© or rye. 
26 inches Deep in the way these boxes are made 


eliminate the duplicates. Then with. our big list— 
and every man on it a prospect—we will start to 
work. And we will not let up again for six months. 
The rest will be up to each member’s own efforts, 
as no individual firm name will be mentioned at any 
time during the campaign. 

We urge every member to come in on this cam- 
paign. It is the first really big effort of its kind 
our association has devised for the individual profit 
of its members. It will get business for you if you 
will back it up. If you really want to help im- 
prove conditions you will help to spread the 
steongt>. force and optimism that has been in- 
jected into this campaign. If we were only able 
to submit this association proposition to you indi- 
vidually we know that you would enthusiastically 
endorse it, as everyone without exception whom we 
have been able to submit it to already has en- 
dorsed it. 

Poor business conditions furnish a supreme argu- 
ment for putting forward every possible effort to 
make them better: If a $25,000 codperative effort 
costing you, individually, actually less than the 
profit you would make from the sale of one small 


Corn Gathering | 
Things 


Low Wheel 
Wagons 


Four-inch Metal Wheels, 28 inch 
front, 32 inch rear. The gear has 
steel front hounds—a regular drop 
tongue-stakes with rings like the 
high wheel wagons—a very handy 
Farm Rig at $57.50. 


Made of Gum—all painted and 
ironed. Each have grain cleats on 
top box and will hold wheat, oats 

There is a little difference 


and the price varies from $35.00 
to $47.50. 


Some folks call them Patent End- 
gates—a half dozen kinds at about 


Shovel Boards as many prices ranging from $3.50 


to $7.50 each. Bring your wagon, 
we will help a little in putting on 
one of these boards. 


H. D. Skinner Lumber Co. 
Hamilton, Missouri 
“A Square Deal at Skinners” 


Phone No. 98 


A Timely Ad of a Missouri Retailer 


building will not drum up business, then it is pretty 
hard to say what will. 

But remember, please, this big codperative effort 
can only be proceneed with and carried out with 
th pport of your individual subscription. Already 





creating service at a cost of only $20 per b 

r yard. That is what you get for your money. 

ou know what you can buy for $20. Three little 
corner newspaper ads—probably read only by 1 
percent; a few plan books—going out just once. 
Used individually $20 won’t get you anywhere. 

But imagine your $20 multiplied 1,250 times! 
And imagine that sum, approximately $25,000 be- 
ing devoted to a booster campaign for six months 
without a let-up! Which effort has the real fighting 
chance to drum up business for you? Here’s a real 
service your association can render you at this 
time—wants to render you. 

It’s going to be hard sledding to get business. 
Admitted. That is why we are asking you to come 
thru with your support of this intensive and per- 
sistent selling campaign backed by the entire re- 
sources of our association. We don’t expect 
miracles: But we will get new business and more 
business at a far lesser cost than if you spent $20 
individually on trying to make business. Isn’t it 
true? With $25,000 worth of persistent selling 
effort behind him every member can dig in with 
every ounce of pep he has and follow up the work. 
Can’t you see the real value of the competitive 
spirit that will be aroused? 

We badly need this cam; ! It will stimulate 
us. It offers no favors. Everyone will be asked 
to supply a mailing list of his prospects.’ We will 


e 
a great many of our members have mailed us their 
note, to be met only on the understanding that the 
= is proceeded with and carried out. This 
is all we are asking. you to do. But do it right 
away, please, as we are anxious to complete our 
arrangements for putting across the most intensive 
effort to create business for every member that has 
been proposed during our history. Study the sched- 
ule. Read this important circular. Sign the sub- 
scription note. Mail it today. 

Yours for a real fight to create business thru in- 
tensive, persistent effort. : 


Schedule Coérdinates All Efforts 


The schedule which it is proposed to follow 
out has been planned as follows; and it will be 
noted that this campaign will be assisted with 
the codperation of the country newspapers: 

Implement Shed Month ‘ 

Powerful implement shed broadside (mailed direct 
to farmer). 

— newspaper articles on “‘Care of Farm Ma- 
nes.” 

Follow-up illustrated letter in two colors. 

Editorial local newspaper comments, “Avoiding a 
Serious ‘Loss.” ? - 


Home Building Months 

Broadside, “Stepping Stones’”—No. 1, “The 
Heart’s Desire.” 

Local newspaper article, “Building Castles "Round 
4 aoa Stove—Home-thoughts of the Farmer in 

nter.”’ 

Broadside, “Stepping Stones’’—No. 2, “Makin: 
the Start.” 

Local newspaper article, “Jan Tulliver’s Happies' 
Christmas.” 

Home building illustrated follow-up letter. 

Local newspaper article, “Building a Comfort 
able Prairie Home.” 

Editorial Comment. ‘“‘Home Planning Season.” 

Final broadside of series, “Stepping Stones’’- 
No. 3, “The Heart’s Desire Realized. 

Local newspaper article, “Choosing a Ne, 
Home.” 

Local newspaper article, “Spring Is Coming— 
Many New Homes Are Planned for Farmers.” 

Bulletin boards (outside yard), wording change: 
weekly, supplied from campaign headquarters— 
supply your own board. 


Barn Building Month 
Big colored broadside, “Today and Forty Years 
Ago”—No. 1, ‘Makers of Farming History.” 
Local newspaper article, “The Sort of Farmer 
Who Makes for Farming Progress.” 
Big Colored broadside, No. 2, “The Trail Break 
he 


‘ Local newspaper article, “Pointers in Barn Build 
ng.” 
Two-color illustrated follow-up letter. 

Final big colored broadside, “Choosing Your 
Barn.” 

Newspaper article, “The New Spirit in Farming.”’ 

Silo Months 

Local newspaper article, “Farmers and Sun 
flowers.” 

Editorial comment, ‘A New Feed Crop.” 

Big colored broadside on silos and sunflowers. 

Silo poster, No. 1, “Grow Sunflowers—the Great 
Cheap Feed Crop.” 

Newspaper article, “A New Profit Bringer for the 
Farmer.” 

Editorial comment, “Meeting an Urgent Need on 


‘ Every Farm.” 


Two-color illustrated silo letter, No. 1. 

Special silo poster, No. 2, “Have You Planted 
Your Sunflowers Yet?” 

Editorial comment, “Get This Crop In.” 

— newspaper article, “The Silo—a Vital 


Notr.—The intention here is to press home 
the value of sunflowers in March just prior to 
seeding; also to wedge in a strong appeal on 
silos to associate the two. In April we should 
again press home sunflower argument and fur- 
apd — in with our action material on silos, 

ay 1. 


IMPORTANT.—Above schedule subject to abso- 
lutely necessary changes. 


Aims Direct at Prospect’s Greatest Need 


The members of the association will forward 
mailing lists to the secretary, writing the word 
‘*Barn,’’ or ‘‘ Home,’’ or ‘‘Silo’’ opposite each 
prospect’s name. Thus the association will be 
able to concentrate on each particular custom- 
er’s requirements, and a farmer having a silo 
will not receive silo literature, but, requiring 
a new home, will receive the literature relating 
to this building. No firm name will appear at 
any time during the campaign. Evory yard will 
have exactly the same chance of securing busi- 
ness. Where yards are competitors the best 
‘‘rustler’’ will get the business. This eodpera- 
tive campaign will put new pep into everybody, 
which is just what is needed. 

The support of the country newspapers is of 
great importance. Each yard coming into the 
campaign will be mailed a copy of a timely 
article such as outlined in the schedule, which 
will be in keeping with the subject for the par- 
ticular month’s campaign. Country editors 
will be written to and the articles, which will 
appear will be of a distinct news value for these 
papers, will be readily published. 

Heartily Endorsed by Advertising Experts 

Secretary Ritter says that 50 percent of the 
individual members have lined themselves up 
with this campaign already, and as yet there 
has been no thoro canvass made, while he thinks 
the big retail line yards will come in as a body. 
‘¢There is nothing to it at all,’’ he said, ‘‘it is 
the biggest and cheapest proposition our mem- 
bers have ever had put up to them, and it’s 
going ,% create business for the rustler next 
year. 

According to Mr. Ritter the scheme has been 
endorsed as the finest advertising plan ever put 
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into effect for the retail lumber trade by such 
authorities as Adolph Pfund, secretary-manager, 
of the National Retail Lumber Dealers’ Asso- 
ciation, Chicago, and L. R. Putman, secretary, 
American Wholesale Lumber Association. 


Keeping in Touch with Contractors 


It is not exactly an easy job to keep in touch 
with all the contractors, particularly in a city of 
any size, even where a retail company operates 
a number of yards. Furthermore, while modern 
merchandising demands the use of plans and 
plan books, a number of contractors and build- 
ers look with considerable suspicion upon the 
use of plan books by retail lumbermen, and 
therefore it behooves the retailer thoroly to 
impregnate the contractor with the understand- 
ing that the use of plan books will increase not 
only the retailer’s business but actually the con- 
tractor’s. A good way of emphasizing this was 
employed by the Badger Lumber & Coal Co., 
Kansas City, Mo. Recently that company mailed 
to contractors of greater Kansas City the let- 
ter which follows: 


lo THE CONTRACTORS OF KANSAS CITY: 


Business at our Kansas City yards for August 
has been good; in fact, much better than last year 
at this season. We believe that this is an indica- 
tion we are slowly getting back to normal times. 

Lumber prices have reached bottom, other com- 
modities are coming in line, labor, both common 
and skilled, is more plentiful and efficient, all of 
which points to this fall as the time to build. 

Why not? The home shortage is still nation- 
wide. More money is available for building pur- 
poses, 

Our company, spending thousands of dollars in 
advertising to bring these facts before the public, 
is not only promoting your business but is render- 
ing a public service. 

Our advertising campaign of the Architectural 
Economy Plan Service and of our new American 
Homes Beautiful has demonstrated that there are 
a host in Kansas City who want a home of their 
own, 

Our service contemplates bringing the man who 
wants to build in touch with competent contractors 
who can do the work with economy and efficiency. 

We are enclosing with this letter a postal card 
on which we wish you would give us your correct 
name and mailing address, thus authorizing us to 
submit your name to prospective builders. : 

We wish at the same time you would indicate 
on this card the type of building in which you spe- 
cialize, large or small, frame, stucco or brick, re- 
modeling or job carpentering. 

Soliciting your codperation, we are 

Yours very truly, 
BapGEeR LUMBER & COAL COMPANY. 


Good Oak Floors at Low Cost 
For a long time users of oak flooring, espe- 
cially in residences, would consider employing 
nothing but the very best, or the clear, grade. 





The oak flooring used in making the attractive 
floor shown above was 34x1-inch No. 1 com- 
mon oak and was laid in the residence of 
H. Giffey, contracting carpenter of Chicago, 
the flooring being furnished thru the Nashville 
Hardwood Flooring Co. 


As oak flooring became more popular, it was 
found that the grade of select would meet the 
requirements in some rooms and more recently 
for this particular use a number of builders are 
economizing on the price of oak flooring by us- 
ing the third grade, or No. 1 common, especially 
in the %-inch thickness. This flooring, where 
some care and discrimination is used in match- 
ing up the pieces, and after it is filled, var- 
nished or waxed, will present so good an appear- 
ance that the average person will hardly know 
the difference between it and better grades. 
Darker pieces of wood should be laid in the 
center of the room where they ordinarily will be 
covered by a rug. This flooring should be espe- 
cially well nailed to hold it in place. Further- 
more, this grade does not take especially long to 
lay and, all in all, makes a hardwood floor which 
is of good quality and yet is very low in price. 
In commenting upon this development of the 
flooring business, E. Bartholomew, manager of 
the Nashville Hardwood Flooring Co., Chicago, 
said, ‘‘From our warehouse here we have 
shipped a great deal of No. 3 common oak floor- 
ing, especially that 34 of an inch in thickness. 
This flooring has given satisfaction to the home 
builder for new floors as well as for covering 
old floors, for which this thickness is especially 
adapted. ’’ 

The accompanying illustration shows part of 
the interior of the home of H. Giffey, contract- 
ing carpenter who lives at 7248 Union Avenue, 
Chicago. This building is a 2-flat building and 
is owned by Mr. Giffey, who has had a long and 
varied experience in the use of hardwood floor- 


ing in Chicago. Consequently he knew what he 
was doing when last spring he used %x11%4 inch 
No. 1 common oak flooring for relaying all 
floors in his house. This flooring was secured 
thru the Nashville Hardwood Flooring Co. and 
was an average run of stock. On the day it was 
determined to lay this flooring, fourteen carpen- 
ters were on the job besides Mr. Giffey and they 
practically completed the flooring of six rooms 
and a large hall in one day, thus proving that 
not only may an attractive floor be made from 
No. 1 common but that it can be laid well and 
rapidly. 


Taking Advantage of Circus Day 


VINCENNES, IND., Sept. 14.—A circus came 
to town the other day and created the usual 
excitement. This day will be remembered for 
two reasons; because it was circus day, and 
because the Knox County Lumber Co. seized the 
occasion to ‘‘put on a parade’’ that forced 
home in plain and telling style the fact that 
lumber prices have been very greatly reduced 
from those prevailing a year ago. Those who 
walked the streets of Vincennes on circus day 
had but to use their eyes to see before them the 
very great decrease in lumber prices, for the 
Knox County Lumber Co. had upon one truck 
the amount of flooring which $240 would buy a 
year ago and then upon another truck and trail- 
er, the same amount of flooring and other build- 
ing materials which would be sold for $240 to- 
day. In speaking of this display and the re- 
sults obtained, J. L. Klemeyer, president of the 
company, said: 

There were thousands of people on the streets 
waiting for the circus parade at the time we started. 
We kept the trucks going up and down the streets 
of the line of parade for two hours and then pulled 
in ahead of the circus parade and led the parade 
thru the streets. fet 

We feel sure that our display was well received 
and have heard a great deal of favorable comments. 
We feel that the novelty of this manner of adver- 
tising has brought to the attention of more people 
the reduced prices of lumber than we could have 
demonstrated to by any other method. ; 

On one truck we put 2,000 feet of flooring, which 
sold for $240 a year ago. On the other truck we 

ut 2,000 feet of flooring of the same grade, 1,000 
eet No. 2 shiplap, 1,000 feet 1x6 No. 3 sheeting, 
10,000 shingles and ten rolls roofing, all of which 
can be purchased today for $240. ; 

We are going to follow this up with an advertise- 
ment in the Sunday papers, showing the cut of our 
trucks. We are going to follow the ad with a circu- 
lar letter, enclosing a picture of our truck display 
in — letter. We expect to reach 3,000 people on 
our mailing list in this manner. 

We believe that it is the duty of every lumber 
dealer over the country to blow his own horn and 
let it be known that lumber is one of the principal 
items in building material that has been reduced. 
We feel that in the past the burden of the high 
price of building material has been on lumber. 

I think it is up to all of us to shift this responsi- 
bility to the manufacturers and dealers of other 
commodities that enter into the building material 
= and who have not kept pace with the decline of 
prices. 
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The “Parade” of the Knox County Lumber Co. on Circus Day—in front Is a truck showing the amount of Sonten ae could be purchased for $240 a 


year ago, while on the truck and trailer following are the same amount of flooring, 1, 


and 10 rolls roofing, all of which can be purchased for the same $240 today 


feet No. 2 shiplap, 1, 


feet No. 3 sheeting, 10,000 shingles 
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ST. LOUIS LUMBER EXCHANGE HEARING | 


JEFFERSON City, Mo., Sept. 13.—The hearings 
in the ouster suit brought by Attorney-General 
Barrett of Missouri against the St. Louis Lum- 
ber Trade Exchange were begun here last Fri- 
day before Dorsey W. Shackleford, State su- 
preme court commissioner. The action was tak- 
en under the antitrust law, and restraint against 
trade is alleged. The hearing continued. thru 
Saturday. 


Explains Organization of Exchange 

The first witness was Adolphus Boeckeler, 
president of the exchange and vice president of 
the Boeckeler Lumber Co. He testified that the 
revenue of the exchange was about $75,000 an- 
nually, from dues of 75 cents a thousand feet 
of lumber sold. The membership fee when the 
exchange was started, in 1917, was $1,000. He 
said that the exchange sold less than 50 percent 
of the lumber sold in St. Louis. He testified 
that members were prohibited from making a 
greater discount than 2 percent for cash and 
from extending credit for more than ninety 
days, which could be done before the exchange 
was organized. Members also were forbidden 
to advance money to contractors to meet pay- 
rolls and from accepting mortgages except in 
settlement of overdue accounts. For violation 
of rules fines were imposed, the rules being en- 
forced by the arbitration committee. 


Quizzed as to Similarity of Bids 


Mr. Boeckeler testified that the retail price is 
made up of the wholesale market price, the serv- 
ice charge and the profit determined by the in- 
dividual yards. The service charge is deter- 
mined by the exchange, and the wholesale mar- 
ket price is obtained from quotations in a St. 
Louis publication. The service charge, he ex- 
plained, covered such items as handling lumber 
from car to pile, insurance, taxes, cost of carry- 
ing, interest, cost of selling, delivery, billing and 
collecting. Bids were shown the witness for 
three orders of St. Louis for lumber. On one 
there was a variation of 30 cents on an order 
of more than $600, another was for a quantity 
of southern pine, on which the variation was 
only one cent. ‘‘How do you explain the simi- 
larity,’’ he was asked. ‘‘I don’t,’’ he replied. 
‘¢T know nothing of the circumstances.’’ On an 
order for 12,300 feet of maple flooring, five bid- 
ders quoted exactly the same price, and an- 
other was 50 cents higher. Mr. Boeckeler’s ex- 
planation was ‘‘ Maple flooring is as staple as 
sugar, and there is just as much reason for 
merchants having the same prices.’’ \ 

Mr. Boeckeler also testified that lumber prices 
in St. Louis have decreased more than almost 
any other staple commodity and that lumber 
prices there thruout the peak of high levels were 
lower than in other centers. 


Rules Recommend Sound Business Practice 


R. S. Hoxie, manager of the exchange, said 
that there always was competition between mem- 
bers in bidding, and that no member had means 
of knowing what another bid. The bids vary 
from 1 to 10 percent. He said that twenty- 
three St. Louis firms are members of the ex- 
change and seventeen are not members. (Four 
of the members’ firms are not corporations, 
therefore not susceptible to this sort of suit.) 
He testified that. the exchange on advice of 
counsel refunded $340 in fines collected between 
Jan. and July, 1920, because, the exchange was 
told, ‘‘you should be sufficiently educated now 
that imposition of penalties is unnecessary to 
enforce the service-charge rule,’’ and not be- 
cause of any idea that the charge was illegal. 
He said that the rules as to not advancing pay- 
roll money and similar matters are merely 
**recommendatory’’ and are followed by mem- 
bers ‘‘ because they are good business.’’ 

Adolph W. Ganahl, president and treasurer 
of the Heim Lumber Co., testified that his com- 
pany was a member of the exchange when it was 
formed in 1917, but that it withdrew a month 
later after its attorney, James M. Rollins, ad- 
vised that the practices of the exchange were 
iHegal. Mr. Ganahl believed that the exchange 
did at least 75 percent of the business in St. 


Louis. He admitted that he had had difficulty 
with the exchange and that he had been fined. 
An attempt was made to get him to admit that 
the fine was for substituting grades, but he 
said he never had been informed as to what he 
had been fined for. He admitted that a part of 
one shipment of lumber to the city had been 
rejected. 

Joseph J. Luechtefeld, owner of the Forest 
Park Lumber & Supply Co., testified that he had 
been invited to join the exchange, but had de- 
clined because he had been informed by his 
attorney, R. S. Hall, that there was some ques- 
tion about the legality of the organization. He 
said that there had been a heavy decline in the 
price of lumber within the last eight or ten 
months, and he doubted if his company would 
come out even at the close of the year on its 
lumber sales. He declared that freight rates 
helped to keep up lumber prices. 


Nonmember Says Exchange Prices Are Fair 


W. W. Bradley, president of the National 
Lumber Co., a nonmember, said that he was in- 
vited to join the exchange but declined to do 
so. He testified that the prices in a St. Louis 
trade paper usually are higher than the prices 
of the larger mills, and the larger mills’ prices 
are usually lower than the smaller mills. He 
said that his firm has a traveling buyer who 
visits various mills in search of bargain lots of 
lumber, by which he was enabled to buy lumber 


- at lower prices than those quoted in a list pub- 
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lished in a St. Louis trade paper, but he ad- 
mitted on cross examination that his concern 
followed the prices of exchange members. ‘‘In 
following the exchange prices do you think your 
prices are reasonable?’’ he was asked by counsel 
for the exchange. ‘‘I do,’’ was Bradley’s reply. 
To the question, ‘‘ ¥ou don’t think its prices ex- 
orbitant?’’ he replied, ‘‘ Absolutely not.’’ 
When asked if his concern had recently had some 
trouble on a city contract because the lumber it 
furnished was not up to grade, his answer was 
that something of that nature had occurred, but 
that the amount involved was small. 


Plan to Name Prices Was Quickly Rejected 


John B. Kessler, editor of the Bourbon (Mo.) 
Standard and former secretary of the Agency 
Audit Co., a eredit organization formerly main- 
tained by dealers here, told of practices between 
1904 and 1912. The present exchange was or- 
ganized in 1917. Prices and questions of ethics 
were discussed at regular meetings, he testi- 
fied, and the, wholesale market price list was 
revised at regular intervals. In 1912, he said, a 
‘‘gentlemen’s agreement’’ was entered into to 
increase prices. There were three increases, but 
the plan was abandoned after four months. 


Exchange Raises Trade Standards 


O. A. Pier, secretary of the Lumbermen’s Ex- 
change of St. Louis and former manager of the 
St. Louis Lumber Trade Exchange, testified 
that the latter organization formed a division 
of the former. He said that the Lumbermen’s 
Exchange did not collect bids made by members, 
did not distribute. price information, did not 
make rules limiting credit and did not do any- 
thing else connected with the individual busi- 
ness of its members. Its principal business was 
to settle disputes between lumbermen thru a 
board of arbitration and generally to look after 
the interests of lumbermen.- Mr. Pier testified 


that conditions in the lumber trade in St. ‘Louis 


when the Lumber’ Dealers’ Asséciation “ was 


formed by him in 1913 were ‘‘scandalous.’’ 
These conditions he said were: Lumbermen were 
guilty of undergrading, giving short measure, 
granting unusual discount and rebates, financing 
jobs, lending money on payrolls, and ‘‘ doing 
other things detrimental to the business. ’’ 


Acts Like Public Service Commission 


Mr. Pier indirectly compared the Lumber 
Trade Exchange with the Missouri public serv- 
ice commission, which fixed fair rates for public 
service companies in the State, and he believed 
that no court could do otherwise than to recog- 
nize that a company was entitled to a fair return 
on its investment. He was asked if he thought 
the supreme court should permit dealers to enter 
into understandings that would guarantee them 
a fair return, to which he replied: ‘‘ No, I don’t. 
I believe the Government has gone too far al 
ready in guaranteeing returns on capital. In 
this country we should have either a monopoly 
or competition. The Government ought to step 
out and permit private business to regulate its 
own affairs, ’’ 

Attorney-General Barrett is being assisted by 
Merrill E. Otis, assistant attorney general. The 
lumbermen are represented by W. Frank Carter, 
Richard L. Goode, former supreme court judge, 
Charles C. Collins and W. T. Jones, of St. 
Louis. 


PROSPERITY RETURNING TO EUROPE 


SPOKANE, WASH., Sept. 10.—L. S. Case, gen- 
eral manager of the Weyerhaeuser Sales Co., 
returned yesterday from a three months’ tour 
of Europe. He was accompanied by Mrs. Case, 
Judge T. C. Munger, of Lincoln, Neb., and his 
sister, ~. C. Munger. They took the south- 
ern row uching at the Azores, passing thru 
the Str of Gibraltar and spending a day at 
Palermos@n the Island of Sicily. They landed 
at Naples, visited the principal cities of Italy 
and passed thru Switzerland into France. They 
reached Paris on Bastille Day, July 14. Later 
their travels took them thru northern France, 
Belgium and parts of Holland, England and 
Scotland, the embarkation for the United States 
being from Glasgow, Seotland. Of their arrival 
in Paris on the French national holiday, Mr. 
Case says: 

Practically all of France seemed to be in Paris 
that day. It was the first holiday since the war 
that the railroads were functioning normally and 
could handle the crowds. The grave of the unknown 
warrior in the Place de La Concorde was dedicated 
with impressive ceremonies. 

Europe seems to be getting back to normal 
rapidly, in fact more rapidly perhaps than the 
United States. The slogan for everyone seems to 
be “hard work and efficient work.’”’ The devastated 
regions are fast being reclaimed and the people 
seem to be trying to forget the horrible war, per- 
sonal sorrows and uncalled for atrocities. The 
American dollar is the standard of values in all 
foreign transactions in Europe. The _ British 
pound, French franc, Italian lira and, of course, 
the German mark, are all at a discount. 

Mrs. Case is still in the East and will visit 
relatives in New York and Pennsylvania be- 
fore returning to Spokane. 


BUYS. 19,000 ACRES TIMBER IN SOUTH 


MEMPHIS, TENN., Sept. 14.—The Kellogg 
Lumber Co. late yesterday closed negotiations 
for the purchase of the modern band mill of the 
J. M. Jones Lumber Co., Fondale, La., together 
with a tract of 19,000 acres of timber lands, 
containing a fine stand of oak, cypress and other 


hardwoods. The mill is equipped with kiln dry- 
ing facilities and there is a 6-mile logging road 
over which timber will be handled to the plant. 
The Kellogg Lumber Co., of which C. M. Kel- 
logg, of Memphis, is the head, has practically 
completed cutting the timber on its tract of land 
at Richie, Sunflower County, Miss., and this 
accounts in large measure for the purchase of 
the new timber lands at Fondale. R. L. Kellogg, 
brother of C. M. Kellogg, has gone to Fondale 
to place the newly acquired mill in operation. 
This is-one of the largest transactions of the 


-year in southern mill and timber. circles. 
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Lumber Division Chief to Visit Coast 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Sept. 13.—A. H. Ox- 
holm, chief of the new lumber division of the 
Department of Commerce, will leave here Satur- 
day for the Pacific coast, where he will confer 
with lumbermen and exporters. It is expected 
that the conference, which will have direct bear- 
ing on the policy to be adopted by the depart- 
ment in aiding the sale of American lumber 
abroad, will be mutually beneficial to the De- 
partment of Commerce and to the lumber in- 
terests. Mr. Oxholm expects to make his first 
stop in Bellingham, Wash., about Sept. 24. He 
will then visit Seattle, Hoquiam, Tacoma, Port- 
land and San Francisco. He will return to 
Washington about Oct. 15. 


Fake Purchasing Agent Forges Checks 

St. Louis, Mo., Sept. 14.—J. Carl Anderson, 
sales manager of the Gideon-Anderson Lumber 
& Mercantile Co., said today that the company 
had received a letter from the Hubbard Lumber 
Co., of Martinsville, Ind., dated Sept. 8, stat- 
ing that a.man representing himself to be B. C. 
Clay, claiming to represent the Gideon-Anderson 
company as purchasing agent, had arrived in 
Martinsville Thursday, registered at the Colonial 
Sanitarium, ordered two cars of lumber shipped 
to it at Indianapolis from the Hubbard 
Lumber Co. and paid his hotel bill with a check 
for $89.40 signed Gideon-Anderson Lumber Co. 
and drawn on the Union Fourth Street Bank, 
Louisville, Ky., for the above named sum. The 
man is described as being about 35 to 40 years 
old, about 5 feet 8 inches tall, and of medium 


weight, light hair and complexion with light 
blue eyes, wearing a straw hat and a dark suit. 

Mr. Anderson wishes to inform the trade that 
the Gideon-Anderson company has no purchas- 
ing agent representing it in that territory nor 
anyone with authority to purchase cars in its 
name. Neither does it carry any account what- 
soever in any other than the St. Louis banks 
and the Commercial Bank of Gideon; therefore 
any checks drawn on any other bank are evi- 
dently forgeries, such as this one is. 


Tennessee Manufacturer-Wholesaler 

MEMPHIS, TENN., Sept. 14.—The Stillions- 
Mingea Lumber Co. has been organized here 
under a Tennessee charter, with a capital stock 
of $25,000, to engage in the manufacture and 
wholesale distribution of southern hardwoods. 
W. A. Stillions is president; Henry Stillions, 
vice president, and J. F. Mingea, secretary- 
treasurer. The company, according to Mr. 
Mingea, is now negotiating for a tract of hard- 
woods near DeSha, Ark., which will keep it in 
operation for fifteen years. In the meantime, it 
will handle the output of the two mills of G. W. 
Stillions Sons, Roe, Miss., and engage in the 
handling of hardwood lumber at wholesale. The 
president and vice president of the newly organ- 
ized company are the owners of G. W. Stillions 
Sons. J. F. Mingea has been for the last year 
secretary of the Tustin Hardwood Lumber Co., 
Memphis. 

Offices will be opened in Room 602, Randolph 
Building, in a day or two and the company pro- 
poses, in the immediate future, to install yards 
in Memphis in order that it may carry proper 
assortments of southern hardwoods. 


Proposed Demurrage Rate Delayed 


New York, Sept. 13—The National Whole- 
sale Lumber Dealers’ Association, thru its traffic 
manager, W. S. Phippen, and after obtaining 
the concensus of its members, has filed with the 
demurrage committee of the National Industrial 
Traffic League a strong protest against any 
proposal to establish a flat demurrage rate of 
$3 a day or to increase in any way the present 
demurrage scale. At a meeting of the league’s 
demurrage committee, held in New York yester- 
day, which meeting was preliminary to a con- 
ference with the general committee of the Amer- 
ican Railway Association, it was voted not to 
agree to a flat demurrage rate of $3 a day or to 
any increase in the present demurrage scale. 


There is an overwhelming sentiment among 
the members of the National Wholesale Lumber 
Dealers’ Association against the proposed $3 a 
day rate, and should the railroads thru the 
American Railway Association later decide to 
file tariffs increasing the present demurrage 
seale, the railroad and transportation committee 
of the association will then consider taking such 
action as may be necessary to secure the sus- 
pension of such increase. 


Yard Is to Be Well Equipped 


GREENVILLE, Miss., Sept. 12.—This city is 
soon to have one of the finest retail lumber 
yard plants in the State thru the expenditure 
of $25,000 on yard equipment by the Virden 
Lumber Co. The sheds will be large enough to 
protect from the weather every foot of lumber 
earried in stock. 





MAJORITY OF CITIES HAVE NO BUILDING CODE 


The utter lack of ordinances regulating con- 
struction in the majority of the cities of this 
country is astonishing. Most communities, I 
suppose, have the feeling that it is folly to un- 
dertake work of this or any other kind without 
first knowing that they will be able to finish 
it—as half finished work generally proves to be 
labor lost. There can not justly be any objec- 
tion to having uptodate, workable building codes 
any more than to other good things, provided 
they cost nothing. The principal objection ap- 
parently is their expense, and the objection to 
paying arises largely from the want of ability 
to pay. 

A real or imagined lack of ability to pay for 
a code and the subsequent expense of its en- 
forcement accounts chiefly for the situation dis- 
closed by an investigation of conditions re- 
cently conducted by the National Lumber Man- 
ufacturers’ Association. 

This association made a canvass both by let- 
ter and personal representation of all of the 
cities containing more than 5,000 population in 
the United States. According to the 1920 cen- 
sus there are 1,478 such cities. 

The results of the information secured by this 
canvass are set forth:in tabular form as fol- 
lows: 

Population 

over 25,000 
Number of cities in United States 279 
Cities with code and inspector... 210 
Code but no inspector 13 
Total number with codes....... 223 
Percentage of number of cities 

with codes 79.9 
Number with inspector and no 

code 
No code and no inspector 
No information secured 


Drafting or revising code 
Percentage of cities with code ac- 


10,000 
to 25,000 
460 


31.5 


As far as information was obtained, only 
410 cities (27 percent of the entire number of 
cities) have a building law, and in all proba- 
bility twenty or more of these are included as a 
part of the original city charter. Other cities 
claiming codes had what were merely a set of 
restrictions specifying the area known as the 
‘‘fire limits.’’ In the majority of cases where 
only the restrictions as to fire limits prevail, the 
ordinance merely specifies the area included 
within such limits and requires that the build- 
ings erected therein shall have incombustible 


. 


Population 


[By Richard G. Kimbell*] 


walls and roofs, without any restrictions as to 
the allowable height of buildings, the maximum 
area between fire walls, or the character of the 
interior construction. As long as the exterior 
walls are of masonry and the roof supposedly 
incombustible, any kind and variety of fire trap 
and hazard may be constructed within the build- 
ing and cover any area. In all probability, 
those laws are the only ones in effect as relat- 

ing to buildings in 65 percent of the cities of 
over 5,000 population in this country where the 
construction industry is one of the mainstays of 
our national welfare and progress. 

There are 259 cities with a population of over 
25,000 and only 223, or 80 percent, of these gave 
evidence of having a building code. Thirteen of 
those cities having codes have no enforcing offi- 
cer. Twenty-three cities having no code gave 
information to the effect that they do have a 
building inspector. His duties seem to be in- 
definite. 

Of the 460 cities with a population of from 
10,000 to 25,000, only 116, or 25 percent, have a 
building law and 26 of these have no officer to 
enforce it. Seventy-three apparently had an 
inspector but he is, pre- 
sumably, the fire chief 
who acts in enforcing 
some of the fire preven- 
tion requirements. 

Out of the total of 
739 cities of from 5,000 
to 10,000 population, 
the small number of 81, 
or 9 percent, have build- 
ing laws. and 25 of 
: these have no. means of 

1.0 8.7 enforcement. 

The table shows quite a large number of citiés 
from which no information was forthcoming. 
The majority.of them are from 5,000‘ to 10,000 
population and it is safe to assume, by consid- 
ering the situation in the balance. of the. cities 
of that. population, that they have neither a 
building code nor an inspector. It was definitely 
determined that 42 of the cities of over 25,00u 
population have no building code whatever. 


Population 
5,0 
Total 


to 10,000 
739 1,478 
46 346 


25 64 
71 410 
9.6 27.0 


31 
172 
465 

8 


328 
614 


*Architectural and building code bureau, 
National Lumber Manufacturers’ Association. 


A number of cities which have such laws have 
no copies available for the use of the public, the 
builders and architects. Some of them are hid- 
den away in the minutes of the council meetings. 
The man who erects a building or has the super- 
vision of the construction of a building must, 
necessarily, delve thru musty records to deter- 
mine what regulations he must comply with when 
building. 

One large city of over 135,000 population has 
gone so long without any constructive revision 
to its building code that a reprint has not been 
made since 1912 and the building department 
of that city has, in its possession, only one 
printed copy of the code. Another city has its 
building code included as a part of its general 
ordinances and a charge of $5 a copy is made 
when those who wish to build desire to have the 
necessary information available in their offices. 

The facts presented here warrant thought by 
our engineering, architectural and civic bodies 
and by all others who are in any way interested 
in the’welfare, growth and development of our 
cities. 


MAKES RECORD HEMLOCK CUT 


Mounisin¢, Micu., Sept. 12.—The saw mill of 
Jackson. & Tindle (Inc.), located in Munising, 
set a new record in lumber output for a 10-hour 
day on a single band saw recently. The mill 
is one of the most modern lumber manufactur- 


ing plants of its size in the central States. Its 
record run was made on ordinary hemlock logs, 
cutting 376 logs into lumber one and two inches 
in thickness and making a total cut of 87,224 
feet in ten hours. 

This cut is the largest ever made by a single 
bandmill in the upper peninsula and probably 
sets the pace for Michigan on hemlock. It 1s 
evidence of the efficiency of the employees of 
the Jackson & Tindle mill. Matt McDonald, 
sawyer; Chauncey Groner, setter; and Henry 
Strand, carriage rider—are the men to whom 
the major honors go in this record cut, altho the 
eredit. is shared by the entire force of the mill. 

Jackson & Tindle (Ine.) has mills located at 
Pellston, Mieh., and Jacksonboro, Ont., besides 
the one here in Munising, and its main office is 
located in Buffalo, N. Y., with lumber sales office 
in Grand Rapids, Mich. 
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PREPARE FOR BIG LUMBER TONNAGE 


SEATTLE, WasH., Sept. 10.—The reawakening 
of interest of transportation lines in fir terri- 
tory is shown by the arrival here this week of 
two well known railroad men from widely sepa- 
rated districts. One of them is R. L. Helstrom, 
of Chicago, commercial agent of the Carolina, 
Clinchfield & Ohio, and the other is Jack Texas 
Bate, of San Francisco, Pacific coast traffic 
agent of the Missouri, Kansas & Texas. Mr. 
Helstrom is letting the lumber people know 
that his line is keen for tonnage, and will be 
glad to cooperate as fully as possible in secur- 
ing necessary rate adjustments. Mr. Bate is 
touring the entire Pacific Northwest, not mere- 
ly the Douglas fir region of the west side, but 
the Inland Empire, including Yakima and Spo- 
kane, in an effort to place his road in close touch 
with improved conditions everywhere. 

Similarly, A. S. Edmonds, traffic manager of 
the Union Pacific system, has made a move 
anticipating the greatest revival of the lum- 
ber industry since the world war, and has in- 
structed William H. Olin, assistant general 
freight and passenger agent, to prepare for 
the movement of lumber traffic estimated at 
millions of dollars. In a published statement 
Traffic Manager Edmonds bases his latest move 
on the Landis decision in Chicago, stating that 
in his judgment it means the release at once 
of at least $100,000,000 of work. In this con- 
nection, Mr. Olin says: 

The housing situation has been critical for 
months. Construction has been delayed in the hope 
of obtaining lower prices. Since a reduction seems 
to be assured, there is certain to be a great revival 
of the building industry. A large amount of indus- 
trial construction has been held up for the same 


reason, but now we have every reason to believe 
that it will be released. 


SUSPENDS SUPPLEMENTS INCREASING RATES 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 15.—The Interstate 
Commerce Commission has suspended from Sept. 
15 to Jan. 13 the operation of certain schedules 
published in supplements Nos. 1 and 2 to I. C. C. 
No. 1092, issued by R. H. Countiss, agent. The 
suspended schedules in supplement No. 1 pro- 
pose to restrict the routing of lumber and arti- 
cles taking lumber rates, destined to eastern 
points, so as not to apply via any junction in 
connection with the Santa Fe System from 
points in California, Nevada and Utah in the 
Hawley and Truckee groups, leaving combination 
rates applicable. Supplement No. 2 would sub- 
stitute for the combinations proposed the Coast 
group rates from points in the Hawley and 
Truckee groups. In either event increases in 
existing rates would result. 

The commission today denied the petition of 
complainant in docket No. 10083—Whitewater 
Lumber Co. vs. Alabama Central Railway, direc- 
tor general as agent et al—for a rehearing. 


BETTER DAYS COMING 


SEATTLE, WasH., Sept. 10.—Thruout fir terri- 





tory, the southern pine barometer is being 


studied with acute interest, and likewise the 
substantial advance in the price of cotton has 
attracted unusual attention. From the two points 
noted, and others reflecting the business out- 
look, the conclusion has been reached that Sep- 
tember is portraying the healthiest general 
tone for lumber of any month since the 
opening of 1921. There is no change in 
fir. The industry, as gauged by actual con- 
ditions, is far in the dumps. But the psychology 
is all to the good; and with southern pine re- 
flecting prosperity there is a conviction that 
better days are in store for the west Coast. In 
fact, one branch of the industry—namely, cedar 
—has already begun to feel the benefit of the 
change. It is cited as a significant fact that 
red cedar shingles, which have recorded another 
of their spectacular flights without the usual 
and embarrassing reaction, have gone in largest 
quantities into the localities where southern 
pine has been making its heaviest sales. With 
the rising market came an increased demand, 
fulfilling a well-recognized law of trade. 
Another point of direct interest to the west 
Coast industry as a whole is the progress in 
ironing out labor troubles in American cities. 


Following the settlement of the building trades 
controversy in San Francisco, and the recogni- 
tion of the open-shop principle, there is now at 
hand the Landis decision in Chicago. It is in- 
terpreted as meaning that public sentiment all 
over the United States is crystallizing on the 
proposition that labor must absorb its losses, 
and the ultimate result will be the same, no 
matter what the trades and crafts in Chicago 
attempt to do about it. As to the west Coast, 
the subnormal condition of the industry is re- 
flected in the current association review, for 
ninety-five mills, showing production at 56,879,- 
538 feet, or 22 percent below normal. New 
business for the week ended Sept. 3, totaled 
52,851,153 feet; shipments, 57,456,202 feet. New 
business by rail included 1,171 cars; rail ship- 
ments, 1,209 cars; unshipped balance, 2,695 
cars. Domestic orders in the cargo trade totaled 
12,362,153 feet; export, 5,359,000 feet. Coast- 
wise and intercoastal cargo shipments totaled 
13,271,828 feet; export shipments, 7,914,374 
feet. 


DEDICATE INTERNATIONAL PEACE ARCH 


BELLINGHAM, WASH., Sept. 10.—An honor of 
worldwide significance befell Blaine, one of the 
leading lumber producing towns of the North- 
west, this week when on Sept. 6 the world’s first 
peace arch was dedi- 
cated there in the pres- 
ence of distinguished 
Americans and Cana- 
dians and the French 
and Belgian consuls of 
Seattle. The ceremonies 
were under the auspices 





H. W. HUNTER, 
Blaine, Wash. ; 
Lumberman-Mayor Who 
Took Important Part 
in Peace Arch Dedi- 
cation Ceremonies 








of the Pacific Highway 

Association, which built 

the arch to celebrate the 

century of peace be- 

tween the United States 

and Great Britain which 

has existed since the 

signing of the Treaty of 

Ghent on Dec. 24, 1814. The dedication was 
witnessed by ten thousand persons. The corner- 
stone was laid by Samuel Hill, citizen of the 
world and father of the peace arch idea. 











Peace Portal Between Canada and the United 
States at Blaine, Wash. 


The ceremony is of peculiar interest to lum- 
bermen because one of their number, Mayor H. 
W. Hunter, of Blaine, played an important part. 
At the dedication Mr. Hunter, who is president 
of the Campbell River Lumber Co., operator of 
sawmill and shingle mills, was one of five Amer- 
icans that raised the Union Jack above the arch 
while American bands played. One of the 
mayor’s right hand men in arranging Blaine’s 
end of the program was Elmer B. Smith, presi- 
dent of the Northern Shingle Co., who was a 
member of the executive committee. Robert 
Morrison, another Blaine lumberman, gave one 
of the spruce flagstaffs on the arch and Mr. 
Hunter donated the other. 

The world’s first peace portal stands on the 
international boundary a few hundred yards 
from Semiahmoo Bay, on the outskirts of Blaine. 
It is a massive structure of concrete and steel, 
Grecian Doric in design, and impressive both 
in its overshadowing size and in its simplicity. 
It rises to a height of sixty feet in the midst of 
a 7-acre tract that is being converted into a 
park, for which shrubbery has been donated by 
Robert Moran, retired ship builder, of Seattle. 

Some of the features of the portal are two 
gates, which have been swung back against the 
inner walls. Above one are the words: ‘‘1814— 
Open One Hundred Years—1914.’’ Above the 
other is the legend: ‘‘May These Gates Never 
Be Closed.’’ On the lofty plinth on the Amer- 
ican side are the words: ‘‘Children of a Com- 


mon Mother.’’ On the Canadian side the plinth 
carries this line: 
in Unity.’’ 

The arch marks the northern terminus of the 
Pacific Highway, which is about 2,000 miles 
long, reaching from Blaine to Tia Juana, Mex. 


‘¢Brethren Dwelling Together 





COAST FIGHTS FOR CUT RAIL RATES 


SEATTLE, WaSH., Sept. 10.—It is no exagger- 
ation to say that thruout fir territory manu- 
facturers and wholesalers alike view with im- 
patience and dismay the attitude of the rail- 
roads in placing and holding rates so high as to 
deprive the forest products of the Pacifie North- 
west of a large part of their legitimate markets. 
The subject has called for the most careful study 
and plans for action on the part of the West 
Coast Lumbermen’s Association, which has been 
digging into the facts for months, demonstrat- 
ing especially that prohibitive rail rates have 
forced an enormous traffic in lumber thru the 
Panama Canal to the Atlantic seaboard. A 
similar step is now being taken, so far as the 
general result is concerned, by the Pacific Coast 
Shippers’ Association, which is circulating a 
questionnaire to its membership, with the 
avowed design of clarifying opinion on this 
decisive matter and of assisting to bring about 
reductions in rail rates so as to reopen a large 
territory on a competitive basis with southern 
pine. : 

The moment this step can be taken there is 
big business in the grasp of the fir people. 
The recent stimulus to the southern pine mar- 
ket, revealing a most healthy condition in the 
relation of production, orders and shipments, 
suggests that pretty soon the mills of the South 
may have all the business they can handle, with 
a prospect of an overflow in this direction. 
Admittedly fir uppers are now selling too low, 
as compared with corresponding grades of 
Southern pine; but the common grades of fir 
are entirely outclassed, largely on account of 
the freights. 

This subject was given the place of the first 
importance at the regular luncheon of Seattle 
wholesalers Thursday; and at that meeting W. 
M. Beebe, of the Burton-Beebe Lumber Co., was 
called on to give his views, based on his knowl- 
edge of the situation in the South. He said: 

The question of reduced rates is most important. 
In my judgment, in a short time a large quantity 
of business will come to the Coast, provided we 
can get rates adjusted on a fair and roper basis. 
Mill stocks are low. At the same time business 
is being held up on account of the rates. A reduc- 
tion would prove to be a wonderful stimulus, and 
in particular it would have an immediate and 
peculiarly bracing effect thruout Central Freight 
Association Territory. It is important that we go 
after a proper rate, and it is especially important 
that a lot of pressure, thru the united, crystallized 
views of the entire industry, be brought to bear on 
the right parties at the ht time. he thing for 
us to do is to go after reduced rates, and go after 
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them with all the strength and power at our com- 


and. 

7 At the same meeting the point was brought 
out that intercoastal business had dropped off, 
due to some extent to the fact that heavy ship- 
ments had been effective in meeting require- 
ments along the east coast, with winter near at 
hand; and due also to the fact that space on the 
lines running thru the canal is hard to get, 
since the ships have plenty of general cargo. 

An interesting sidelight on this situation is 
afforded by a reduction in the water rate be- 
tween Portland, Ore., and San Francisco, suf- 
ficient to put Willamette Valley lumber mills 
out of consideration for business in Bay terri- 
tory. Formerly the lumber rate was $10. It 
has dropped to $7, and probably will go to $6. 
An effort is now making to secure from the 
Southern Pacific a reduction in the rail rate, so 
as to meet the cut in water transportation, 
there being assurance that an $8 all-rail rate 
would afford the Willamette Valley mills a 
chance to recover their foothold in the district 
of which San Francisco is the center. Early 
next week a meeting will be held in Portland, 
at which this problem will be presented to W. F. 
Miller, general freight agent of the Southern 
Pacific. The case for the mills will be stated 
by F. G. Donaldson, of Portland, traffic manager 
of the Willamette Valley Lumber Association, 
and by W. A. Shumn, of Seattle, traffic manager 
of the Pacific Coast Shippers’ Association, in an 
effort to induce Mr. Miller to recommend a re- 
duction in the all-rail rate. 

As to rates, and the chances for reductions, 
the entering wedge has appeared in the recom- 
mendation of Examiner W. A. Disque, of the 
Interstate Commerce Commission, in docket 
11982. This is the shingle reparation case, 
carrying a reduction in the rates to Oklahoma 
and Texas to a basis of a 1314 cent spread over 
the present fir lumber rates. It will probably 
be some time before the changes are put into 
effect, but there are substantial indications of 
a complete readjustment of the rates to Texas 


and Oklahoma by Jan. 1, 1922. The instructive 
fact is that the Texas fabric has been riven, 
and if the opponents of a rate secure that ad- 
vantage the way has been opened to them to 
smash the entire structure. It has cost as much 
to ship shingles to Texas common points, an 
eighteen to twenty-day run, as to New York or 
Boston, a run averaging close to forty days. 

In the impending fight for rates, to which 
the fir people are now committing themselves 
unreservedly, there are three factors of read- 
justment: 

1. Combination rates_ on Colorado junctions 
prove that the rate to Texas common points was 
unreasonable. Effective Sept. 10 there will be 


an average reduction of 3 cents in the rates to those 
points. 


2. The principle laid down in docket 11982. 


3. The complaint by the West Coast Lumber- 
men’s Association against all rates to Texas and 
the Southwest. This complaint has been com- 
pleted and is ready for filing by H. N. Proebstel, 
traffic manager of the association. 


It is asserted that the foregoing three factors 
eventually will compel the carriers to make a 
complete readjustment of the rates to Texas, as 





Some lumbermen have had their eyes 
on dollars instead of on thousands of 
feet—they still look for the big easy 
totals regardless of the fact that dollars 
are worth more than they were last 
year. Another thing, it means that busi- 
ness is better than public talk would in- 
dicate, which in turn means that if con- 
fidence would only show a little more 
backbone, we would not be as badly off 
as we think. The dealer who has con- 
fidence in his business, his customers 
and his own ability to rustle business, 
will find that greater sales can be made 
by better merchandising than were 
made in the old easy wait-for-it-to-come 
method. 











well as those to other southwestern territory, in- 
cluding Oklahoma and New Mexico. 


RENEWS INTEREST IN PENALTY CASES 


SEATTLE, WasSH., Sept. 10.—Keen interest in 
the penalty cases, in which the decision will 
affect practically every lumberman in the Pa- 
cific Northwest, was reawakened this week by 
the arrival in Seattle of R. T. Gheen, of Chi- 
cago, field representative of the American 
Wholesale Lumber Association. 

Mr. Gheen was guest of honor Wednesday at 
the luncheon of the shinglemen and Thursday 
at the luncheon of the wholesale lumbermen. 
Each meeting was largely attended, there being 
present in addition to the wholesalers a repre- 
sentative gathering of manufacturers; and at 
each luncheon Mr. Gheen spoke generally on 
the mission and scope of the association, and 
particularly on the penalty cases. 

He took occasion in this connection to pay 
a graceful compliment to the skill and ability 
of W. A. Shumn, traffic manager of the Pacific 
Coast Shippers’ Association, saying that 
Charles B. Floyd, secretary-manager, had done 
a distinct favor in having sent Mr. Shumm to 
the Chicago hearing, where as a witness he had 
illuminated the entire subject and had sur- 
prised everybody by the breadth of his knowl- 
edge of the railroad end of the lumber and 
shingle business. 

Since west Coast shippers have in the neigh- 
borhood of $1,500,000 in claims to be affected 
favorably or adversely by the decision in the 
penalty cases, the wholesalers and manufacturers 
were interested in Mr. Gheen’s statement that 
briefs would be filed on or before Sept. 10, 
and that the decision would be rendered prob- 
ably not before Dec. 1. 

Aside from the penalty cases, the other points 
of the field representative’s talk dealt with the 
advantages of arbitration, and the evident im- 
provement in the business situation generally. 





ADOPTS SOUTHERN PINE PORT RULES 


New York, Sept. 12—The New York Lum- 
ber Trade Association in an executive session 
last Friday afternoon adopted rules governing 
the delivery and receipt of southern pine cargoes 
at the port of New York. The regulations are 
regarded of immense importance to all shippers 
of these grades, as well as to all other lumber 
manufacturers with New York affiliations. 

The rules as adopted follow: 


Rule 1. The port of New York, for the delivery 
of southern pine cargoes, shall be all the points in- 
cluded in the following boundaries, providing those 
points are accessible and a safe berth is furnished 
for vessels to lie at and discharge : 

All of Manhattan Island. 

All of Long Island shore from the Narrows, 
Brooklyn, to Astoria, L. I., both included. 

All of the shore facing Harlem River and Spuy- 
ten Duyvil Creek and East River to and including 
Oak Point. 

All of the New Jersey shore from Hdgewater to 
Bayonne, both included. 

All of: Staten Island shore, fronting the inner 
harbor of New York, from the Narrows to Shoot- 
ers Island, both included. 

Vessel to pay her towing to above ports. 

All points in Newtown and Gowanus Creek. 
Charterers paying creek towing. : 

All points on Arthur Kills from Elizabethport to 
South Amboy and Tottenville, both included and 
on Newark Bay, Passaic and Hackensack rivers. 
Charterers to assume responsibility for delay on 
account of ice, 25 cents a thousand to be added to 
a for delivery at these points. 

Charterers paying vessel’s towing to such points 
and return to New York anchorage and any extra 
—— charges over those prevailing at New 

ork. 

Rule 2. The vessel shall discharge in two places, 
when required by consignee, if the cargo is less 
than 200,000 feet, board measure, or in three places 
if 200,000 feet board measure, or over, the con- 
signee paying for all towages incurred from the 
time the vessel is placed in the first discharging 
berth, until the vessel is discharged. The time 
consumed by reason of changing berth shall count 
in the lay days. 

If more than one consignee, and the cargo is 
under 200,000 feet, board measure, the party re- 
ceiving the largest quantity shall have the right to 
designate one discharging berth (without towage) 
and the party receiving the next largest quantity 
can also designate a berth by paying towage to it 
(whether before or after Me oe the larger 
quantity), and if the cargo is over 200,000 feet, 


and there be a third consignee, he may also desig- 
nate a berth by paying towage, but all others must 
receive their lumber where the captain chooses to 
discharge it, within the limits named in Rule 1. 


Rule 3._Consignees shall have one full calendar 
day (Sundays and legal holidays excepted) after 
the vessel arrives and the captain or vessel’s agent 
reports, in which to furnish the vessel with a 
berth where she can discharge, except in cases 
where the cargo is consigned to more than one con- 
signee, in which cases the captain or vessel’s agent 
shall notify all consignees on the vessel’s arrival 
and the consignee whose cargo is to be discharged 
first shall have one day in which to provide a 
berth for the vessel where she can discharge, or 
to commence taking his lumber by lighter. All con- 
signees, after the first one shall be notified by the 
captain or vessel’s agent twenty-four hours before 
the vessel is ready to discharge their respective 
lots; and said consignees must give the vessel a 
berth where it can discharge at the expiration of 
the said twenty-four hours. Where a vessel comes 
consigned under bill of lading to one consignee, it 
is provided that it is deemed to be the vessel’s 
agent in so far as notification to the different re- 
ceivers is concerned. 

In case consignees do not use all the time al- 
lowed them to supply the vessel with a dischargin 
berth, such part of the time as they do not use sha: 
be allowed them and added to the lay days herein- 
after provided for, provided there is only one con- 


signee. 

When bills of lading of cargo or part of cargo 
are made to order and the holder is unknown to 
master, notice may be given of vessel’s arrival by 
posting same upon the bulletin board of the Mari- 
time Association rooms; said notice shall be con- 
sidered the same as reporting arrival to consignee, 
and time shall then begin the same as if vessel has 
reported to consignee. 

Rule 4. Lay days allowed to consignee for re- 
ceiving cargo shall be as follows, viz: One calen- 
dar day to furnish berth for vessel as provided in 
Rule 8, and one running day (Sundays and legal 
holidays excepted) for each 30,000 feet of lumber 
1%4-inch and under in thickness, or each 35,000 
feet of all other lumber and timber, excepting rail- 
road ties, when entire cargo does not exceed 360,- 
000 feet, or each 40,000 feet of all lumber, except- 
ing railroad ties and lumber 14-inch thick and 
under, when entire cargo is in excess of ,000 
feet. The first half of every Saturday, not a full 
legal holiday, together with the last half, or por- 
tion known as a half holiday, is to count as a lay 
day. If vessel is ready to discharge cargo in 
questionable weather, consignee must receive same, 
but in case of failure of vessel thru its fault to dis- 
charge the quantities per. day as herein provided, 


consignees shall not be liable for demurrage, pro- 
vided they have furnished berth § 
vided in Rules 2 and 3. etn eeenbae on 

After the days herein provided have expired, 
consignee shall pay demurrage for every running 
day until vessel finishes discharging. 


Rule 5. Con ees shall have ‘the right to re- 
ceive any part of their cargo from the vessel in 
lighters or boats alongside, the vessel to discharge 
the same on said lighters or boats, provided con- 
signees berth the vessel where boats or lighter can 
get alongside. In discharging mixed cargoes, all 
lumber 2 inches thick or undér, must be piled on 
the wharf separate from balance of cargo; and 
the extra expense of such separation shall be paid 
ty the consignees, except where said lumber is 

= “ = — 

ule 6. e charge for demurrage for vessel 
shall be at the rate of 15 cents per day 
net register of the vessel. All fractions of a day, 
over one-half, shall be d for as a full day, and 
one-half of a day or less be paid for as one-half 
of a day. 

Rule 7. When not expressed to the contrary in 
the charter party or bill of lading, freight ‘shall 
be paid on the freight measurement delivered. 


r ton, 





RATES ON NORTH CAROLINA PINE 


_Thru its traffic department the North Carolina 
Pine Association has just issued a rate book 
covering the rates on lumber from the shipping 
points of its members to 150 destinations in the 
East and North. The arrangement is such that 
rates from shipping points to destinations can 
be seen at a glance, it being unnecessary to go 
thru the process of adding two or three percent- 
age increases to the rate after it has been dis- 
covered. Water-competitive and non¢ompetitive 
rates are shown. 

It is believed that this booklet presents lum- 
ber tariffs for the region covered in the simplest 
form yet conceived, and its use by shippers and 
buyers will effect great economies of time. The 
booklet is sold at $5 a copy and may be ob- 
tained from the North Carolina Pine Associa- 
tion, Norfolk, Va., or from the AMERICAN LuM- 
BERMAN, 431 South Dearborn Street, Chicago, at 
that price postpaid. 
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LATE DEVELOPMENTS IN THE BUILDING FIELD 


WOULD INVESTIGATE BUILDING 


Baton RouceE, La., Sept. 12.—A bill creating 
a state housing commission to investigate build- 
‘ing conditions in Louisiana was introduced Wed- 
nesday before the State legislature now in ex- 
traordinary session. The measure clothes the 
commission with elaborate powers to compel the 
giving of information and the authority to in- 
flict fines upon any who may refuse to comply 
with its orders...An interesting clause of the 
act is that describing the makeup of the com- 
mission, which is. ta consist of seven mem- 
bers, as follows: An_. architect, a law- 
yer,.a real estate man, a homestead as- 
sociation official, a labor representative and 
two members, unrestricted as to business, to 
be: chosen by the governor. Senator Johness, 
who fathered the bill, declared that building ac- 
tivity had been hindered and it was the task of 
the commission to, find out how, why, and by 
whom. 


' WOOD BUNGALOWS IN FAVOR 
. New. York, Sept. 12.—A little bit of Cali- 
fornia. in.the heart of old New York. That’s 
to. be the result of a lively building movement 
in..a fashionable section of Flatbush, Brooklyn, 
where, nine bungalows of the California type are 
now in various stages of construction. 
here pictured will:be ready for occupancy Oct. 
1 and.the eight others, patterned after the orig- 
inal, are going up with 


The one - 


first eight months of the preceding five years. 

Contemplated new work reported from Jan. 
1 to Sept. 1, 1921, has amounted to $3,202,- 
731,000, which is more than double the amount 
of contracts awarded in the same period of last 
year. 


CANADIAN BUILDING STATISTICS 

ToRONTO, ONT., Sept. 12.—Statistics of build- 
ing contracts awarded in Canada during the 
first eight months of the present year show 
some interesting and, to some extent, encourag- 
ing developments. According to the Canadian 
Building Review, the total value of contracts 
awarded in Canada for residential, business, 
industrial and engineering building during the 
eight months was $165,812,100, as compared 
with $192,470,200 during the corresponding 
eight months of 1920. The decrease is in the 
neighborhood of $27,000,000. The encouraging 
feature of the situation is that the reports for 
August show a turn for the better in all classes 
of building. The total for August was $36,307,- 
200, an increase of about $13,000,000 over last 
year’s August record. The biggest increase has 
been in engineering buildings, which show a 
total of $12,450,000. Industrial building shows 
an increase of $600,000. Business buildings 
show an increase of $2,000,000. Residential 
building shows an increase of $1,700,000. The 
improvement in industrial building is all the 





amazing, rapidity. 

The- bungalow ° there 
shown: is being erected 
in, Thirty:ninth Street 
and Glenwood Road and 
the:,etkerg..all front on 
TLhinty-ninth Street. The 
section ‘has been known 
for its beautiful and ex- 
pensive homes and for 
blocks around there are 
few dwelling houses that 
cost less than $15,000. 


Contractor Cunius, 
who designed the orig- 
inal bungalow as a mod- 
el and began building it 
less than two months 
ago, has been. literally 
besieged with-orders for 
duplicates. He says he 
has found people gener- 
ally are getting away 
from the craze for stucco and are demanding 
the house of wood. He says he has adopted the 
policy of using only the finest materials and is 
using the convincing argument that’ a frame 
building properly constructed will rival any 
other in durability.:.. ;. 

The roofs of all'nine bungalows will be made 
of. red cedar shingles from the Pacific coast, so 
that the California idea really is to be empha- 
sized. The sidings will be of white pine. 


BUILDING CONTRACTS SHOW GAIN 


Construction in August, according to figures 
published by the’ FB: W. Dodge Co., was 4 percent 
greater than in Julysamé9 percent greater than 
in August, 1920) ‘Contracts awarded during 
August, 1921, in the twenty-seven northeastern 
States of the country, amounted to $220,972,- 
000. 

Residential construction continues in the lead 
over all other classes.of buildings. It accounted 
for 36 percent of the total in August, amounting 
to $80,329,000. Public works and _ utilities 
amounted to $44,797,000, or 20 percent of the 
total; business buildings, to $35,526,000, or 16 
percent; educational buildings to $27,959,000, or 
13 percent; and industrial buildings to $10,- 
832,000, or 5 percent. 

Contracts awarded for mercantile buildings 
in .Angust amounted to more than for any 
preyious month of this year. 

_ €he total volume of contracts let in the terri- 
tory covered by the F. W. Dodge company dur- 
ing the first eight months of this year has been 
10 percent greater than the average for the 











earry out plans to end the strike. 


California Bungalows Succeeding Stucco Craze in NewYork City 


more important when it is noted that for the 
eight months this class of building shows a de- 
erease of $40,000,000. 


BUILDING CONDITIONS IMPROVE 


San Francisco, Cair., Sept. 10.—Conditions 
have steadily improved in the San Francisco 
building trade. Several thousand men have re- 
turned to work. The union bricklayers, who 
held out longer than the carpenters, are now 
on the job. A reorganization of some of the 
unions will be carried out, as a result of the 
activities of ‘‘the rank and file movement,’’ 
which defied the efforts of the central bodies to 
The recent 
decision of Judge Landis in the Chicago labor 
controversy has given encouragment to contrac- 
tors and lumbermen here. Local architects have 
many plans in their offices for buildings that will 
go ahead just as soon as conditions are right. 
Contractors are figuring on a number of jobs 
and, with the strike off, a steady increase in the 
volume of: construction is expected. 


CITY PLANNERS TO MEET 


CoLuMBUS, OH10, Sept. 13.—A feature of the 
Ohio Conference of City Planners, which is to 
be held in Columbus Oct. 21 and 22, will be an 
architectural exposition, containing all features 
of the work of architects. While fostered by. the 
Columbus chapter of the American Institute of 
Architects it will contain displays by architects 
in various other cities and towns of Ohio. The 
exposition is expected to be one of the most im- 
portant of its kind in the middle West. 


COMMITTEE ADVISES BUILDING NOV 
MILWAUKEE, Wis., Sept. 13.—That now i 
the time to begin private building, as it is be 
lieved that lumber and material prices will be 1 
lower in spring; that owners of homes and othe 
buildings be urged to start at once all repairs 
improvements ete.; and other definite recom 
mendations, were reported by the committe 
of the Milwaukee Association of Commerc: 
which has been studying the unemployment con 
ditions and possible remedies. Altho unemploy 
ment in Milwaukee is far from serious, it ji 
hoped to avoid a further decline in the numbe 
of jobs by urging business men and mam 
facturers to continue and increase activity. 


AIDS IN DRAFTING BUILDING CODES 


WASHINGTON, D. C., Sept. 12—The Nation: 
Lumber Manufacturers’ Association, thru it 
construction engineers, is aiding municipalitic 
in the adoption of building codes. L. Kraeme: 
of the association, has recently completed ; 
tour thru the West, where he made a specis 
study of this problem. 

‘“‘The drafting of a modern code seems in 
variably to result ‘in regulations that igno1 
the economic values of various building mati 
rials,’’? he said. ‘‘Lumber bears the brunt 0: 
such thoughtless legislation. Denver lumbe: 
interests were considering basing a proposa! 
for a modern building code for that city on 
the Detroit code of 1918 until they were in 
formed that Detroit had reverted to its oli 
code adopted in 1911. Denver, no doubt, wis 
saved a great deal of time and no little ex 
pense thru the information that it was pattern 
ing after a code that had already proved un 
satisfactory in another community.’’ 


STATE-AIDED HOME BUILDING 


Considerable interest was aroused when, i) 
1919, a pretentious program of State aided hom 
building in North Dakota was announced. Thi 
constitutionality of the legislation was ques 
tioned, so that it was not possible to make a be 
ginning until well into 1920. Various difficul 
ties in the way of securing funds for the Stat: 
scheme have been encountered, but a recent 
report states that in the last season fifty-eight 
houses were built under the terms of the hous 
ing law, eight for business and _ professiona! 
men and the remainder for wage earners. State 
assistance is limited to houses costing not mor 
than $5,000, of which the applicant must furnis!) 
$1,000, while the State furnishes the remainde 
and thru the home building association unde 
takes the actual building. Materials are bought 
at wholesale and furnished at cost. A 20-yea 
amortization plan is adopted, under which thi 
$4,000 loan is paid off in monthly instalments 
of $28.65. ie 


MANY HOMES BEING BUILT 


PirrspurGH, Pa., Sept. 13.—There was « 
great rush for building permits last month ani‘ 
many of those who took out the permits ar 
now erecting dwellings and other structures 
The Freehold Real Estate Co. reports wonderfu 
activity in the Brookline section, which will b 
connected with the city by the $4,500,000 twi: 
tubes of the Liberty tunnel, now about hal’ 
completed. Thirty-eight new homes are nov 
under construction in the Brookline section an: 
will be oceupied by the.-various owners withi: 
the next 60 days. Work is being pushed rapidl) 
on the 50 houses being erected under the aus 
pices of the Commerce Housing Corporation an 
in some eases it will he ‘but a short time befor 
they are ready for occupancy. Additiona 
groups are rapidly being formed from the mor 
than 400 prospects who are anxious to buil’ 
and it is expected that within the next tw: 
weeks contracts will be closed for two or three 
additional groups of 10 houses each. 

PBR OOOO 

HOME BUILDING builds business in many lines, 
and is a powerful promoter of national pros- 
perity. 
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HOO-HOO CONCLUDE GREAT ANNUAL MEETING 


FRESNO, Cauir., Sept. 10.—The annual meet- 
ing of the Concatenated Order of Hoo-Hoo 
just concluded here is one which will long stand 
out in the memory of those who were privileged 
to attend and indisputably was one of the best 
that the Order has ever held. Approximately 
three hundred and twenty-five attended the 
meetings, which were conducted in true Cali- 
fornia style, the visitors being royally enter- 
tained—to put it mildly. The success of the 
Order and further growth is rendered certain 
by the strong officers who were elected, the 
list being as follows: 

Snark of the Universe- 
coma, Wash (District 1). 

Senior Hoo-Hoo—Mark M. Elledge, 
(District 2). 

Junior Hoo-Hoo—D. 8S. Montgomery, 
Wis. (District 3). 

Bojum—W. S. Dickason, Kansas City, 
trict 4). 

Scrivenoter—H. J. West, 
trict 5). 

Jabberwock—James G, 
La. (District 6). 

Custocatian—Ralph C., 
trict 7). 

alee 
trict 8). 

Gurdon—W. E. McClung, Colorado Springs, Colo. 
(District 9). 

Supreme ete Temes Peter A. 
Salt Lake City, Utah 


Report of Quercuee eee 


Secretary-treasurer Isherwood said that con- 
sidering the trade conditions in the lumber in- 
dustry last year, he felt gratified that despite 


-Everett es Griggs, Ta- 


* Corinth, Miss. 
Milwaukee, 
Mo. (Dis- 


Atlanta, Ga. (Dis- 


Simpson, Lake Charles, 


Angell, New York (Dis- 


Cc. D. LeMaster, Fresno, Calif. (Dis- 


Simpkin, 


EVERETT G. GRIGGS, TACOMA, WASH; 
Elected Snark of the Universe 


the inerease in dues the organization has been 
able to finance itself, coming thru the year with 
a successful balance in the treasury. He re- 
ferred to the incorporation of the Order, which 
change, he said, relieved its members from per- 
sonal liability. It has been his purpose to im- 
press upon the minds of members that the death 
benefit feature is not the sole excuse for sup- 
porting the Order, but is part of its work in 
extending aid to dependents in time of need. 
Forty-six members, he said, had passed away 
during last year. 

The feature of the organization’s work, 
which in the seeretary’s opinion holds out prom- 


ise of great benefit is the organization of Hoo-. 


Hoo clubs thruout the United States. These 
in his opinion will afford the means of bring- 
ing all branches of the industry together and 
promote a better understanding. He com- 
mended the idea advanced last year of adopting 
hotels as headquarters for Hoo-Hoo in different 
cities, fifty-two of which already have been 
named. It is his purpose, he said, to arrange 
to place the emblem of the order in each of 
these hotels and he thought that it would be 
a good plan for the Bulletin to carry advertise- 
ments of the hotels to meet the cost of placing 
signs in them. 


With regard to the Bulletin, he said that 
arrangements recently made have cut the cost 
of producing it, and he hoped that conditions 
would be such that the Bulletin can be published 
monthly. As a means of meeting the cost of 
the Annual he proposed a registration fee for 
those in attendance, of say $5, thus relieving 
any small group of the burden of financing it. 

The secretary commended the retail associa- 
tions of the Mountain States, Indiana, Ohio, 
Michigan, Wisconsin and the Southern and 
Western for coéperation in holding concatena- 
tions and expressed his appreciation of the sup- 
port given by the lumber trade press as well as 
by Snark Tully and the Vicegerents of the 
various jurisdictions. 

Among the recommendations made by Secre- 
tary-treasurer Isherwood were the following: 
At the annual meeting a councilor be elected 
for each State, these councilors to constitute a 
national council; that all applications for new 
membership be passed upon by a committee of 
three appointed by the Vicegerent Snark; that 
applications of members in arrears two years 
or more be acted upon the same as those of 
new members; that death benefits be extended 
to life members; that each State be divided 
into not more than nine districts with a club 
for each, and that special bylaws be provided 
for such clubs. 

Mr. Isherwood recommended that arrange- 
ments be completed for enabling the Order to 
earry the death benefit, which is permitted by 
the charter, and that premiums be deducted from 
dues received from members in accordance with 
age as shown by the table of rates used in past 
years, the amount.to be deposited to the death 
benefit fund. As a guide in reaching a decision 
on this recommendation the secretary-treasurer 
submitted the following figures showing the 
cost of carrying the death benefit in the past: 


Annual 
gross profit 


Annual 
claims 


Annual 
premium 
Annual 


paid MSL ~~ by MSL to MSL 
Ins. Co. Ins. Co. Ins. Co. 


$1,000.00 
3,400.00 
4,400.00 
3,500.00 
3100.00 
2800.00 1,648.67 


Total.$25,839.52 $18,200.00 $8,146.99 $507. 47 
Total premium paid for five years $25. 

Total claims paid for five years 

Gross profit to MSL Ins. Co 

He said that the Order’s carrying the benefit 
itself would simplify matters and reduce the of- 
fice work.. In case the Order carries the death 
benefit he suggested that payment be made 
immediately by voucher check containing proofs 
of death and not negotiable until filled in and 
signed by the attending physician and wit- 
nessed by a notary. 

He recommended that the ritual, as changed 
in accordance with the resolution at last year’s 
Annual, be adopted; that the Hoo-Hoo roster 
of officers, honorary and life members paid up 
for 1921, be printed and distributed to all 
members in good standing. He referred in a 
very complimentary manner to ‘‘Parson’’ P. A. 
Simpkin as contributing a great deal to the 
popularity of the Order and stimulating the 
enthusiasm of its members. 

Notwithstanding the numerous changes that 
have been made, Secretary Isherwood said that 
the fundamental and well established principles 
of the Order have been maintained. He praised 
California as a Hoo-Hoo stronghold, the work 
of the lumbermen in behalf of the Order being 
characteristic of them. In closing he made an 
appeal for broader vision, constructive thinking 
and confidence and courage among members in 
behalf of the Order. 


The Snark’s Address 

L. M. Tully, Snark of the Universe, delivered 
a very eloquent talk which aroused a great deal 
of enthusiasm on the part of the hearers. 

Snark Tully paid high tribute to Secretary- 
treasurer Isherwood, congratulating the Order 
in securing the services of a person who is un- 
tiring in his efforts and zeal in behalf of the 
organization. During the year, he said, a drive 


$1,462.18 
2,169.72 





for life membership had been made and tho the 
results have not been as great as had been ex- 
pected, he still felt that there were great possi- 
bilities in that means of securing a reserve fund. 
He referred to the figures submitted by the 
secretary-treasurer showing that the Order could 
advantageously carry its own death benefit. 
The advisory boards, composed of men of 
standing in their communities, are beginning to 
function and thru the Hoo-Hoo clubs are help- 
ing to keep the membership together. He re- 
ferred to improved equipment installed in the 
office of the Order which expedites the handling 
of business and which will permit the carrying 
of the death benefit fund if it is so decided. 
The Snark referred to the incorporation of the 
Order and said that the eligibility clause should 
receive careful attention and revision to meet 
present day conditions. He recommended that 
a day be set aside either thirty days before or 
thirty days after the Annual as a national Hoo- 
Hoo day, as a means of stimulating interest in 
the Annual or profiting by the enthusiasm cre- 
ated by it. He thanked ‘‘ Parson’’ Simpkin, the 
lumber trade press and the Supreme Nine for 
the loyal support given him. The future of Hoo- 
Hoo looms large, he said, and he saw in the 
Order great possibilities for bringing various 
branches of the lumber industry into closer 
contact with benefit to the industry as a whole. 
After consideration and discussion it was de- 
termined that Hoo-Hoo shall carry the death 


M. M. ELLEDGE, CORINTH, MISS. : 
Chosen Senior Hoo-Hoo 


benefit, as proposed by Mr. Isherwood, and the 
nécessary steps were taken to make this pos- 
sible. 

One of the features of the meeting was the 
trip to General Grant Park, where the visitors 
held a Hoo-Hoo meeting. 


NEW MISSISSIPPI LUMBER COMPANY 


HattiesBuréG, Miss., Sept. 13.—The Burnside 
Lumber & Timber Co., Burnside, Miss., was re- 
eently organized with $750,000 capitalization. 
The president of the company is P. M. Ikeler, 
of Moselle, Miss., one of the well known lumber- 
men of this section. The vice president is R. 
N. Steadman, of Hattiesburg, who is heavily 
interested in several sawmill operations, G. M. 
MeWilliams, vice president of the Citizens 
Bank of this city, is secretary and treasurer. 

The new company has purchased 25,000 acres 
of land, in fee, and 200,000,000 feet of timber 
located in Neshoba County. The timber consists 
of 60,000,000 feet of. hardwoods and the rest 
southern pine. This timber is part of the 
original holdings of the Bolinger-Franklin Lum 
ber Co., of Zama, Miss., but the sale does not 
interfere with the operations of that company, 
as it still has many years’ run of timber left. 
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LUMBERMEN HOLD OUTINGS AND PICNICS 


CLUBMEN BEST BALL PLAYERS 
CLEVELAND, OxnI0, Sept. 12.—If lumbermen 
are not selling all the lumber they would like 
to sell, they at least have: plenty of time to 
test each other’s prowess at bat. The members 
of the Lumber Club, in joint outing with the 


Supply Dealers Board of Cleveland, proved to ° 
their satisfaction that they are still the best . 


baseball players in these parts, by defeating the 
supply dealers at the Roadside Club meeting. 
Now the Akron Lumber Club wants to take the 
Cleveland bunch on, after trouncing the Can- 
tons, and it looks like a likely setto during the 
next few weeks. 


KNOT GOLFERS’ FIFTH OUTING 


New York, Sept. 12.—The August meeting 
of the Knot Golfers in many respects was the 
finest of the series so far. The fifth outing was 
held on the links of the Garden City Country 
Club and the weather was ideal. 

Hosts for the day were John Bossett and 
Russell J. Perrine. Frank A. Niles celebrated 
his first appearance of the season by turning in 
the low net score and capturing the special prize. 
A. E, Jelleme and C. W. Cantrell divided the 
spoils in Class B. 

The September tournament will be held at the 
Siwanoy Club, Bronxville. Several of the Knot- 
ters are members of the Siwanoy Club. 


—_ 


NEW JERSEY LUMBERMEN’S OUTING 


Lone Branca, N. J., Sept. 12.—Pleasure Bay 
is aptly named. For further substantiation of 
this simple statement of fact one has but to 
consult anyone of more than 125 lumbermen 
who spent last Thursday on the shores of this 
little expanse of water. The occasion was the 
annual outing of- the New Jersey Lumber- 
men’s Association and the New Jersey Lumber 
Exchange held at the Port Au Peck Hotel. The 
hotel property is bounded by the bay on three 
sides and it was on this little peninsula that the 
lumbermen assembled. 

Many of the merrymakers, as for the day 
business cares were cast to the four winds, 
journeyed to the resort by boat via Sandy Hook 
and others made the trip in automobiles. At 
any rate, tiearly everyone was on hand by 11 
o’clock and when a sumptuous shore dinner was 
spread at noon the attendance was at high- 
tide. 

John G. Whittier, secretary of the associa- 
tion, announced on arrival that all reports that 
wholesalers would invade the premises were 
erroneous and the rumors that speechmaking 
would follow the repast were ‘‘teetotally’’ un- 
founded. He declared the retailers and mem- 
bers of the exchange had arranged the outing 
solely as a ‘‘get together’’ affair and that in 
this respect the program would be adhered to 
strictly. 

Consequently there was not a word about busi- 
ness to be heard, except on inquiry the lum- 
bermen let it be known that things have been 
picking up for the last month or two and that 
prospects for a fairly satisfactory fall season 
are unusually bright. 

The absence of Edward Hamilton, wha was to 
have been master of ceremonies as president of 
the New Jersey Lumbermen’s Association, 
caused deep regret among his associates. Mr. 
Hamilton was detained at home by the illness 
of a daughter, who had undergone an opera- 
tion for appendicitis. The genial president sent 
word that the operation had been entirely satis- 
factory and he begged that his absence be not 
permitted to detract in any way from the 
pleasure of the occasion. 

Mr. Hamilton was to have officiated at the 
ball game which was waged to ‘‘no decision’’ 
in his absence. As a result of the conflict on 
the diamond, the Gregg cup is still a very much 
disputed piece of property. f 

A series of athletic contests were held in the 
afternoon at which thermos bottles were dis- 
tributed to the winners. Fountain pens were 
awarded to those who finished second in the 
several competitions and gold razors were third 
prizes. 


The feature event was a shot putting contest 
in which first prize went to M. M. Van Ness, 
Van Ness Lumber Co., Little Falls, N. J. Mr. 
Myers, Heidritter Lumber Co., Elizabeth, took 
second honors and Morris Blauvelt, Bailey & 
Auling Lumber Co., Newark, was third man. 

An exciting game of quoits resulted in victory 
and a thermos bottle for Harry Ruhle, North 
Hudson Manufacturing Co., North Bergen, N. 
J. F. P. Armstrong, Conover Lumber Co., Key- 
port, was second and Bill MacDonough, -I. 
Newton Rodgers Lumber Co., Montclair, took 
third. : 

Mr. MacDonough was not content with a gold 
razor and consequently came back strong in the 
three-legged race and captured a thermos bottle. 
F. P. Armstrong, Conover Lumber Co., Key- 
port, was a close second. Mr. Mason, of Lawson 
& McMurray, Hoboken, took third honors in 
the three-legged event. 

In the absence of Mr. Hamilton, Frank R. 
Wallace, Heidritter Lumber Co., Elizabeth, 
officiated as judge in chief. 


AN AMBITIOUS WEEK END OUTING 

SEATTLE, WaSH., Sept. 10.—As secretary and 
manager of the Pacific Coast Shippers’ Asso- 
ciation, Charles B. Floyd last week directed the 
most ambitious outing ever given by that organ- 


OFFICIALS AND MEN ARE FRIENDS 

BEND, OrE., Sept. 10.—Few industrial plants 
come nearer to realizing the ideal of complete 
understanding between employer and employee 
than is to be seen in the camps and mill of The 
Shevlin-Hixon Co., conducting some of its largest 
operations in Bend. One of the reasons under- 
lying this agreement might have been noted at 
the second annual picnic planned and carried 
out late last month by company officials and 
employees near Benham Falls, the scene of log- 
ging operations south of Bend. Millworkers, 
‘‘white collar men,’’ lumberjacks and friends 
of company -and employees were on hand, the 
total attendance being close to two thousand. 
Carl A. Johnson was chairman of the general 
committee in charge. 

Basket lunches were brought by the picnickers, 
and the refreshment committee in addition pro- 
vided ice cream and lemonade in 100-gallon lots 
and watermelons by the ton. A special log- 
ging train of fourteen cars supplemented motor 
transportation, and once on the picnic grounds 
the crowd enjoyed a program of sports and 
feature contests which lasted, with an intermis- 
sion for luncheon, until nearly dusk. 

The real event of the day—a surprise at that 
—came in the presentation to T. A. McCann, 
general manager of the company’s interests here 
since the completion of The Shevlin-Hixon Co.’s 


Shippers’ Association Employees at Their Third Annual Outing. Standing—W. S. Hillman. Sec- 
ond row, left to right—Charles B. Floyd, secretary-manager; R. O. Burnett, E. H. Clingingpeel, 
Jesse I. Cutler, P. J. Snapp, W. A. Shumm, traffic manager; Roy A. Johnson, assistant secre- 


tary. First row, left to right—Miss Shumm, 
Atkins 


ization. It was the third annual picnic; it was 
held at a beautiful scenic spot on the Snoqual- 
mie River just below the famous falls near Fall 
City, and it was attended by more than fifty 
happy individuals comprising association. em- 
ployees, their families and invited guests. The 


.occasion was launched as a week end gathering, 


the participants having left here Saturday after- 
noon, and returning late the following day. The 
weather was all that could be desired, and the 
outing as a whole was a great success. There 
was a good line of sports. W. A. Shumnm, traffic 
manager, proved to be an adept at pitching 
horseshoes, nosing out Jesse I. Cutler with a 
great array of ‘‘ringers’’ and ‘‘leaners’’ that 
simply couldn’t be beat. Bill developed so. 
much class that he is now being touted as cham- 
pion horseshoe slinger of the Pacific Northwest. 
In an impromptu baseball game, Roy A. Dailey, 
former secretary-manager, was pitted against 
W. S. Hillman as a rival pitcher; and the ex- 
perts say that while Hillman showed rather more 
speed and better control neither one will be able 
to qualify this season for the bush league. No- 
body had the foresight to keep the score; any- 
how, the game was broken up when two of the 
young ladies lifted up their voices, shouting, 
‘¢Tuunch.’? There was plenty of food—and 
everybody came home happy. 


Miss Lochman, Miss Hiett, Miss Gallinger, Miss 


plant in 1916, of a beautiful silver loving cup. 
The gift was made on the occasion of Mr. 
McCann’s departure for the Minneapolis gen- 
eral offices, where as vice president he will have 
charge of affiliated company’s plants at Bend, 
McCloud, St. Francis and Bemidji. Presenta- 
tion was made by Jack Mahoney, sawyer, the 
recipient replying with a simple expression of 
thanks. 

A sequel to the picnic came in the dinner given 
at the Pilot Butte Inn a few evenings later by 
the company for the hundred-odd members of 
the committees whose efforts had insured the 
success of the outing. High officials of the 
company in attendance were Mr. McCann and 
Vice President E. L. Carpenter, who had just 
arrived from Minneapolis on his annual trip of 
inspection. 

Mr. Carpenter spent three days in Bend, leav- 
ing Sept. 4 for the McCloud, Calif., plant, motor- 
ing by way of Crater Lake with Mr. McCann. 
Mr. Carpenter’s first day was spent at the offices 
and mills, the second day was devoted to pleas- 
ure, when as the guest of Mr. McCann and J. P. 
Hennessy, the new local general manager, he 
enjoyed the Century Drive, a 100-mile scenic 
loop trip just opened from Bend. 

A logging locomotive was Mr. Carpenter’s 


means of conveyance on the third day, when he 
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made a rapid inspection of camp management 
ind conditions, 

J. P. Hennessy, who succeeds Mr. McCann 
as general manager here, has had an excellent 
training for his new duties, having served as 
assistant manager since the Bend plant was 
placed in operation. He has as his assistants 
L. O. Taylor, R. D. Moore and Carl A. Johnson. 


CONNECTICUT READY FOR OUTING 

NEw HaAveEN, Conn., Sept. 12.—‘‘All that 
we desire now is pleasant weather on Sept. 15 
to make our annual outing an assured success.’’ 
—This is the final word from Secretary James 
Cray of the Lumber Dealers’ Association of 
Connecticut, who already has received accept- 
ances from more than 125 members. Gov. 
Everett J. Lake, who is the moving spirit of 
the Hartford Lumber Co., has promised to spend 
the day with the ‘‘boys’’ unless something un- 
foreseen in the line of official State business 
prevents. 


In connection with its ‘‘Service to Mem- 
bers,’’? the Connecticut association has issued 
the following bulletin: 

Last October the railroads attempted to restore 
the war time demurrage rates of $3 for the first 
four days; $6 for the next three days and $10 for 
each succeeding day. A protest was filed with 
the Interstate Commerce Commission and that body 
suspended the tariffs, pending a hearing. 

Subsequently there was a conference between 
the committee on car demurrage of the National 
lraffic League and the general committee of the 
American Railway Association, which resulted in 
the withdrawing of the tariffs, and the proceedings 
before the Interstate Commerce Commission were 
discontinued. This agreement was based on the 
understanding that the two committees would again 
confer, for the purpose of reaching an agreement 
upon a just and reasonable rate, to be applied 
both during car surplus and car shortage. 

The two committees will meet shortly and it is 
proposed to recommend a flat rate of $3 a day to 
the Interstate Commerce Commission, both during 
the periods of car shortage and car surplus. It is 
the opinion of the committee on car demurrage, 
that if, as a result of business picking up, a car 
shortage should occur, it would be much more dif- 
ficult to obtain a $3 rate than under the present 
conditions while, on the other hand, if business does 
not materially improve, there is no real necessity 
tor demurrage, therefore no one would be unduly 
penalized by the change proposed. 

Your directors will consider this matter and in 
the meantime, for their guidance, we would like 
to have an expression of opinion from you. 


ADIRONDACK DEALERS PLAY 


Saranac Laks, N. Y., Sept. 12.—On Satur- 
day, Sept. 10, the members of the Adirondack 
Lumber Dealers’ Association of New York, 
and their ladies, assembled at Hotel Algonquin 
on beautiful Saranac Lake. Many friendly sales- 
men joined them there. 

After lunch, while the ladies enjoyed bridge, 
George Mason, chairman, called a business meet- 
ing. R. B. Chapman, of Syracuse, president 
of the Retail Lumber Dealers’ Association of 
the State of New York, with his usual vim, 
spoke and showed the value of the association 
work. Mr. Chapman interested everyone by ex- 
plaining how his firm was endeavoring to give 
service to its customers and to sell houses rather 
than lumber and building materials. He ex- 
plained that the customer is interested in what 
his house is going to cost rather than the cost 
per thousand of his lumber, the cost per bag for 
cement, ete. The State association is going to 
work out information for its members along 
these lines. 

Paul 8. Collier, secretary of the Retail Lum- 
ber Dealers’ Association of the State of New 
York, told of the work the State association 
was doing and of its plans for the future. Mr. 
Collier, by figures taken from the dealers in dif- 
ferent parts of the State, showed that lumber 
retailers had reduced their prices consistent with 
the lower wholesale prices. From informal talks 
by F. B, Chapman, Glen Falls; W. J. Callanan, 
Saranac Lake; Freeman Pond, Crown Point; 
J. E, Shinners, White Hall, and Mr. Davis, New 
York City, it was felt that the prices of lumber 
had reaehed rock bottom, that while business is 
rather quiet, improvement is to be expected and 
there is a shortage of houses everywhere. 

There was a very interesting discussion by 
many of the members on the cost of trucking. 
The committee on carting, molding and stand- 
ardization was asked to be prepared to make re- 


ports at the next meeting. Ten new members 
joined. 

After the meeting all assembled for a group 
picture. The Saranac Lake Boys’ Band in Scot- 
tish costumes, gave a fine concert, while the ath- 
letes prepared for their contests. R. B. Chap- 
man, after both sides were exhausted, decided 
that the team captained by E. P. Marshall, of 
Lake Placid, had won from the team captained 
by W. J. Callanan, of Saranac Lake, in the 
tug of war. 

Freeman Pond won the ‘‘Taking a Drive’’ 
contest. Charles Ashley was second, and if he 
had had longer legs would have won. 

Mrs. William Callanan won the chair race 
by three inches, Miss O’Connell being second. 

Foscher and Willard won the three-legged 
race, and Harry Funston won the wheelbarrow 
race. 


OHIOANS CANCEL LAKE TRIP 

CINCINNATI, OHIO, Sept. 13.—Much to the 
disappointment of the Cincinnati contingent, the 
proposed cruise on the great lakes by the Ohio 
Association of Retail Lumber Dealers has been 
called off at the last minute. The cruise was 
to have occupied the four days of Sept. 16 to 
20, the steamer Nuronic having been chartered. 
But late cancelations of reservations left the 
committee without the requisite minimum, so 
there was nothing to do but to cancel the entire 
arrangements. Practically one percent of the 
Cincinnati members had arranged to take the 
trip. No plan has been formulated by the State 
officers for any substitute affair, so it is probable 
that the annual meeting of the members will 
not be held this year. 


EVEN A GREASED PIG CHASE 


SPOKANE, WasSH., Sept. 10.—Between four 
thousand and five thousand members of the 
Loyal Legion of Loggers & Lumbermen and 
their families enjoyed the third annual picnic 
of that order, held at Liberty Lake, seventeen 
miles east of Spokane, on Labor Day. From 
10:30 a. m., when the program started, till 6 p. 
m., when it closed, some form of sport or amuse- 
ment was constantly under way. More than 
thirty numbers were on the program. The crowd 
filled the grandstand and the lawn surrounding 
—— field and overflowed into the field 
itself, 

The companies which took part in the picnic 
were the McGoldrick Lumber Co., Phoenix Lum- 
ber Co., Western Pine Manufacturing Co., and 
the Atlas Tie Co., of Spokane; the Blackwell 
Lumber Co. and the Edward Rutledge Timber 
Co., of Coeur D’Alene, Idaho, and the Deer 
Park Lumber Co., Deer Park, Wash. Each 
company had headquarters near the grandstand 
where, at noon, coffee, ice cream and lemonade 
were served to go with the picnic lunches of its 
company members. The Citizens band, of Deer 
Park, gave a concert at noon and played at in- 
tervals during the afternoon. 

The Blackwell Lumber Co. employee members 
won the loving cup offered for those making the 
greatest number of points in the contests in any 
two out of three years. The Blackwell ath- 
letes carried away most honors both this year 
and last year and the cup is now their per- 
manent possession, One of the most amusing 
events of the day was the greased pig chase in 
which honors went finally to C. C. Washburn, of 
Deer Park. The biggest event was the tug of 
war, with picked teams of ten men from each 
company organization participating. The Black- 
well Lumber Co. representatives won the prize of 
$100. The baseball game between Deer Park 
and Blackwell was scheduled for seven innings 
but was called in the tenth on account of dark- 
ness, ending with a one to one score. 

The two hundred employees of the Inland Em- 
pire Paper Co. and their families, numbering in 
all about six hundred men, women and children, 
were the guests of the company at the second 
annual picnic held also at Liberty Lake on 
Labor Day. A luncheon of baked beans and 
brown bread, lemonade, coffee and ice cream 
was served, candy and peanuts being distributed 
later. The afternoon was spent in sports and 
dancing. 

THE USE OF WOODEN WATER PIPE for munici- 
pal systems is more than a century old. 


No. 1 Common Oak Flooring 
Has Proved Its Economy 


A few years ago builders used only 
Clear Oak Flooring. Many of them 
had no idea that the Select and No. 1 
Common grades could be economically 
used for recovering old floors. Con- 
ditions have 
changed for today § 
home owners and 
builders are using 
large quantities of 
this cheaper grade 
in 3@” and it sat- 
isfactorily meets 
their requirements. 

Our %” x 14” | 
No. 1 Common 
Oak Flooring was | 
used for relaying | 
all the floors in 
this two-flat build- 
ing, Chicago, IIl. 

Our Chicago Warehouse can supply 
you with any quantity of this Oak 
Flooring, as well as the better grades. 
Try an L.C.L. shipment today. We 
also carry Maple, Beech and Birch 
flooring in stock. 


3622-3628 SOUTH MORGAN ST., TEL. BOULEVARD 830 
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our recently completed 


STORAGE 


SHED and YARDS 


in ean, Bow Ved 
4 jan ity, ew 
cuntable for Rail or Cargo Shipenents 


“a9 MEAN TO YOU 


] F You Ship Transits ) 
You Ship on Consignment $ 


Advise us What you want Sfored. Advise us What 
you want Sold. e give maximum service, we get 
you maximum market price, at minimum cost. 


“Stock Lists Solicited.” 


BLAIR LUMBER 





aa COMPANY 
oo gan New York City 








YELLOW 
PINE 


” bi 
Timbers 
Both Long and Shortleaf 
Poplar, Oak, Ash, Gum 
AND OTHER HARDWOODS 
Straight and Mixed Cars 


Tims B. Quinn, Misr! 








We manufacture 17 


different kinds of 


17 sitterce 


Hard and Soft Wood Lumber 


Ask for quotations. 
Von Platen-Fox Co., Iron Mountain, Mich. 


LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 
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Poplar 


Siding 

‘an . 

Work Mouldings 

Special ° . 
Dimension 


Patterns 
Stock 


to order. 
Attractive prices to 
carload buyers. 


Star Wood Products Co. 


Incorporated 


J 





* LOUISVILLE, KY. 








A name that should be 
on your inquiry list for 


Hardwood Lumber 


The American 
Column & Lumber Co. 


Brunson Building, COLUMBUS, OHIO 
Manufacturers of 
West Virginia Band Sawn 


Soft Yellow Poplar Chestnut 
Plain White Oak Basswood Walnut 

Plain Red Oak herry Sycamore 
Quart’d White Oak Maple, Beech Black Gum 
White Oak Timbers Buckeye Hickory 

and Plank ; Birch Ash, Hemlock 


\ SMALL DIMENSION STOCK J 
\ L, 


Butternut 











Rotary Cut 
Northern 
Veneers 


Mannfacterers 


le 





RNITURE fi d factory buyers who 
insist on having high quality veneers should send us © 
their orders. We are specialists in Northern Veneers. 
We aiso manufacture Northern Pine, Spruce, Hem- 
lock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 
~ “*Peerless Brand’ Rock Maple, Beech or Birch 
looring. 





Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich. 1 & Lumber Company 
Chicago Office: 812 Monadnock Block. 


-VENEERS 


AND 


PANELS 


Birch 
Oak 
Brown Ash 
Grey Elm 
Maple 
Basswood 





Wisconsin Veneer Co. ° 


Manufacturers 


Rhinelander, Wis. 


Sept. 19-21—Canadian Forestry Association, Van- 
couver and Victoria, B. C. 


Sept. 22—Northern Logging Congress, Radisson Ho- 
tel, Minneapolis, Minn. Annual. 


Sept. 23—-Lumbermen’s Golf Association (of Mem- 
phis), Colonial Country Club. Annual. 


Sept. 26-30—National Safety Council, Massachusetts 
State House, Boston, Mass. Annual, 


Sept. 29.30—Niational Conference of State Manu- 
facturers’ Associations, Congress Hotel, Chicago. 


Oct. 5-6—American Manufacturers’ Export Associa- 
tion, Waldorf-Astoria, New York City. Annual 


Oct. 5-7—National Association of Box Manufactur- 
ers, Ritz-Carlton Hotel, Atlantic City, N. 
Semiannual. 


Oct. 6—Cincinnati Lumbermen’s Golf Association, 
—— Hills Country Club, Cincinnati, Ohio. 
nnual, 


Oct. 12-14—National Implement & Vehicle Asso- 
ciation, Congress Hotel, Chicago. Annual. 


Oct. 18-20—Appalachian Logging Congress, Farra- 
gut Hotel, Knoxville, Tenn. Annual. 


Oct. 19-21—National Retail Lumber Dealers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 


Oct. 26-29—Pacific Logging Congress, San Fran- 
cisco, Calif. Annual. 


Nov. 9-11—Associated Cooperage Industries of Amer- 
ica, oe Traymore, Atlantic City, N. J. Semi- 
annual. 


Nov. 10—Empire State Forest Products Association, 
Hotel Utica, Utica, N. Y. Annual. 


Jan. 11-12—Canadian Lumbermen’s Association, 
King Edward Hotel, Toronto, Ont. Annual, 


NORTHERN LOGGING CONGRESS 


EHLINGER, Wis., Sept. 10.—Secretary R. A. 
Fultz, this city, of the Northern Logging Con- 
gress, announces that the annual convention of 
that organization will be held in Minneapolis, 
Minn., at the Radisson Hotel, on Sept. 22. 


NATIONAL SAFETY COUNCIL ANNUAL 


A very comprehensive program has been 
prepared for the tenth annual congress of the 
National Safety Council, to be held at the 
State House, Boston, Mass., on Sept. 26, 27, 
28, 29 and 30 and three or four thousand men 
and women interested professionally or other- 
wise in the problems of safety are expected to 
attend to learn how a billion dollars, which is 
the annual cost of industrial accidents, can be 
saved by proper prevention work. 

Numerous prominent public speakers will 
present their views of safety work at the vari- 
ous sessions of the congress, which will be di- 
vided into sections, so that each attendant can 
take part in discussions of the work of par- 
ticular interest to him. 

The woodworking section under the chair- 
manship of E. Ross Farra, of the American 
Car & Foundry Co., of Wilmington, Del., will 
convene Tuesday, Wednesday and Friday 
mornings, Sept. 27, 28 and 30, on the fourth 
floor of the State House. The full program for 
that section is as follows: 


FIRST SESSION 


Tuesday Morning, Sept. 27, 10 o’Clock 
I. Report of chairman. 

II. Report of secretary. 

III, Report of committees. 

IV. Appointment of nominating committee. 

Vv. Addresses : 

1. Organizing for Safety in Woodworking 
Plants—Harry Guilbert, Manager, Safety and 
Service Department, Haskell & Barker Car Co., 
Michigan City, Ind. 

Discussion 

2. Designing Woodworking Machines as a Fac- 
tor of Safety—R. McA. Keown, Engineer, Indus- 
trial Commission of Wisconsin, Madison, Wis. 

Discussion 
38. How Can Woodworking Safeguards Be Kept 


in Place? 
SECOND SESSION 
Wednesday Morning, Sept. 28, 9:30 o’Clock 


1. Exhaust Systems for. Woodworking Machines 
—H. M. Nichols, Manager, Conveying and C., I. 
Fan Department, B. F. Sturtevant Co., Boston. 
Discussion 
2. Hygiene in Relation to Woodworking Plants. 
Discussion ; 
3. The New Safety Code for Woodworking 
Plants—Dr. Lucian W. Chaney, United States 
Bureau of Labor Statistics, Washington, D. C. 
Discussion : P 
Note—This code will in all probability be used 
by the various States asa guide or model in formu- 
lating legal requirements for safety in the wood- 
working industries. This discussion will, there- 


fore, be of interest to every one who is givin: 
attention to the safeguarding of woodworking ma 
chines. 
THIRD SESSION 
Friday Morning, Sept. 30, 9:30 o’Clock 
I. Report of nominating committee. 

II, Addresses : 

1. Guarding Woodworking Machines from th 
Viewpoint of the Operator—George Orris, Orgai 
izer, United Brotherhood of Carpenters & Jointer: 
Indianapolis, Ind. 

y Discussion 

2. Laying Out a Woodworking Plant for Safet 
and Efficiency. 

Discussion 

3. Safety Code for Logging Operations—Co1 
struction, Operation, and Maintenance of Loggin 
Railroads and Sawmills—J. M. Dickinson, M: 
chanical Engineer, United States Bureau o 
Standards, Washington, D. C 


Discussion 


CANADIAN LUMBERMEN SET DATE 


TORONTO, ONT., Sept. 12—The annual meet 
ing of the Canadian Lumbermen’s Association 
will be held at the King Edward Hotel, Toron 
to, on Jan. 11 and 12. A meeting of the ex 
ecutive committee will be held at an early date 
to complete the details. 


STATE MANUFACTURERS’ CONFERENCE 


Call has been issued by Secretary John M. 
Glenn, of Chicago, for a meeting of the National 
Association of State Manufacturers’ Associa 
tions at the Congress Hotel, Chicago, on Sept. 
29 and 30. This meeting will be called— 
to consider the industrial situation, giving special 
attention to congressional legislation, such as tariff 
(including American valuation), taxation and 
transportation. The agitation as to the three sub 
jects referred to must be settled before the country 
can enter upon an era of prosperity. 

The convention is called at the urgent request 
of manufacturers generally and manufacturers’ as 
sociations, with particular reference to pending 
legislation. Invitations are being extended to 
manufacturing organizations of the United States 
to send representatives and also to corporate and 
individual manufacturing firms, 

A well considered program will be announced 
later for the two days’ meeting. Every line ot 
manufacturing business will be given an oppor 
tunity to be heard so far as is possible. 


—_ 


BOX MANUFACTURERS SET DATE 

The National Association of Box Manufae- 
turers announces that its twenty-second semi 
annual convention will be held at the Ritz 
Carlton Hotel, Atlantic City, N. J., on Oct. 5, 6 
and 7. At this convention plenty of opportunity 
will be presented the wooden box manufac- 
turers, whether they are members of the as- 
sociation or: not, to discuss methods and means 
of solving the problems of the industry. 


CANADIAN FORESTRY PROGRAM 


Vancouver, B. C., Sept. 13.—The program 
for the provincial forestry convention to be held 
in Vancouver on Sept. 19 and 20 and Victoria 
on Sept. 21 by the Canadian Forestry Associa- 
tion should prove to be very instructive. C. S. 
Battle, Vancouver, and R. D. Prettie, superin- 
tendent of forestry for the Canadian Pacific 
Railway, will discuss the timber situation in 
the middle West and the Pacific coast; Sid. G. 
Smith, of Bloedel, Welch & Stewart, will speak 
on ‘‘ Logging Pacific Coast Timber;’’ W. B. W. 


_Armstrong, secretary British Columbia Loggers’ 


Association, on ‘‘Industry Organization;’’ F. 
H. Lemar, secretary of the Shingle Agency of 
British Columbia, on ‘‘ Problems of the Shingle 
Industry;’’ F. S. Buck, Deep Cove Logging 
Co., on ‘‘The Motor Truck in Logging;’’ Maj. 
MeLaurin and L. R. Andrews on ‘‘ Forest Work 
by Airplane;’’ Norman R. Lang, general man- 
ager Powell River Co., on ‘‘The Future of the 
Pulp and Paper Industry in British Columbia ;’’ 
H. R. MacMillan, of the MacMillan Export Co., 
on ‘‘Lumber Export in Relation to Forest Prob- 
ems;’’ P. Z. Caverhill, provincial forester, on 
“Forest Research in the West;’’ P. L. Lyford, 
of Clark & Lyford, on ‘‘ Logging Engineering in 
the West;’’ C. J. Cutler, New Westminster, on 
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‘Phases of the Red Cedar Shingle Industry;’’ 
vhile other addresses will also be given. 


IMPLEMENT AND VEHICLE ANNUAL 


Secretary H. J. Sameit, Chicago, announces 
hat the twenty-eighth annual convention of the 
‘ational Implement & Vehicle Association will 
e held at Congress Hotel, Chicago, on Oct. 12, 
‘3 and 14, The association has been exceedingly 
ortunate in securing an exceptionally strong 
ist of speakers and recognized authorities on 
very subject. Every phase of the business situ- 
tion will be thoroly covered including agricul- 
ure, finance, transportation, labor, export trade, 
Government cooperation ete. Entertainment 
eatures are being prepared with special con- 
-ideration for the ladies. The president’s re- 
eption and ball will be held in the Gold Room 
if the hotel on the evening of Oct. 13. The an- 
iual banquet will be held Friday evening, upon 
which oceasion a prominent speaker will be the 
issociation’s guest. 


SHOOK MAKERS DISCUSS CONDITIONS 

BALTIMORE, Mp., Sept. 12—A joint meeting 
if the North Carolina Pine Shook & Box Manu- 
taeturers’ Association and of the Shook Manu- 
faeturers’ Association was held at the Old 
Colony Club, in Norfolk, Va., last Wednesday. 
R. W. Jordan, of the Greensville Manufacturing 
Co., who is affiliated with both organizations, 
presided, and there was a discussion of general 
business conditions, the members present re- 
porting that pronounced quiet continued to pre- 





‘*Normal’’ to some dealers whose 
trade is something of an accident 
means a time when sales make them- 
selves and when people have moneysand 
spendit readily; ‘‘abnormal’’ means to 
the same dealers a condition when peo- 
ple hold to their money and don’t make 
up their minds unassisted to come in 
and buy their stuff. The better mer- 
chant labels them just the other way. 











vail, with prices low and with some box makers 
apparently not paying sufficient heed to the 
item of cost. 

J. C. Nellis, the secretary of the box and 
shook manufacturers’ association, gave a talk 
on seientifie box construction, bringing out 
points with which some of the box makers did 
uot seem to be familiar, and which they were 
disposed to question until Mr. Nellis backed up 
his elaims with the explanation that the results 
attained had been carefully worked out in the 
Government laboratory and were not to be ques- 
tioned. The gathering closed with a luncheon. 

The next event of interest to the box makers 
ere will be the annual meeting of the National 
\ssociation of Box Manufacturers, to be held 
n Oetober at Atlantic City, at which a represen- 
ative attendance from Baltimore is expected. 


HOLDS FIRST FALL MEETING 

New York, Sept. 13.—The New York Lumber 
(rade Association held its first meeting of the 
all season last Friday afternoon in its rooms 
it 17 West Forty-sixth Street. A large at- 
endance was present to welcome Axel Oxholm, 
hief of the lumber division of the bureau of 
oreign and domestic commerce. Mr. Oxholm 
save the members an insight into the work out- 
ined in his department and briefly took them 
‘or a word-tour of the Scandinavian countries. 
Mr, Oxholm gave interesting figures on the lum- 
er business in that particular part of Europe, 
vhere he spent considerable time in study with 
\ view to broadening the scope of the depart- 
uent’s work in behalf of export trade. 

J. H. Burton, president of the American 
Vholesale Lumber Association, told Mr. Oxholm 
hat it would be of great interest to the lum- 
ermen if they could be informed as to what 
xtent America and Canada would be called 
upon to supply the quantities of lumber custom- 
wily furnished by Russia and other European 
countries. 

Richard 8. White suggested that it would be 

of considerable interest to the lumbermen of 


the United States if they could be informed as 
to the production of lumber in European 
countries. 

H. O. Perry, export manager of A. F. Thane 
& Co., said that it was of great importance that 
lumber be trade-marked for export. 

The members expressed their appreciation of 
Mr. Oxholm’s presence and the feeling of the 
New Yorkers, as expressed afterwards, is that 
it would be a good thing for the Department of 
Commerce representatives to cultivate the prac- 
tice of meeting the lumbermen in an informal 
manner for more or less heart-to-heart talks. 

Jacob Bayer, chairman of the inspection com- 
mittee of the New York Lumber Trade Asso- 
ciation, was authorized to proceed with his plan 
of having local inspectors re-licensed and the 
association to publish a list of competent ,men 
for various grades of lumber. 

W. C. Reid, president of the association, was 
instructed to appoint a committee to take up 
with insurance companies the question of re-rat- 
ing lumber yards. Sixty or seventy lumber 
yards in the association have reported their 
premiums paid and losses collected for the last 
ten years and these data have been tabulated 
and will be taken up with the board of fire 
underwriters. 


ee 


FORESTRY ASSOCIATION ELECTIONS 


A committee of six, consisting of three direc- 
tors of the American Forestry Association and 
three foresters, recently ironed out certain dif- 
ferences as to the management of the associa- 
tion, particularly in the matter of election of 
directors. The differences that existed had 
caused much controversy and some unpleasant- 
ness. The committee met in Washington, D. C., 
and recommended that seven directors who were 
holding places under appointment and in per- 
petuity, be elected by the members, for terms of 
three years, and that all non-salaried officers be 
elected anually. The power of the directors to 
amend the bylaws was eliminated. A trained 


forester is to be appointed to assist in the edi- . 


torial work. The board of directors unanimously 
approved the recommendation by the committee, 
consisting of W. B. Greeley, H. S. Graves, F. W. 
Besley, H. S. Drinker, C. W. Lyman and Nelson 
C. Brown. 


NORTH CAROLINA PINE MONTHLY 


WILMINGTON, N. C., Sept. 12.—The regular 
monthly meeting of the North Carolina Pine 
Association was held in this city last Thursday 
in the club rooms of the Chamber of Commerce. 
President G. L. Hume submitted to the mem- 
bers figures on costs and realization values made 
up by him and taken from reports sent in by 
the members covering August, which were very 
interesting and enlightening. These figured will 
be compiled in statement form and sent to all 
the members by the secretary in a few days. 

Attention of the members was called to the 
publicity campaign of the National Lumber 
Manufacturers’ Association and much good is 
expected from this source. 

Judge F. S. Spruill submitted an ‘interesting 
report on the recent meeting of the Southern 
Forestry Congress, which he and Secretary 
Camp attended. 

H. H. Richardson, of the Southern Develop- 
ment & Settlement Organization, was introduced 
to the meeting and spoke on the advantages of 
the Bankhead drainage bill, and also with refer- 
ence to asking the Chamber of Commerce of 
United States to submit a referendum to its 
members on the Bankhead-Borah bill, designed 
to aid rural home building, reclaim waste lands, 
help ex-soldiers, and influence the trend of peo- 
ple back to the farms. The association adopted 
resolutions fully endorsing each of these proj- 
ects. 

The Sparta Lumber Co., Sparta, Ga., and The 
Santee Lumber Co., Georgetown, 8S. C., were 
unanimously elected to membership. 

Attention was called to the very complete 
rate book compiled and issued by W. J. Strobel, 
traffic manager of the association, for use in 
quoting delivered prices. This book is a very 
handy reference for rates, showing both local 
rates to the gateways and the thru rates from 
mill points in the South to northern and eastern 
territory. One copy of the book will be dis- 


Make Your Business 


Pay Bigger Profits 


The firm that knows its costs and keeps 
an accurate check on purchases, sales, 
credits, etc., is the one that makes the big 
profits. Get this information about your 
business by installing a 


BOYCE UNIFORM 


LUMBER 
ACCOUNTING 


SYSTEM 


It enables dealers to tell exactly how their 
business stands every day of the year and 
provides the figure facts that enable them 
to direct their business along the most 
profitable lines. 


Ask us about our liberal trial offer. 
Address Lumber Systems Division. 


A. E. Boyce Company 


Accounting Systems Engineers 
Manufacturing Stationers 


Muncie, Ind. 


107 Boyce 
Building, 





The Lumberman’s 


Searchlight 


BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
jeces and pieces to board feet; lineal feet to 
measure, including moulding; unusual 
methods of rechecking extensions and other 
valuable information on making correct estim- 
ates. : 
90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid 


ORDER YOUR COPY TODAY. 


431 So. Dearborn St., CHICAGO 
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Fire Insurance 


Service 


Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 


Write for Details 











Good 
Stock -@-<— 


And fast in filling orders for 


ag Stock Long Leaf 
. ° i b e 
aud Ties in Yellow Pine 


In Business Since 1877. 








Nona Mills Co., Ltd.,®*27°" 


Manufacturers 


Short Leaf Pine and Hardwoods 




















New Hampshire 
Stave & Heading Mill 


BIRCH, 874, 10/4, 16/4 
MAPLE, 5/4 and 874 


Mill at Sales Office: 
No. Stratford, N. H. 79 Wall St., New York 

















Ralph Lane Lumber Company 
7 Water Street, Boston, Mass. 


Oak Douglas Fir 
Yellow Pine Spruce 
N.C. Pine Red Gedar 
Arkansas Soft Pine Shingles 








tributed to the members free and extra copies 
ean be had at $5 each. In this connection, thé 
members were urged to report their sales in the 
future on the basis of rate differentials over 
Norfolk with a view to effecting uniformity in 
reports. 

The costs and values committee will issue 
shortly a referendum on the method of report- 
ing daily sales so as to get the opinion of the 
members as to the best way to do this. 

Traffic Manager Strobel was authorized to 
proceed in his efforts to have the present so- 
called ‘‘normal’’ rates on lumber to eastern 
territory reduced to the same basis as existing 
water competitive rates and he believes he will 
be successful in his fight along this line. 

The meeting was emphatic in its opposition 
to any free tolls on American vessels using the 
Panama Canal. 

A. R. Turnbull and J. Ross McNeal were ap- 
pointed a committee to attend the unemploy- 
ment conference, which will be called by Presi- 
dent Harding for this month, 

It was decided to hold the next meeting in 
Charleston, S. C., during the latter part of Oc- 
tober. The date will be announced later. 

The many friends of Z. W. Whitehead, of 
Wilmington, were shocked to hear that he had 
suffered a paralytic stroke two or three days 
before the meeting but were glad to have re- 
ports that he is slowly improving. The ‘meet- 
ing passed resolutions of sympathy to Mr. 
Whitehead in his illness and expressed the hope 
he will soon be fully recovered. 


ARBITRATION OF TRADE DISPUTES 


PHILADELPHIA, Pa., Sept. 14.—At a dinner 
given at the Manufacturers’ Club in this city 
last night in honor of President J. H. Burton 
and Directing Manager L. R. Putman of the 
American Wholesale Lumber Association, of 
Chicago, Mr. Putman gave a very interesting 
as well as highly instructive explanation of the 


_plans and policies being’ followed by that organ- 


ization, and of the numerous constructive serv- 
ices it is now rendering, not only to its member- 
ship but to the entire lumber industry and the 
public. One part of Mr. Putman’s address 
which proved to be of special interest was that 
pertaining to arbitration. He said: 


One of the outstanding principles and policies of 
our organization is arbitration of trade disputes; 
which, so far as our members are concerned, is 
compulsory. It is hardly necessary for me to de- 
fine arbitration in the sense here intended; but 
some questions that occasionally arise in connec- 
tion with the practice of arbitration have caused 
misapprehensions .and misunderstandings that 
really have little basis in fact. 

Arbitration is not a new thing, and it is not 
altogether extra legal or outside the domain of 
the law. The purpose of it, briefly, is to bring to 
the settlement of trade disputes the knowledge, 
skill and experience of persons actually engaged 
in the particular trade involved. The chief mat- 
ters connected with a trade dispute are the facts 
of the transaction—what really happened; then 
the intentions of the parties; and, finally, what is 
the trade custom, practice or law governing the 
transaction. 

Perhaps the use of the term law in this connec- 
tion will seem to be contradictory in the minds 
of some who understand that arbitration is spe- 
cifically designed to avoid the complications and 
delays of the law and of court procedure. In 
explanation it may be said that commercial law 
is merely the embodiment in common law or in 
statutes of the great body of trade customs and 
practices that were previously established by mer- 
chants themselves. Generally speaking, a statute 
dealing with trade matters merely publishes a 
fact already established. The term mercantile as 
applied to law has the same origin as the word 
merchant itself; and the old Law Merchant, which 
is the basis of commercial law, is defined as “the 
body of commercial usages or rules recognized by 
civilized nations as regulating the rights of per- 
sons engaged in trade.” 

It may be doubted whether those of us who are 
engaged in trade fully realize to what extent we 
daily recognize these customs as controlling in our 
business transactions, whether we have any knowl- 
edge of the law or not. But an arbitration commit- 
tee is bound to take these customs into considera- 
tion in determining an award in a trade dispute. 
In fact, it may be doubted whether the practice of 
arbitration could long continue to be successful 
and satisfactory unless established customs and 
laws were so far recognized as to give uniformity 
and consistency to the decisions rendered over a 
period of months or of years. While each dispute 
is in a sense and to a limited degree a thing of 
itself, yet it can not fail to be true that the same 
trade customs and legal principles will be in- 
volved in many disputes; and the arbitrators can 
not safely ignore the source of authority for 
these laws and principles that have become estab- 


“was arrived at. 


lished by centuries of business and trade experi- 
ence. To do so would be something like a mariner’s 
undertaking to disregard all marine inventions and 
devise new ones of his own. Substantially every 
improvement in human affairs is but one step in 
advance from what has heretofore been achieved. 
That is true of arbitration, which is not a new 
thing but merely an improvement upon an old 
thing, an undertaking to use all that is good and 
discard all that is bad in the old. 

One object to be sought in arbitration awards 
is uniformity ; of course, based upon the facts and 
the principles involved. Every decision of an arbi- 
tration committee sets forth not only the award 
but the facts and principles by which the decision 
hen these principles have been 
recognized by the members of the industry, each 
decision becomes a guide where similar facts and 
principles are involved, not only for future arbi- 
tration committees but for members of the trade 
in their everyday transactions. 

If advantage is not taken of this opportunity 
to publish and declare the customs and principles 
that are recognized as controlling in the busines: 
relations between members of the trade, there can 
be hope of little progress or advancement of the 
cause and practice of arbitration of trade disputes. 
The ~~ is likely to have the notion that the 
law is inflexible and unyielding, not giving so much 
consideration for justice as for the letter of the 
statute. But whatever may be true of other 
branches of the law, that is not true of commercial 
law. In that field trade customs and practices 
always are taken into consideration. Hence there 
need be no fear that by the recognition of legal 
principles any of the advantages of arbitration 
will be lost. The result will be quite the con- 
trary; all the benefits of uniformity and con- 
sistency resulting from ages of experience and de- 
cisions will be brought to the aid of arbitration 
and will thus give to its awards the consistency 
and permamence that will justify the fullest con- 
fidence of all persons engaged in trade. 


CALIFORNIA REDWOOD STATISTICS 


San Francisco, Cair., Sept. 10.—Secretary 
R. F. Hammatt, of the California Redwood As- 
sociation, this city, has just issued the monthly 
statistics for August showing the comparison of 
shipments, orders received and production for 
the firs® thirty-five weeks of 1918 to 1921 in- 
elusive. The statistics also show a comparison 
of cancelations for the last four weeks of the 
period in 1921, also for the thirty-five weeks’ 
period. The statistics are as follows: 


Shipments, in M Feet 

No. So. West- Hast- 
Calif. Calif. ern ern Foreign Total 
65,119 19,24 1,845 30,762 10,823 127,797 
53,069 1,329 29,700 9,809 117,553 
76,604 ; 1,745 46,692 15,339 174,126 
61,760 36,594 542 23,781 7,905 130,582 

Orders Received, in M Feet 


39,860 16,645 1,892 25,979 15,115 99,491 
49,009 28,596 1,494 38.114 11,359 128,572 
52,968 33,889 1,577 28,634 15,905 132,974 
48,679 36,080 531 20,605 5,049 110,944 


Production, in 


Cancelations, Weekly 
z = Py 1 


Cancelations, Year to Date 


2,252 132 = 1,131 551 4,645 
2,358 2,526 28 2,259 3,362 10,533 
1,784 368 92 2,123 3,857 8,224 
1,784 368 93 2,128 3,857 8,225 


For the Whole Industry 

9) mills Shipments 13 
: The; 8} report-{ Orders rec’d > represent 39 

8) ing Production 41 


percent of the rated capacity of all operating red- 
wood mills. Applying these percentages, the fol- 
lowing estimates for the entire industry for the 
first thirty-five weeks are obtained 


Orders Pro- 
Shipments received duction 
0 255,100 
329,700 
404,900 340,900 
303,700 284,500 480,400 


FOREST MENSURATION 


The department of conservation of Massachu- 
setts, W. A. L. Bazeley, commissioner, has 
published a small handbook containing tables 
for measuring logs, trees, and the growth of 
timber stands. The tables were compiled by 
H. O. Cook, chief forester of Massachusetts, 
and R. T. Fisher, director of Harvard Forest. 
The publication is designed primarily for use 
of foresters and lumbermen in Massachusetts, 
but many of the data are applicable in any part 
of the country. 
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CLUB DISCUSSES CAR MINIMA 


Tacoma, WASH., Sept. 10.—Discussion of the 
minimum weight question- again occupied most 
of the time at the regular session of the Tacoma 
Lumbermen’s Club held here Sept. 7. The mat- 
ter was brought before the club again by Everett 
G. Griggs, president of the St. Paul & Tacoma 
Lumber Co., who read letters and telegrams from 
many of the Northwest and California operators 
giving their views on the question. The club 
took no further action. 

Hartwell W. Palmer, of Portland, formerly 
with the St. Paul mill here, made a short ad- 
dress outlining business conditions in Oregon. 
Mr. Palmer has just returned from a _ two 
months’ trip which took him thru all parts of 
Oregon and his conclusion is that business shows 
some improvement tho conditions are badly 
spotted. 

The club decided formally to make the golf 
tournament an annual affair in view of the suc- 
cess of the contest held Sept. 2 at the a 
Country & Golf Club. Next year it is planned 
to arrange a more extensive program. 


——aeeenr 


MEMPHIANS’ FIRST FALL MEET 


MEMPHIS, TENN., Sept. 13.—The first regular 
semimonthly meeting of the Lumbermen’s 
Club of Memphis for the fall season will be held 
at the Hotel Gayoso at 12:30 Saturday after- 
noon, Sept. 17. 

The club, according to its usual custom, sus- 
pended these regular meetings at the beginning 
of the summer. Owing to the length of time 
that has intervened since the last meeting, it is 
expected that the attendance will be very full 
and that there will be much business to be trans- 
acted. 


HARDWOOD CLUB DISCUSSES MARKET 


New Or.EaNs, La., Sept. 12.—The South- 
western Hardwood Manufacturers’ Club held 
its monthly meeting last Thursday at the Mon- 
teleone Hotel, starting off with a luncheon, 
which was followed by a business session feature 
by several highly interesting talks. President, 
C. J. Coppock presided. 

R. E. O'Rourke, of the Overseas Forwarding 
Co., was nominated by Mr. Coppock to lead 
off the after-dinner talks. Mr. O’Rourke re- 
ported that there had been a considerable pick- 
up in the volume of export hardwoods handled by 
his company during the last sixty days, August 
showing a nice gain over July. The bulk of the 
shipments handled went to the United Kingdom, 
with a few parcels for continental destinations. 
‘Thence he turned to discussion of inconsistencies 
in the Shipping Board’s policy in making rates. 
The Shipping Board’s undertaking to operate 
on fixed tariffs fixed by the conference lines 
was a cause of its losing some shipments, 
Mr. O’Rourke said. Competing ships are 
getting tonnage while Shipping Board vessels 
sometimes go out half-empty or wait in for 
days or weeks, at heavy expense, to fill out cargo. 
In response to a question, Mr. O’Rourke said 
that the prewar lumber rate to United King- 
dom was 18 cents, as compared with 60 cents 
quoted by Shipping Board operators today. 

Mr. Sanguinnet, of the Lyon Lumber Co., 
Garyville, La., just back from a visit north and 
east, gave it as his observation that in the 
cities where labor has codperated by accepting 
its share of the readjustment, by moderate wage 
reductions, building is going ahead nicely; but 
where labor is standing pat for war-peak scales 
there is little doing in the building line. 

Wm. Fischer, of Fischer Freres, Antwerp, Bel- 
gium, a guest of the club, discussed the outlook 
for trade with continental Europe in the light 
of his several weeks’ investigation of condi- 
tions over here. There was a time, when Ameri- 
can lumber prices were at their peak, when 
European dealers had perforce to forget that 
there was such a thing as American lumber. The 
price decline in American hardwoods encouraged 
the hope of a revival of trading always provided 
revived demand, foreign and domestic, did not 
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produce another ‘‘ runaway market.’’ European 
dealers, he said, desired chiefly and greatly two 
things: stabilization of prices and stabilization 
of exchange. 

In response to a question, Mr. Fischer said 
that while the Japanese oak was giving satis- 
faction for certain uses, was almost perfectly 
manufactured and free of defects, he did not 
think it would supplant American oak in Euro- 
peans markets. It is delivered in much shorter 
lengths than the American product, and the 
volume obtainable appears to be strictly 
limited. 

Secretary A. C. Bowen made a brief report 
on the status of the campaign being waged by 
the Southern Hardwood Traffic Aésociation to 
secure reductions of hardwood rail rates and 
talked very hopefully of the outlook for its suc- 
cess. Other routine matters were handled. 
President Coppock declared the meeting ad- 
journed at 3:30 o’clock. 


SEE CAUSE FOR OPTIMISM 


JACKSON, Miss., Sept. 13.—The Jackson 
Lumbermen’s Club Sept. 8 held a well attended 
meeting at the Edwards House during lunch- 
eon. B. C. Godwin acted as chairman, and a 
general discussion of business conditions was 
entered into. A spirit of optimism prevailed, 
most evident among pine manufacturers, but one 
hardwood manufacturer said that hardwood al- 
ways followed pine about four months. It was 
the opinion of all that the cotton market was 
creating a better feeling among lumbermen and 
would help business considerably. 

This meeting proved so interesting that it 
is planned to have similar ones at stated inter- 
vals. L. M. Gaddis, vice president Jackson State 
National Bank, will speak at next week’s meet- 
ing on ‘‘Foreign Exchange.’’ 


LOOK INTO INSPECTION SERVICE 


CLEVELAND, OxI0, Sept. 12.—Cleveland and 
Akron lumbermen are exchanging ideas looking 
to the improvement of the lumber business in 
both cities. At a special meeting at the Akron 
Associated Lumbermen, W. W. Furbush, head 
of the Cleveland Board of Lumber Dealers’ 
inspection bureau, explained the operation of 
the service, and members promised to consider 
the project for Akron. Mr. Furbush also out- 
lined cost finding which was eagerly sought by 
individual members. Meanwhile the Akron lum- 
ber organization is completing details of a 
credit system, wherein data on all customers 
dealing with members will be available to all 
lumbermen in the association, so that they will 
know accurately the financial responsibility of 
buyers. 


ADDRESS WHOLESALERS’ CLUB 


JACKSONVILLE, Fia., Sept. 12.—The regular 
meeting of the Jacksonville Wholesale Lumber- 
men’s Association, held Sept. 9 at the Seminole 
Club, was called to order by President’ Clyde 
Taylor with a full attendance present, extra 
seats having to be provided. 

The main routine items were the report of 
the traffic committee regarding various local 
matters. It was decided to send Traffic Man- 
ager G. L. Moore to attend the opening hearing 
of the Interstate Commerce Commission on port 
and terminal charges, at Norfolk, Va., on Sept. 
24. R. L. Williams & Co. were elected to mem- 
bership. 

President Taylor then introduced L. R. Put- 
man, directing-manager of the American Whole- 
sale Lumber Association. Mr. Putman dis- 
cussed conditions as he found them in various 
parts of the country, taking up the various 
problems of lumbermen and outlining the work 
done toward solving them. He described the 
activities of his association and told of future 
plans and prospects. He brought his address 
to a close by inviting his hearers to make sug- 
gestions or ask questions, and the opportunity 
to secure information was taken advantage of. 
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We are Equipped to Resaw and Surface 


J. H. Mackelduff, Manager. 
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A Short 
Cut to 
Figuring 
Building 
Costs 


Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 


A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and_ thoroly 
= it out before it was finally printed in book 
orm. 


Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can he applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 


The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, indexed, 
size 5% x 82 inches, 148 pages, 
price $6, postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











CHARGES DISCRIMINATION IN RULE 


WASHINGTON, D. C., Sept. 13.—Exception has 
been taken by representatives of lumber ship- 
pers to Supplement No. 1 to Tariff 26-H filed 
with the Interstate Commerce Commission by 
the Clover Leaf railroad. In the supplement, 
which went into effect Sept. 6, item 25A reads: 
‘*Lumber and other forest products carloads 
destined to points on or via the Clover Leaf re- 
ceived from connecting roads and held at junc- 
tion points when received will be reconsigned at 
that point at a charge of $3, subject to rules 
and charges shown in Agent Fairbank’s Tariff 
No. 4-A.’’ 

In the opinion of lumber representatives here 
this item is illegal and permits of unjust dis- 
crimination. It is their intention to press this 
matter before the Interstate Commerce Commis- 
sion in the hope the commission will order this 
tariff rejected. 

‘<The Clover Leaf system,’’ said Frank Carna- 
han, traffic representative of a number of lum- 
ber associations, ‘‘in order to influence a move- 
ment of lumber by its line, holds out to lumber 
shippers that it will hold cars of lumber billed 
to points on its lines, at whatever junction they 
are received from connecting lines, and then 
publish a tariff stating it will charge only $3 
per car for reconsigning at those junction points. 

‘“Such practices do not appeal to the average 
lumberman who has been informed by the car- 
riers that they are starving to death and that 
it is impossible to afford him any relief from 
the high freight rates. It is such service which 
forces heavy operating expenses and necessitates 
the carriers’ getting other revenue or someone 
else to pay for this cheap service. The average 
lumberman who does not use reconsignment but 
who is still compelled to pay outrageous freight 
rates to get his product delivered will not look 
with approval on cheap service of this kind of- 
fered to a certain. group to influence traffic to 
one railroad.’’ 


BRIEFS FILED IN PENALTY CASE 

WaAsHINGTON, D. C., Sept. 14.—Attorneys for 
the National Retail Lumber Dealers’ Associa- 
tion and other interveners have filed with the 
Interstate Commerce Commission their brief in 
the $10 penalty case. The brief is offered by 
L. ©. Boyle, W. J. Duffey and Brown & Boyle, 
attorneys. 

It will be recalled that brief for complainant 
in the case, the American Wholesale Lumber 
Association, by its attorneys, Davies & Jones 
and Edward A. Haid, has already been filed. 
The next step ordinarily would be argument 
before the commission by counsel for the parties 
in the case. 


OPERATION AWAITS LOWER RATES 


MempHis, TENN., Sept. 13.—‘‘I do not ex- 
pect to start up my machinery until rates on 
hardwood lumber have been substantially low- 
ered, whether this takes place within the next 
few months or whether it is delayed for a period 
of ten years.’’ 

This is the startling statement made today 
by S. M. Nickey, of the Green River Lumber 
Co., and Nickey Bros. (Inc.), and president of 
the Southern Hardwood Traffic Association. 

‘<There is no need of any of us fooling our- 
selves,’? he continued. ‘‘It is impossible to 
make a cent of profit out of the lumber in- 
dustry under present freight rates because they 
are practically prohibitive, and, personally 
speaking, I do not see the first scintilla of wis- 
dom in wasting the assets of the firms with which 
I am connected by attempting to do the impos- 
sible. 

‘‘There is no doubt that there will be a 
satisfactory recovery of the market and a re- 
turn to more normal conditions in the industry 
when rates are substantially lowered, but, 
frankly, I do not see hope of any permanently 
better basis until the railroads have displayed 
some of the wisdom which the situation so pat- 
ently demands. ’’ d 


Mr. Nickey returned to Memphis only a few 
days ago from Walloon Lake, in Michigan, 
where he has been spending the summer with his 
family. The latter have not returned to this 
city. 


ASKS BETTER HARDWOOD RATES 


MeEmPHIs, TENN., Sept. 13.—Cecil A. New, as- 
sistant secretary of the Southern Hardwood 
Traffic Association, left Memphis last night 
for Chicago for a conference with officials of the 
transcontinental lines regarding establishment 
of a rate of 73 cents per hundred pounds on 
shipments of hardwood lumber and forest prod- 
ucts from Memphis and from Louisiana and 
Arkansas points to Pacific coast destinations, 
with the usual differentials from the other 
groups. The present rate from the first named 
group is $1.06%4. 

J. H. Townshend, secretary-manager of the 
association, states that the bulk of the move- 
ment of hardwood lumber and forest products 
from valley points to destinations on the Pacific 
coast is by water and rail, via the Panama 
Canal, because rail and water rates are more 
attractive than all-rail rates. 


CONFER ON HARDWOOD RATE CASE 


MEMPHIS, TENN., Sept. 13.—E. W. McKay, 
traffic manager of the Southern Cypress Asso- 
ciation, will be in Memphis tomorrow to confer 
with J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association, in con- 
nection with the formal complaint which the 
latter has filed with the Interstate Commerce 
Commission and in which the former has joined. 
This conference is to determine the character of 
evidence to be gathered by each organization 
in order that there may be no conflict when wit- 
nesses appear before the commission. The 
hearing is scheduled for Sept. 29. 

Greater confidence in the outcome of the case 
appears among members and officials of the 
association. Close attention is being given to 
reports of carriers’ net earnings compared with 
last year, and the association believes the rail- 
roads will have difficulty in sustaining their con- 
tentions for a continuance of present rates. 

Evidence is not lacking that the carriers are 
rather more tractable than they have been 
heretofore in connection with lower freight rates 
on hardwood lumber and forest products, and 
interesting developments are believed to be on 
the cards for the immediate future. 


LOWER INTRASTATE LUMBER RATES 


Mositez, AuA., Sept. 12—The Alabama Pub- 
lic Service Commission has ordered steamer 
rates on lumber and timber products from Tom- 
bigbee River points as far up as Demopolis to 
Mobile reduced to the following levels: Lumber, 
$5 a thousand feet in place of contract rates; 
turpentine, $1 to $1.50 a barrel, the higher rates 
applying to Demopolis; rosin from $1 to 60 
cents a barrel. 

The Gulf, Florida & Alabama Railroad, run- 
ning from Pensacola, Fla., into Alabama and 
connecting with the Louisville & Nashville Rail- 
road, has been ordered by the commission to re- 
duce rates on all articles, including lumber, 
within the State to a parity with Pensacola. 
This road traverses a heavily timbered section 
of Alabama where a large number of saw- 
mills are located and the lower rates will enable 
the miJlmen to ship their products to Mobile. 





HOOSIER RETAILER CHANGES NAME 


INDIANAPOLIS, IND., Sept. 12.—The Eel River 
Falls Lumber Co., of this city, has been suc- 
ceeded by the Pierson-Hollowell Lumber Co. 
The personnel and organization of the company 
remain the same, the company being owned and 
operated by P. C. Pierson and R. E. Hollowell. 
The Pierson-Hollowell Lumber Co. manufactures 
and wholesales hardwood lumber, 
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PICTURES 


Funny how we remember, 
Travel however far, 
Some little place, 
Some little face, 
Back where the home things are! 
Over the world we wander, 
Over the ocean foam— 
But from the heart 
Never depart 
Pictures of things at home! 


Not a majestic building 
Ever as fair will seem, 
Fair as the mill 
Under the hill 
Down by the woodland stream. 
Never a distant valley, 
Wandering we have known, 
After the years 
Ever appears 
Beautiful as our own! 


Splendors will fade and vanish, 
Splendors that thrill us now, 
Tho of the gilt 
Of gold they are built— 
But we recall, somehow, 
After the years we journey, 
After the miles we go, 
Some little spot, 
Some little cot, 
Something we used to know! 


And I know why: The artist 
Painting the changeless scenes, 
Shingles of gray, 
Meadows of hay, 
Wonderful blues and greens, 
Paints us the greatest pictures 
That we are owners of— 
Here on the wall 
Time, after all, 
Paints with the brush of love. 


THE LANDIS DECISION 


Judge Landis made his incision some time ago 
now, and everybody feels better except a few 
fellows who feel worse, but the building boom 
is not so noisy that people in Chicago can’t sleep 
nights. You see, the difficulty is that, while 
wages have come down 12% percent, some other 
things are still hanging high. 

Take a bath-tub, for example. Before the 
war it cost about $200 to install a bath-room in 
an ordinary bungalow. Now, leave the labor 
out of consideration—just imagine that the 
plumber will put it in for nothing; if you can 
imagine such a thing—and that bath-room will 
still cost $600, decision or no decision. 

The man who now blithely decides to build 
is going to get an awful shock when he calls 
around on the plumber—and we fear it is going 
to be the same with a lot of other things. 

Personally, we are sufficiently heartened so 
we are going to put a new cornice and a new 
coat of paint on the house next month—but we 
expect to have to put a mortgage on the house 
at the same time. 

No sir, business needs as much adjustment as 
a second-hand automobile. We don’t mean to 
pick on the plumber particularly, tho we don’t 
know of anyone we would rather pick on. But 
there will have to be a lot of adjusting before 
we even approximate justice. 

A lot of us lumbermen had to take a loss, 
and now we are taking a lot more loss because 
other fellows in other lines won’t take theirs. 
If labor were the only thing that has been high 
it would be the only thing we would have to low- 
er. But the fellow whose cost of building has 
been reduced 7 or 8 percent by the reduction of 
12% percent in labor is now looking at a lot of 
other fellows with a fixed stare. 

Of course some men have marked things down, 
and we observed in shopping up and down State 
Street that they had the shops that seemed to 
be a little busy. 





Honest, when we get back to normal, we are 
going to marvel at some of the prices that pre- 
vailed (assuming that they are now in the past 
tense). We bought a little boudoir chair the 
other day for $9.75. It had been marked down 
from $24! ; 

‘*Do you mean to say you ever actually sold 
any of this pattern at that price?’’ we asked. 

‘“Sure,’’ said the salesman, ‘‘lots of ’em.’’ 

And until the market on bath-tubs approxi- 
mates the market on boudoir chairs we are not 
going to have a deafening building boom, in 
spite of the good judge and his thoughtful de- 
cision. 


RANDOM 


You can’t come down with a grouch and come 
up to requirements. 

It is the boy who runs around nights who 
walks around work. 

There’s an association of woman preachers 
but, alas, it never strikes. 

But then nearly all of us have a woman 
preacher in our homes ourselves. 

The American farmer may be on the road to 
ruin, but we observe he isn’t afoot. 

If the calamity howlers would shut up maybe 
the mills wouldn’t have to shut down. 

It’s always either a feast or a famine in the 
lumber business; the price is either off or it’s 
awful. 

Just when England seems to have the Irish 
question settled, some Irishman asks another 
question. 

A man and his job are like a stamp and a 
letter; if they aren’t stuck on it they won’t get 
very far. 

Life to most of us is just like it is to Babe 
Ruth; we are always making home runs with 
nobody on. 

After Judge Landis has cleaned up baseball 
and building we hope he will go right on thru 
the alphabet. 

As far as the coal situation is concerned, the 
question is whether coal will come down or the 
consumer come across. 

The movie actors get so much publicity, any- 
way, getting mixed up with a murder charge 
seems so unnecessary. 

The soviet government is beginning to see that 
a man can’t love his country with a full heart 
if he has an empty stomach. 

Fall ploughing around Memphis will start 
Sept. 23. The Memphis lumbermen are going to 
have a golf tournament that day. 

The difference between a boarding house and 
a hotel is that a boarding house calls it ‘‘ taking 
in boarders,’’ but a hotel just does it. 


The pot used to call the kettle black; but 
now-a-days the fellow who bought German marks 
laughs at the fellow who bought Russian rubles. 

A man may not know much about fashions 
but, if he opens the office in the morning, he 
knows that about the latest thing in skirts is a 
stenographer. 

Now the girls are talking about putting on 
knickerbockers, and, if they want to, let’s let 
them. We don’t care what they put on, as 
long as they put something on. 


Judge Landis went fishing right after he 
handed down his new wage scale but what he 
eaught he caught mostly right here in Chicago 
from men whose wages were cut. 


“There is a new pop song out, ‘‘Bring Back 

My Blushing Rose.’’ He may get his Rose 
back, but ten to one she doesn’t blush. You 
know, girls, it isn’t done any more. 


The difference between a legal-responsibility 
and a moral responsibility is this: They can’t 
do a thing to those West Virginia miners be- 
eause four fine young aviators went to. their 
death as a result of their gunplay. 
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A Dollar’s Worth 
For Every Dollar 
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When we began business, we made up our 
minds that the way to get and hold custom- 
ers was to give a full dollar's worth for a 
dollar. And that’s been our policy ever 
since. 


Cypress, ics:' Pine, 


Hardwoods 


Recently we personified this principle as U. R. 
Moneysworth and rightly dental him as our star 
salesman. e's our main business getting force 
and we want you to get acquainted with him. 


Get our quotations. 


Reynolds Bros. Lumber Co. 


Albany, Ga. 
& Also Manufacturers of Rotary Cut Veneers 


“oak LIMBERS 


For all kinds of Construction purposes, 
Also POPLAR and other Hardwoods, 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 
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Hardwood Lumber 


BOYD - RYBURN 
LUMBER COMPANY 


Manufacturers BRISTOL, VA. 
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Northern Hardwoods 


Southern |). Mahogany 


We have a large stock of dry lumber piled in 
our yard and our Band Mill here is running 
continuously. Let us quote you on anything 
you may be needing in the above woods. 


Piguet Ross Lumber Go. 


JAMESTOWN, N. Y. @ 











Also 


BEECH-MAPLE 


You'll find our lumber uniform in 
quality, well milled and accurately 


graded. Get our quotations. 


Monteola Hardwood Mills 


Manufacturers Glenfield, N. Y. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers 
Selling products of the 
Babcock Lumber & Boom Co. 
DAVIS, < WA 
Babcock Coal & Coke Co. 
SEWELL, W. VA. 
Babcock Lumber & Land Co. 
MARYVILLE, TENN. 
Tellico River Lumber Co. 
TELLICO PLAINS, TENN. 
Babcock Bros. Lumber Co. 
BABCOCK, GA. 


BRANCH OFFICES: 
New York City, 43 Wall St. 
Chicago, IIl., puenotnnes Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
South Bend, Ind., 261 Farmers Trust Bldg. 
Johnstown, Pa. 
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THE GERMAIN COMPANY 
PITTSBURGH, PA. 











FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
~Hemlock and Hardwoods 


vente PITTSBURGH, PA. 


Konnarock, Va. 











North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER co. 


PITTSBURGH, PA. 
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Lumber Export Trade of United States 


[By Axel H. Oxholm, Chief of Lumber Division, Bureau of Foreign & Domestic Commerce. ] 


Statistics on this country’s lumber export trade 
during the fiscal year ended June 30, 1921, show 
that the United Kingdom is still by far the most 
important market in Europe. Yet the export trade 
in sawed and planed lumber to that country fell 
off about 50 percent in 1921, but railway ties 
showed a small increase above the 1920 figures. 
It is likely that the United Kingdom will always 
be our most important European market. One 
should not be discouraged because the trade in 
1921 fell off to such an extent. This is due to the 
fact that the country has passed thru a very diffi- 
cult crisis, which was a natural consequence of the 
war. Labor trouble, strikes etc. have retarded 
building and general construction, and the heavy 
drop in freight rates has, temporarily at least, 
retarded the shipbuilding industry. Vast quanti- 
ties of American lumber have previously been con- 
sumed by shipyards in Great Britain, and as soon 
as this industry revives one may look forward to 
increased trade with that country. 

Very successful efforts have been made in the 
past fiscal year to export American-made sashes and 
doors to this market, and this trade promises to 
give good results provided the opposition to the im- 
portation of foreign-made doors raised by the labor 
unions in the United Kingdom can be overcome. 

During recent months the lumber export trade 
with the United Kingdom has been especially slack 
as a consequence of the coal strike which practi- 
cally paralyzed British industries. During the last 
few weeks, however, trade has shown signs of re- 
vival. There are large stocks on hand in the 
United Kingdom, part of which have been taken 
over from the war stocks of the British Govern- 
ment by a syndicate of importers. The stocks of 
cull and common lumber are said to be especially 
heavy, amounting to about 200,000,000 feet, board 
measure, during the summer of 1921. In eastern 
Canada large stocks, 100,000,000 feet or more, are 
held by this syndicate ready for shipment. 


Exports to France Decline 


As France has suffered more than any other 
European country from the war, it is only natural 
that our lumber export trade with that country 
should have shown a material decline during the 
last fiscal year. Large stocks of northern Euro- 
pean construction lumber are still found in various 
French ports, and it is certain that the holders of 
these stocks will experience heavy losses, since the 
lumber was acquired long ago at top prices. As 
soon as the reconstruction which has already been 
given a good start is given additional impetus the 
present stocks will disappear within a few months, 
but the financial conditions in that country must 
first be settled. It is noticeable that the exportation 
of American oak to France ceased almost entirely 
during the fiscal year 1920. Oak has always been 
the most popular wood in France, but the country 
has been recently swamped with cheap oak lumber 
from other countries in Europe. 


Germany Now Important Lumber Exporter 


Germany was a very important market for many 
American species of lumber before the war, but 
the present low rate of exchange on marks has ma- 
terially reduced the importation of American lum- 
ber. But American lumber exporters will not lose 
their market in Germany. It may require Some 
time for conditions in Germany to become more 
nearly normal, but it is certain that American 
lumber will again regain its former strong foot- 
hold in that market. 

Germany before the war was also a very im- 
portant market for northern European lumber. 
Strange enough, it is now one of the most im- 
portant European lumber exporting countries; but 
one must consider the low rate of exchange on Ger- 
man marks, which enables the German exporters to 
market their lumber abroad to good advantage. 
Furthermore, the cut in the German forests during 
the war was only about 70 percent of that during 
normal years. Consequently, a considerable quan- 
tity of lumber can be exported. The present condi- 
tions are, however, abnormal, and it is only a 
question of time when Germany will need most of 
her own timber. 


Belgium Carries cn Large Reéxport Trade 

Altho a small country, Belgium has always im- 
ported considerable quantities of American lumber, 
but not always for consumption in that country. 
Belgium carries on a very important reéxport trade 
with Germany and Switzerland. This trade has not 
yet resumed normal proportions, but will no doubt 
increase in the future. Reconstruction of the 


devastated areas has progressed very satisfactorily, 
and Belgium today is in much better condition than 
generally presumed. For reconstruction purposes 
Finnish lumber has largely been used. Large stocks 
have been purchased by the Belgium Government 
direct from northern Europe. During 1920 and 
1921 important quantities of central and eastern 
European lumber have been thrown on the Belgian 
market and have been sold at prices defying com 
petition from other countries. Altho American 
lumber may not find as ready a market as European 
lumber for reconstruction purposes, there will al 
ways exist a very important market for American 
lumber of better qualities, which is mainly used by 
the various Belgian industries for the better class 
of construction work. Southern pine, American 
oak and many other species are firmly established 
in the Belgian market, and as soon as the present 
temporary depression of business conditions in all 
Buropean countries has passed American high grade 
lumber will no doubt again be imported into Bel- 
gium in increasing quantities. 

Furniture making in Belgium is especially worthy 
of consideration. This is a growing industry and 
will require considerable quantities of our woods 
and semimanufactured wood products. Among 
other wood-using industries the railway and street 
car constructions plants, based mainly on export 
trade and furnishing cars to nearly every country 
in the world, are important. 


Holland Dependent on Imported Lumber 


The Netherlands is also an important market for 
American lumber, and large quantities of American 
lumber are shipped into Germany and Switzerland 
via Dutch ports. Southern pine has for years been 
in great favor in The Netherlands, and American 
oak and other hardwoods have also been in demand. 

The Dutch timber yards are overstocked with 
German and eastern European timber. The German 
exporters spoiled the market entirely during the 
last fiscal year by first selling large quantities of 
cheap lumber thru the regular channels, viz., thru 
agents and importers, and when the market was 
glutted the German exporters went direct to retaijl- 
ers and small timber yards and forced large quanti- 
ties of German lumber upon them at still lower 
prices. This had a demoralizing effect on the mar 
ket and it will take some time for conditions to 
become normal. The Dutch industries have also 
suffered considerably on account of the depression 
in all markets during the last year. 

It must be noticed that a certain solidity has 
always characterized the Dutch trade, and there 
are important industries in that country that will 
need large quantities of American lumber in the 
future, because The Netherlands produces negligible 
quantities of lumber and is perhaps more dependent 
upon the importation of lumber than any other 
European country. 


Italy Large Importer of Southern Pine 


The American lumber imported into Italy in the 
past has chiefly been southern pine timber. In the 
fiscal year 1920 Italy imported a larger quantity 
of this kind of timber than any other country in 
Europe, with the exception of the United Kingdom. 
but trade during the last fiscal year fell off very 
seriously. This country is only a short distance 
from important sources of supply, such as Rumania. 
Jugoslavia, Czechoslovakia and Austria, but never 
theless will later on require considerable quantities 
of high grade lumber which these countries can 
not supply. The present unfavorable rate of ex- 
change is a serious handicap for the Italian im 
porters, but, nevertheless, some important ship 
ments of southern pine to that market have been 
made lately. 


Promising Market for Lumber in Spain 


The Spanish market was before the war a grow 
ing one for American lumber, but this country has 
also suffered somewhat on account of the business 
depression during the last fiscal year, and the im- 
portation of American oak and southern pine lum- 
ber has decreased materially. However, it is cer- 
tain that Spain will be one of the most promising 
European markets for American lumber in the fu- 
ture, since the freight handicap in connection with 
American shipments is not so pronounced, Spain 
being a considerable distance from the principal 
European lumber-exporting countries. Further- 
more, American lumber has always been popular in 
that country. As soon as present conditions im- 
prove it is certain that the country will experience 
a period of extensive construction and’ building. 
There is call for improved transportation facilities, 
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and the construction of railways will necessarily 
mean the importation of large quantities of lumber. 


[Note: The continuation of this article will 
appear in a forthcoming issue.—Editor. ] 
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Lumber Conditions in Australia 


| Special correspondence to AMBRICAN LUMBERMAN] 


PERTH, WESTERN AUSTRALIA, Aug. 7.—The tariff 
bill before the House of Representatives has been 
disposed of and is now passing thru the Senate, 
where, however, little or no material alteration 
in anything is taking place. The final timber 
duties comprehensively are: Over 12x6 inches, $1 
per 100 super feet; 12x6 to 7x2% inches, $1.25; 
7x2% inches, $1.45; dressed timber, $1.45. Logs 
are untouched, and regarding the latter there was 
considerable agitation to force the minister’s hand 
to impose a substantial duty, it being alleged that 
free log importation was more dangerous to the 
local lumber interests than sawn lumber, but the 
minister was not convinced. On the whole the 
Australian lumber people are disappointed with 
their campaign for stiff duties, and it is believed 
that they will return to the attack as soon as a 
favorable opportunity presents itself. 


Lumber Prices Have Upward Tendency 


The importations of softwoods has continued 
briskly, and there is a pretty heavy stock in most 
eastern markets at this date, but prices are re- 
ported to be a little steadier with an upward tend- 
eney, now that the situation regarding the tariff 
has cleared. The principal protectionist newspaper 
of Melbourne, the Age, has recently said many 
hard things about the lack of ministerial sympa- 
thy with the local lumber producers and the help- 
lessness of merchants in the matter of prices when 
they came hard up against the sudden reductions in 
Oregon and Baltic pine. The public put it this 
way—that economic laws, even in the lumber in- 
dustry, are at last reasserting themselves. The 
man who was buying lumber a year ago had to 
choose between taking it at the association’s price 
or going without it. The lumber business gener- 
ally is not just now in a flourishing condition. 
Business everywhere has been exceedingly dull for 
some time and Australia has become confronted 
with a serious unemployed problem. Having forced 
wages up to the nth degree of unreasonableness 
the reaction has come and many factories and lum- 
ber yards have had to reduce hands. Good class 
joinery works, which had been exceedingly busy for 
vears, are among those suffering, but no move is 
made by the people responsible for forcing up 
wages to start them on a downward course to 
something like a plane that would encourage em- 
ployers to reman their plants. On the other hand, 
the extremists allege that there is plenty of work 
available, but the capitalists seek to undo the 
favorable work achieved in the arbitration courts. 
‘There is some promisé for the future in the atti- 
tude of a section of labor. In Tasmania some big 
mines had to shut down on account of the low 
price of copper. They were quite prepared to con- 
tinue without profit if the men would take such 
reductions as would pay actual costs of productions. 
The agitators objected, ordered the men to desert 
their work and set up the usual howl about capi- 
talistic designs; but the men have listened to 
wiser counsels and are going back on a reduced 
wage in order to keep in work and get the where- 
withal of bread. 


An Australian Judge’s Dictum 


Mr. Justice Higgins, who has just retired from 
the presidency of the Commonwealth Federal Court 
of Arbitration, gave an address on “Law in Indus- 
try” at the Sydney (N.S. W.) University on July 
26, and in the course of his address said that he 
had resigned his office not because of any lack of 
faith in the utility of that court to the public of 
Australia. Only two unions, so far as he knew, 
had declined the assistance of the court—the miners 
and the seamen. Those unions preferred to squeeze 
the Government of the country rather than rest on 
the justice of their claims. He said deliberately, 
and after much thought, that in his opinion the 
system of conciliation and arbitration under the 
Commonwealth Act was in essence sound and bene- 
licial to the community, and that, with proper 
amendments, including amendments of the consti- 
tution—and if the Government and Parliament 
acted with common sense—it would be made to 
yield even richer results. If the recent practice 
of creating special tribunals should continue— 
tribunals of emergency created for the purpose of 
avoiding or terminating a stoppage of operations at 
any cost, tribunals not in any way codrdinate with 
the permanent court—then the advantage of definite 
standards would be so much diminished. The State 
tribunals must be codrdinated with the Common- 
wealth tribunals. It would be well to amend the 
constitution by committing to the Commonwealth 
Parliament the whole subject of industrial rela- 
tions and let it organize and codrdinate a system 
of tribunals, 


Bureau Opens Philippine Office 

Mania, P. I., July 25.—On July 15 in this city 
there was established a Philippine district office 
of the United States Bureau of Foreign & Domestic 
Commerce. George L. Logan is manager of that 
office, which has temporary quarters in the Ayunta- 
miento Building, the executive building of the In- 
sular Government. The cable address of the Philip- 
pine district office is Amcomat. 
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The West Coast Export Situation 


San Francisco, Cauir., Sept. 10.—The export 
situation is unchanged, with the principal demand 
coming from Japan and China. There seems to be 
a movement to rush out Japanese squares before 
there is a further advance in freight rates as a 
result of the withdrawal of the Shipping Board 
freighters from the Pacific coast service. The 
Douglas Fir Exploitation & Export Co. sold 17,- 
225,000 feet during the week, the greater portion 
going to Japan and China. Business with Aus- 
tralia is very quiet at present, altho a revival is 
looked for during the coming year. 

There are inquiries from the east coast of South 
America, but no business has developed. West 
coast demand is very light. A small parcel ship- 
ment is reported for England. The Redwood Ex- 
port Co. has no new business to report in the way 
of fall cargoes. Some parcel shipments are being 
made to Australia, and some redwood tie business 
with South America is in prospect. 


TROUBLE AND LITIGATION 


Omana, Nes., Sept. 13.—Julius Barnes, of New 
York, has been decided upon as the new president 
of the Nye-Schneider-Fowler Co., of Fremont, under 
the redrganization plans, according to a statement 
issued at Omaha by Fred H. Davis, president of 
the First National Bank, of Omaha, one of the 
largest creditors. 

The company, which has grain elevators and lum- 
ber yards thruout Nebraska and neighboring states, 
has been in financial difficulties for some months, 
and it is said banks have refused to extend further 
credit until a reérganization should be effected with 

ersonnel satisfactory to the heaviest creditors. 
he selection of Mr. Barnes has been approved by 
the principal creditors, the First National, the 
Omaha National and the Merchants’ National banks 
of Omaha, 

A loan of approximately $250,000 is now to be 
extended to the company by these banks. A ma- 
jority of the stock has been gathered up and turned 
over to Mr. Barnes, the incoming president. It is 
the plan that sixty-seven percent of the stock shall 
be held in a voting trust for a period of five years, 
according to information given out by bankers con- 
cerned. During that period of five years President 
Barnes is to have the option of purchasing fifty- 
five percent of the stock. 


NASHVILLE, ARK., Sept. 13.—The Howard circuit 
court rendered a verdict for $18,000 damages 
against the Wisconsin-Arkansas Lumber Co., of 
Malvern, on the suit of H. A. Scott for the death 
of his son in the mill of the company last year. 
The case was tried in the court last year, the com- 
pany winning the suit. On appeal to the supreme 
court, the case was reversed and remanded for new 
trial which resulted in victory for the plaintiff. 


BrLox!, Miss., Sept. 13.—A verdict which may 
cause many land suits in this section was rendered 
by the jury in a case at Prentiss, Miss., where it 
was decided that the J. J. Newman Lumber Co., of 
Hattiesburg, should pay to school funds of town- 
ship 6 in Jefferson Davis County, the sum of $83,- 
150 for alleged unlawful cutting of timber on a 
16th section in that township. In this case the 
right of the board of supervisors to grant a longer 
period than ten years for the removal of timber was 
attacked, the revenue agent contending that the 
granting of such right by the board was violating 
the 16th section, or school land proviso of the 
constitution of 1890. It is understood that the 
case will be appealed. It is said to be the largest 
verdict of its kind in the United States, with 
the exception of the verdict against the Louisiana 
Cypress Co., for $102,000 four or five years ago. 

The attorneys for the Newman Lumber Co. say 
that the case will certainly be appealed. They con- 
tend that the point at issue has been decided by 
the supreme court in the opposite way, and that 
court has repeatedly held that the limitations of 
the constitution against the sale of the 16th section 
land do not apply to the sale of timber thereon 
but solely to the land. About forty other suits of 
=, kind are said to be pending in south Missis- 
sippl. ‘ 


TIMBER LAND SALES 


BiILox!, Miss., Sept. 13.—The C. & R. Lumber 
Co., of Wayne County, has purchased 55,000 acres 
of pine timber lands from the Blodgett estate in 
that county, and will increase the capacity of its 
plant to 150,000 feet daily. 


HATTIESBURG, Miss., Sept. 13.—The Bolinger- 
Franklin Lumber Co., of Zama, Miss., has sold 
25,000 acres of land and 200,000,000 feet of stump- 
age to the recently organized Burnside Lumber & 
Timber Co., of Burnside, Miss. The timber con- 
sists of about 60,000,000 feet of hardwood and the 
rest southern yellow pine. 
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Let’s get together 
on your future 
orders for 


Northern Hardwoods 
and Hemlock 
Whether you need Hardwood 


factory stock or Hemlock for retail 
yard sale we can interest you. 


The Kneeland-Bigelow Co. 


Manufacturers BAY CITY, MICH. 








The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 
Manufacturers of 


Hemlock ‘x, Hardwood 
Lumber, Lath and Shingles 
Northern Forest Products 








Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 

















REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, 
Specialize in Mixed Cars of 
BASSWOOD Lumber, Sidi 
Sash, Doors, Blinds, Window 
and Box Shooks from SA‘ 
Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 



























AMERICAN LUMBERMAN 








SEPTEMBER 17, 1921 








Oak: 


We offer the following stock f. o. b. 
our mill Cullor, Ark., subject to prior 
sale, at prices quoted below: 


3 cars 4-4 No. 2 Com. Pl. Bed Sok yd 
soteret fentifpencions BS 
cars ain - 
oe 2 Com. P1.White Oak 17.00 
Prices 3 cars 4-4.No. 1 Com. Pi.White Oak 33.00 
on 2 cars 4-4 FAS Plain White Oak - 85.00 
Request. 3 cars 4-4 Sound W. Mixed Oak - 20.00 
2 cars 5-4 Sound W. Mixed Oak - 22.50 
lear 5-4 Com. & Better White Oak. 
No. 1 Com. $40.00. FAS $90 00. 


Guaranteed weight 4400 Ibs. per M ft. 
Good widths, largely 14' & 16' lengths. 


O. L. Shull Lumber Co. 


LONOKE, ARK. 








KOSCIUSKO 
Frank. Spangler MISSISSIPPI 
Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 








AND OTHER SOUTHERN HARDWOODS 


ALABAMA 


Long and Short Leaf Yellow 
Pine Lumber and Timber 


NADAWAH SALES CO. 


Birmingham, Ala. 











Representing Nadawah Lumber 
Company, and Allied Mills. 


Stock List Issued Weekly 


Our new location enables 
us to give prompt service. 








- 
—— and when you need ANYTHING in 


Yellow Pine 


call upon us. We can supply you with your 
requirements, and will be pleased to do so. 


Betty & Sons Lumber Co. 


MONTGOMERY, ALABAMA 
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Mr. Wholesaler—Our Specialty Is 


4 and 3 CEILING 


and BEVEL SIDING in 
SOFT YELLOW PINE 


STOVER LUMBER CoO. 
Mobile, Ala. 








Name changed from 
Crichton Lumber Co. 











Hempstead Planing 
MOBILE, ALA. Mill Co. 

3%” and 34” Ceiling and Bevel Siding from 

Southern Yellow Pine 


Grades you may depend on. 


‘ 











Sold Exclusively Through Wholesalers. 








White Runs 133,464 Miles 


The Downes Lumber Co., Boston, Mass., has for 
a long time operated motor trucks and has found 
them very satisfactory. The company, according 
to J. Edward Downes, has found them as expen- 
sive to operate as teams but because of cleanliness, 
speed in delivery and other factors, it favors truck 
operation. At all times the company has given 
very careful attention to the maintenance of trucks 
and has spared no expense to keep them in first 
class condition. As a result, the company gets 
long life from its trucks; for example, a White 
truck purchased in 1911 was found to have run 
133,464 miles at the time it was exchanged for a 
new truck. At this time, of course, it was still 
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good for many miles of service but the Downes 
Lumber Co. makes it a practice to turn in trucks 
when they have been used for some time. In com- 
menting upon this record, J. Edward Downes said 
in part: “One of the many features that enabled 
us to run this truck was that we used the so- 
ealled Sewall cushion wheels, which we are now 
using on all our trucks. We found that they are 
especially a great relief on the engine. We have 
used all kinds of tires but are not in a position 
to recommend any special tires in the pneumatic 
line but in the solid tires we have used Firestone 
exclusively for years.” 


Careful Drivers Mean Low Upkeep 


We have been able to get by with much less 
expense this year than in former years, which we 
think is due to the kind of drivers that we have 
to take care of the trucks. In past years, we 
have experienced a lot of expense in operating 
trucks, but we have in the last year made ar- 
rangements to pay the drivers according to how 
they take care of and use the trucks, and in this 
way we have saved a good deal of money. Every 
Saturday afternoon we have them go over the 
trutks carefully, trying every bolt, looking over 
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the defects and greasing and cleaning up. Satur 
day afternoon, as a rule, there is very little de 
livering done on account of it being the week end, 
so we have set this part of the week as regular 
routine of work for the boys who drive the trucks. 
We have also made a rule that if any employee 
overloads a truck—which I think has been one o? 
our most expensive propositions in the past—h: 
will be laid off for such an offense. This has also 
helped us to save a good deal of expense. 

We have nine trucks, one 2-ton, two 1%-ton, 
three 1-ton and three Fords. We find that th: 
best truck and the cheapest to operate is the 1% 
ton truck. While the Ford trucks are very nice to 
have and cheapest for small loads, it is almost 
impossible to keep the drivers from overloading 
them, and 1%-ton trucks take a good load when it 
comes to lumber. We use the 2-ton truck mor 
for cement and heavy hauling, but where we havi 
yards that we can not use two trucks, we will noi 
use anything but 114-ton, but if we can afford to 
have two or more trucks, then we think it is ad- 
visable to have a 2-ton truck and Ford for a light 
truck. 

Our truck expense this year so far has been less 
than for the last four years and about 50 percent 
less than one year when we had excessive expense. 
Since we put the above rule into effect with the 
drivers, we have had wonderfully good results and 
our trucks are looking better today than they were 
a year ago. We have bought no new ones for the 
last twelve months, but the drivers have kept them 
cleaned, well oiled and everything in good shape, 
and we have them all repainted every spring. 

{The above gives the experience in the operation 
of trucks as related by G. F. Osterhage of the 
G. F. Osterhage Lumber Co. The headquarters of 
the company are at Vincennes, Ind., but it has a 
number of yards in other thriving Indiana towns. 
Particular attention is directed to the fact that by 
carefully supervising the drivers the expense of 
operating trucks is very greatly decreased. After 
all is said and done, it is the truck drivers who 
make the operating bill either light or heavy. Fur- 
thermore, a man who is careless with the truck, 
who does not keep it up, is going to be careless in 
his conduct with the public and is just as apt to 
turn business away from the company as he is to 
injure the truck. On the other hand, a carefdl, 
conscientious driver is apt to be a man who bears 
at heart all the time the interest of the company 
and who will be very careful of his conduct toward 
the public and leave only a pleasing impression. 
Good drivers pay and pay well and are worthy of 
good wages.—EDITOR. ] 





Questions and Answers on Truck Operation 


Timing Valves and Magneto 


How are valves timed on a 4-cylinder motor 
truck engine? 

How should we go about setting a magneto? 
How can we tell when the piston is at top dead 
center? 

What is the main difference between a _ high- 
tension magneto and a low-tension one? 

Is cranking an engine a matter of strength or 
“knack” ?—P. J. K. 


ANSwrER—The customary method of timing the 
valves consists in turning over the engine until 
the piston of cylinder No. 1 (the cylinder nearest 
the front end of the vehicle) is just barely over 
top dead center, and then seeing that the intake 
valve of that cylinder is just opening or about to 
open. 

In setting a magneto, all that is necessary is to 
turn the piston of No. 1 cylinder to top dead center 
on the firing stroke and then connect the wire from 
the spark plug on this cylinder to the segment of 
the magneto distributer block on which the re- 
volving brush is just about to make a contact or 
on which it is already touching. The exact point 
at which the spark should take place, if it is not 
correct when the magneto is set in this way, must 
be reached by trying the engine and setting the 
magneto armature by adjustment, usually on the 
coupling. 

You can tell when top dead center is reached 
by sticking a metal rod or a straight, stiff piece 
of wire into the top of the cylinder thru the 
spark plug opening, a petcock socket or a valve 
cap opening. Then, when you turn over the en- 
gine, you will see this rod rise till the piston 
reaches top dead center, when it starts to descend. 
You should be sure that it is not more than a 
shade past the top, however, when setting valves 
or magneto, 

The simplest way to tell the difference between 


ment is that a low-tension t uses a separate 
coil to step up the voltage of*the current it pro- 
duces to a point sufficiently high to insure ignition, 
whereas a high-tension magneto generates a cur- 
rent of sufficient voltage witheut the use of an 
outside coil. 

Cranking an engine is a combination of knack, 
or “snap,” and enough strength to swing the pis- 
tons over the resistance of the compression. That 
is why a man of great strength often can not 
erank a car which an experienced man of far less 
actual strength can spin without effort. 


a high-tension magneto and pe Uses a instru- 





Fitting New Rings 

The engine of our truck does not hold compres- 
sion very well. We put in two new rings and 
think they do not fit well enough as yet, as the 
machine has only been run about thirty miles 
since. The compression was fairly good with the 
old rings, but we thought we could improve it with 
new ones. Is there any way to make them fit 
more tightly by using grinding compound ?—B. 
CL Be 


ANSWER—In order to get the new rings to fit 
well at once they should be lapped in by means of 
a grinding compound. The cylinder is put on a 
bench and the piston worked out and in with a 
sort of irregular turning movement similar to that 
given in grinding a valve. This work can be done 
by an amateur, but should not be attempted with- 
out first having observed carefully how it is done, 
because it is easy to spoil the piston and cylinder 
by unequal abrasion. The probabilities are that 
the new ring will wear in and the compression will 
be tighter after you have run another two or three 
hundred miles, and altogether it would probably 
be better for you to wait and see if this does not 
happen unless you can get the services of an expert 
in lapping in the ring. 
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EDWARD E. SKEELE, for many years a well 
nown figure in the lumber business of Chicago, 
nd widely known thru Wisconsin and Michigan 
imber centers, died recently at the home of his 
mn at Beaver Dam, Wis. Mr. Skeele had prac- 
tically retired from the business about a year 
so and since that time had made his home at 
eaver Dam. 
Mr. Skeele was the son of a lumberman and 
ssel owner, J. H. Skeele, who was well known 
u the Chicago trade forty years ago. The son 
ntered the business early in life and was at one 
me associated with the father of Robert H. 
larkham, of Chicago, of the Weyerhaeuser Sales 
»., for several years. He was connected with 
the Paepceke-Leicht Lumber Co. for a time and 
iter went into the wholesale hardwood business 
vith Thomas Estabrooke. The Estabrooke- 
Skeele Lumber Co., which succeeded the old 
tisher-Estabrooke Lumber Co., was organized 
1 1905, and it became one of the widely known 
hardwood houses of the city. Mr. Skeele was 
vice president of the concern. Upon the retire- 
ment of Mr. Estabrooke, some years later, the 
iirm was succeeded by the Skeele-Roedter Lum- 
ber Co., of which Mr. Skeele was president and 
director. He withdrew from that company in 
January of 1916, tho the concern continued to op- 
erate under the old name. At that time Mr. 
Skeele was connected with the Wood Products 


THE LATE EDWARD E. SKEELE 

o., of Chicago. In the latter part of 1916 he 
vent into the commission business for himself 
1 Chicago, and Jater became connected with the 
iiemler Lumber Co., of this city, from which he 
etired about a year ago. 

Mr. Skeele was at one time president of the 
‘“hicago Lumbermen’s Club, and when the pres- 
nt Lumbermen’s: Association of Chicago was 
formed in 1911 by the amalgamation of the three 
associations then existing in the city, Mr. Skeele, 
vith Murdock McLeod, James L. Lane, Frederick 
soles, F. L. Brown ‘arid G. J. Pope, all prominent 
igures in the lumber. world, was on the first 
board of directors. He was also a member of 
‘loo-Hoo. 

Besides the son, E. E. Skeele, jr., at Beaver 
‘am, Mr..Skeele leaves a widow, and one daugh- 

r, Mrs, Ruth White, of Chicago. 


FRANK WELLER, who established a lumber 
ard at Lost Nation, Ia., about 1873, and was 
ter owner of a line of yards in Iowa and South 
Dakota, died at his home in Mitchell, S. D., Sat- 
rday, Sept. 3, at the age of 70. Mr. Weller 
as born in Lake County, Illinois, and engaged 
i the lumber business at Oxford Junction, Ia., 
t the age of 22, opening the yard at Lost Nation 
little later.. In 1878, or thereabouts, he opened 
1e yard at Spencer, Ia., which grew into a large 
stablishment with branches at Mitchell, S. D., 
tartley, Ia., and Everly, Ia. In 1900 he opened 
yard at Sioux City, Ia., selling it in 1903. About 
886, Mr. Weller moved to Mitchell, and there 
ecame interested in farming operations. He 
vas the first.to introduce alfalfa into that sec- 
ion of South Dakota, and was experimenting 
vith the planting of sweet clover at the time of 
iis death. .He became interested in land de- 
elopment and for the last twenty years devoted 
‘is time entirely to that line. In .1892 Mr. Weller 
ecured a half a carload of black walnuts. and 
listributed these among the Davison. County 
armers, with the provision that half of them 
hould be planted. It was thru this that Davi- 
on County now has a number of black walnut 
roves. He was also one of the first to introduce 
ower farming and purchased the first cater _~ 
raction machine in South Dakota, it is said. In 





his early days he rafted lumber down the Wis- 
consin to the Mississippi, taking it to the planing 
mills at Davenport and Sabula, after which it 
was shipped to his lumber yards. 

Mr. Weller was a member of the Knights of 
Pythias and Elks. He leaves a widow, one son, 
Charles Weller, of Mitchell, and one daughter, 
Mrs. Mower, of Sioux City. 


SAMUEL GREENE TURNER, of Kansas City, 
Mo., chairman of the board of the Turner, Den- 
nis & Lowry Lumber Co., and president of the 
Saunders-Turner Lumber Co., and of the Turner 
Lumber & Investment Co., all of that city, died 
at Battle Creek, Mich., on Thursday, Sept. 1 
at the age of 63. Mr. Turner was widely known 
in lumber circles in Kansas City and western Mis- 
souri. He had been ill about two years and had 
gone to Battle Creek for treatment. Most of the 
time during the last two years he had spent 
in Colorado Springs with his daughter, Miss 
Lucille Turner, visiting Kansas City only as 
business required. Mr. Turner was born in Bed- 
ford County, Virginia, his family moving to 
Missouri when he was a child, and locating near 
Chillicothe. It was at that place that Mr. Turn- 
er married Miss Laura Creason in 1878. With 
a cousin, D. G. Saunders, also of Kansas City, 
he engaged in the lumber business in 1875 as 
the Saunders-Turner Lumber Co. About 25 years 
ago the company began a wholesale business in 
Kansas City and later he formed the investment 
company. Three years ago the Turner, Dennis 
& Lowry Lumber Co. was formed and took over 
the wholesale business of the Saunders-Turner 
Co., Thomas H, Dennis & Co., and E. G. Lowry. 
Besides the widow Mr. Turner leaves a son, J. E. 
Turner, secretary of the Turner, Dennis & Lowry 
Co., and a daughter, Miss Lucille Turner. The 
funeral services were held on Saturday afternoon 
from the home of J. E. Turner. 


J. R. TOOMER, one of the pioneers in the 
lumber industry, and father of P. J. Toomer, 
prominent lumberman of Hattiesburg, Miss., died 
Thursday night, Sept. 2, at the age of 68, at the 
home of his son, Ashton Toomer, Houston, Miss. 
He had been in failing health for several months 
and the end followed a sudden heart attack. 
Mr. Toomer was born in Mobile on June 1, 1853, 
and moved to Hattiesburg in 1886. He was one 
of the early yellow pine operators, having been 
engaged in all lines of the business. During 1894- 
1898 he was a salesman of yellow pine in Chi- 
cago, being one of the first in that field. He 
leaves three sons, Edgar Toomer, of Kansas 
City; Ashton, of Houston, Miss., and Philip J.. 
of Hattiesburg, all in the lumber business, and 
one daughter, Miss Carrie Toomer, of Houston. 
One sister, Mrs. Russ, also survives. 


LEROY SUNDERLAND, secretary of Sunder- 
land Bros. Co., building material concern of 
Omaha, Neb., died at his home in that city on 
Friday, Sept. 5 at the age of 35. He was a son 
of J. A. Sunderland, founder of the business 
and president of the company. The son became 
associated with his father in the business imme- 
diately after graduation at the University of 
Nebraska. A widow and two sons survive him. 


WILLIAM G. MAITLAND, vice president of 
the Colorado Builders’ Supply Co.. Denver, Colo., 
of which his son, James D. Maitland is presi- 
dent, died at his home in Denver on Sept. 8. 
Mr. Maitland was born at Urbana, Ohio, and 
went to Denver in 1894. Besides the son, one 
daughter, Mrs. John A. McCaw survives. 


H. P. HEADLEY, president of the Headley 
Lumber Co., Lexington, Ky., died on Sept. 7 at 
his home in that city following an illness of 
several months. Mr. Headley was 65 years of 
ago. He established the La Belle and Beaumont 
stock farms, and was a noted turfman. A son, 
Hal Price Headley, manager of the stock farms, 
survives. 

JAMES McGEE, a pioneer lumberman of 
Oconto, Wis.,. and later superintendent of the 
Bay de Noquet Lumber Co., in Michigan, died 
after a short illness at his home at Milwaukee, 
Wis. Mr. McGee was a native of New Bruns- 
wick, born in 1845. He had been a resident of 
Milwaukee for many years. 


NEWS NOTES FROM PITTSBURGH, PA. 


Sept. 13.—The principal activity in the local 
lumber market at present is in southern pine. Con- 
siderable business has developed lately in the car 
material market, there being an active demand for 
ear siding, roofing, lining and decking materials. 
However, the price advances on this material seem 
to have killed off the demand. 

White pine has advanced about $5 a thousand. 
The lath market has narrowed and stiffened in the 
last week, while southern pine has advanced. An 
advance in prices on spruce has also been. recorded, 
this advance amounting to about $1.50 a thousand, 
due to curtailment of production. Hemlock prices 
remain stationary for the present. 

James H. Austin, jr., of the Germain Co., 
city, was in Chicago on business last week. 
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Long and Shortleaf 


Yellow Pine 


Flooring, Ceiling, Siding 
and Dimension. 
We cater to the needs of the Retailer. 


Marathon Lumber Co. 
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Cummer Gypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City } 























Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler ** 


| The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 














THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29, eet at any price between 
$75.00 a thousand feet. seventh edition.¢ A 
book every lumberman can use postpaid, bouné 
in leather, $8.50. AMERICAN "LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Il. 
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Mills at Suffolk, Va., 





Spring Hope, N.C., Middlesex, N.C. 
Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


KilnDried N.C. Pine 
and Cypress 


| SHIPMENT BY CAR OR 





CARGO, ROUGH OR DRESSED 





Sales Representatives: 
L. C. LITCHFIELD, .- - - + 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - - Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANS CO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 








-Get All the Facts 


and then you'll see where it 
will pay you to sell our 


e Flooring 

N. C. Pine ¢iz 

Long and Yellow Pine "vth2x4 
Car and Cargo Shipments. 


Ellington & Guy, Inc.,""Suiier” Richmond, Va. 














A. T. Baker, Pres. and Treas. R. G. White, Sales Mgr. 
The Branning Manufacturing Co. 


Manufacturers of 


N. C. PINE | CYPRESS 
LUMBER and 
GUM 


Kiln Dried, Dressed 

and Rough. 
Wellington & Powellsviile R. R. Co., Windsor, N.C. Edenton 
Planing Mills, Cap. Bam eet ev Saw Mills:—Edenton, N. C., 
Columbia, N. C., Ahoski, N. C. Cap. 140,000 per day. 


General Office: NORFOLK, VA. 








ROUGH AND DRESSED 


Cypress Lumber 
Shingles and Lath 


We are located 54 miles North of New Orleans 
on the Louisiana Railway and Navigation Co. 


Opdenweyer-Alcus 


Manufacturers Cypress Co. 
Sorrento, - ~ - Louisiana 











LOUISIANA RED CYPRESS, 
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LUTCHER, LA. 
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, ‘ Sec’y _ 
Dealers in and Manufacturers of 


LA. RED CYPRESS 


BAND SAWED LUMBER AND SHINGLES 

















INDIANAPOLIS, IND. 


Sept. 12.—Steady improvement in the demand 
for hardwoods for home building purposes is the 
feature of the fall business thus far. Dealers re- 
port a fairly active retail business, the volume 
showing a good improvement over the correspond- 
ing period of last July, altho somewhat less than 
in May. Dealers predict a steady demand for 
hardwoods for this sort of construction until se- 
vere weather effectually stops such work. Dealers 
say the orders for millwork are beginning to pile 
up, with the mills now operating at capacity. 
Stocks of doors are getting low and there may 
be a pronounced shortage later on unless larger 
shipments are received. Prices appear to be slightly 
stronger, with a more active buying than last 
month when the retailers were holding off. Oak 
flooring and interior finish appear to be more 
active than other grades, tho gum for interior 
finish is having a good demand. 


ANTIGO, WIS. 


Sept. 12.—Lumbermen in this city say that in- 
quiries and orders have been a good deal more 
plentiful during the last week, altho prices have not 
advanced. With an increased demand prices are 
expected to start on the upward trend shortly, and 
a gradual increase is expected in all classes of lum- 
ber, especially in low grade stock. The Langlade 
Lumber Co. is entirely out of lath of any kind. A 
lath shortage will be hard to avoid, for a large 
number of plants are idle. The plant of the 
Flanner Steger Lumber Co. closed down the first 
of the week indefinitely. The mills of this city 
are still idle and do not expect to operate to any 
extent until next spring. 


LOUISVILLE, KY. 


Sept. 13.—Hardwood business is holding its 
August improvement, and general reports show 
that business as a whole is very fair. Veneers 
are selling well, but panel stock has not been quite 
so active. Red gum, oak, and poplar along with 
walnut are the principal sellers. A little ash has 
also been moved. A few quotations at which lum- 
ber has been sold during the week were: Common 
plain red gum, 4/4 stock, $42 Louisville; 4/4 No. 
1 common poplar, $40; sap and select poplar, 5/4 
and 6/4, $70; firsts and seconds plain oak, $100. 

R. R. May, of the R. R. May Hardwood Co., re- 
ported some very fair business during August, and 
that September had opened nicely, some export 
orders that had been hanging fire, having suddenly 
come to life. 

The demand for poplar box shooks has been so 
heavy with the Norman Lumber Co. that additional 
machinery has been installed and the company is 
one of the few that have been advertising for work- 
ers. Its lumber business, however, is slow, 21nd 
the poplar siding business is only about 75 percent 


of normal. 
MEMPHIS, TENN. 


Sept. 138.—The American Overseas Forwarding 
Co. reports that it sent approximately 1,000,000 
feet of hardwood lumber to Europe for its clients 
during the last week, about 75 percent of the 
amount representing southern hardwoods. It says 
that business abroad is increasing at very satis- 
factory rate and it looks for further expansion in 
clearances in the immediate future. Some of the 
leading exporters here, however, are not satisfied 
with prices now being offered by European buyers. 
They are also just a little slow about extending 
credit accommodations desired. 

Flooring manufacturers and others identified 
with the building trades are the best buyers of 
southern hardwoods. They are taking fair quan- 
tities of Nos. 1 and 2 common plain red and white 
oak. Furniture interests, as well as the other 
principal consumers, are delaying their purchases 
except in case of immediate needs. It is apparent 
that there is a general expectation of lower freight 
rates and this is believed by hardwood interests 
to be responsible for the tendency by both whoele- 
sale and consuming interests to buy only against 
urgent requirements. It is a well established fact 
that hardwood producers are awaiting reduction 
in rates on both logs and lumber before starting 


up their machinery again. In the meantime, pro- ° 


duction is on a very limited scale and stocks of 
the better grades are steadily decreasing. There 
is a fair movement of low grade lumber, but it is 
going at prices very unsatisfactory to sellers. 
The Tustin Hardwood Lumber Co., according to 
Cc. R. Tustin, has completed cutting its timber hold- 
ings in the vicinity of Minter, Miss., where its 
sawmill is located, and will not engage further in 














the manufacture of hardwoods. It proposes to 
sell its mill and to deal in hardwood lumber ex- 
clusively at wholesale. It maintains its prin- 
cipal offices in Memphis and sales offices in Detroit. 
It had sales offices in Cincinnati for a while, but 
these have been discontinued. Mr. Tustin says he 
finds business improving somewhat, but that prices 
are along a rather unattractive level in man) 
items, 

Dispatches from Washington state that the Gov 
ernment will probably attach its signature this 
week to the contract for the erection of adequate 
river terminals at Memphis. Col. 8. B. Anderson. 
of the Anderson-Tully Co. and a member of th: 
river terminal commission, and J. R. Payne, mayor 
of this city, are in Washington for the purpose 
of getting this matter settled. The city has com- 
plied with the Government requirements in respect 
to furnishing a site for the terminals and the 
Government is to furnish the money for their 
construction, approximately $485,000, as soon as 
the contract is executed. 

The Mengel Box Co., since closing down its 
plant at Mengelwood, Tenn., has removed part of 
the machinery and equipment to Hickman, Ky.. 
where it conducts extensive operations, and is 
selling the remainder. 


MILWAUKEE, WIS. 


Sept. 13.—Conditions in the hardwood market 
here maintain the improvement developed during 
the last month. Sash and doors and interior finish, 
as well as hardwood flooring, are moving into new 
construction, which is largely of homes and duplex 
flat buildings. The volume is not up to normal. 
Lumbermen say that buying is going on cautiously 
on the hand to mouth basis, but predict that prices 
will not be lower unless there is a reduction in 
freight rates. Furniture factories are operating 
on a limited scale and are buying accordingly. 

Building operations in Milwaukee continue quite 
active for this time of year. Permits issued thus 
far in 1921 are in excess of $16,000,000, and 
nearly $2,000,000 ahead of last year. 


COLUMBUS, OHIO 


Sept. 12.—Factories are buying hardwoods bet 
ter than formerly and retailers are also in the 
market. Prices are firmer, especially on the higher 
grades. Furniture concerns are the best buyers 
among manufacturing concerns. Southern pine is 
also showing more strength both in city and rural 
districts and the better grades are growing scarcer. 
Mixed car orders are rather difficult to place. 

BE. M. Stark, vice president and treasurer of the 
American Column & Lumber Co., reports a de 
cidedly better tone in the hardwood trade, with the 
volume of business holding up to the records of 
the previous month. Prices are not as big a factor 
in the trade as formerly. 

F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., said, ‘There is a better tone and also 
a better volume of business in hardwoods. There is 
more strength to the market in the way of rush 
shipments. More inquiries are being received from 
furniture factories for the better grades and from 
box factories for low grade stocks. There is less 
price cutting and we are holding firm to our list.” 


BUFFALO, N. Y. 


Sept. 13.—Arguments were heard in supreme 
court this week on the affidavits presented by the 
members of the Buffalo Lumber Dealers’ Associa- 
tion in the case before the grand jury. At the 
conclusion of the arguments, which lasted three 
hours, Justice Cole announced that he would with- 
hold decision until after Friday. No session of 
the grand jury will be held this week, but it will 
reconvene next Monday. It is believed that the in- 
quiry is in its concluding stage. 

The shingle market is showing unexpected 
strength just now. City dealers who are in touch 
with the Pacific coast report that as a rule the 
mills refuse to give out any lists this week anid 
orders are sometimes being turned down because the 
supply has given out. 

The Lanier & Paterson Lumber Co., New Or- 
leans, La., has opened a western New York sales 
office at 888 Ellicott Square, Buffalo, in charge 
of W. L. Morley. The company deals principally 
in southern pine. Mr. Morley is a well known 
member of the local lumber trade, having recently 
been sales manager for the Irwin Lumber Co., 
Erie, Pa. 

Next Saturday the Buffalo Automobile Club will 
hold its annual gymkhana at the clubhouse in 
Clarence. Harry T. Vars is chairman of the con- 
tests committee and the referee of the events is 
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president C. Walter Betts, who will distribute 
the prizes in the evening. Some novel athletic 
events are on the program and the lumbermen ex- 
pect to turn out in full force. 

At the last Friday session of the Buffalo Lum- 
ver Exchange the members resolved to make a 
protest against the award ta the New York Cen- 
iral of a stretch of 1,000 feet of land along the 
i:ke at Georgia Street, as contemplated by the 
State land board. The action of the lumbermen 
is in line with that taken by a number of other 
business organizations, which assert that the rail- 
roads should not be able to check the city in its 
desire to open a park along the waterfront. 


SOUTH BEND, IND. 


Sept. 12.—Reports from the different manufac- 
turers in this city during the last week seem to 
indicate that the bottom has been reached in prices 
and that the upward movement has begun. Quite 
a number of good sized orders have been received 
for immediate shipment. Some business has been 
offered at today’s prices for future deliveries, but 
has been refused, as there does not seem a doubt in 
the minds of the manufacturers that prices will go 
much higher in the very near future. The railroads 
in and around the city report an increase in busi- 
ness and prospects for better business from now on. 


SASH, DOORS and MILLWORK 











Improved demand and a better feeling regarding 
the outlook for future business characterizes the 
reports reaching the AMERICAN LUMBERMAN this 
week from numerous sash, door and millwork pro- 
ducing and distributing centers. 

At Oshkosh, Wis., the manufacturers are said 
to be divided between hope of continued activity 
and fear that there may come a sudden change 
before Jan. 1, 1922. At the present time, it is 
said, the manufacturers are finding a marked 
change for the better over a few months ago. 
The orders are all for special work, however, there 
being little business in the regular stock goods. It 
is said to indicate that while there is considerable 
building activity in various parts of the country, 
the building is not that of the cheaper grade of 
homes. In building groups of houses, as is done 
in various cities, they are usually equipped with 
standard trim, doors and windows, such as are 
made in the factories. In the more pretentious 
places each particular item must be specially 
adapted to that building. It is that class of work 
which has been occupying the attention of the 
Oshkosh factories this season. “We are fairly 
busy at this time, altho we have by no means 
attained to a capacity output,” said the representa- 
tive of an Oshkosh sash and door factory. “Orders 
are still coming in and it looks now as if we would 
keep busy up to about the first of January, which 
is the usual letup in our line. If that does take 
place, it will be of great benefit, because we hope 
by Jan. 1 the country will have passed thru the 
crisis and business will be on the upgrade.” An- 
other representative said: “Business is fairly 
good now and we hope it will continue. What I 
fear most is that the equipment was ordered to 
be placed before the plastering was done. If that 
is the case, it will mean the activity will stop when 
cold weather sets in.” A third Oshkosh manufac- 
turer, dealing in lumber, said: “We are getting 
orders right now for lumber to be used in buildings 
just started or well under way. That would seem 
to indicate that long deferred building operations 
have been undertaken late this year. While a good 
many places were handicapped by local building 
strikes, those troubles have been pretty well settled 
up in most instances now. The situation appears to 
be hopeful and there has been—and still is—such 
a need for new buildings, particularly residences— 
in many cities of the United States, and we believe 
conditions from now on will be better, rather than 
worse.” 

Minneapolis and St. Paul (Minn.) factories con- 
tinue to get a good run of business from city 
bu'lders, but their trade outside is so slow that 
there is danger of oversupplying the market any 
time, Plants will have to reduce their output to 
last winter’s basis soon if fall trade does not de- 
velop better. Prices are steady, but are not what 
they should be, owing to the keen competition for 
orders, 

The demand for millwork, which includes doors 
and sash, is gradually improving in Columbus 
(Ohio) territory. Many building projects have now 
re:ched a point where such stocks are necessary. 
New. building projects are not as numerous as 
ecvlier in the season, however. Plants are work- 
inv on a fairly good schedule with orders ahead 
for several weeks. Prices are fairly well main- 
tained at former levels with a tendency to advance. 

Local demand has increased with the sash and 
dcor plants at Kansas City, Mo., and the outside 


demand remains about the same, both for yard 
stock and specials. The price situation, however, 
hasn’t improved any and sales managers are 
doubtful if there will be enough more business this 
fall to restore more normal conditions in prices. 

The door factories and planing mills at Buffalo, 
N. Y., are getting more business than a year ago 
and are expecting a fairly busy fall, as there is 
a good amount of building to be done. Industrial 
plants, as a rule, are still running on short time, 
so that the amount of house building will not be 
as large as it otherwise would be. 

The Baltimore (Md.) sash and door men still 
appear to get orders in sufficient numbers to keep 
them going practically all the time. It is further 
to be said that those jobbers in a position to make 
delivery manage to increase their margins of profit 
over others, the differences in the returns being at 
times very considerable. On the whole, therefore, 
the situation with respect to sash and doors is 
regarded as encouraging. There are indications 
that the requirements in the way of sash and doors 
will increase, conditions gradually shaping them- 
selves so as to furnish a basis for a broader prose- 
cution of construction work. 

The San Francisco (Calif.) sash and millwork 
plants are doing more business than for several 
months past, with building on the increase. Door 
factories in the Bay counties district are moder- 
ately busy. Finished door factories connected with 
the white and sugar pine mills are finding a little 
better demand altho still operating below capacity. 
There is a moderate demand for sash and door 
cut stock. 


MANUFACTURER and DEALER 


COMBINED STORM AND SCREEN DOORS 


The storm door season will soon be here and 
those who have a proper respect for the speed with 
which a pile of coal is reduced to ashes are already 
considering the purchasing of storm doors. A 
house should be properly ventilated but the place 
to ventilate it is not thru cracks around the doors, 
especially if there are small children who play 
upon the floor. 

Many retail lumbermen find that there is a 
mighty good field for the sale of storm doors and 
windows but, nevertheless, many people neglect to 
provide equipment of this kind because storm doors 














I 
Panel 


The Continental Combination Screen and Storm 


ordinarily have to be taken down in the spring 
and screen doors and windows put in their places. 
This objection to the storm door has been entirely 
removed by the Continental Co., Book Building, 
Detroit, Mich. This company has designed and 
placed upon the market a combination all-season 
screen and storm door which is attractive is ap- 
pearance, is easily taken care of and at the same 
time gives all the necessary results. 

When fly time comes around the glazed storm 
panel is lifted from the Continental combination 
screen and storm door and the screen panel is 
put in its place. Thus the retail lumberman who 
handles equipment of this kind has an all-year 
chance to sell these doors and if all are not sold 
during the storm door season he has just as good 
an opportunity to sell them in fly time in the spring 
and summer. Actually the marketing of this prod- 
uct can reduce his investment, for he does not 
have to carry a line of both storm doors and screen 
doors at the same time. These screen and storm 
panels are rattle proof and are set in flush with 
the stiles of the door and various designs may be 
secured. 

In addition to the combination screen and storm 
doors the Continental Co. makes sanitary cloth 
window ventilators. Numerous dealers are find- 
ing Continental fresh air ventilators a very paying 
side line. These ventilators have recently been 
substantially reduced in price. They sell well 
wherever they are introduced, advertised and 
pushed and make a good side line during the winter. 


LOUISIANA RED CYPRESS 


Baker-Wakefield 
Cypress Co., Ltd. 


Manufacturers and 
Wholesalers 


Cypress 


—and — 


Hardwoods 


Plattenville, La. 


Let us have your inquiries. We will give 
you best service stocks will permit. 
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Weis - Patterson 
Lumber Company 


(Incorporated ) 
Alexandria, Louisiana. 
Formerly—Al dria C. & Lumber Co. 


MANUFACTURERS 


Louisiana Red Cypress 


LUMBER, LATH AND HARDWOODS 
Tupelo— Hardwoods 











—~ 
oor Cypress Co. 


TIMBERTON, LA. 
Manufacturers of 


LOUISIANA 


Red Cypress 


LUMBER, LATH 
AND SHINGLES 


J 
CYPRESS 


We annually produce 40,000,000 feet of 


Louisiana Cypress 
Lumber, Lath 
and Shingles 

Also Tupelo i, and have Complete 


Dibert, Stark & Brown Cypress Co., Ltd. 


Manufacturers DONNER, LOUISIANA. 


( The Planters Lumber Co: | 


JEANERETTE, LA. 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 
LATH, PICKETS, SIDING, FLOORING, 
CEILING nd MOULDINGS j 


. 
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The Bessler 
Movable 
Stairway 







From this posi- 
tion the Bessler 
closes automat- 
ically leaving 
only neat panel 
with hanging 
chain visible be- 
low. 


Extra Profits 


Lumber dealers can easily turn an extra 
profit by selling the Bessler Movable Stair- 
way to customers who want to make sleep- 
ing rooms out of attics or workrooms above 
garages without losing lower floor space. 
The Bessler folds up out of way when not 
in use. You need not stock them. 


Write for dealer sales plan. 


The Bessler Movable 


akron, on10 Stairway Co. 


One Way to Sell 
=I More Lumber 


than you are now sell- 
ing is to get more 
people into youryard. 
Give them a reason 
toget acquainted with 
you and when they want lumber they’ll think 
of you first. The 


Monarch Meal and Feed Mill 


is a mighty clever device for attracting the farmer 
trade to your yard for it grinds corn, oats, rye, buck- 
wheat, etc. It makes good profits for lumbermen 
who are using it and holds trade. Let us tell you 
all about it. 














Write for catalog now. 


| Sprout, Waldron & Co., muncy.pa._} 











The Lumberman’s Searchlight 
By M. M. FERGUSON 
f th kh a ae th 8 calc il th 
oka 4 It contains tables of Secale 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to board 
measure, including moulding, unusual methods of 
rechecking extensions and other valuable informa- 
tion on making correct estimates. 
90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid. 
ORDER YOUR COPY TODAY. 


Americapfiumberman “* Sex Pesbor 5. 
CHICAGO 




















THE ACTUARY DOES A MAN’S WORK 

And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. ‘The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, Ill. 





WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pactic GRAND PRIZE 
a 


International Exposition 





ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS O05) csp acity ss0G Anes @Tovls 





BELLINGHAM, WASH. 


Sept. 10.—The August retail lumber business in 
northwestern Washington was greater, quantity of 
footage concerned, than in any other month in the 
history of the retail yards of the Bloedel Donovan 
Lumber Mills, reports Manager D. F. Trunkey. He 
says the footage sold in that month was 700,000 
feet and that about 200,000 feet of this went out- 
side Bellingham. Most of it was used in the con- 
struction of poultry houses and homes. Septem- 
ber’s prospects he considers good. 

Despite the slump in business, Anacortes shipped 
nearly as many cars of lumber and shingles during 
the first seven months of 1921 as it did during the 
corresponding period of 1920. In the first seven 
months of this year the total was 983, according 
to the Great Northern Railway’s figures, as com- 
pared with 1,187 for the same period last year. 
July’s business this year was 102 cars of lumber, 
as against 86 cars in July, 1920, and 29 cars of 
shingles, as compared with 10 for that month 
last year. 

Bellingham’s cargo business in August exceeded 
that of any previous month for years, the total for 
the month approximating 12,000,000 feet. Of this 
total California took about 65 percent; the re- 
mainder went to Hawaii, Atlantic coast, west coast 
South America and Japan. The Bloedel Donovan 
Lumber Mills led with 8,100,000 feet. Next came 
the E. K. Wood Lumber Co. with about 3,000,000 
feet. The Morrison Mill Co. shipped several hun- 
dred tons of box shooks and the Puget Sound Saw- 
mills & Shingle Co. shipped 900,000 feet of lumber. 
Altogether fourteen vessels loaded here, two of 
them at two different mills, so that all told there 
were sixteen whole or part cargoes. The prospects 
for September are nearly if not quite as good, ship- 
ments already reaching about 3,000,000 feet, in- 
cluding 1,000,000 feet of squares from the Bloedel 
Donovan Mill for Japan and 1,000,000 feet from 
the E. K. Wood mill for California. The shipment 
to South America last month was the first since 
last May, when the E. K. Wood Lumber Co. shipped 
900,000 feet to Peru. The August shipment was 
made by the Bloedel Donovan plant. 

According to a wire sent to Gov. Louis F. Hart 
by Mayor FE. T. Mathes, the labor situation in 
Bellingham is not acute. He telegraphed that all 
the city’s mills are running and that steps were 
being undertaken to provide emergency employment 
next winter. The mayor’s telegram will be consid- 
ered at Herbert Hoover’s unemployment conference. 


TACOMA, WASH. 


° t 

Sept. 10.—A reduction in log prices is reported 
from a number of the logging concerns operating 
on upper Puget Sound. While the cut has not be- 
come general some of the firms have reduced prices 
$2 a thousand on the lower grades. The new 
quotations are $10, $14 and $20 against $12, $16 
and $20, the old prices. It is doubtful if the re- 
duction will be made general as many of the 
camps are still closed and operators say they will 
remain down rather than sell.logs at the new quota- 
tions. In spite of the lower prices quoted the 
mill operators say it is hard to get logs and very 
few are being offered at the new quotations. 

A report from Shelton on conditions in Mason 
County shows that in this district nearly all the 
camps have resumed operations. The five camps 
of the Simpson Logging Co. on the Peninsula Rail- 
road will be sending logs down in a few days, 
crews now being in the woods felling trees. The 
Phoenix Co. is operating several camps and Fred- 
son Bros. Co. at Shelton has resumed operations. 
Oakland Bay logging camps started up this week. 
The unusually early rains have ended all danger 
from forest fires in the district for this season. 

Cargo shipments of lumber from Tacoma mills 
continue to break all previous records. Last week 
many ships loaded from the ,local docks taking 
lumber to the Orient, the Atlantic coast and Cali- 
fornia. Among the ships which took lumber 
eargoes were the West Ivis with a cargo for the 
Orient from inland mills; the Florence Luckenback 
which docked at the Tidewater mill to load-‘a cargo 
for New York; the Eldridge at the port docks for 
an Oriental cargo; the West Catanace at the port 
docks for the Atlantic coast; the Pacific at the 
Tidewater mill for San Francisco; the San Diego 
at the Tidewater mill for San Diego and the Santa 
Rita and Santa Inez which took cargo from several 
of the local mills for California. The Yoshida 
Maru loaded some lumber for Japan. 

‘John Dower, president of the John Dower Lum- 
ber Co., of Wadena, Minn., visited Tacoma early 
this week accompanied by Mrs. Dower and their 
son Bruce and daughter Helen. Mr. Dower will 
remain in the Northwest for several days while 
the rest of the party left Sept. 6 for Yakima. 


A total of 225 forest fires was reported to th: 
State fire warden in the period from the first o: 
the year to Aug. 26, according to a report mad: 
public Sept. 1. These fires destroyed nearly 1,000 
000 feet of lumber and 845,000 feet of logs. Thes 
figures compare most favorably with the 1920 fi: 
record when 779 fires were reported and more tha 
half a million dollars’ worth of damage done. 

Tabulation of shipping figures for June from th. 
port of Tacoma shows that 14,000,000 feet 
lumber valued at more than $300,000 was shipp«:| 
on vessels clearing from the port. 

The Tacoma Electric Mill Co., formerly the Del: 
Shingle Co., has been purchased by a codperati\: 
organization of sixteen of the millworkers who a 
now operating the plant. The same company h 
just bought out the P. & G. Lumber Co.’s plant. 


CENTRALIA, WASH. 


Sept. 10.—Shingles took a jump last week anil 
lath continue strong, with prospects of an advan 
soon. The lumber market looks better than f 
some time. There is a more uniform volume ani! 
orders booked for last week come nearer to taki: 
the mill run than for months. Fir logs are holdin 
Cedar logs for export, and shingles, are searce, ad 
cedar shingle logs have made a slight advance. A 
few mills made special prices on items on which 
they were long, but the tone of the entire market 
is much better than a week ago. Several of the 
railroads were out with feelers for prices on ties. 
Local building continues active, especially public 
work. This district has had good grain and fruit 
crops. Prices of dairy products have advance. 
So the farmers are making necessary improvements 
and the demand for building lumber is the greatest 
in the history of the Northwest. 

Miller & Dunn, sawmill operators at Cle Elum, 
Wash., have purchased 7,000,000 feet of timber in 
the Wenatchee national forest. The prices paid 
were $3 for pine, $1.50 for Douglas fir and 75 cents 
for the hemlock, silver fir and white fir. 

The R. P. Arkley Lumber Co., of Tacoma, and the 
Arkley Lumber Co., of Chehalis, have consolidated 
and will be known as the Arkley Bros. Lumber Co., 
with head office at Chehalis. The company will 
discontinue the Tacoma office. Besides doing a gen- 
eral wholesale and brokerage business it will also 
establish a local yard at Chehalis. The new com 
pany is composed of R. P. (Bob) Arkley and A. K. 
Arkley. Both brothers have had extensive lumb«r 
experience, R. P. having operated a mill at Nay: 
vine and later acting as superintendent for the 
Chehalis Mill Co., of Litell. Both were in the ein 
ploy of the St. Paul & Tacoma Lumber Co., «f 
Tacoma, A. K. as logging superintendent and R, |’. 
as assistant sales manager. 

The Day Lumber Co., of Big Lake, has resumed 
operation after a long shutdown. 


SEATTLE, WASH. 


Sept. 10.—Association prices on fir logs this 
week dropped to $10, $15 and $20 instead of $12, 
$16 and $20. The supply of fir in the water is 
low, and quite a few logging camps are startins. 
Loggers face a serious problem in their efforts to 
get out cedar, which commands a good price at $15 
strong, and clear fir, of which there is an eve: 
increasing scarcity. <A peculiarity of the stan 
is that old-growth fir, also cedar, is frequeni!y 
closely associated with hemlock, which is pra 
tically worthless, being a drug on the market 
$10. <A representative logger, who conducts sole 
of the largest operations in the State, said t! 
week that some of his timber, which embraced vi 
desirable clear fir, was running fully 50 perc: 
hemlock, making the logging operation practica’ 
a losing proposition. Ordinarily the total of he: 
lock in fir and cedar stands varies from 10 to 
percent. It is usually heavy enough to cut dee: 
into the cost of getting out the desirable tim) 
There is practically no spruce in the water. 

The peak of cedar exports to Japan, consisti 
of logs, flitthes, squares and baby squares, se¢ 
to have been reached. For the time being at lea 
there is a lull in orders of that kind. There ha 
not been any extensive commitments during | 
last few days. This cessation of activity 
ascribed, not to a falling-off in demand, but to 
lack of cargo space, particularly since the rece 
order of the United States Shipping Board w: 
made respecting vessels operating under its dire: 
tion. 

Shifting of water rates directs considerable i: 
terest to the weekly freight circular of the Shi) 
owners’ Association of the Pacific Coast. Thi 
lumber rates for vessels loading on Puget Sound. 
Grays Harbor, Willapa Harbor or the Columbi« 
River are: San Francisco, $7; southern Californi 
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ports, $8.50; Hawaiian Islands, $12 to $13; Auck- 
land, Wellington, Lyttleton, Dunedin or Sydney, 
$16 to $17; Melbourne or Adelaide, $17 to $18; 
Callao, $17.50 to $18; Cape Town or other South 
African ports, $27.50 to $30. 

Transformation of logged-off land into an asset, 
instead of a liability, was a topic developed before 
he Seattle Advertising Club this week by W. A. 
Irwin, manager of the land department of the 
Puget Mill Co. He contended that the solution lay 
in a plan, like that of Alderwood Manor north of 
the city, of bringing people to the land and of 
lacing them on it. Mr. Irwin asserted that thru- 
ut the United States there are thousands of in- 
lividuals with small sums of money who would 
velecome the opportunity to come to the logged-off 
jand of the Puget Sound country and establish 
themselvés on small ranches. 

Mr. and Mrs, Alvin Schwager are receiving con- 
sratulations on the birth of a son, Aug. 17. The 
new arrival is their second son, the older, John, 
being ten years of age. Mr. Schwager is vice 
president of the Nettleton Lumber Co. 

J. C. Morris, who has been car material repre- 
sentative of the Henry D. Davis Lumber Co., of 
Portland, Ore., has resigned and formed a similar 
connection with the J. BE. Morris Lumber Co., of 
Seattle. He left early in the week for Chicago, 
where he will establish his headquarters. 

Charles Van Landinghan, of the Nat F. Wolfe 
Lumber Co., Chicago, has completed a tour of the 
fir mills and is now returning home. He reports 
conditions generally as much improved. Mr. Van 
Landinghan is accompanied to Chicago by his 
brother Edward, who for a year and a half has 
been studying forestry in a practical way thru a 
connection with the Snoqualmie Falls Lumber Co. 


BEND, ORE. 


Sept. 10.—Belief that lumber has passed its 
critical point and that the industry is now on the 
upgrade, was expressed by Vice President E. L. 
Carpenter, of the Shevlin-Hixon Co., on his recent 
visit to Bend. Mr. Carpenter found conditions here 
better than in a number of plants in the West, 
where an effort had been prematurely made to get 
back to a full production basis. In Bend, where 
the policy has been that of continuing a steady out- 
put on one-shift production, accumulated stocks 
have not so far exceeded demand as to necessitate 
a shutdown since the mill was closed for its annual 
overhauling last winter. 

Preservation of a mile strip of timber owned by 
the Brooks-Scanlon Lumber Co., operating here, is 
being asked by State, county and national forest 
otlicials. The timber in question borders the Dalles- 
California State highway, and is considered one of 
the road’s greatest scenic assets. Whether the tim- 
ber will be saved or cut may depend on the passage 
of the Deschutes land exchange bill in the United 
States Senate, it was brought out in a conference 
held early in the month in Portland, at which Gov. 
Oleott, George Cecil, United States district for- 
ester; H. E. Allen, of the company, and County 
Judge R. W. Sawyer attended. As an outcome of 
the conference the question has been referred to 
the general offices in Minneapolis and until a de- 
cision has been reached the timber will remain 
intact, Mr. Allen says. 


PORTLAND, ORE. 


Sept. 10.—Some improvement is noted in the fir 
market and the opinion prevails that the volume 
will increase rapidly from now on because renewed 
activity is shown in the various fir consuming 
territories. Uppers are quite firm while lower 
erades are still weak. A noteworthy improvement 
this week was found in the demand from Chicago, 
huyers there having placed several large orders 
the latter part of the week. The spruce market 
shows little change, uppers being steady while box 
lumber continues weak. The red cedar shingle mar- 
kot continues active. 

Reports just received at District Forester George 

Cecil’s office here from the twenty-two, national 
forests in Oregon and Washington show that the 
tumber of forest fires reported to date has been 
smaller than a year ago and that the number of 

rge fires has been greatly reduced. 

Under the management of Coleman H. Wheeler, 
i'., operation of the Wheeler sawmill at Cochran 

the Tillamook country was resumed this week 

‘ter a shutdown of a year. The mill was closed 
‘pon the death of Mr. Wheeler, sr., and remained 
ile while the estate was settled. Young Mr. 

‘Vheeler has studied engineering, logging and lum- 
oring at the Oregon Agricultural College and at 
tle and has had considerable practical experience 
sides. The mill cuts about 75,000 feet. One 
le of the logging camp will be operated. 

R. T. Gheen, field manager for the American 
‘Yholesale Lumber Association, will be in Port- 

nd next week on a tour over the country to 

‘come acquainted with the members. He will be 
‘rest of honor at the luncheon of the Portland 
wholesalers Sept. 14. 


Howard Jayne, secretary of the Willapa Lum- 
ber Co., is on his annual visit to the several sales 
offices thruout the country. 

Joseph Copeland, president of the Copeland Lum- 
ber Co., with headquarters in Portland and yards 
in Oregon and Montana, is visiting the Montana 
yards. His son, J. W. Copeland, treasurer of the 
company, says that reports from Montana are that 
crops have been good and that considerable lumber 
will probably be bought there this fall. The com- 
pany’s yards are principally in the Gallatin Valley 
and surrounding country. 

Cc. E. Sand, of the Griswold-Sand Lumber Co., 
returned recently from a tour of California. He 
found conditions good and looks for a large volume 
of business from that State. Lumber consumers 
who have been. buying sparingly for some time told 
him that they plan to treble their orders as their 
requirements are increasing. 

The McCullough-Fagan Lumber Co. has enlarged 
its offices in the Gasco Building. H. J. Fagan is 
managing the Portland end of the business, Mr. 
McCullough handling the California end. 

The sawmills on the Willamette Valley & South- 
ern and the Portland Railway, Light & Power Co.’s 
lines in Clackamas County, Oregon, will on Oct. 11 
be in position to ship lumber to transcontinental 
points at Coast rates as a result of new tariffs 
being issued. These mills have heretofore been 
compelled to pay the local rate to Portland. 

J. W. Chase, head of the Winton Lumber Co., 
recently organized with offices in the Gasco Build- 
ing, says that he looks for a material improvement 
in the lumber game within the next sixty or ninety 


days. 
LOS ANGELES, CALIF. 


Sept. 10.—Market conditions show little or no 
change from those recorded last week. While some 
operators profess to see signs of improvement their 
vision is probably due to the wish that is father 
to the thought. A lot of unsold lumber is still 
left on the wharves and is on the bargain counter ; 
with the continuance of that condition nothing 
better can be expected. To the night of Sept. 7 
lumber arrivals for the month at this port num- 
bered twenty-four. Eight of these carriers brought 
redwood and sixteen fir. Their total capacity was 
21,360,000 feet. 

September building activities maintain the pace 
set by those of August. To the night of Sept. 6, 
661 permits were issued for Los Angeles proper. 
Their valuation is given as $1,136,094, which 
makes a pretty fair record for three and one-half 
working days. 

A number of Angelenos are absent at the Hoo- 
Hoo annual at.Fresno. R. S. Whiting, secretary 
of the shingle branch of the West Coast Lumber- 
men’s Association, passed thru here early in the 
week, Fresno bound, and G. F. Hoff, secretary of 
the material men’s association, and H. G. Larrick, 
of the Benson Lumber Co., both of San Diego, 
motored thru on their way to the big annual. 

E. B. Harris, of the E. B. Harris Lumber Co., 
Inglewood, a Los Angeles suburb, is making an 
extensive tour of the Northwest, to extend as far 


as Alaska. 
VANCOUVER, B. C. 


Sept. 10.—The provincial scalers’ report of tim- 
ber scaled in July shows 176,233,128 feet, as 
against 188,585,684 feet in the same month of last 
year. The total for the first seven months of this 
year is 78,937,000 feet less than for the same 
period a year ago, the respective figures being 
1,040,743,000 feet and 1,119,681,000 feet. July’s 
cut of logs was the largest for any month in 1921, 
but with camps again starting operations, this 
should be exceeded. About 80 percent of the 
camps are going, altho not to full capacity. 

Logs in the water in southern British Columbia 
on Aug. 1 totaled 125,000,000 feet, which is 5,000,- 
000 feet less than at June 30 this year. The 
amount is made up: Fir, 74,216,000 feet; cedar, 
23,888,000 feet; hemlock, 23,708,000 feet; mixed, 
1,800,000 feet. In northern waters, the amount 
was 150,000,000, which is practically no change 
from the amount of a month previous. 

Several tie inquiries are being made, and while 
local manufacturers have no great desire for the 
order from Egypt, because of lack of tonnage going 
that way and lack of return cargo, some attention 
is being paid that from Brazil where a large num- 
ber of creosoted ties are wanted. One delivery 
contracted for is that for 6,000,000 feet of ties for 
China, which will be supplied thru the H. R. Mac- 
Millan Export Co., and which will be shipped on 
Canadian Government merchant marine steamers. 
About a million feet of bridge timber has also been 
contracted for to be delivered at Taku Bar, China. 

The Orient is the chief market just now for 
British Columbia, altho very favorable reports 
have been received from different centers on this 
continent in regard to the outlook. Several steam- 
ers will take out cargo for Japan this month 
among them being: Blue funnel liner Protesilaus, 
2,000,000 feet; Canadian Prospector, 3,000,000 
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Puget Sound Saw Mills 
& Shingle Co. 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General at 


South Bellingham, Wash. 


The price you pay for the 

lumber you buy must be 

considered in relation to 

quality. When you do this 

you will appreciate the ad- 

vantages of buying directly 

from a manufacturer. Re- 
member we manufacture 

stock for 


Retail Yards, Factories and 
Industrial Plants 








Fir 
Spruce ai 


Cedar 


















Pacific Coast Lumber 


W:-I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Office, QUINCY, ILLINOIS 








alacturing 40,000,000 ft. annual 
Lan or 


us your inquiries. 
IDAHO |WALLACE-BALLORD | WESTERN 
LUMBER CO PINE 


CEDAR 















Siding 
and Finish, Long Bevel Siding, 
Timbers, Joists, Finish and 
ension, etc. Shingles. 
ty of Idaho and West- 








y N 
609-614 Lumber Exchange, | We make a special- 
Minneapolis, Minn. ty of Shop. 











Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty. 
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Profitable i; 


Transactions cA 
are in store for buyers who | LC) 


take advantage of our 
facilities for turning out 


FIR 


Timbers, Bridge, 
Track and 

Car Material, 
Dimension, 
Shiplap, Boards 




















Spruce 


Plank 


is one of 
our specialties. 


Our quality and service insure 
q you satisfaction. Try us. 


Newbegin Lumber Co. 


D ee Bldg. 1052 Pacific Ave. 
Des Moines hops Bldg. TACOMA, WASH. 


J. A. Adair, M 

















Factory Buyers 


Buy your lumber from a 
specialist in factory stock 


ALIFORNIA 
White Pine 


Box, Shop and Clears 


are a specialty at our mills. 
Tell us your needs today. 
CLOVER VALLEY LUMBER CO. 


Sawmill, box factory and planing General Office: 
mill at Loyalton, California RENO, NEVADA 


























CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 


Mill Work Squares Flitches 


Union Lumber Co. 
FORT BRAGG, CALIFORNIA 


Croker Building, San Francisco 
Merchants Nat'l Bank Bldg., Log Angeles 


Grand Central Terminal, - New York 
McCormick Building, - es Chicago 
Plymouth Building, - - Minneapolis 











LONGFIR JOISTS 
avOBIG TIMBERS 5. 


suet | pi 3 CEDAR AND SPRUCE 


FORNIA REDWOO 
RED CEDAR SH TINGLES 


YARDS: = =. B. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 








feet; Mitsuki Maru, 2,500,000 feet; West Ivis, 
750,000 feet. 

Three thousand pounds of fir and spruce seed 
are being collected here for shipment to Great 
Britain where a large reforestation scheme is in 
progress. The work of collection is under: the 
charge of D. Roy Cameron, of the Dominion Gov- 
ernment forest service. Men are gathering cones 
all thru the Coast district, and about one hundred 
and twenty tons will be required. 

Albert Cotton, who has operated a shingle mill 
in Vancouver for a number of years, plans the erec- 
tion of another in South Vancouver. 

There has been a better outlook in the shingle 
market of late, and prices have bettered. Perfec- 
tions are now $4.65 to the trade, with XXX at 
$3.60 to $3.65. 

F. H. Lemar, secretary of the British Columbia 
Shingle Agency, is having a busy time replying to 
statements made at the fire chiefs’ convention held 
in the East a short time ago, to the effect that the 
wooden shingle was a fire hazard. The statement 
was evidently made without due consideration or 
proper access to the facts, and Mr. Lemar is doing 
his utmost to place the truth before the public. 


SAN FRANCISCO, CALIF. 


Sept. 10.—Local lumber business has improved 
since the building trades strike was called off, 
and the yards in San Francisco and vicinity are 
steadily reducing their stocks. With prices as low 
as the fir mills can be expected to go, in view of 
present losses on stock shipped, the yards are ex- 
pected to buy more freely. There has been quite 
an increase in water shipments of Douglas fir 
and redwood to this port. The bulk of these woods, 
however, has been going to southern California 
since the marine strike was settled. Prices are, 
practically, unchanged. San Francisco wholesale 
dealers and mill representatives find business look- 
ing up a little with the yards in northern Cali- 
fornia. 

D. H. Steinmetz, general manager of the Stand- 
ard Lumber Co., says the sawmill at Standard is 
operating with two shifts, cutting, about 320,000 
feet a day, about equally divided between white 
and sugar pine. There is a pretty good assort- 
ment, stock amounting to about 40,000,000 feet. 
Moderate sales of upper grades are being made. 
The door factory is operating at about two-thirds 
capacity. Both box factories are running. A new 
reinforced concrete office building, covering a 
ground space of 80x100 feet, has just been occu- 
pied. 

The Union Lumber Co., this city, at the redwood 
sawmill at Fort Bragg, is cutting about 300,000 
feet a day. The planing mill will operate night 
and day to clean up some eastern shipments. 

The Hart-Wood Lumber Co., this city, is keeping 
its six steam schooners busy in the coastwise lum- 
ber trade, most of the shipments going to southern 
California. The Quinault mill at Raymond, Wash., 
is running, but the Hart-Wood mill remains closed. 

L. S. Hill, of Hill & Morton, this city, who sus- 
tained a broken hip in an automobile accident at 
Woodland a month ago, is slowly recovering at 
San Mateo. H. 8S. Morton is again at the local 
office after an automobile trip to Portland. He 
visited a number of mills in Oregon and purchased 
fir lumber. 

The California Fruit Exchange is said to be 
negotiating with the Western Pacific Railway for 
the purchase of 6,000 acres of timber land on the 
Feather River. It has a sawmill near the timber. 

H. D. Mortenson, president of the Pelican Bay 
Lumber Co., says construction work is in progress 
on the box factory and byproducts plant at Kla- 
math Falls. The main factory, 160x70 feet, is 
being framed. Five cut-offs will be installed at 
first, in addition to other machinery. The planer- 
shed will be 40x40 feet. The sawmill is in opera- 
tion. 

Capt. E. A. Selfridge, assistant to the president 
of the Pacific Lumber Co., is again at the San 
Francisco office after a month’s stay in Hum- 
boldt County, where both of the company’s red- 
wood mills are operating with one shift. Fair 
shipments are being made on orders and there is 
a better tone to the market. 

W. R. Thorsen, president of the West Side Lum- 
ber Co., this city, says the Tuolumne mill is oper- 
ating with two shifts on white and sugar pine. 
A pretty large stock has been accumulated, but 
there is a shortage of some items wanted in the 
East. 

The Hammond Lumber Co.’s redwood mill at 
Eureka continues to operate with a moderate out- 
put on a day shift. Regular shipments are being 
made by water to San Pedro and some rail business 
is being done. All the steam schooners are operat- 
ing. The redwood market is showing a little more 
activity. President A. B. Hammond is in Los 
Angeles. W. R. McMillan, superintendent at 


Eureka, is visiting the San Francisco office. 
M. A. Burns, of the M. A. Burns Manufacturing 
Co., reports a steady demand for pine box shook, 


with an output of 62,000 feet a day at Castells, 
Additional machinery will increase the capacity t 
80,000 feet. The redwood shingle mill at Eurek: 
is running at full capacity, 300,000 feet a day 
Good shipments of kiln dried shingles are bein: 
made to Texas, Arizona and New Mexico. Stocks 
are light in Humboldt County. 

E. A. Blocklinger, president of the Chiloqui 
Lumber Co., reports a cut of about 60,000 feet 
day at the white pine mill at Chiloquin. The: 
is some improvement in the demand. ‘The jj) 
will close for the season about Oct. 1. The Dorris 
Lumber & Box Co. is operating at Dorris with 
moderate demand for shook. 

The Red River Lumber Co. continues to opera 
with one shift at Westwood and has just a fair 
assortment of white and sugar pine. It has 
little increase in orders. Shop and uppers 
short. No. 2 common is exhausted and buyers 4 
taking No, 3. 

Paul M. Dimmick, general manager of the Albion 
Lumber Co., reports good shipments of redwow. 
The company’s steamer Pasadena and three ch: 
tered boats are busy. Good shipments of redwei! 
ties are being made to this port. There are in 
cations that the railroad companies will incres-. 
their orders for ties and lumber. 

W. A. Pickering, of the W. R. Pickering Lu: 
ber Co., spent a week in California and paid a visi) 
to the plant of the Standard Lumber Co., at Star 
ard, which is owned by the Pickering interes: < 
He motored out from Kansas City, accompanic:| 
by his wife and son, via the Yellowstone, Glacin 
and Crater Lake national parks. 


MOBILE, ALA. 


Sept. 10.—Lumber market conditions have 
proved slightly in the last week, tho there is nui 
much lumber moving as yet. The recent sens 
tional rise in cotton has spread a feeling ©) 
optimism. Price quotations have taken on a 
firmer tone and talk is heard of a number of mills 
soon to resume operations. Yard stocks are 
ported about exhausted. Building operation- 
which sagged somewhat during the late sumn) 
are taking on renewed activity, a number of pe! 
mits for dwellings having been issued since Sept. | 
The foreign demand has shown no tendency towar! 
improvement so far, Foreign buyers, according 
exporters, keep an eye on conditions in Americ: 
and as soon as a larger demand and upward trend 
of prices become evident here they begin placine 
orders for immediate delivery. 


NORFOLK, VA. 


Sept. 12.—The volume of business transacted 
North Carolina pine mills thus far this mou! 
shows very little change altho many were ex} 
ing an increase, particularly in lower grades 
rough lumber, The number of inquiries and sale- 
from the South has been larger and much is +) 
pected from that quarter. Demand is centered «1 
certain items which come very slowly from 
present run of logs. Southern pine mills for w: 
ending Sept. 2 report orders aggregating 24,000,000) 
feet over production. Should this condition ¢«: 
tinue over there, prices will be bound to advan 
The retail yards in Norfolk are buying freely sti!) 
altho some are of the opinion that many homes 
being finished up now and building is likely to («ll 
off in the near future, this notwithstanding buil: 
ing permits issued in Norfolk during August we 
twice as large as during the same month in 1!20) 
Prices of one or two items of good lumber hb: 
shown a tendency to advance but there can be | 
general advance out of line with competitive woos. 
Due to the surplus of low grade rough lum!:. 
prices are weak. 

While sales of 4/4 edge No. 2 and better hay: 
fallen off during the last week, inquiries hi: 
been just as numerous but many mills have refus! 
to sell further ahead. Prices have advanc! 
There is still a brisk demand for 4/4 No, 2 an 
better stock widths in mixed carlots with pri 
ruling a little higher, as this stock is scarce. 
demand for 5/4 and thicker edge has been qui! 
and more of this stock is now being offered, al! 
not for very prompt shipment. There is a m! 
better sale for 4/4 edge and stock widths in No 
grade with prices holding firm. There is als: 
better demand for Nos. 1 and 2 bark strips fr 
the South and New England. 

Sales of 4/4 edge box, rough and dressed, d 
ing the week were slightly larger but still far fre 
satisfactory to millmen. Competition is still ke 
and lower prices have been quoted and accept 
especially in Norfolk and Baltimore on rough sto: 
for prompt shipment. Box makers are still ve! 
pessimistic and buy occasionally a lot of 100,00 
feet, whereas normally they would buy in lots ¢ 
1,000,000 feet. There are some cargo inquiri: 
being circulated in the metropolitan section, In 
buyers are placing figures for purchasing whi 
many mills have to turn down. The demand | 
stock box is smaller, altho 6- and 8-ineh are sti! 
short. Prices of 10- and 12-inch have weakened! 

















SEPTEMBER 17, 1921 


AMERICAN LUMBERMAN 


69 





because of inside and outside competition. Box 
bark strips are still showing life but lower prices 
are being quoted. 

There has been a very good demand for dressed 
lumber during the last week, 24-inch flooring and 
partition being especially active with prices show- 
ing further advances. Thin ceiling is also more 
active, with prices showing more strength. Six- 
ind 8-inch roofers are moving in large quantities, 
with 10- and 12-inch picking up. Inquiries coming 
in predict good business for a time further, with 
stocks at mills badly broken. Prices are likely to 


ve advanced, 
WARREN, ARK. 


Sept. 12.—The market last week both as to de- 
mand and price was in better shape than for more 
than a year. Uppers have held their advances and 
here are indications of still further price adjust- 
nents upward. Common stock has shown some 
strength and there have been some advances all 
ilong the line. There has been purchasing done 
by all buyers of lumber—industrials, yards and 
‘ar material people—retailers, however, coming in 
for the biggest part. Inquiries have been heavy 
rom all sources, The number of orders placed in 
this section exceeded last week's figure by just a 
few cars, 

The weather this week has been good. Even 
with steady production, however, stocks are still 
badly broken, especially of uppers. The labor sup- 
ply is good and there are plenty of cars. 

The hardwood people are doing a little buying, 
but mostly in upper grades. Common stock is at 
a very low price and in poor demand. Hardwood 
looring prices have gone off somewhat, in spite 
ff the fact that the demand is reasonably good 
und stocks are low. 


ORANGE, TEX. 

Sept. 12.—For the first time since the armistice 
was signed orders in the southern pine market 
last week were 100 percent of production and 
shipments were reported as nearly normal. A de- 
cidedly better feeling is reported thruout the east 
lexas-west Louisiana pine belt and prices, espe- 
cially in uppers, are beginning to reflect better 
conditions all along the line. 

The settlement of the troubles in the Mexican 
oil fields and resumption of work in the Tampico 
district have injected new life into the export 
market and there is a scurrying for bottoms in 
which to ship orders to the big Mexican port. 

Five steamships are scheduled to reach this port 
within the near future, all of which will take out 
either a full or a partial cargo of lumber. The 
llorien is due here Sept. 14 to take out rice and 
lumber for Cuba and Porto Rico. The Tekoa is 
due here Sept. 25 and will take rice and some lum- 
ber to Hamburg and Rotterdam. The West Durses 
is due here Sept. 21 for a big lumber cargo for 
Liverpool, Manchester and Belfast. The Wilcor 
is due here this week for a lumber cargo for 
Pasages and Viego. The Galisteo is due Sept. 29 
for general cargo for Tampico and Vera Cruz, 


NEW ORLEANS, LA. 


Sept. 12.—Nineteen million five hundred and 
lifty-eight thousand feet of mahogany logs valued 
t $2,380,752 was imported thru the port of New 
Orleans during the last fiscal year, according to 
official figures now made public. 

The Bogalusa Veneer Co.’s plant at Bogalusa, 
la., which has been shut down for some months, 
is about to start up, according to reports received 
trom that city. The same is true of the plant of 
the Baer & Thayer Hardwood Co., altho that con- 

rn says the resumption depends upon the con- 
tinuance of the betterment in hardwood demand 
for another month, 

I’. H,. Fischer, former New Orleans lumberman, 
w directing the Central American Sawmill Co. 
af Cape Gracias, has just brought to New 
(rleans a sample shipment of pitchpine from 
forests in Nicaragua near the Caribbean shore. 
lt had been generally supposed that there was lit- 

‘ or no pitehpine in that part of the world, but 
tiese samples are practically identical with the 
longleaf virgin pine of the Gulf States. The grain 
i- close, giving great density, and there is a very 
igh resinous content. Mr. Fischer’s concern is 
operating a sawmill of 20,000 feet daily capacity, 
und the Salmen Brick & Lumber Co. of Louisiana 
plans to establish a mill in the same section 

r the manufacture of pine lumber. Mr. Fischer's 
‘ompany has sent the present shipment to New 
Crleans as part of a campaign to test the best 
toarket for the Nicaragua product. 

Edwin McKay, traffic chieftain of the Southern 
‘ypress Manufacturers’ Association, will leave 
Wednesday for Memphis, Tenn., whence he will go 

» St. Louis, Mo., to see George E. Watson, secre- 
tary of the association, who is ill at St. Luke's 
‘iospital. From St. Louis Mr. McKay will go on 
'o Washington, D. C., where there will be an im- 
rtant hearing of the hardwood rate case before 
ihe Interstate Commerce Commission on Sept. 29. 


JACKSONVILLE, FLA. 


Sept. 12.—Confidence based on the appearance 
of new business in this market, backed up by the 
steady flow of inquiry for all classes of lumber and 
the closing of firm orders in some quantity, have 
produced in Jacksonville and vicinity a revitaliz- 
ing of the lumber industry in all branches. Whole- 
salers generally report receipt of more business 
and retailers report good business. Stocks of high 
grade flooring, ceiling and finish are practically 
depleted and there are signs of strengthening in 
lower grades with some demand. Railroad orders 
and inquiries are appearing, so far calling for 
decking, switch ties, siding etc. 

The West Yellow Pine Co., of Madison, Fla., is 
getting read to start up at the earliest possible 
moment, and Charles Darby, who will be in charge, 
reports closing business enough to keep the mill 
going for some time. 

The Putnam Lumber Co. is running full, with 
plenty of orders in hand and in sight. It is load- 
ing out two cargoes for Cuba and orders are coming 
in for domestic business. 


TUSCALOOSA, ALA. 


Sept. 12.—Market conditions continue to show 
a firmer tone from week to week. High grade 
stock has shown marked improvement and there 
is a slight improvement in common framing. 
Roofers of all widths are in better demand and 
prices are advanced. Mill stocks are very lim- 
ited. When there is a marked demand for any 
item it is soon exhausted and immediately the 
price advances. 

Labor and weather conditions are satisfactory 
and a car supply is ample. Volume of orders and 
shipments has increased during the last week, but 
production continues at about the same rate. 


KANSAS CITY, MO. 


Sept. 13.—After an unusually dull spring and 
summer, Kansas City is in the midst of a real 
home building boom and local retail yards are 
being taxed to figure new bills and supply the 
lumber as rapidly as it is wanted. Permits for 
new homes last month broke all records for more 
than two years and at the rate they are being 
issued this month, the August record will be ex- 
ceeded by probably 75 percent or more. In the first 
eight days of this month permits for 101 frame 
dwellings were issued, more than half the number 
issued in the entire month of August. Permits for 
garages also are showing an increase over August 
and a great deal of repair work is going on. 

Building loans here still are made at 7 percent, 
and there is all of the money that is wanted. 
Lumber prices, however, are practically on a pre- 
war basis and the cost of other materials has de- 
clined noticeably in the last two months. Labor 
costs also are considerably more reasonable on 
work of that kind than on commercial jobs. Prac- 
tically all of the non-union labor is employed, but 
there is considerable unemployment among the 
union men, 

A, L. Houghton, of A. L. Houghton & Co., hard- 
wood dealers, has gone to San Francisco and other 
Coast towns on a business trip. 


PHILADELPHIA, PA. 


Sept. 12.—Enough dealers report continued im- 
provement to make sure that it is really continu- 
ing, but there were quite a number who feel dis- 
satisfied with the week’s business. On the other 
hand, building work in the out of town districts 
has taken another decided spurt, and there is 
enough total demand to cause a marked tightening 
in quotations, with many sales made at higher 
prices, and a lot of orders turned down by both 
mills and wholesalers. There is enough building 
work going on to keep the planing mills fairly busy, 
and with more of the bigger building going on, the 
inside trim men are having better business. Cab- 
inet makers and furniture men are still slack, and 
are buying for present use only. Box makers are 
tinding very slight improvement except in some 
specialties. A few of the larger industrial concerns 
are beginning to buy a little better, and some very 
interesting business has recently been placed by the 
railroads, with inquiries that look still more inter- 
esting. There continues to be a lot of expansion 
work on factories in spite of dull business, and 
the volume of repair and alteration work is large. 

The demand for hardwoods does not seem to 
have grown much, and yet, with a slow and steady 
demand, there is a definite tightening of the mar- 
ket. There are still offerings and sales at very low 
figures, but they are not the average. Plain oak is 
stronger than quartered, but both are in fair 
demand and prices are better. Hardwood floorings 
are rather scarce and prices firm. There is some 
sale, especially in the better grades, for chestnut, 
maple, birch, beech, basswood, ash, gum, cherry 
and mahogany, with prices a little firmer on all. 
White pine is fairly active and some sales are re- 
ported for yard stocks in excess of immediate 
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Dunn Lumber Company 


SEATTLE, WASHINGTON 
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This Smokeless and Sparkless Burner Will Last 20 Years 
We also manufacture 


Stationary BOILERS 
Tanks and Sheet Iron Work of all descriptions 


REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short No ive 
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Seattle Boiler Works SEATTLE, W/:SH. 
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MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
‘“‘Wanted and For Sale Department”’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill, 
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needs. Upper grades are firm and buyers are tak- 
ing the lower to get the upper. Spruce is inactive 
and prices are erratic. Hemlock is hanging around 
the same price, but there are few concessions from 
list, and some items are getting scarce on the stock 
lists. Cypress is in good demand in the better 
grades and shows more activity in the lower. 
Southern pine timbers, better grade flooring, fac- 
tory flooring and boards are all in good demand and 
selling at better prices, and some dealers are 
tightening their quotations on the smaller sizes. 
North Carolina pine is showing strength, boards be- 
ing the leaders. In the better grades, the increase in 
prices is now becoming general, and even tho more 
mills are starting up the supply seems to be los- 
ing to the demand. Lath are very strong and keep 
on edging up in price as the supply diminishes. 
There has also been an improvement in the shingle 
market, both in cedar and cypress. 

Most of the local lumber organizations are tak- 
ing part in a meeting to hear Gov. Henry J. Allen, 
of Kansas, talk tomorrow at the Bellevue on im- 
proving industrial relations. The meeting is under 
the auspices of the industrial relations committee 
of the Chamber of Commerce. 
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NEW YORK, N. Y. 


Sept. 12.—Southern pine is leading the way for 
price advances in the wholesale market locally and 
the increases extend all the way from roofers to 
heavy timbers. The dealers are laying off the ad- 
vances and are in keen competition to meet the 
price limits set by consumers. 

For an unbiased view of the metropolitan situa- 
tion, which is now taking on a very interesting 
aspect, it may be well to quote a highly trust- 
worthy New York commentator. He says: “In 
the industrial construction sizes of southern pine 
there is no actual price advance, but the whole- 
sale price levels are being rather strongly held in 
the market as a whole. While other flooring mate- 
rials are strengthening on price in the wholesale 
market, maple flooring is sloughing off. To meet 
the situation the mills have reopened under lowered 
manufacturing costs and are attempting to stimu- 
late demand by seeking to meet the price levels 
the buying market has set. Maple flooring inter- 
ests are now trying to unseat the comb grain 
market via price concession. 

“Competent analyists in the heavy timber mar- 
ket look for a gradual lift in wholesale prices, 
which, of course, will be reflected ultimately in 
the retail market during the remajnder of this 
month, October and November. These are the 
months during which some industrial building 
development may be expected. . 

“The big timber interests would not be sur- 
prised to experience a slight price slump by Decem- 
ber, during which prices may revert to approxi- 
mately those ruling in August and September. 
Buyers are basing their present policies upon the 
contingency of this price slump lasting thru Janu- 
ary and February. The factors now governing the 
turn of general business conditions for the better, 
if continued, should start another upward price 
movement in March, April and May, which, judging 
by present dealer stocks, mill supply and timber 
cut, should mark the start of comparatively per- 
manent prices considerably above those now rul- 


ing.”’ 
. BALTIMORE, MD. 


Sept. 12.—This city appears to be lagging behind 
in the absorption and distribution of lumber, other 
centers showing a measure of activity not realized 
here. According to reports from the South the south- 
ern pine mills there have shipped out in a week 93,- 
000,000 feet of lumber, while the production is ap- 
proximately 20,000,000 feet less. The disproportion 
between outgo and production has already had the 
effect of putting up prices, the better grades, such 
as finish and flooring, being marked up appreci- 
ably, and even the lower classifications are being 
affected by the stiffening in the list. This market, 
however, has not yet felt any stimulating influ- 
ence sufficiently pronounced to strengthen the 
range of values, and the demand remains rather 
indifferent, with the consumers showing little de- 
sire to place orders and with concessions being 
insisted upon, even if they are not made. South- 
ern pine men here feel very dubious about enter- 
ing into commitments because they do not know 
whether the market will go down or whether the 
list will hold, this uncertainty pervading every 
division of the trade. 

The state of affairs to be found in other sec- 
tions is indicated by the experience of the E. E. 
Jackson Lumber Co., which operates a large saw- 
and planing mill at Riderwood, Ala., and has of- 
fices here. Richard N. Jackson reports that August 
was by far the best month experienced this year, 
not less than 143 cars of lumber having been 
shipped out, with every indication that the move- 
ment wil keep up and even expand. And the bulk 
of the business was done in the last two weeks. 

Among those who have become impressed with 
the change for the better in southern pine is John 
S. Helfrich, a wholesaler, who recently returned 
from a month’s vacation at Atlantic City. Mr. 
Helfrich expressed surprise that the gain noted in 
other sections of the country had not yet com- 
municated itself to Baltimore and said he found 
on inquiry sent in to southern mills that all of 
them were making shipments on an extensive scale 
at advancing prices. 


MINNEAPOLIS, MINN. 


Sept. 14.—H. B. Waite, who returned last week 
from the Pacific coast, where he looked over the 
interests of the H. B. Waite Lumber Co. and vis- 
ited lumber producing centers, predicts that most 
of the western mills will remain down indefinitely 
unless demand improves and prices pick up. Stocks 
of lumber are small and broken, he says, and an 
active buying demand would soon send prices up 
before production could keep pace. 

Minneapolis building permits for August num- 
bered 1,212 and were for a total of $2,781,490, 
bringing the total for the first eight months of the 
year up to $15,436,345, compared with $12,403,105 
for the same months last year. The year’s total 
will break all records. 


J. W. Wingate, of the Wingate Lumber Co., 
wholesaler of western lumber at Kansas City, was 
a business visitor here last week. 

George L. Gardner, of the O. I. & M. Lumber Co. 
(Ltd.), Spokaye, called on local lumbermen a few 
days ago on his way eastward. 

Charles E.. Thompson, a well known salesma1 
here, has joined the staff of Brooks Bros., Minne 
sota Transfer, as assistant sales manager. 

Arthur A. Hood severs his connection with th 
wholesale department of L. James Lumber Co., this 
city, this week and joins the retail concern o 
Thompson Lumber Co., Minneapolis, as sales man 


DULUTH, MINN. 


Sept. 12.—Business with retail yards and op 
erators of planing mills and interior finish plant 
has been really good in this city during the las: 
ten days. Contracts have been let for considerab!. 
new construction, mainly in the way of houses ani) 
schools, and generally the outlook is regarded ax 
encouraging. Last week twenty-seven plans fo 
first class buildings were filed at the Duluth Build 
ers’ Exchange, and several contracts, based on 
plans previously filed, were awarded. 

Some drastic cuts in price lists announced re 
cently by a Cloquet (Minn.) mill are credited with 
having resulted in stimulating the trade to a great 
extent. It was noted that the best grades of lumber 
were held firmly by that mill, but the lower grades 
got the knife. No. 3 boards were cut from $35 
as in the previous list, to $27.50; No. 4 boards, from 
$23 to $18; and piece stuff, including 2x4’s, 4x6’s 
and 6x8’s, from $30 to an average of $25. All the 
mills are loaded down with lower grade lumber. 
with box lumber the most draggy. Some concerns 
served from this market who in average seasons 
have been accustomed to buy millions of feet of box 
lumber here during the winter and spring months 
have this year placed orders for only small lots. 

With retail yards beginning to come into the 
market for fresh supplies to sort up stocks that are 
becoming depleted and intimations of a stronger 
market, with some advances in Washington lumber, 
the situation is regarded in trade circles here as 
distinctly improved. 

Plans of the larger companies for fall and winter 
woods operations are still vague. The Virginia & 
Rainy Lake Co. has placed four camps in the 
woods in districts where it is thought the timber 
should be got out this season, and the Backus 
interests are also at work. Timber operators in 
this territory have announced a rate of $26 a 
month and board for common labor this season, 
with $30 to $35 to be paid to skilled men. For 
ties 10 cents each is the new scale for piece work, 
and, for pulpwood, 1% cents a stick. 

A cargo of 525,000 feet of the best grade white 
pine lumber from the R. A. Bailey Lumber Co.'s 
mill at Virginia was loaded out here this week for 
delivery at a Lake Erie port. It was regarded as 
significant in trade circles that a steamer and tow 


" ager. 


. of a lumber carrying fleet cleared from this port 


light during the week, not having been able to 
obtain a cargo. It was declared to have been the 
first occasion such a thing had happened in thirt» 
years. 


ABERDEEN—HOQUIAM, WASH. 


Sept. 10.—Shipping during the week has not 
been quite as active as the preceding weeks. Se 
eral large vessels have called at the Harbor—th: 
Willsolo for a cargo from the Hulbert Mill for th: 
Atlantic coast ; the Iquitos, Peruvian steamer, con 
pleted a cargo from the Donovan Lumber Co. yes 
terday which it will take to Australia. The usu»! 
number of carriers took on cargoes from th 
various mills for California points. During th: 
last week four representatives of large Japanes 
concerns have been on the Harbor to make a stud 
of manufacturing methods and the grading of t! 
lumber that they are buying under Pacific coa 
inspection rules. They state that some misunde: 
standings have arisen due to the fact that th 
Japanese buyers did not understand the rules. 

The Four L minimum wage scale of $3 for cou- 
mon labor was adopted by the Grays Harbor wag 
board at the regular monthly meeting last wee! 
This reduction of 20 cents under the former min 
mum was made necessary by the fact that severs 
non-member mills have recently cut the wages 0° 
common labor to $2.80. Three Copalis crossin: 
companies were affiliated with the Loyal Legio: 
last week: The Bale Logging Co., the Servis Shin 
gle Co.; the Mowat-Hogan Shingle Co. and th 
Hemlock Lumber Co. 

A. J. Morley, of the Saginaw Timber Co., lef! 
today for Saginaw, Mich., accompanied by his son 
David. They will be joined by Mr. Morley’: 


brother and nephew and plan to spend two month: 
on a tour that will take them thru England and 
France. 

George Eshom, of Aberdeen; and C. E. Fettis, of 
the San Carlos Lumber Co., have returned from a 
three months’ business trip to Central America. 


(Continued on page 82) 
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BUSINESS CHANGES 


ARKANSAS. Jonesboro—Stockholders of 
Arkansas Brick & Lumber Co. have reérganized 


us the Southern Brick & Lumber Co. An appli- 
cation for charter has been made. George A 
lamb is president of the company; G. W. Culber- 
house, vice president; G. G. Brooks, secretary- 
treasurer, and Ab. Jones, assistant secretary- 
treasurer and manager. 

CALIFORNIA. Escondido—Chas. R. McCor- 
mick Lbr. Co. succeeded by R. A., Robert L.. 
und Carl B. Agnew, formerly in feed business at 
liscondido. 

INDIANA. Cayuga—James Morgan _ lumber 
yards sold to Pawley & Son, of Perrysville, Ind., 
who also purchase branch at Perrysville. 

IOWA. Cumming—Snyder Lumber Co. suc- 
ceeded by Dalby Hardwick & Co. 

KANSAS. Quinter—Samson Lumber & Im- 
plement Co, succeeded by Homer Peck. 

KENTUCKY. Louisville—American Box & 
Crate Co.; W. O. Anderson sold interest. 

MISSOURI. Chamois—Shobe & Pahmeier 
Lumber Co. succeeded by Albert Giesing. 

St. Louis—Wiles-Chipman Lumber Co.; W. M. 
Klenk succeeded as secretary by Robert C. 
Crosby. 

NEW YORK. Cornwall—H. R. Taylor Build- 
ing Corporation succeeded by Cornwall Indus- 
trial Corporation. 

OHIO. Painesville—Firm of Wymen & Greg- 
ory, in lumber business here for years, reérgan- 
ized and incorporated under name of Equity 
Lumber Co.; plant will be enlarged and staff in- 
creased; Guy Wyman, president; R. E. Gregory, 
vice president and secretary; H. O. Carroll, 
treasurer-general manager. 

OREGON. Portland—Frank Morrill Lumber 
Co. fens name to Morrill & Sturgeon Lum- 
per oO. 

SOUTH CAROLINA. Darlington—wW. T. Har- 
per succeeded by W. T. Harper Lumber Co. 

TENNESSEE. Ethridge—Williamson Lum- 
ber Co. succeeded by George B. Williamson. 

WISCONSIN. Hatley—Otto E. Knocke, op- 
erating a sawmill and retail lumber yard, re- 
ported to be planning to dispose of interest at 
Hatley and move to Appleton, Wis., where he 
has completed the erection of a sawmill. 

Fond du Lac—Pettingill Co., changing name to 
Pettingill Furniture Co., and changing capital to 
$60,000 preferred and 1,000 shares non par value 
common stock. 


INCORPORATIONS 


KENTUCKY. Louisville—Hitz-Leisman Co., 
incorporated; capital, $10,000; to handle and 
manufacture billard and pool tables. 

MASSACHUSETTS. Sane Lum- 
ber Co., incorporated; capital, $25,0 

Westfield—Peck & Woodfield, a 
capital, $25,000; lumber. 

MINNESOTA. St. Paul—Sull Sash Window 
Co., incorporated. 

MISSISSIPPI. Columbus—Southern Lumber 
& Export Co., incorporated; capital, $20,000. 

Burnside—Burnside Land & Lumber Co., in- 
corporated; capital, $750,000. 

NEW JERSEY. Camden—Suburban Lumber 
Co., incorporated; capital, $50,000. 

Newark—Art Store Fixture Manufacturing 
Co., incorporated; capital, $100,000. 

_ NEW YORK. Brooklyn—K. M. K, Woodwork- 
ing Co., incorporated. 

Brooklyn—East New York Woodwork Man- 
ulacturing Co., incorporated; capital, $10,000. 

Cohoes—Cohoes Mill & Lumber Co., incor- 
porated; capital, $25,000. 

OHIO. Akron—McGuire Lumber Co., incor- 
porated; capital, $50,000. 

Sandusky—Erie Lumber & Supply Co., in- 
0: porated; capital, $100,000. 

Brewster—Brewster Lumber & Supply Co., in- 
corporated; capital, $50,000. 

OREGON. Portland—Bade Lumber Co., in- 
ccrporated; capital, $200,000. 

Portland—Freeland Furniture Co., increasing 
© pital to $250,000. 

Reedsport—Reedsport Sash & Door Co., in- 

orporated; capital, $30,000. 

PENNSYLVANIA. Smithfield — Smithfield 
- a Co., incorporated; capital, $10,000; retail 
vy nber. 

TENNESSEE. Memphis—Red Cedar Prod- 
u-ts Co., incorporated; capital, $10,000 

WASHINGTON. Hoquiam—Hill-Wilson Mill 
Co., to operate shingle mill near Corvalis; in- 
corporated; capital, $20,000. 

Spokane—Duffy Lewis Lumber Co., incorpor- 
8 ed; capital, $55,000. 

Tacoma—Tacoma Electric Mill Co., incor- 
porated; capital, $20,000. 

‘facoma—Tacoma Fir Lumber Co., incorpor- 
a ed; capital, $50,000. 

WISCONSIN. Pulaski—Pulaski ‘Woodenware 
Co., increasing capital from $25,000 to $50,000. 


BRITISH NORTH AMERICA 


ONTARIO. Ottawa—MacDonnel & Conyers, 
incorporated; capital, $100,000. 


NEW VENTURES 


ARIZONA. Winslow—Alvin T. Cobb & Son, 
recently began retail lumber business. 

ARKANSAS. Van Buren—Twin City Lumber 
Co., recently began business. 

CALIFORNIA. Escondido—R. A. Agnew, 
Robert Lee Agnew, and Carl B. Agnew have or- 
ganized to operate a lumber yard purchased 
from the Charles R. McCormick Lumber Co. un- 
der name of Agnew, Agnew & Agnew. 

Redwood City—Progress Lumber Co. is a new 
concern here; capitalized at $25,000. 

FLORIDA. Fort Myers—A. B. C. Corporation 
will open lumber and building supply business in 
about two months. 

INDIANA. Bedford—Charles W. Lantz will 
open a lumber and building material business. 

KANSAS. Merrill—Merrill Lumber Co. re- 
cently began. 


KENTUCKY. Forkton—John D. Walker &. 


Co., new lumber concern. 

MICHIGAN. Detroit—L. L. Clark recently be- 
gan commission lumber business. 

MISSISSIPPI. Greenville—M. L. Virden Lum- 
ber Co., in lumber business, adding other build- 
ing materials to line. 

MISSOURI. Kansas City—Peavy-Byrnes Lum- 
ber Co., recently began; headquarters Shreve- 
port, La. 

NEBRASKA. Lyman—E. S. Young Lumber 
Co., recently began. 

NEW MEXICO. Albuquerque—J. W. Ash re- 
cently began retail lumber business. 

NORTH DAKOTA. Roseglen—Dakota Lum- 
ber Co., of Ryder, will open branch here. 

PENNSYLVANIA. Smithfield — Smithfield 
Lumber Co. recently began business with E. C. 
Sturgis as manager. 

Tremont—E. R. Bastress Co., of Mount Carmel, 
Pa., will open a branch here. 

SOUTH CAROLINA. Landrum—Builders’ 
Supply Co. organized. 

TENNESSEE. Gates—A. S. Johnston Co., of 
Ripley, opened branch here. 

TEXAS. Abilene—H. H. Hardin Lumber Co. 
will open. 


NEW MILLS and EQUIPMENT 


CALIFORNIA.—Oroville—Hutchinson Lumber 
Co. has contracted for power, machinery and 
equipment for new mill, deliveries to be made 
between Nov. 1 and Nov. 15. Company expects 
to begin operations April 1. Sawmill, box factory 
and planing mill to be erected. 

COLORADO. Denver—Fleming Bros. Lumber 
Co. will erect $7,000 office building at 739 Broad- 
way, adjoining its mill and yards. 

FLORIDA. Fort Ogden—Collins & Seiger will 
erect a sawmill. 

Lake Wales—J. F. Townsend, lumber, sash, 
door and building materials, will erect new build- 
ing to be completed Nov. 1. Report that a large 
number of woodworking machines will be in- 
stalled. 

MINNESOTA. Duluth—Burns Lumber Co. 
will erect addition to lumber shed to cost about 
OHIO. Elyria J 
cently organized, has taken over the old Hanson 
Boat Works and has purchased mill equipment; 
will remodel and enlarge the building and con- 
duct general lumber and building material busi- 
ness. 

Painesville—Equity Lumber Co., the new name 
under which the old partnership of Wyman & 
Gregory has been incorporated, will enlarge its 
plant and will erect a warehouse. H. O. Carroll 
is general manager. 

PENNSYLVANIA. Brookville—Rankin & 
Seott have purchased a site and will erect a 





three-story building in which they will open 


@ farm and building supply and hardware busi- 
néss about Jan. 1. 

WASHINGTON. Seattle—Reported that Ellis- 
Mylroie lumber mill which was burned about a 
month ago will be rebuilt at once. 

WYOMING. Buckhorn—Homestake Mining 
Co. has opened a new lumber camp seven miles 
from here; has 15,000 acres of timber and will 
start sawmill in spring. 


CASUALTIES 


ARKANSAS. Cotton Plan owned 
by Will T. Robinson, six miles southwest of Cot- 
ton Plant, destroyed by fire; no insurance; mill 
will be rebuilt. 

ILLINOIS. Rock Island—Rock Island Lumber 
& Manufacturing Co., loss by fire, between $35,- 
000 and $40,000; fire started in coal pocket re- 
cently erected and destroyed the bins with con- 
tents; did not spread to lumber piles; loss cov- 
ered by insurance. 

LOUISIANA. Mount Lebanon—Edwards & 
Baker, loss by fire. 

MASSACHUSETTS. Lowell—Redman & Rus- 
sell lumber yard and storehouse damaged by 
fire; loss, $40,000; three motor trucks were 
burned. Storehouse will be rebuilt. 

MISSISSIPPI. Starkville—Talking Warrior 
Lumber Co., loss by fire, $12,000. 





MONTANA. Molt—Luke Basin Lumber Co., 
loss by fire. 

NEW JERSEY. Clifton—yYellow Pine Lum- 
ber Co., loss by fire, $20,000. 

NEW YORK. Brooklyn—Plant owned by John 
T. Sullivan, of this city, located at Rockaway 
Boulevard and Panama Street near South Ozone 
Park, damaged by fire to extent of $30,000; office 
building, lumber piles and several trucks burned. 

bg i Cleveland—Fisher & Wilson Co., loss 


OREGON. Klamath Falls—Lakeside Lumber 
Co., loss by fire, $40,000; partly insured. 

Kings Valley —Sawmill of Kings Valley Lum- 
ber Co. destroyed by fire; partly covered by in- 
surance. 

SOUTH CAROLINA. Landrum—Finger Lum- 
ber Co., loss by fire. 

WISCONSIN. Jeffries—Larson Lumber Co. 
lost three and one-half million feet of pine and 
hardwood lumber by fire; loss estimated at $150,- 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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ALBION LUMBER CO. 
Mills, Yards and General Offices: Albion, California 
THEODORE LERCH, Sales Mér., Hobart Bldg. San Francisco 


MacArthur & Kauffman 


803-4 Sheldon Bullding 


SAN FRANCISCO 
CALIFORNIA 
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ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 


California Sugar and White Pine 
Redwood Cedar Shingles 


Wendling-Nathan Co. 


LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 
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2 and 3 Shop. 
Rough or Surfaced---Air Dried Ready for Shipment, 


Macomber Savidge Lumber Go. 














Hobart Bldg.,San Francisco, Calif. saad 


PLAN our. HOME NOW 
Send for Stillwell Building 


Books with Economy Plans 


of new California Styles suitable for any 
climate. Famous for comfort and beauty. 


“Representative Cal. Homes” 
51 Plans—6 to 10 Rooms—$1. 
“*The New Colonials’’ 

60 Plans—5 to 12 Rooms—$1. 
** West Coast Bungalows ”’ 
60 one-story 5 to 7 Rooms— $1. 
SPECIAL OFFER: Send $2.50 for all 3 above books FREE 

and get book of 80 Special Plans, also Garage folder 
EXTRA—43“‘Little Bungalows’’ 3 to 6 Rooms—50c. 
Money back if not satisfied. 
E. W. STILLWELL & CO., Architects, 530 Calif. Bidg., Los Angeles 













THE ForeEST SeRVICE announced at its Denver 
office this week the sale of 755,000 railroad ties to 
the Wyoming Tie & Timber Co., an organization 
financed by Denver men. It is said to be the 
largest deal of its kind ever consummated in the 
Rocky Mountain region. The ties will be driven 

a the Wind River from the Washakie national 
st to Riverton, Wyo., a distance of approxi- 
ly 135 miles. 





Fred Conn, of the Bayou Land & Lumber Co., 
Yazoo City, Miss., called on the local trade this 
week. 


J. W. Rogers, commission lumberman of Hatties- 
burg, Miss., called on his friends among the local 
trade this week. 

Fred J. Hussey returned this week from the west 
Coast, where he had spent almost a month, care- 
fully looking into the mill situation. 


F. J. Shields, of the Shields & Allyn Lumber Co., 
Detroit, Mich., passed thru Chicago this week on 
his return home from the Pacific coast, where he 
has spent some weeks. 


‘E. E. Pantzer, of the Pantzer Lumber Co., She- 
boygan, Wis., accompanied by Mrs. Pantzer and 
their son and daughter, this week motored to Chi- 
eago and spent a few days here combining business 
and pleasure. 

Gus Larson, formerly representing the Natchez 
Lumber Co., Natchez, Miss., but now in the com- 
mission lumber business, handling hardwoods and 
softwoods, has opened an office at 1420 Lumber 
Exchange Building. 


A. P. MacDonald, jr., of the Morris Lumber Co., 
Morris, Ill., was among the lumber retailers who 
visited this city during the week. He said that 
business in his section is fair and that there was 
no basis for complaint. 


Friends of T. L. Churchill, of Churchill Cedar 
Co., Porto Rico, B. C., will regret to learn that he 
is confined to a hospital in that city with a broken 
leg sustained in a recent accident and they wish 
for him a speedy and complete recovery. 


Fred Jungclaus, of the William P. Jungclaus Co., 
Indianapolis, Ind., transacted business in Chicago 
this week. He reports that building construction 
in Indiana is going forward very satisfactorily, 
and that his concern has figured on some very 
large jobs lately. 


Waldo E. Holmes, of the Pacific Fir Co., Seattle, 
Wash., and an officer of the American Wholesale 
Lumber Association, was in the city this week. He 
is returning to the Coast following an extensive 
business trip thru the East, and reports that he 
found prospects there very encouraging. 


F. C. Coale, of the City Lumber Yard, large 
retailer at Iron Mountain, Mich., spent a few days 
of this week in the city on business matters. He 
reports good business up in the mine country, and 
expects the remaining months of this year and 
all of 1922 to develop more and more prosperity. 


Rowland S, Utley, manager of the Chicago hard- 
wood department of the Chicago Lumber & Coal 
Co., of Kansas City, Mo., early this week received 
a telegram from his old home in Connecticut to the 
effect that his father had died, following a long 
and severe illness. Mr. Utley went east. imme- 
diately. 

W. J. Whyte, of the Gregertsen Bros. Co., ex- 
pects to participate in the golf tournament to be 
held next week by the Memphis (Tenn.) lumber- 
men. After winning a trophy or two he expects to 
continue on his way to the cypress belt of the 
South, where he will spend some time looking into 
mill conditions. 


R. S. Hinman, of the D. J. Fair Lumber Co., 
Sterling, Kan., has been spending some time in 
and about Chicago this week, partly on business 
and partly on pleasure. Mr. Hinman says that 
business with the D. J. Fair Lumber Co. has, on the 
whole, been good this year, exceeding the business 
booked for the same period in 1920, both in volume 
and in dollars. 


Cc. R. Johnson, president of the Union Lumber 
Co., large redwood manufacturer of San Francisco, 
Calif., spent a short time in Chicago this week, 
conferring with H. A. Knapp, manager of the 
company’s eastern office. Mr. Johnson is return- 
ing to the Coast after an extensive business trip 
thru the East, and reports himself very optimistic 
regarding the eastern market for California red- 
wood. 

Robert York, of the York Lumber & Manufac- 
turing Co., Memphis, Tenn., was in the city for a 
few days this week, on a business mission. He 
reported himself feeling very optimistic regarding 
the outlook for the hardwood lumber market. Much 
building is going on in Memphis, which is consum- 
ing very fair quantities of lumber, and indications 
are that building conditions everywhere are fast 
improving. 

Cc. M. Hopkins, of the Central Warehouse Lum- 
ber Co., Minnesota Transfer, Minn., was in Chicago 
this week, conferring with G. 8S. Stegarth, manager 


of the company’s Chicago office. Mr. Hopkins re 
ported that business has picked up appreciably 
during the last few weeks, and he looks for very 
fair business during the fall months, especial]: 
from the great agricultural States west of the 
Mississippi River. 


E. E. Trakes has been chosen new manager of th» 
Northern Lumber Co. at New Hampton, Iowa, t. 
succeed the late E. W. Kellershon, who held th: 
position for many years. Mr. Trakes was with th» 
Northern Lumber Co. in the West before the wa:. 
He entered the service, giving up his positio 
When he returned the company put him in charg» 
of their Swea City (Iowa) yard. Now it has 
transferred him to New Hampton. 


A. B. Smith, of the A. B. Smith Lumber Co., 
Paducah, Ky., was among the southern lumberme: 
who visited Chicago this week. Mr. Smith is 
hardwood manufacturer whose output runs largely 
toward the common grades, and he says that due 
to the low prices today prevailing on that class 
of lumber he is making no efforts to sell, confident 
that box manufacturers will soon re-enter the lum 
ber market on a considerably larger scale, and that 
when they do there will not be enough of low 
grades to go around. 


There are two happy fathers among the lumbe: 
men of Chicago. Mary Inez is the name of a fine 
daughter born to Mr. and Mrs. L. E. Hooper. 
jr., last Sunday morning, while that gentlema: 
sat unsuspectingly in his pew at church. Mi 
Ilooper is the manager of the Chicago office 0! 
the Louisiana Red Cypress Co., New Orleans, Lia 
The other new daddy is William F. Coale, assistan' 
manager of the Union Lumber Co. ‘The new ai 
rival, who has been christened William F., jr., is 
also a Sunday baby, and is Mary Inez’ senior |) 
just one week. 


George A. Jewett, president of the Jewett Lum 
her Co., of Des Moines, Iowa, and president of the 
Jewett Family of America (Inc.), recently went 
east to attend the annual meeting of that organi 
zation. The AMERICAN LUMBERMAN is in receipt 0! 
a postal card from Mr. Jewett written from Mii! 
flintown, Pa., in which he says: “I am on nm) 
return trip. Over 5,000 miles by automobile sv 
far. It has been a great trip. Up in New Englan:! 
I saw this sign, ‘Drive slow and see our city} drive 
fast and see our jail.’ It was a nice jail and we'!! 
worth seeing.” 


Julian Lentin, of the S. R. Taxey Lumber Co., 
left for Detroit, Mich., this week, expecting to bid 


goodby to bachelor days on Sunday, Sept. 18. The 


lady is Miss Rose Hochman, and the wedding cer: 
mony will be held at the home of the bride’s par 
ents, Mr. and Mrs. Louis Hochman, at 340 Keni! 
worth Avenue, Detroit. Mr. and Mrs. Lentin 
expect to be at home after Oct. 5, at 3730 Polk 
Street, Chicago. Prior to coming to Chicago, M:. 
Lentin was manager of the Detroit office of the 
S. R. Taxey Lumber Co., and it was during this 
period that the romance which is now so ne:! 
its happy culmination had its inception. 





ENLARGES NORTHERN SALES FORCE 


J. F. Wigginton, president of the Louisiana Re! 
Cypress Co., New Orleans, La., was in Chicago this 
week, conferring with L. E. Hooper, jr., manag: ' 
of the concern’s Chicago office. Mr. Wigginton bis 
been making an extensive trip thru the East, visi! 
ing the company’s various sales offices and co 
nections and looking into business conditions. 1! 
reports that business in the East is considera)! 
improved and expects that it will remain good du 
ing the remaining months of the year. 

Simultaneously with Mr. Wigginton’s visit 
local headquarters, the appointment of two ni 
sales representatives of the Louisiana Red Cypre 
Co. in northern territory was announced. 

A. D. McDonald, formerly of McDonald & Shu 
and more recently in the commission lumber bu 
ness under his own name, handling west Coz 
lumber and veneers, has been sent to Minneapoli 
Minn., to establish and manage a branch sales offi: 
for the Louisiana Red Cypress Co. Mr. McDona! 
thus returns to a territory where he already | 
well known, for two years having been manager « 
the H. B. Waite Lumber Co., Minneapolis, and pr‘ 
vious to that having been engaged in the retaii 
lumber business in that city, connected with th: 
John F. McDonald Lumber Corporation, of whic! 
a brother is the head. 

Pat McNamara, who for some years has bee! 
the manager of the Chicago office of the Lyon Lum- 
ber Co., Garyville, La., has become connected wit! 
the Chicago office of the Louisiana Red Cypress 
Co. and will assist Mr. Hooper, 
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EXCITEMENT FOLLOWS VISIT 


L. A. Buck, prominent hardwood lumber broker 
o! Eseanaba, Mich., last week motored to Chicago 
ior a longer stay than he had expected. After hay- 
iug transacted his business in this city, he planned 
t» motor back to the North last Saturday; but 
lien he came to Grant Park, where he had parked 
lis ear, he discovered that it had been stolen. 

In the meanwhile, a score or more motorists, 
~irieking their horns and yelling “Stop thief,” 
jlowed thru the traffic jam on Sheridan Road 
svuth of Wilson Avenue, giving chase to a couple 
o! youths in a luxurious automobile who had just 
suatched a young lady’s pocketbook. The youths 
hid pulled their car up to the curb, one had jumped 
eit and committed the theft, leaping back into the 
cir again with a shout to his comrade to “give it 
cus.’ The act had been witnessed by several 
1otorists, who immediately gave chase, and their 
1unber was gradually added to. Despite the heavy 
traffic, and strangely enough without mishap, the 
cirs flashed down Sheridan Road like lightning, 
uid it was not until Clark Street and Broadway 
was reached that the fugitive car was overtaken, 
tie occupants having been cowed by a number of 
siots fired at them by police officers picked up on 
the way by the pursuers. The men, who gave the 
names of Walter Boyce and Miles Bateman, con- 
fessed to stealing not only the girl’s pocketbook 
ut also the automobile, which later was found to 
ihclong to Mr. Buck. 

Mr. Buck consequently was obliged to remain in 
the city until Tuesday, when the case was called 

the police court, but he waived prosecution in 
view of the youth of the offenders, one of whom 
was only 18 years old and said to be married. 





CELEBRATE GOLDEN WEDDING 


At Naperville, Ill., on Monday, Sept. 12, the 
solden wedding of Michael Schwartz and Josephine 
Gry Sehwartz was celebrated in fitting style. 
Michael Schwartz is one of the pioneers of Illinois 
aud one of the early retailers in the State, having 
established a lumber business in Naperville in 
IsS1, which business was continued by him until 
he retired in 1908. Charles L. Schwartz, of Naper- 
ville, one of the best known retail lumbermen in 
the middle West, is a nephew of Michael Schwartz. 

It was on Sept. 12, 1871, that Michael Schwartz 
ind Miss Josephine Ory were united in marriage 
at SS. Peter and Paul Church, Naperville, IIL, 
aud it was in the same church on Sept. 12, 1921, 
that the golden wedding ceremony was held. The 
youngest grandson, eight years old, carrying a 
basket of fifty yellow roses, headed the bridal 
procession and was immediately followed by Mr. 
and Mrs. Schwartz. The ceremony was dignified 
and those who witnessed it were much impressed. 
An unusual feature was that one of the two orig- 
inal bridesmaids and the original groomsman or 
lest man were present. 

The Schwartz home was beautifully decorated 
ith flowers, these decorations carrying out the 
olden idea very nicely, as yellow roses and golden 
vl predominated in the decorations, making the 
itire lower floor of the house literally a golden 
sower framed by green ferns and fern leaves. 

In the afternoon a reception was held at the 
me. Over two hundred people attended. At 
30 in the evening a public reception was given 
Wenker Hall with over four hundred people in 
nitendance. A feature of the evening reception 
as the dancing of old-fashioned dances by those 
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MR. AND MRS. MICHAEL SCHWARTZ 


esent. As Mr. and Mrs. Schwartz entered Wen- 
‘vt Hall, the orchestra struck up the wedding 
tiareh and the old people indulged in one dance. 

At both receptions, Mrs. Schwartz wore the 
ress she was married in fifty years ago. This 
ress, of cinnamon brown silk trimmed with white 
\ce, fitted perfectly and it did not even have to be 
epaired for this occasion, in such perfect condi- 
‘ion had it been preserved. 

Michael Schwartz came to the United States in 


1846, at which time he was 4 years old. The fam- 
ily arrived in Naperville in July of that year, 
where Mr. Schwartz has lived all of his life. Be- 
sides conducting a successful and helpful retail 
lumber business, Mr. Schwartz showed his public 
spiritedness and progressiveness by serving the 
community in many ways. At one time he acted 
as highway commissioner and at another time as 
village trustee and always has endeavored to make 
Naperville an ideal home city. 

Mrs. Schwartz (nee Josephine Ory) was born 
near Naperville, Oct. 12, 1851. 

Mr. Schwartz is one of that large number of 
successful retail lumbermen who found that the 
way to build up a business was by hard and con- 
sistent work. Success is not thrust upon one, but 
comes as the fruit of labor, and that is the message 
he would send to those in the lumber business who 
are seeking to build it up today. 





SPEAKS ON BUILDING CONDITIONS 


Senator John Dailey, of Peoria, head of the 
joint legislative committee appointed by the IIli- 
nois legislature to investigate the building situa- 
tion, addressed a large gathering of business men 
at the weekly dinner of the ways and means com- 
mittee of the Chicago Association of Commerce 
at the La Salle Hotel, Wednesday noon. The 
senator in turn scored the labor unions, the con- 
tractors and material men, attaching to each a 
share in the responsibility for the present condi- 
tions in the building industry. 

“It would be impossible,’’ said Senator Dailey, 
“to speak with sufficient severity of the conditions 
that have prevailed in the building industry of 
Chicago, which constitute nothing less than an 
industrial and social cancer.’ He said that busi- 
ness men summoned before the committee as wit- 
nesses actually had been afraid to testify because 
of fear of physical injury, visits from bombing 
crews, or attacks upon their property. He said, 
however, that the time was passed when any 
business man need fear to give complete testimony, 
but did not elucidate as to what had brought about 
the change, or in what way the safety of the wit- 
nesses would be assured. He added that any wit- 
hesses summoned who failed to tell all that he 
knew about the situation was guilty of treason 
to his city, his State and the nation. 

“Labor graft in Chicago,” said Senator Dailey, 
“has mounted into millions of dollars every year. 
Sixty-two indictments have already been returned 
against labor officials and others responsible.” The 
speaker scored the crooked business agents without 
mercy, but added: “The crooked business agent 
could not exist except with the passive or active 


_codperation of the contractors of Chicago. The 


crimes of the crooked business agent are too numer- 
ous to catalog, but back of every crooked business 
agent there is a crooked contractor. While you as 
business men rightly demand that the labor unions 
shall clean house, it is up to you to see that the 
contractors shall clean house also.” 

Senator Dailey touched upon the millwork situa- 
tion in Chicago, denouncing “Article 3,’”’ which he 
said was the result of agreement between the 
manufacturers, contractors and the business agents, 
as contrary to law, both Federal and State. He 
said that the adoption of “Article 3” had in- 
creased the cost of millwork in Chicago 200 per- 
cent. 

In closing, Senator Dailey warmly commended 
“the brave and conscientious decision of Judge 
Landis,” and added: “I have always been a 
friend of union labor, but want to say that if the 
unions fail to abide by the decision of the arbi- 
trator whom they selected, they will alienate every 
friend they have in Chicago. At the same time 
the employers must remember that it is equally 
incumbent upon them to observe to the letter the 
spirit of the agreement.” 





ORGANIZES DISTRIBUTING CONCERN 

Boston, MAss., Sept. 12.—A recently organized 
concern in this city is the Ralph Lane Lumber Co., 
which handles southern pine, North Carolina pine, 
Arkansas soft pine, Douglas fir, spruce, red cedar 
shingles and siding, and oak and maple flooring, 
and which has offices at 7 Water Street. 

Ralph Lane, president of the new company, has 
had considerable experience in the selling game. 
He started in the lumber business in 1911 with the 
Great Northern Paper Co., working first in its 
forestry department and later traveling to buy 
pulpwood and logs for the company. About 1913 
he organized a group of ship knee and treenail 
manufacturers from Maine and Nova Scotia and 
represented them collectively in New York until 
1916, when the British Government sent its buyers 
to the producing areas and caused the concerns 
represented by Mr. Lane to confine their selling 
efforts to their respective communities. He then 
joined the organization of the Arthur FE. Lane 
Lumber Corporation, of New York, and remained 
with it until in 1917, when he enlisted in the 


Navy. Upon completion of military service Mr. 
Lane was appointed manager of eastern sales of 
the Germain Co., Pittsburgh, Pa., but the first of 
this year he left the Germain Co. to become sales 
manager of the International Lumber Corporation, 
of New York. Mr. Lane has now organized the 
Ralph Lane Lumber Co., in which he will be as- 
sisted by his brother, Andrew Ford Lane. 

Andrew Ford Lane has recently graduated from 
college and the school of foreign service at Wash- 
ington, D. C. He will assist his brother in the 
distribution of forest products in New England 











RALPH LANE ANDREW F. LANE 


Of the Ralph Lane Lumber Co., Boston, Mass. 


territory, handling the trade particularly in west- 
ern Massachusetts, Connecticut and southern Ver- 
mont. Later it is purposed to develop an export 
business, using Boston as a reshipping point for 
lumber destined to the United Kingdom and South 
America. 





MAKES NEW CONNECTION 


W. H. Abbott, for the last three years in charge 
of the Chicago office of the Charles Gill Lumber 
Co., Wausau, Wis., has resigned this position and 
become connected with the Vangsness Lumber Co. 
Mr. Abbott is a lumberman of very thoro experi- 
ence in the handling of the products of northern 
mills, having been brought up among the Wiscon- 
sin mills and for many years having been connected 
with some of the best of them. 

H. W. Maffett, who is in charge of the Wisconsin 
territory for the Charles Gill Lumber Co., with 
headquarters in Milwaukee, has taken charge of 
the Chicago office for the present. 





BOX MEN DECLARE FOR OPEN SHOP 


Most of the box factories in this city are again 
in operation, after having declared for open shop 
and replenished their forces with nonunion men. 
The union box workers went on strike about two 
weeks ago in protest against the employers’ action 
in reducing wages at a time when they were agitat- 
ing for increased pay. The scale was 60 cents an 
hour, and the union demanded 70 cents. The em- 
ployers, however, declared themselves unable to 
continue the old scale, much less increase wages, 
and fixed a new scale of 50 cents an hour. he 
response was a strike which affected almost the 
entire local box industry. The employers refused 
to make any overtures to the union, but opened 
their doors to nonunion workmen, with the result 
that the strike is, to all intents and purposes, 
broken. 





SCULPTURES VETERAN LUMBERMAN 

Miss Nellie V. Walker, well known sculptress 
with studios at 6016 Ellis Avenue, Chicago, has 
just finished a clay statue of Sen. Isaac Stephen- 
son, who for many decades up to his death in 1918 
was one of the most prominent figures in the his- 
tory of the luniber industry in Michigan and Wis- 
consin. This statue will serve as model for one 
that later will be cast in bronze, for erection at 
Marinette, Wis., in a park on the banks of the 
Menominee River which Sen. Stephenson during his 
lifetime deeded to the city. 

Mrs. J. Earl Morgan, of Oshkosh, Wis., and Mrs. 
H. J. Brown, of Marinette, Wis., daughters of Sen. 
Stephenson, came to the city this week for the 
express purpose of viewing the statue, and de- 
clared themselves as greatly pleased with the life- 
likeness of Miss Walker’s work. While in the city 
they were the guests of Mrs. Nelson Ludington, a 
third daughter of Sen. Stephenson, resident in this 
city. 
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Latest Reports on Current Lumber Prices — 





WISCONSIN HARDWOODS AND HEMLOCK 


Business is being placed in fairly good volume. Many of the larger mills are closed and production will be low for the rest of the year. Price 


still vary to some extent. Quotations f.o.b. shipping points remain unchanged: : 
FAS Selects No.1 No. 2 No. 8 ae Selects No.1 No. 2 


HarpD MA 
wv “3 95.00@105.00 $ hy 00@ 75. rf $ Hy 00@ 50. 4 $24.00@26.00 $15.00@17.00 10/4 95. 100@105. 00 80.00@ 85.00  65.00@ 70.00 40.00@45.00 
5/4 100. dog 10. 4 00@ 80 000 55. 26. ge -00 16, ee 12/4  100.00@110.00 85.00@ 90.00 70.00@ 75.00 45.00@50.00 


6/4 105.00 30:00 se 00 00@ 80 30.00@32.00 16.00@18.00 

8/4 110.00 120-00 85:00 90.00 60:00 €5.00 30:00 42 00 16.00@18.00 | Sorr Mapte— 

Rainitinnts. 4/4  70.00@ 80.00 50.00@ 55.00 35.00@ 40.00 24.00@26.00 

4/4 7.009 80.00 55.00@ 60.00 38.00@ 40.00 24. 00 26. 00 18.00@20.00 | 8/4 Hy 00@ 85. 4 es te bry bye or ape 

5/4 — 80.00@ 85.00 60.00@ 65.00 40.00@ 45.00 26.00@28.00 19.00@21.00 | &/$ 80. $0:006100-00 8S Tee OCS soce Srcomse-ce 

Yi RRGRR ESSES HEGRE RARER RRSER | o— , shen 

i oe uugum ange | 11 BEBUR EREES fines Basie 

4/4  95.00@105.00 70.00@ 75.00 40.00 13.00@15.00 . . . . . . . . 
6/4  110.00@120.00 85.00@ 90.00 55.00@ 60.00 36.00@38.00 

Ba (108; 0010. 00 =75.00@ 30.00 =a6.08 14.00@16.00 | §/ 125.00 a 008 95.00  60.00@ 65.00 40.00@45.00 


14.00@16.00 | HEMLOCK, No. 1, S1S1E— 
Se ee 10-14° 16° 


115.00  80.00@ 85.00 bb.00@ 
oe . 18-20’ 

evcee@eceee | 2X 4 $24.50@26.50 $24.50@26.00 $26.00@28.00 $28.50@30.50 

27.50@29.50 


14:00@16.00 | 8/4 115.00 
10/4 115.00@125.00 90.00@ 95.00 75.00 3 
12/4  120.00@130.00  95.00@100.00 80.00@ 
2x 6 2250@24.50  23.50@25.50 25.00@27.00 
He ae 2x 8 23.50@25.50 23.50@25.50  25.00@27.00 27.50 29.50 


5/4 ett 4 pe 55.00@ 60.00 45.00 19.00 | 2x10 23.00@25.00  24.00@26.00 25.50@27.50 ° 27.50 


6/4  80.00@ 90.00 60.00@ 65.00 50.00 17.00@19.00 | 2x12 23.50@25.50  24.50@26.50  26.00@28.00  28.00@30.00 
Bf a sok 70.00@ 75.00 60.00 17.00@19.00 Merchantable, $2 less than No. 1. 
12/4 100.00@110.00 85.00@ 90.00 70.00 cnauliiiensss Be. 2, 96 toms thaw Se. 2. 


ae No. 1 HEMLOCK Boarpbs, art 
Rock ELM 4° 18-20" 
4/4  70.00@ 80.00 ......@.....+ 45.00@ 16.00@18.00 | 1x 4 — $22.00@24.00 $23. 60@25.00 $25. 0G 27, 00 $27.50@29.50 
5/4 75000 85.00 “3 50.00 17.00@19.00 | ix ¢ 23.50@25.50 24.50@26.50  26.00@28.00 28 80@80.0 
6/4  80.00@ 90.00 --@.. 55.00 17.00@19.00 | ix g 23.50@25.50 24.50@26.50 26.00@28.00  28.50@30.50 
10/4 100.00@110.00 “8 75:00 vee |G | MEE ee Meee mneet 
12/4  105.00@115.00 80.00 Ge = ¢ @ - , een 











HarD MAPLE— 
4/4 70.00@ 80. 4 50.00 eed 35.00@ 40.00 
5/4 75.00@ 85. 55.00@ 60.00 or 


ee oe qerenantente, $2 less than No. 1. 
No. 2, $4 less than No. 1. 

12.00@14.00 Add for pe ogy and flooring, 50 cents a thousand. 

13.00@15.00 2x4 and wi 





6/4 80.00@ 90. 0 60.00 
8/4 90.00@100.0 70.00 








.00 3 
75.00 50: $00 55.00 34.00 see 00 13.00@15.00 Add for select No. 3 hemlock, $3 a thousand. 


8 to 16’ 
$24.00@ 26.00 
25.00@2%.00 
25.00@ 27.00) 
25.50@ 27.50 
26.00@ 28.00) 


er, 6-foot and longer, No. 3 hemlock, rough, $13 to $15. 
13.00@15.00 1x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $14 to $16. 





MICHIGAN HARDWOODS 


There was no material change in values during last week. The volume of business continues very satisfactory, with prices of 
becoming firmer. The following list represents the present quotations f. o. b. shipping point, unchanged except as to FAS 16/4 birch: 





; . 
some items 











FAS Selects No, 1 com. No. 2 com. No. 3 com, FAS Selects No. 1 com. No. 2 com, No. 3 com. 
Bass woop— Sorr EtmM— 
4/4 $ 75.00@ 80. 00 $ 56. 4 4 80. 90 $ 40. ne 45. +4 $24.00@26.00 $18.00@20.00 8/4  80.00@ 85.00 60.00@ 65.00 50.00@ 55.00 33.00@35.00 .....@... 
5/4  80.00@ 85.00 27.00@29.00 19.00@21.00 | 10/4  90.00@ 95.00 70.00@ 75.00  60.00@ 65.00 38.00@40.00 a So 
6/4 85. n+ 4 90. 90 65.000 10. 00 50. nts He 00 30.00@32.00 19. 00@21. 00 | 12/4 100.00@105.00  80.00@ 85.00 70.00@ 75.00 43.00@45.00 .....@... 
8/4 90. 70.00@ 75.00 55.00@ 60.00 33.00@35.00 .....@..... 16/4 110.00@115.00  90.00@ 95.00  80.00@ 85.00 48.00@50.00 .....@... 
10/4 100.00108.00 80.00@ 85.00  65.00@ 70.00 38.00@40.00 .....@..... | Harp MaPLE— 
BEECH— 4/4  65.00@ 70.00  45.00@ 50.00 35.00@ 40.00 23.00@25.00 12.00@14.00 
5/8 No. 2 common and better 25.00@28.00 12.00@14.00 5/4 70.00@ 75.00 50.00@ 55.00 40.00@ 45.00 26.00@28.00 13.00@15.00 
4/4  60.00@ 65.00 45.00@ 50.00  35.00@ 40.00 23.00@25.00 15.00@17.00 6/4  75.00@ 80.00 55.00@ 60.00  45.00@ 50.00 29.00@31.00 13.00@15.00 
5/4  65.00@ 70.00 50.00@ 55.00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4  80.00@ 85.00  60.00@ 65. 90 50.00@ 55.00 33.00@35.00 14.00@16.00) 
6/4  70.00@ 75.00 55.00@ 60.00  45.00@ 50.00 29.00@31.00 16.00@18.00 | 10/4  90.00@ 95.00 70.00@ 75.00  60.00@ 65.00 38.00@40.00 16.00@18.00) 
8/4  75.00@ 80.00  60.00@ 65.00  50.00@ 55.00 32.00@34.00 16.00@18.00 | 12/4 100.00@105. 00 80. 00@ 86. 00 70.00@ 75.00 43.00@45.00 16.00@18.0 
Birco— 14/4 110.00@115.0 38.5 80.00 85.00 48.00@50.00 DS 
4/4  95.00@100.00 60.00@ 65.00 40.00@ 45.00 25.00@27.00 15.00@17.00 | 2°/4 120.00@125:00 100.00108.00 $0.00@ 95.00 48:00080.00 2.22@.., 
5/4  100.00@105.00  65.00@ 70.00  45.00@ 50.00 28.00@30.00 16.00@18.00 | Sorr MapLe— 
6/4 105.00@110.00 70.00@ 75.00  50.00@ 55.00 31.00@33.00 16. — 00 4/4 65.00@ 70.00 45.00@ 50.00 35.00@ 40.00 23.00@25.00 15.00@17.0 
8/4 110.00@115.00 75.00@ 80.00 55.00@ 60.00 33.00@35.00 .....@..... 5/4  70.00@ 75.00 50.00@ 55.00  40.00@ 45.00 26.06@28.00 16.00@18.0: 
10/4 115.00@120.00  80.00@ 85.00 60.00@ 65.00 38.00@40.00 oe as 6/4  75.00@ 80.00 55.00@ 60.00 45.00@ 50.00 29.00@81.00 16.00@18.0" 
12/4 120.00@125.00 85.00@ 90.00 65.00@ 70.00 43.00@45.00 .....@..... 8/4  80.00@ 85.00 60.00@ 65.00 50.00@ 55.00 33.00@35.00 .....@... 
16/4 125. 00130. 00 95.00@100.00 75.00@ 80.00 48.00@50.00 .....@..... END Daisp WHITE MaPLe— 
Sorr ELmMm— 4/4  90.00@105.00 ...... g kone 60.00@ 75.00 Re ee ee oe 
4/4  65.00@ 70.00 45.00@ 50.00 35.00@ 40.00 23.00@25.00 16.00@18.00 5/4  95.00@110.00 ......@...... 65.00@ 80.00 oe ae ee 
5/4  70.00@ 75.00 50.00@ 55.00  40.00@ 45.00 26.00@28.00 17.00@19.00 6/4 100.00@115.00 ...... @ ae 70.00@ 85.00 ey ae a 
6/4 75.00@ 80.00 55.00@ 60.00  45.00@ 50.00 29.00@31.00 17.00@19.00 8/4 110.00@125.00 ......@...... 80.00@ 95.00 ee x = 
Cincinnati, Ohio, Sept. 12—The following are average prices, Cincinnati base, quoted on hardwoods today: 
4/4 5/446/4 8/4 4/4 5/446 /4 8/4 4/4 5/446 /4 8/4 
QUARTERED WHITE OAK— Bass woop— SS — . $110 120 $110 
ee 135@145 $150@160 $160@170 FAS .........$ 80@ 85 $ 2 95 $ 95@105 | FAS ......... . . 
Selects ....... +108 110 #0 115 ety 120 No. 1 com..... 45@ 50 60 60@ 65 No. 1 com..... ...@... 70 "se 
No. 1 com..... 65 70 80 85 85 90 No. 2 com..... 30 32 & 42 40 45 No. 2 com..... a | ae 35 rts HY 
lone saan. 40@ 46 GOG bs Gog 6S | CHESTNUT— Was ss - $240@250 tae 260 $265 @27 
und worm. . ~ —  @gnaginK @110G19N @11%A19—% | BAD cccee ‘ 
a POP insnss ---$100@105 $110@120 $115 @125 os an? * 155@160 175 18 
QUARTERED RED OAK No. 1 com..... 38 15 No. 2 60 
oe $110@115 ...@... ...@... Nose col... +4 @ 23 Se 38 ae 25 0. 2 com..... 65 “0 
No. 1 com..... 55 We cteess subdevices Sound wormy.. 30 32 33@ 37 33@ 37 GumM— 
No. 2 com..... OG 6 on... see | prreen Gera. red Fas 50g 85 ogy $115@12 
PLAIN WHITE AND RED OAK— ~ : 0.1 com. 
BAS 22... $110@115 $120@ 125 $125@150 ogg dei $ iG o* pe ted $ oa 13 Plain red PAS: 100 100@105 19@ 11" 
os eee 5@ ( So. tee 'e i 
No. 1 com..... 50@ 55 .55@ 65 60@ 65 No. 2 com..... 30@ 35 35@ 40 45@ 50 com. ....... 45@ 50 48 55@ 6 
No. 2 com..... 33@ 38 40@ 45 45@ 50 | Birch— ~*~ boxboards, 
No. 3 com..... 20@ 22 25@ 28 28@ 32 BAS ose ties $ 95@105 $100 120 $105@115 3 to 17”. 60@ 65 @ @ 
Sound wormy.. 32@ 36 45@ 50 50@ 55 No. 1 com..... Bog 55 Og ee et tees Sap FAS 6 ” 
7 WAReE + 8-0:0:00 40@ 45 45@ 50 48@ 5: 
PorpLar— No. 2 com..... 35@ 40 100 13 120 is Sap No.l com. 276 80 306 88 a26 32 
FA eee eeeeee $11 — $118 123 $122 130 BEECH— Sap No. 2 com. 20 23 22 25 23 26 
Saps and selects i 80 85 85 90 FAS $ 80 85 $ 85 90 $ 85 90 . r 
No. 2com. A... $2 a8 40@ 45 40@ 45 | No. 1 com..... ng 3 mG rr ne 65 | OO rAS. tare 1d-$ 57@ 60 $ 62@ 65 
o. 2 com ‘ sin it igang wl w Pere. Gee 
No.2 com. B... 22@ 25 27@ 30 27@ 30 | _ No 2 com..... a a wer) 37@ 40 42@ 45 a ie 
Panel and wide, WHITE ASH— No. 2 com..... 30@ 33 32 85 ...@.-.. 
Ao. 1, 18to23” 155@165 175@185 180@190 ee ee $ 90@100 $ 95@105 $100@110 Boxboards, 
Boxbo ards, No. 1 com..... 55@ 60 65@ 70 70@ 75 13 to 17”....$ 80@ 85 fer ’ 7 
13 t017".... 115@120 ...@... .0@... No. 2 com..... 382@ 35 40@ 42 42@ 45 9to12”.... 60@ 65 ...@. é 
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’ SOUTHERN PINE 
i The following prices are taken from sales reported during the week ended Sept. 10 in the sections named: 
é Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
3 Alex- ming-_ ties- sas Alez- ming-_ ties- sas Alez- ming-_ ties- sas 
i andria, ham, burg, City, andria, ham, burg, City, andria, ham, bur; Cit 
' La. Ala. Miss. M i - * -" 
4 a 3 0. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
ignite Flooring ‘ieee eae Finish Dimension, S1S1E 
ee ee eeeee Io. sees > — 
wbisiien 65.09 61.52 3 1x6 to 12” 33.00 Ne: 3, S09 o4. <i. 33 ..... 19.30 20.46 
cteeccncaues ivgeks tea Pals 1x4” 2.00 38.75 ee ey ie 
Ceti 47.00 vit 1x6” 32.29 34.55 a -: Tee 
Nod IIT 8866 8860 ne 1x3 and id” 33.00 38:50 10"to20" . 28.18 «o.oo. wee 
ae oan: oe 1x ae 63893 | No 2 2x.4", 10° ...... 18.61 15.00 16.73 17.70 
FG Ba&better Ns 42.23 Y Sey Aa a so SS Se 
¢ 0 pees Casing and Base eee 17. sees le 7. 
32. BAbeotter— 18820" | 18.98 18.30 17.16 19.87 
82.00 34.00 iz'és 4 and Es Liddaeta seats 39.97 50.00 52.34 49.19 “ea... * 4005 ‘""' 4275 12/36 
Ix4” EG ae 61.00 61.00 48.03 an SY iad oe dcacevse a ae 39.50 ecevs 49.33 48.67 bak aE 13.11 14.30 13.38 13.26 
Be better ..... 48.62 47.75 ..... 49.96 Jambs Cos 13.67 14.97 15.33 14.52 
(| de 0 | mt Beret coe 54.50 ..... 55.75 ..... | B&better— 18&20° 14.09 ..... 14.02 14.23 
C i SRR OE tee 49.50 30.98 1x4 and 6" a Pian fete 51.50 48.75 + | ena = aes Sets eaeee 
wo Se) eas ween es nae s.aGels .33 » 1% 2x4 & 6” 50.00 57.94 ai + fee 9 ae at 
| SS ees i oe ae . ee : ees 1488 1401 1418 15.82 
1 Ree ated!” Ganad. SMM esas 318 cone” . . . 7.32 
FG B&better !).*! 35.85 8860 33:60 35.02 Pension, 838 18820" 17-25 20.00 16.18 19.67 
1 pelea MES Sere . nates’ © cietce! BR ”, 16’ 21.95 aes . esse. WOOD 4... 
0 | ace 33.00 a ee “lt Tego Sate", TE oetees ve err an 
eee Fr > tae ee i323 : NI a x 14.75 14.75 15.50 14.48 
an wcae 297.80 Te 16S sewe.e% 21.47 scene SOO F j 
NE eet 7.81 29.41 28.75 |... Other lengths.... ..... 1... 27:37 23.55 ae Br 
| BM sincctes 15.65 13.92 15.00 14.91 | No. 2 (all lengths)— ete?! on 
{ ae tes a> QE CM Seas MM pe evisausie 11.27 13.00 11.73 9.77 a“ a ene 
() Sa a et Se .. 62216 po ei cena 11.76 ° 5 x2", 10” ...2c% 15.33 «sae opeae’ “ee 
) 1, C¢ = 76 12.18 14.98 13.12 -? 
_ NG 2 GM ...... 15.56 14.92 No. 3 (all lengths)— | 15.50 16.00 16.22 16. 
MG: SOE. wc ccc. 8. 8.84 1 ae es tala 7.34 9.07 7.36 Te aoa 7° Seen gees 
, ; aa Ante . = : . 1 .50 
WHT eo eas cas eens 8.23 10.38 8.29 7.29 ‘ 10’to20° 17.65 acne rte > 
axa" B&better 29.50 28.94 Boards, S18 or S28 ea ree ce oe “&50 Sie 
ee eee 20.00 22.84 . Wate es 7.50 ... ; 
“ig: Se an 0. ry ee ee sain. SO): SEEE -s. "560!" ; “heii pape * 
“ne? Manes a ae 1x8 14 and 167-0. 21.99 oo. aivag Be salad lies ne oer bs 
No. 1 P oe 2a er leng anne ere $ 31.63 22.49 
10 No. 2 um ue 1x10”, 14 and 16’..... | enceierstt, ee — 
10 aes): —— ther length 22 SGe- S000 Sree 7 S*.2) CORT OM Se eae eee 
+ %x4" Babetter 83.76 2650 1x12”, 14 and 16’..... 31.69 we wenee B4OT | 480 cece eecceeeceeees --+ 19.00 17.51 
+ Other lengths cox OOO) SESE OMG EL San ester = 228057 2<<0~: 22.74 18.64 
ce Partition NaS (alt 16 te 36°)— Re checevescesesesece 22. 20.82 
Ix & 6” B&better 85.48 385.00 37.54 RS ene atid I tains Neng. |) AO STEERS eeeENea 23.50 24.46 
Demek tay Sie 32°50 3000 28:58 EO” Lc cccccccvccees 168% 1595 15.80 1646 
eg Atesr eases — we BME eexsvascrusess ~ 13.84 16.58 15.62 15.33 Shortleaf Timbers 
ee Bana 38.65 watt “aikido” 15.12 17.87 17.89 16.57 | No. 1 S4S, 20’ and under— 
NO. Oo e Ss | eel ee oe! PM were eh tl ecces 5 
Bevel Siding Ba, Oe Ewes e one 7-08 D3 CCE Ce el Ea : -. BDA Sea 33:00 
“xe” 24.57 MIE: aru vc ewan cx se te 10.00 9.32 
. 4x6 Boheater “sheeeees 30.00 ere 24.57 UX10"”  .. 0. eee eee e ees 11.50 10.38 9.37 Plaster Lath 
x6" Bebetter ede eaees -~ oo REN Ceca siees se. 13.50 10.83 8.89 
ie Hae i150 . No. 4, all wdts. and lIgts. ..... 5.50 4.47 No. 1, %%, 4’.-.s-0000ss 48 456 44 48 
sees 4 oes NGS, Ses Bo iscacewes 2.00 2.75 2.53 2.24 
" Drop » Siding Roofers 
is 1x4 or 6” B&better 31.72 34.00 29.88 30.74 | No. 2, 1x6” ............ 15.54 mates em 
No. 1 ... 25.72 27.82 27.53 26.27 BM Scedvccecsews 19.75 A a MP wccdécceees 0.00 8.29 
ee eevee 16.34 15.48 16.62 17.07 © SEBO occ seeeke cn 10.55 10.52 
PR Bb 60050's ee ‘eeuks 7.00 cone Shiplap 12’ and longer ........ 11.26 
No. 1, 1x8”, 14 & 16’.. 21.67 wees 2290 Car Material 
s&better rough— Other lengths. b 25.00 22.07 (All 1x4 and 6”)— 
x6. to ina ree ae 1x10”, 14 & 16’.. 22.71 ..... ..... 2424 | B&better, 9 and 18’.... 37.39 
1G” ....... 34.23 . Other lengths.... ..... 25.00 22.73 10 and 20’.... 34.25 
1x8 34.50 | No. 2 {20 to 20’)— es ka saus 21.12 
1x6 and 1 vasa RN ack ciaceaie ica 14.55 15.88 15.90 15.63 1 og Pe Pee cade a0 ake oe <i ee 
0 é GIRS von cae ce 15.45 16.55 16.00 15.22 | No. 1, 9 and 18’........ audncl i aecs ara eee 
V0 Lig xd to. 12 No. 3 Bi lengths)— 10 and 20’........ iceds . waece «teem, ne 
+ 5/4x6" .... ses x8” 97 9. 9.97 9.79 ie 18.05 
ond A a ek ta is: genes 1x10” 78 E 9.97 8.58 12 an@ (14° ..<,.<. 23.87 
A Desai us Scag sa dedes 22.00 
: bP ° ans” ae oe Ne: 2 Mem@etlies..< <2. 9.17 
) i 
6/4 & 8/4x12” ....... ates é 
No. 2.924108 ics 20.45 ..... 20.36 22.06 
3& s = > ae 20.37 ..... 19.86 20.49 | S4S, SqdE&S— 
eae: eee 1 i nalsidte 20.32 1... 2135 18.84 8”, 34 to 36’ ++ 25.00 ..... 
BG. (6 TR econ ee wxaee, - SOO GEAR cons 18&20’ 22.85 ..... 20.78 22.85 . wet ant ess sae ee --- 25.00 ..... 
1x4° BASE Be Ze 39.80 86.00 39.50 40.37 - 10’to20’ 22.92 han 17.46 is'53 Up to 10”, 34 to 36 21.00 ..... —— 
ee canoe cae cere: 39. 00 39. y Pe, 17.7 cece 45.72 17.87 | «= BF” ww ewan nen neee tees . 
WAS nn eens oe Ponce 40.15 40.00 40.00 41.14 pete 16.95 14.00 16.50 16.50 _ 38 to 40’........ 27.87 
Ish. ond 107 ...6.<a.%- cesses 45,00 45.11 48,07 1 ere 18.06. ..... 18.26 17.45 Up to 12”, 34 to 36’.. 28.75 
(0 gee ets onn: 44.75 45.00 49.50 47.63 18&20’ 19.20 18.54 18.52 : wet peet erences 31. 
Ewe (6 29. cn. ae 51.76 ..... 50.20 55.65 10’ to20’ 18.37 12.00 ..... Up to 14”, 38 to 40’.. 34.48 
Sy ee 50.00 SHO AOE. ex 20.50 16.93 20.03 
ME sittevnawta cast 43.00 TRE aces: 18.90 19.64 18.58 Car Framing 
hee 48.00 1 ee 20.66 19.16 19.87 | 8” & under, 20’ & under 19.29 
5/4x5" & 10”......... waves: SECO 18&20’ 20.75 20.57 21.67 
geo eT a caligee 55.00 “ acs die aaa 21.25 sacae gens Stringers 
» and 2x4 te sees - 51.98 x10” P eseses sees \. . 90% — 
Ux4 to 12". 54.00 aeg 42-50 eee 18.59 19.10 18.98 Sr + 35.69 
a eC ee maus -wcyese)- MRE “oregias i cy eee 19.86 20.86 20.00 
6/4 & 8/4x5" & 10"... ees BOBO... 18&20’ .. 23.25 22.00 22.55 ies 
6/4 & 8/4x12” ....... 51.67 10’to20’ 22.82 22.73 .. | 6x8”, 8’, 90% heart.... 19.28 
4 Jacksonville, Fla., Sept. 12.— Following is a recapitulation of prices obtained in this territory during the two weeks ended Sept. 10: 
Su 
4i Veek ended— Sept. 10 Sept.3 | Week ended— Sept. 10 Sept.3 | Week ended— Sept. 10 Sept. 3 Week ended— Sept. 10 Sept. 3 
q Flooring Partition Boards Boards 
8 1x4 B&better ..... $34.00 $33.50 B&b 34.9 No. 2 common— 
7: No. 1 com..... 28.72 31.00 7 a ge i + ee "st* | B&better— ix 3 D4S 00 
le (2 9 we ‘ ee . aie 
3 Pe ae ao sy No. 2 com..... 15.02 15.00 ie 8 ees: 50.00 ix... 1x 6 D4s eaacg as 6.00 16.72 
1x3 B&better, rift.. 60.00 60.25 1x 8 D4S .......- 47.00 47.00 eS aes? 2°* op Sy 
B&better, flat.. 43.57 42.46 Siding 1x10 D4S ........ 49.00 49.00 146.60 Pid’ p48). 16:33 . 
No. 1 com., flat 30.12 30.03 Novelty— p> a: a 51.00 ih. 2 enna aha Pa hee 
. 1x6 No. 2 com..... 17.33 pee 296 Ss v0. an 
6f 4 a 1x6 B&better ..... 32.60 ee 1x 6 to 12 D4S.... 39.00 
No. 3 & cull... ..-. 8.14 No. 1 com..... 26.86 26.90 | 5/4x 6 D4S ........ 50.00 Ix 6 D4S .....--. «+e. 8.00 
No. 2 com..... 15.82 16.12 = oor wseeree cece ye 
Ceiling x shiplap ...... ‘Sos " 
3° i Square edge— No. 1 common— ix 6 & up D2S...: 8.25 ae; 
a4 1x4 B&better ..... 35.19 ee re ee 18.50 Pine Shingles 
ii 4 com....- Py dices “No. 2 come... . 8.00 Ix-€ B48 <...-:5. 29.00 29.25 4x18 No. 1 pine... 3.75 = 
+B&better ..... 30.6 29. 48-2. esc 29.00 29.00 4x18 No. 2 pine... .... 1.50 
NO. 2 COM. 665. 27.00 seas 1x10 D4S 30.75 
No. 2 com..... 9.50 12.84 Roofers rae oth or a aba “ae en Lath 
x3 Y4 B&better 26.00 1x6 No. 1 com..... cies 25.00 ae ee tet ns a 4’ No. 1 std. pine 3.56 3.67 
No. 1 com..... 19.58. ..... No. 2 com..... 16.08° ©. -... 1x12 D4S ........ 36.00 32.75 32” No. 1 std. pine .... 1.00 
No. 2 com...:. 9.50 Pree No. 3 com..... 10.50 1x 6 to 12 S2S.... 29.00 Saves’ 4’ No. 1 cypress. 6.00 a * 
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ARKANSAS SOFT PINE 





The following are f. 0. b. mills prices for Arkansas soft pine, from actual sales made between Sept. 3 and Sept. 9 


inclusive: 








; Flooring Finish—Dressed Fencing and Boards S2S8&CM-—Shiplap 
Edge grain— 1x3 1x4 | B&better “a No. No.2 No.8 No.2 No 
Be. Bike vesii ws che Kheans ** $52.00 | 4” $45 $38.00 PD adlalae eke woke eee $30.00 $11.00 $ 9.00 6"  deenncsc $14.75 $10. 
B&better a SOGI25: BND | paige een ae Ta RTN OB? foes seseouw tare 20.75 15.25 9.25 | 8” oes eee eee eee 21.75 16.25 10: 
ee eer oe PTR RMN SER Se oe te 4950 @ SUUIEIIININ, 21:00. 16:75 10.00 | 10" SSLSTTTIIIIII, 22350 1800 11.65 
b siete son's aloo oie ceaee 42.50 40.50 | 7, 114° @ dx4 to 8" 1111 58¢75 sed 5) [a ae NESS co 22°75. «17.50 =: 10.25 | 
Flat grain— | 11%, 1% & 2x10 to 12”... 61.50 tk Se Sverre 29.50 18.00 10.25 | Lath 
B&better ...........0.05 37.00 35.00 | Dimension, S&E ea | No.1 No 
BIDS RO Cipewews veeoen ean 28.00 26.00 | ili i 0. No. 2 BEXLYG—A’ wee cece renee $5.50 $2.09 
ie © Sica sccnteerstecne 17.50 16.50 | Sang Gne S 12.1. 14” 1820" 12,144" 18820 | 
ce ” %” %” 6 | Moldings 
F g. Cle. Clg. Part, | $21.00 $23.00 2x 4” $16.7 0 $0 |. 
Casing and Base | B&better $34. 50 $33. 0 $35 yn fart. 16.00 18.25 2x 6” 15.75 16.75 15g and smaller....... 40 percent discon 
4,6 & 8” B&better..............0. a ee a 27.00 26.75 27.00 27.25 | 17.25 19.00 2x 8” 17.00 18.00 | 1% and larger.......3 5 percent disco 
5 & 10” B&better............. Soe ED | MOR Dives esses’ ** 15.00 ** 16.25 | 20.00 21.75 2x10” =: 16.50 18.50 | **None sold. 
| ‘ 22.25 24.00 2x12” 17.75 19.50 | 
Norfolk, Va., Sept. 12.The following prices for North Carolina pine have been obtained f. 0. b. Norfolk: 
Bdge Rough— No. 2 & better No. 3 Box Cull& red heart | .... No. 2 & bett 
ae Rbewabeieicaee =e peed yet ey =. oe. $14.00@ 15.09 | Lath, No. 1. sg 5.75@ 6.25 Roofers, 6”.. 22.504 28.00 D4s, -z : eee 53. ’ 
WIE sence reereces le v . oo. oo. 00 @ * Lee See ee a N ae 2.25@ 2.5 8”... 23.00@24. > ae @haou 
DPE, wiv'eeeuas ee oen 48.00 @51.00 35.00 @ 37.00 ok | nein F: og 2”... 945 @28 00 10”... epee 25.00 19” 54.00@58.10 
8/4 51.00@55.00  40.00@42.00 BCLORY, 2 ve ee oUep ae . 
i . ro errr re 51, ) 55. EE Soc esSewem” GkkGecpe tens Sizes, 2”..... 23.00 @ 26.00 12”. . 25.00@ 26.00 12”... 58.50@63.00 
oug — Abe i a ; 
ae th 48.50@51.50 32.00@34.00 22.00 @ 22.50 18.00@19."" | Finished W ane No. 2 & better No. 3 No, 4 
ae REE IR, 51.00@54.00  33.00@35.00 22.50@23.50 1850@19.70 | Flooring, #x2% and 3” rift........ 75.00@79.00 ............ Pe so 
D> oct, Sass 56.00@59.00  87.00@39.00  23.00@24.00 —19.00@ 20.00 | 2 and 3”..........4. 43.00@51.00 = 83.00@35.00 22.00 @ 23.0) 
Bark strips, Nos. 1 & 2..$28.00@30.00 Bark st fh TARR MS 8 RR ots Cece tate ety 30.50@ 31.50 24.00 @ 25.00 14.00@ 15.0) 
Tae Tse | ee $35.00@37."0 | BO ss REC EASRE NIATR 31.75@33.00 -25,00@26.50 — 14.50@ 15.50 
Cull POR BOO si 6 6.608% BOOP 1L.00 | Partito, We ok oncccccucccwsnewes 43.00 @51.00 34.00 @37.00 22.00 7 23.00 





FIR, WESTERN HEMLOCK 


AND CEDAR 


Centralia, Wash., Sept. 10.—The following prices were realized on fir, western hemlock and 


cedar products for the week ending Sept. 10: 


DOUGLAS FIR— 
Vertical Grain Flooring 








No.2 No.8 No.2 No.3 
C&Btr. Cé&Btr. Cé&Btr. C&Btr. 
1x3”.....$53.00. $43.00 13453” .. - $56. 50 $46.50 
ee 49.00 43.00 14%x4”... 53.50 45.50 
SR 05.655 52.50 45.00 14x6”... 55.50 45.50 
Slash Grain Flooring 
<a $23.00 $21.00 1%4x3”...$38.50 $28.00 
lt ae 22.00 20.00 1%4x4”... 34.00 28.00 
1x6” . 24.00 22.00 14x6”... 37.00 30.00 
Vertical Grain Stepping 
ae, ae OK B06 BR vd od $50.00 $40.00 
UG, AA RN assis wicco cues 52.00 42.00 
Finish, No. 2 Clear and Better, S2S or S4S 
x $43.00 $37.00 
44.00 38.00 
45.00 39.00 
47.00 41.00 
46.00 40.00 
2x12 47.00 41.00 
2% and 3x4, 8 and 12”... 0.4.00 54.00 48.00 


Ceiling, C@EB and C&EV, and Partition 
bei ...$20.00 $15.00 36x6”....$23.00 $18.50 





. 22.00 17.00 5x6”.... 25.50 20.50 
14x4”.... 20.50 15.50 %%x6”.... 24.00 19.00 
1x4”.... 23.50 20.50 1x67 20s 26:00" 21:00 
Drop Siding, Rustic 
52x6”....$18.00 $14.50 1x6” $18.50 
1x4”.... 19.00 16.50 1x8” 25.00 
Fir Battens 
ie, 3 060 2%” 0: G...... $ .70 
sata | | eet ie ee, (ree 75 
Lath 
ee ea ene $ 3.75 
Common Boards and Shiplap 

No.1 No.2 

com. com. 
ix 2; ,, 1x3 ok eT es eee $12.00 $ 9.00 
RBM, RHiSbAaieA a OS eas eehralheaeS 10.00 7.00 
1x 6” Se Suse sce SAA WR SS wie ah Meee 10.50 7.50 
Bee aN fos chai iain latiecad ste sae oe es 11.50 8.50 
Bee, BR os dies Sipigine 'S Bae 12.00 9.00 
25GR8 BUG 10; 246018" oo. case siws s 14.00 11.00 
be ee errr 12.560 9.50 
DOCM EINE cs Saran G6 coawcn aces 13.50 10.50 

Common Planks and Small Timbers 

oe fe OS cr eS a eee es $11.00 
3x g, 4x 4, 4x 6” 11.50 
3x a ee 5 12.00 
3x10, 3x12, 4x12” 13.00 





Common Dimension, S1S1E, 12’ 


No.1 No.2 No.1 No.2 

com. com, com, com, 

2x3, 2x4”.$ 9.50 $ 6.50 2x14”....$13.00 $10.00 

2x6, 2x8”. 9.00 6.00 2x16”..... 14.00 11.00 

2E10"..:. 2000 FOS  22ts”.... 1600 1800 

2x12”.... 10.50 7.50 2x20”.... 18.00 15.00 

Common Dimension, 2x4”, S1S1E_ 

Prisiscees $ 8.50 $ 5.50 18’......$14.50 $11.50 

Sor 9.50 6.50 24'.....: 12.50 9.50 

Pe acre es 10:50 3300 Seis csva 14.50 11.50 

Common Timbers, Rough, 32’ and Under 

No.1 = No.1 Sel. 

com. om. com. com. 

6x 6”. +e = $19. 00 = 18x18”...$20.00 $23.00 

10x10". . 20.00 20x20”... 21.50 24.50 

26x16"... * thoo 20.00 22x22”... 28.50 26.50 

16x16”... 19.00 22.00 24x24”... 26.00 29.00 





Common Timbers, 12x12” 
34 to 40’ .$19.00 $22.00 72to 80’ .$45.00 $48.00 


42 to 50’. 25.00 28.00 82to 90’. 58.00 61.00 
52 to 60’. 31.00 34.00 92to100’. 67.00 70.00 
62 to 70’. 37.00 40.00 

Railroad Material 
6x9 ties, rough.. $11.00 7x9 ties, rough.. $12.00 
7x8 ties, rough.. 12.00 


WESTERN HEMLOCK— 
No.1 No.2 No.1 No.2 
com. com, com, com, 
Boards, S1S or Shiplap 


1x2 & 3”.$13.00 $10.00 14% &1% 
er 11.00 2 x 4....$14.00 $11.00 
BO sees 11.50 50 x 6.. ... 14.50 12.50 
1x8 & 10” 12.50 5:50 x 8&10 15.00 12.00 
1x12” .... 28.00 10:00 x12.... 15,00 12.00 
1%4x2 & 3 15.00 12.00 
RED CEDAR— 
Common Boards and Shiplap 
|< yee $11.50 $ 8.50 1x10”,...$13.00 $10.00 
"es 12:00 9.00 1x12”.... 18.50 10.60 
|<. rn 13.00 10.00 
Flume Stock 

No.1 Sel. No.1 Sel. 

com. com, com, com, 
1x6”.....$13.00 $16. 00 1x10”... .$15.00 $20.00 
RRB cess 14.00 17.00 1x12”... +. 15.00 20.00 


WESTERN PINES 


[Special telegram to AMBRICAN LUMBERMAN] 





Portland, Ore., Sept. 14.—The following are 
f. o. b. mill prices: 

No.2 No.$ 
Be i agra as ee ge: Fo. | Le $23.00 $12.00 
RS ee 25.00 13.00 
gE bs ager Ue ae ie oY 2 re 24.00 15.50 
a 26.00 17.50 
Ee RIE 5h.o.0 Gio Kok bias Wissen 24.50 16.50 
1x10”, 10 to 20’ ee 16.50 
1x12”, 10 and 20’ 18.00 
12 and 18’ 18.00 
16 17.00 

Selects 
Bébetter “0” “D” 


ax 4, 6 & 8”, 10° we longer. $87.00 $82. — $66.00 


Be has cuwinseccietigi ease Waeihcoe 91.00 86.00 70.00 
RM cota a cecord AW 00% 0:8 ashes 97.00 92.00 75.00 
SEIS BRO) WANOE Ss. 500.6:9.46008 102.00 97.00 80.00 
5/4 & 6/4x4” & wider, 10’ 

MAURIE 5. s:6:0 6,5 6458-5 orare 95.00 90.00 78.00 
S/A DREGE 6 6.50405 0. 0:0:0:0:86 97.00 92.00 80.00 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN.] 
Portland, Ore., Sept. 14—The following are 
prices prevailing here today: 


Finish, 1x12...... 
1x4 to ixid. 
Bevel siding, ek ‘ 






Factory ae ee 
RONG co sisncing Se eeae 29.00 
2”. Ie Sanne ee ek seccne: a 
2% MGIEY cco ra.cvciscatcee . sone 
Common rough ER x 15.00 
eae ere 12.00 
Oe SOR rer 
Logs, $18, $14 and $10. 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN. | 
Seattle, Wash., Sept. 13.—The following pric: 
paid for yard items, f.o. b. mill, were report: «| 

today: 


Pre 
High Low — railing 
Price Price Pric 
Flooring 
ane” No. 2 Geer Vi Bess $49.25 $47.00 S47.00 
Es cae a ey) 6 6065 i oe 25.00 23.00 ce 
No. 2 and better s. ae | re 
ee rene eee 14.00 13.00 
1x6” No. 2 and better s. g. 23.00....... 
ee ee fener ee | ie 
Stepping 
No. 2 and better clear..... 60.00 56.25 
Finish 
TES RO TO? sy 56 ss hale <:8c00 51.00 47.00 
Casing G00 DGSO. c05c0 ine 60.00 56.00 
Ceiling 
5gx4” No. 2 and better,... 23.00 19.00 20.00 
eh, ce nc ae ease a we 2 ere 12.50) 
1x4” No, 2 and better.... 24.00° 19.50 21.00 
Drop Siding ; 
1x6” No. 2 and better..... 25.75 20.00 21.00 
GD Siion vowed 17.50 15.00 
Boards and Shipiap, No. 1 
1x 8 and Be sci einen een 12.50 9.50 11.00 
BN 60k OR xeon ONG 13.50 TG xc. 
Dimension, No. 1 S&E 
ee TS WR Ew cakes 00s - 11.50 9.00 oo 
Plank and Small Timbers 
4x 4”, 7 £0 3G", BE. «50s 14.50 12.50 
3x12”; 2 to 26° , BER s0..«. Lo ee 
Timbers, 32’ and Under 
EEN os TOUS 5 6: reratan-s ele-4 9 19.00 14.00 





{Special telegram to AMBRICAN LUMBERMAN] 


Portland, Ore., Sept. 14.—The following a): 
prices prevailing here today: 
Vertical Grain Flooring 


SP” TOO. 2 CONE ic 6.5585 0 vec eae sec Ce awes $52.0: 
a GIO s 6.409.598 aver pie hrats aietence. eves 47.0 

Py RO ub Ke PERC Oe Were eee ee ee 25.0 

1x3 and 1%x4” No. 2 clear and better..... 53.5) 


NOs BE OIGOE oc ccchawiess 6s8 BOOU 
Slash Grain Flooring 





1x4” No. 2.clear and better........ccceees 21.0: 
RAR ee rere 16.4) 
1x6” No. 3 clear Gnd Detter. ccc cccccnccce BE.0! 
Rs DN 568 64.0004 0-2 dics mice cens 20.0) 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better...... earn GOO 
Finish 
NO. 2 Clear Ard) HOC icc cs cicc cece cs eeene 46.0: 
Ceiling 
5gx4” No. 2 er and better...........0+. 20.00: 
PP re eee 13.0! 
1x4” ue 2 cheat a | re a 21.00 
NO, F CIERP.. cece cece scccsncsencns 16.1 
Drop Siding and Rustic 
1x6” No. 2 clear and better... .c.....csees 21.00 
TUG ae SR ives cri hie Sea ce Cee eslew ks 16.00 
Miscellaneous Items 
Pimonsion, OF Wath TB TGC. «20:6 cece sec's 9.00 
BOATGS, OF EAU DB Mis csc cicsccvcceseess 9.00 
Small timbers, off Rail B list... ..0....cee0> 8.00 
6x6” and larger timbers, off Rail B list...... 7.00 


Fir logs, $20; $14; $10. 
Fir lath, per thousand, $3.75. 





poin 


Ne 
of 1 


Pore 


Bann 


Pick 


Pons 


STA\ 


Box 


WIN 
Il 


Do ‘| 











“oPTEMBER 17, 1921 AMERICAN LUMBERMAN 7 





CALIFORNIA REDWOOD 


The following are current prices on important items of redw ood lumber and millwork, f. 0. b. the 


points indicated and those taking like freight rates: 
. ; Chicago, 
Kansas City, Milwaukee, Indianapolis, Cleveland, 
Mo. Jowa Points Terre Haute Columbus 
LeveL SipiIne— Per M er er > 
Pi ong € Per M PerM Per M 
4x4" —10 ee $ 37.50 $ 38.25 $ 39.00 39.25 
14x5”—10 to 20’... 1... : 41.50 42.95 . 43,00 + 328 
14x6”—10 to 20’........ 40.50 41.25 42.00 42.25 
14x8”—10 EE Ch eneée 39.50 40,25 41.00 41.25 


“A” grade is $2 less than “clear.” 


Pittsburgh, 


New York, 


Buffalo New England 


Per M 


Per M 


Lengths 3- to 5-foot, $10 less than 10- to 20-foot: 6- to 9 foot, $5 less than 10- to 20-foot. 








CoLONIAL Smiping— 

Clear Redwood: 
%x 8”—10 to 20’....... $ 65.75 $ 66.75 $ 67.75 $ 68.25 
¥,x10”—10 to 20’....... 67.75 68.75 69.75 70.25 
%x12”—10 to 20’....... 69.75 T0759 71.75 72.25 
A”’ grade is $2 less than clear. 

Ii v1sH (Rough, S28 or S4S)— 

‘lear Redwood: 
tx: 4°—106 6-90" ..0..56 66 $ 77.00 $ 79.50 $ 82.00 $ 83.2: 
1x5” and 6”—10 to 20’.. 79.00 81.50 84.00 
1x 8 to 12” random...... 80.00 82.50 85.00 
1x147—16 to 20° .-.. 6055 87.00 89.50 92.00 
1x167-—30 to 20°... oss 90.00 92.50 95.00 
1x18”—10 to 20’........ 93.00 95.50 98.00 
1x20”—10 to 20’........ 96.00 98.50 101.00 102: 25 
1x24”—10 to 20’........ 102.00 104.50 107.00 108,25 

(irade “A”: 7 
1x 4”—10 to 20’. -...$ 72.00 $ 74.50 $ 77.00 $ 78.25 
1x 5 and 6”—10 to 20’.. 74.00 76.50 79.00 80.25 
ix 8 to 12” random: .«:... 75.00 77.50 80.00 81.25 








NoTeE.—1- and 1%-inch finish, $7 over price of 1-inch ; 2-inch finish, $5 over price. 


of 1-ineh, 








: Per 100Uf. Per1001f. Per 100 1L.f. Per 100.1.f. 
'T1CE— ‘ 
TOM To o46.00% ounce ens $ 0.38 $ 0.40 $ , 0.42 $ 0.43 
VENER: evi cctetewes wae’ 3 56 29 .60 
PorcH RAaIL— 
Co eee ee ee Ue $ $ $ 2.26 
BRS Gk s Cooee Rees 3.15 3.40 
RE RUD ae 8 ae Rule dele 5 6% 4.20 4.54 
REE oh tinwve sp tie ekalceraeees 6.80 7.30 
1000 pes. 1000 pes, 1000 pes. 1000 pes. 
STERS 
1%— 24” turned . ..$ 42.02 $ 43.36 $ 44.02 $ 44.69 
1%—24” S4S or beaded... 35.35 36.69 38.02 38.69 
PickKETS— 
114x114” square pointed..$ 42.75 $ 44.25 $ 45.00 $ 45.75 
: 3S 6 femey top... ... 47.00 49.00 50.00 51.00 
Each Each Each Each 
PorcHu Posts AND NEWELS 
CS rie cc tacic wns $ 0.36 $ 0.37 $ O38 $ O.39 
tna”"_8" weenie s venues .t By 4 | 9 80 
GR a vic cu tess odie 61 62 .64 65 
OR er ccw uw tu ee ae 1.24 1.28 1.31 33 
STAVE Cone MNS-- 
SOE neat ele CON eae $ 2.38 $ 2.45 $ 2.52 $ 2.56 
Box CoLuUMNS— 
GNSS ricecceccucnsG: En $ 2.28 $ 2.34 $ 2.37 
Wixpow FRAMES— 
lain drip ., Sd ar 0. 8, 
easing, T. L. Co. No. 
ht lots og. 500 or more. 
MENUS 653.5 6 :6E we aw a eras 1.30 $ 1.34 $ 1.38 $ 1.39 
36x26 Bist ath cad. oak ee acs 1.39 1.48 1.47 Ly 49 
BCU as < scouts Wee eee eats 1.45 1.48 1.52 ot 
Crown cap type, 1% 0. 8, 
casing, T. P. L. Co. No. 
303, lots of 500 or more: 
* eppeaipeiieenee 1.438 $ 1.48 $ 1.52 $ 1.54 
MOT alee: Ca See oot 6 1.52 1.57 1.61 1.64 
MUNRO ie ea K eto cc wierdneeen 1.57 1.62 1.66 1.69 
Door FRAMES— 
l'lain drip cap No, 703: 
SIOSOTE CSivaodshess cues $ 2.10 $ 2.15 $ 2.21 ° $ 2.23 
GLORPP OC ccc eR eee eRe 2.24 2.30 2.35 2.38 
Crown My type No. 803: 
hk er ae $ 2.18 $ 2.24 $ 2.27 
3/OxT/ 0 Khe M'ee-e eee se wie 2.28 2.34 2.39 2.42 
Percent Percent Percent Percent 
discount discount discount discount 
Si ‘DARD CARPENTERS’ MOLDING— 
Finished widths,.1%” and 
Seer re 52 50 48 47 
Over 1% up to 3%”...... 42 40 3% 37 
CORN eo a stecend wok 32 30 28 27 


Per 100 Lf. 
$ 0.44 


62 


1000 pes. 
$ 44.69 
39.35 
$ 45.75 
51.00 
Each 
$ O39 
SI 
.66 
1.3 


$ 2.59 


$ 2.41 
$ 1.41 
1.51 
1.56 
$ 


| 

ey 
2 
=> 


$ 2.26 

2.41 

$ 2.29 

2.45 
Percent 
discount 


46 
36 
26 


*aA 
11D 
wm OO 


rere 
erste 


~* 


87.00 
89.00 
90.00 
97.00 
100.00 
103.00 
- 106.00 
112.00 


$ 82.00 
84.00 
85.00 


Per 100 Lf. 


$ 0.46 
64 





36 





3.55 
4.74 
7.60 


1000 pes. 


$ 46.02 
40.69 


$ 47.25 
53.00 


Each 


wR 


0.40 
84 
67 

1.38 


$ 2.66 


th 


eo 
-! 
= 
—] 


$ 2.35 


Percent 
discount 


44 
34 
24 





RED CEDAR SHINGLES 


eattle, Wash., Sept. 10.—Eastern prices, f.o.b. mill, are: 





7 _ ORDINARY Stock, SECOND GRADES 
RITE-GRADE INSPECTED Common stars, 6/2...... $ .35@ 44 $ 44@ 55 
: } Bundles 5 Bundles Common stars, 5/2...... _.55 71 
Exira stars, 6/2........ $2.15@2.19 $2. 70@2.73 | Common clears ......... 1.19 1.49 
Exira stars, 5/2........ 2.27 @2.3F 2.85@2.90 3 
Extra clears ... 56@2.60 9 BRITISH COLUMBIA STOCK 
WCrieete, Bitte es ales acc ont 2 ae @2.81 (United States Exchange) 
PUCOMMM sal vcs «6 oben « 2.65 Per Square Per M. 
Perv fectom@inc ces cites cc n%s 3 18@3.25 MEME SS WG uti civ seh ewe Oe wie ae $3.00 $3.80 
Me eeWac se acveeeaadeaudces 2.95 owes 
OrDINARY Stock, First GRADES ey ee a Weinehtney dunes, diabcatn ao ‘id 
. - XX 5/5 lakhs Vinckvewhe~ av eacbus .B5 .70 
pire Stare, 6/2........$211 “eS i FO sce vayncenrvanns 1.40 ce 
Pxtre pe ocd 6 niche : eens O52 C15 a CE ec ee weasdeedecse 1.40 
PORIGON cca tk cue Cee 2 3.@2. 73 337 5g 3.40 OLp Pack, OLD GRADE 
hy CHAR sieges sis e's te:0-0.8 ae Per M. Per M. 
PUrleGGniit wancuc bees bes 3. 310@ 3.14 aa coy fh, ON cao eee $2.65 Chistes 326053 $3.10 





CYPRESS 


Cincinnati, Ohio, Sept. 13.—The following are 
average prices today f. o. b. Cincinnati: 


RED CyPRESS— 4/4 5/4€6/4 8/4 
pe Se $103.00 $108.00 $110.00 
pS ~<a [2"go00 ” 85.00 ~ 90:00 
a ee 0 


} 50.0 60.00 by 00 
No. 1 com. ran. widths 37.00 39.00 1.00 
_ No. 2 com. ran. widths 26.00 28.00 38. 00 
YELLow. Cypress— 


AD. dawéecces $ 90@100 $ 95@105 ...@105 
Selects ....... 70@ 75 80@ 85 s5@ 90 
Shop ......-- 43@ 48 55@ 60 61@ 66 
No. 1 com. ran 

WHO 26<%- -@ 35 @ 38 @ 38 


No. 2 com, ran. 
widths © .«.<- -oo@ 25,....-@ 2% ...@36 


OAK FLOORING 


Cincinnati, Ohio, Sept. 12.—The following are 
average prices, Cincinnati basis, obtained during 
week ended Sept. 3: 

"x 38”x #3”x %”"x %°s 

a 114” >" 1h” _ & 
Cir. qtd. wht. 1380 99.20 107.69 
Cir. qtd. red 88.58 100.00 





Sap c.q.w&r.. ..... exe's wana wwe 94.50 
Clr. pin. wht. 93.08 easels 92.90 70.19 69.91 
Clr. pin. red. 84.66 wien 84.10 60.23 63.98 
Sel. pln. wht. 54.25 aah 60.12 a ade 46.75 
Sel. pln. red. 53.64 ere 58.06 44.32 42.03 
mee EB OCOMS  wadus eaaete 34.81 aad 19.54 
Ne. 2 Cem. cesid ae eat 16.05 aad waar < 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


Chicago, Sept. 14.—The market for northern 
Pine in this territory has not changed materially 
during recent weeks, as takings by sash and door 
plants are still much restricted and the general 
industrial demand is still rather dull. Mill re- 
ports, however,. indicate that the market has 
strengthened, with building in the North con- 
suming very fair quantities of construction items 
and with factory demand a little better. 





Minneapolis, Minn., Sept. 12.—Country retail 
yard trade is reported as picking up but yards 
are still slow in placing orders and the best 
business comes from cities. City retailers enjoy 
a good trade and are buying northern pine stock 
freely. Outside of this trade there is not much 
doing in northern pine dimension and low grade 
boards. The mills have small stocks of finish 
lumber and a surplus of lower grades. 


Buffalo, N. Y., Sept. 14.—The intermediate 
and better grades of northern pine are in few 
hands, and it is predicted that before Jan. 1 
there will be absolutely no lumber at the mills. 
Hardly any concerns are now in shape to fill 
orders for such siock, so that the outlook is for 
a strong market for some time, particularly if 
industrial business develops in the near future. 
The lower grades are heavy in price and stocks 
are more than ample. 


EASTERN SPRUCE 


Boston, Mass., Sept. 14.—Base dimension is 
down to $43 to $45; 9-inch, $44 to $46; 10-inch, 
$45 to $47; 12-inch, $47 to $49. A good many 
sales are being made right along at the upper 
figures. Random is showing a wide range, due 
to so many Canadian manufacturers slashing 
prices: 2x3 to 2x7, $30 to $35; 2x8, $36 to $38: 
2x10, $39 to $42; 2x12, $40 to $43. In boards there 
is little movement, the market being firm enough. 
Prices: Covering boards. 5 inches and up, $30 
to $35; matched, clipped, $34 to $37. 


New York, Sept. 13.—Spruce prices have in- 
creased from $1 to $3 a thousand in the last week 
Further advances are foreseen. The supply of 
spruce is holding up well in metropolitan areas 
in the face of increased demands. Increased 
prices seemingly have no effect on the gen- 
eral turnover. 


WHITE CEDAR 


Minneapolis, Minn, Sept. 12.—There is a little 
| better business in posts, but small sizes still 
move very slowly and are the ones producers 
are stocked up on. Retailers buy only as they 
sell. Pole trade is slow. 


HARDWOODS 


Chicago, Sept. 14.—The hardwood market in 
this territory has undergone very little change 
during the last week. Altho inquiries are 
numerous and the outlook considered very good, 
demand remains restricted. The best buyers 
are the furniture interests and the flooring and 
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STRAIGHT LINE METHODS 


LOSS is the nightmare of things that might have 
been—the dark alley of ignorance—the gamble . 


and the guess. 


PROFIT is the golden apple of all commercial 
efforts—the bright way of knowledge, system and 


method. 


Loss is retrogression. 


Profit is progress and success. 
Real Profit begins where Loss ceases. 


The elimination of loss to the minimum is as nec- 
essary to successful business as profit itself; for: 
the saving made thru the prevention of mistakes, 
inefficiency and waste, is profit—just as the dif- 
ference between cost and selling price is profit. 
There is only one sure safeguard against loss—sound 
methods of Cost Accounting and System. But even 
these do not go far enough. There must be organization, 
personnel, system—regulated by adequate inside auditing 
safeguards, so that organization and system will har- 
monize into a well balanced and effective force for bet- 


ter business. 


Such methods detect inefficiency and waste. 


They fur- 


nish the executive with timely and dependable facts and 
figures from every department—the absolute and only 
basis of intelligent, progressive and profitable action. 


ERNST & ERNST 


AUDITS - 


SYSTEMS 


TAX SERVICE 


NEW YORK CHICAGO 


——eo MINNEAPOLIS BUFFALO 
PITTSBURGH TOLEDO 
DETROIT ATLANTA 


BOSTO ST. PAUL 
PROVIDENCE ST. LOUIS 
WASHINGTON KANSAS CITY 


CLEVELAND pa pag 


NEW ORLEANS 
DIANAPOLIS ene LAS 


RICHMOND DENVER 


STRAIGHT LINE METHODS. 








interior trim manufacturers, but none of these 
buy in any large quantities, continuing to adhere 
to their policy of buying to meet only well de- 
fined requirements. Prices have shown no note- 
worthy change. 


Minneapolis, Minn., Sept. 12.—Buyers are shop- 
ping for low grade northern hardwoods and 
some sales are being made, but the market 
movement is still slow. There is a good call 
for some factory grades for finish and for floor- 
ing, but these are running rather low in supply. 


Kansas City, Mo., Sept. 13.—Demand, tho 
still restricted to upper grades, and mostly to 
oak and gum, shows signs of widening out. The 
furniture manufacturers, who recently bought 
heavily in gum, are said to be looking for other 
bargains. Hickory demand is somewhat better. 
Buyers on the Pacific coast recently have be- 


ceme interested in the market again. There is 
some foreign business in prospect also, including 
big railroad material orders. The market for 
common stuff is weak. The buyers who are in 
the market now want cut-up stock, which they 
say in the long run is cheaper, with wages as 
they are, than lower grade stock. 


St. Louis, Mo., Sept. 13.—Considerable. im- 
provement is reported in the hardwood situation. 
The yards here are buying more, especially in 
FAS oak. Reports from the South are bullish, 


and manufacturers are taking a firmer stand. . 


Only about 75 percent of the mills in the Memphis 
territory are running, and they are running low. 
The supply of No. 1 common and better is 
getting shorter daily, and even No. 2 and 3 com- 
mon are beginning to move in favorable volume. 
The local furniture factories are buying spar- 
ingly to meet immediate needs, but the business 
with the box factories is rather dull. 


New Orleans, La., Sept. 12.—All who study 
mill stocks report them abnormally low in go: 
grades, and so many mills are down that it w 
be impossible to increase them rapidly. Some 
are in favor of an immediate increase in pric. 
but others believe better general results w 
be had by maintaining the present rates. It 
claimed that a number of the mills still runnir 
are operating on contracts made at the lo 
prices, that will keep them busy for sever .:| 
months, thereby throwing the burden of filli: - 
any new rush orders on a relatively small nun 
ber of far-sighted mills. 


New York, Sept. 13.—Improvement in industr 
conditions in this city has brought a steady i 
crease in the demands for all varieties of har :- 
woods. Prices are firm, but with few exceptio s 
there have been no noteworthy advances. The. 
is no doubt that values will be enhanced. 


Buffalo, N. Y., Sept. 14.—Hardwood busin 
is not brisk and sales are in most cases in mix 
ears. The wholesalers are not looking for mu} 
improvement right away, altho they report th 
some grades are beginning to take on m< 
strength. Some western mills are quoting lo 
grade basswood at very low prices, showing t! 
there is very little doing in the crating and b 
trade. Industrial plants are not showing mu! 
activity, tho some additional sales to automobile 
body concerns are reported. 


ar an 


AaeAo 





Boston, Mass., Sept. 14.—Things seem to be 
uneven in the hardwoods field. Some are mak- 
ing notable concessions. Demand is not especia!- 
ly active. The best feature of the market is 
the improvement in demand and in inquiry for 
house finish and a little improvement in orders 
from the furniture people and the hardwood 
yards. Common grades continue weak. The 
better grades are not any too firm. Prices: 
FAS, inch, quartered white oak, $140 to $155; 
plain white oak, $105 to $120; poplar, $107 to 
$120; white ash, $105 to $115; basswood, $100 to 
$115; beech, $80 to $95; red birch, $140 to $155: 
sap, $105 to $120; maple, $95 to $105. 


Baltimore, Md., Sept. 12.—Hardwood inquiry is 
spasmodic, but ‘the movement taken for any 
given period will probably be found to show a 
definite gain. The market appears to be on the 
rise. There is nothing new in exports. 


Columbus, Ohio, Sept. 12.—A stronger demand 
for all grades is reported. Dealers replacing 
stocks are asking for rush shipments. Furni- 
ture factories are making inquiries and a few 
orders are booked. Box factories are buying 
low grade stocks more rapidly. High grades are 
becoming scarcer. Prices for oak at the Ohio 


River are: 
No.1 No.2 No.3 
FAS com. com. com, 
og ra $135 $76 $50 ; 
ENR, peso onal ee cee 105 52 35 $25 
Cincinnati, Ohio, Sept. 13.—Hardwoods e 


moving somewhat more freely and Cincinn::'i 
dealers estimate that consumption outstvi s 
production. Stocks are growing slimmer. Pri 
are steadier. Lumbermen believe that the botte:: 
has been reached. 


HEMLOCK 


Chicago, Sept. 14.—As a result of the re 
strengthening of southern pine, hemlock ¢ 
tributers are finding a better market in t 
territory for hemlock lumber, principally y: 
items. Prices are practically the same as tho 
prevailing several weeks ago, and the fact wh 
has won more trade for hemlock is that pri 
on this lumber are, following the advances 
southern pine, on about par with the latter wo: 
Reports indicate that the hemlock market in t 
East is very active and the eastward movem< 
from Wisconsin has increased very materia 
of late. 


New York, Sept. 13.—Hemlock is slow to ri! 
in price, but demand is surprisingly larger th: 
it was even a week ago. Demands have com 
for hemlock from builders and one manufactur 
of ready-cut houses says that some hemlo 
will be used in every house it constructs. Shi! 
ments of hemlock are not especially large. 


Buffalo, N. Y., Sept. 14.—The hemlock mark: 
is unsettled, but some sellers are expecting 4 
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ivance in sympathy with more strength in 
uthern pine. The chief strength is shown in 
ecial stock. Long lengths have been in small 
pply. There is an ample amount of low grade 

jumber to be had and it is selling at prices which 
e said to afford the mills little or no profit. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Sept. 10.—Clearing of the 
atmosphere at all points of the commercial com- 
pass finds the fir industry in practically the 
same condition as has persisted for weeks. The 
outlook is improved, but actual business is yet 
to be had. Manufacturers are coping as best 
they can with the unemployment problem, which 
has become serious. The market is dull and 
listless, and practically unchanged. 


San Francisco, Calif., Sept. 10.—Conditions in 
the Douglas fir market are a little firmer on 
clears and prices have stiffened. The mills in 
the North want cutting orders and have broken 
assortments. The California market does not 
respond as promptly as the eastern to price 
advances, but vertical grain flooring is strong 
here. Commons are not very strong, with some 
accumulation. Consumption in San Francisco is 
growing. Shipments by water to San Pedro and 
vicinity, from Aug. 5 to Sept. 5, amounted to 
105,000,000 feet. It is expected that production 
will be curtailed, before very long. 


Chicago, Sept. 14.—A little lull was reported 
this week in the Douglas fir trade following a 
period of steady improvement in demand, but 
distributers believe this lull to be only a fluctua- 
tion of the market. It is in the country trade 
especially that this fluctuation has been notice- 
able, the city yard trade, holding up well and 
with some distributers having shown a consid- 
erable increase this week. Prices in the mean- 
while show an advancing tendency, drop siding 
being about $2 and flooring and ceiling about 
$1 higher. 


Kansas City, Mo., Sept. 13.—After a long per- 
iod of weakness, it would appear that fir prices 
are getting somewhat stronger. Demand here 
has fallen off quite a bit from the former rather 
small figure as a result of the recent reduction 
in southern pine rates over a large section of the 
middle West. 

New York, Sept. 13.—Fir is slow to enter the 
list of those woods on which price advances 
have been recorded. The market is extremely 
firm. Demand for fir may be said to be as 
brisk as it ever has been in the history of ‘the 
metropolitan market. 


Buffalo, N. Y., Sept. 14.—Fir business con- 
tinues quiet, but the mills are said to be hold- 
ing their prices a little stronger. Most of the fir 
inquired for here nowadays is for some special 
purpose and the ordinary grades are heavily 
handicapped by competition. Spruce is said to 
be in somewhat better demand than a few weeks 
ago and the market is also showing some stif- 
fening. 


WESTERN PINES 


San Francisco, Calif., Sept. 10.—Things have 
taken a turn for the better. Orders for white 
and sugar pine continues to call for immediate 
shipment. Box lumber has stiffened. Mills in 
the Klamath Falls district are getting several 
dollars a thousand more. Uppers are in demand 
and thick lumber, such as 8/4, is nearly ex- 
hausted. Five-quarter is being cut for quick air 
drying. No. 1 shop is scarce, especially 8/4. 
No. 2 is moving slowly, but manufacturers ex- 
poet to see stocks of all grades pretty well 
c!oaned before spring. 


Kansas City, Mo., Sept. 13.—With sash and 
or plants showing an increase in demand, 
crders for western pine factory stocks have been 
little freer. Yard demand, however, is poor. 
*ome Idaho and Inland Empire stock has been 
oved, but the demand is very narrow. Thick 
ock is rather hard to get. 


_ Buffalo, N. Y., Sept. 14.—California pines are 
in fair demand and because of curtailment the 
‘elces are somewhat stronger in better grades. 
‘ight-quarter shop lumber has advanced $5 in 
he last two or three weeks. Because of the 


carcity dealers look for a continued strong 
market, 





California Redwood 


‘Both Grand and Comfortable 


California Redwood is actually both grand and comfort- 
able — not the stiff, formal kind of grandness, but the soft, 
restful beauty that should be part of every home. The 
home of Redwood literally breathes comfort. 


Used in its natural grain and color (perhaps slightly 
waxed); stained in the wide variety of tints which the wood 
takes so readily; relief-carved or “torch-burned” (distinc- 
tive finishes to which this, of all woods, is best adapted) 
— whatever the treatment, there is a warm, “homey” at- 
mosphere to the Redwood interior. 


Redwood is unusual in other ways. A natural preserva- 
tive makes it exceptionally resistant to rot and decay, while 
its freedom from resin or pitch makes it resist fire. And, 
further, when properly seasoned Redwood will not crack, 
shrink or warp. 


Write for full information. 


REDWOOD SALES COMPANY 
216 PINE STREET. 


SAN FRANCISCO 
Exclusive Eastern representative of the 
following mills: 
— oe Company Holmes Eureka Lumber Co. 
ayside Redwood Co, ; ie 
B. J. Dodge Company Linte River Redwood Co. 
Dolbeer & Carson Lumber Co. Northwestern Redwood Co. 
Hobbs Wall & Company San Vincente Lumber Co. 


AT A LT ANT 
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REDWOOD 


Chicago, Sept. 14—There have been some re- 
cent readjustments in redwood prices, with re- 
ductionS amounting to from $6.25 to $10 on ceil- 
ing and drop siding,and from $10 to $15 on finish, 
and corresponding: reductions thruout the list. 
This has already had the effect of stimulating 
demand, which is characterized as very fair, 
coming chiefly from retail sources. While mill 
stocks of shop and common are ample, those of 
clear redwood are very low. Distributers say 
that the outlook is very good and that the new 
prices are rock bottom. 





San Francisco, Calif., Sept. 10.—There is a bet- 
ter feeling:in the redwood market. The yards, 
generally, are needing» more stock. Eastern 
business is below normal. The San Francisco 
yards have been doing more business since the 
building strike was called off, and redwood ship- 
ments by water have increased. Mills are mak- 
ing moderate outputs and very few have full 
assortments. Stocks of clears have increased. 





Kansas City, Mo., Sept. 13.—Except for-some- 
what firmer prices, the redwood market exhibits 
no features, demand remaining mostly for siding 
and well mixed cars. 


NORTH CAROLINA PINE 


Buffalo, N. Y., Sept. 14.—Prices have been 
taking an advance in some grades during the 
last week or two. Common flooring is very 
strong and some retailers say it is up about $5 
from a few weeks ago. Better grades of floor- 
ing are also higher. The price on roofers re- 
mains easy, being nominally about $27, but 
some distress lumber has been picked up at 
lower figures during the last week or so. 


Baltimore, Md., Sept. 12.—Stocks of North 
Carolina pine framing have come. in, with such 
freedom that some measure of congestion pre- 
vails on the wharves, and the quotations have 
accordingly reacted. Box grades also are to be 
had in excess of local requirements. But some 
of the better grades of shortleaf appear to have 
stiffened. More interest is being shown in tend- 
ers, and orders are reported to be more numer- 
ous. 


Boston, Mass., Sept. 14.—Rough edge has taken 
a big rise in price. This is really a surprise. 
The 4/4 under 12 inches may not be bought for 
less than $52.50. There is more demand and 
more inquiry for it. Roofers are not much more 
active and prices are rather unsatisfactory. 
There are still a lot of them being offered at 
around $28, but buyers are sceptical about qual- 
ity. They are willingly paying $29.50 for 6-inch 
and $30 for 8-inch. 


SOUTHERN PINE 


Chicago, Sept. 14.—Tho some distributers re- 
port a slight lull on the southern pine trade dur- 
ing the last ‘week, others seem to be enjoying 
an unabated volume of business. Prices have 
advanced practically thruout the list during the 
last couple of weeks to extent of about $6 on 
flooring and $3 on dimension, while 1x6, 8 and 
10 No. 2 boards, which are in steadily increas- 
ing demand and scarce, are bringing $1 to $2 
more. The country trade as a whole probably 
is a little duller than last month, but neverthe- 
less productive of a good volume of business, 
while the city yards continue to buy fair quan- 
tities of staple items for stock. The railroads 
also continue to buy, tho taking only small quan- 
tities at a time. 


Kansas City, Mo., Sept. 13—Demand for south- 
ern pine has been holding up very well here. 
There have’ been many inquiries from whole- 
salers in the Chicago section. Stocks are re- 
ported to be in bad condition, however. Eight 
and 10-inch No. 2 is said to quite scarce. Floor- 
ing and finish stocks also generally are low. 
Owing to. strong demand and subnormal produc- 
tion, several mills have made advances of 50 
cents to $2 on various items, such as finish, No. 
2-boards; No, 1 and No. 2 dimension, flooring and 
drop siding. Business in the middle West is 
spotty. Eastern demand, however, is consist- 
ently good. 





St. Louis, Mo., Sept. 13.—Conditions in the 
southern pine market continue to improve. A 
further increase in demand and better prices on 
most high grade items is reported. The demand 
is especially strong for 3- and 4-inch B&better 
flooring and prices are advancing steadily. Bet- 
ter prices also are reported on items of No. 1 
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common 1-inch stock, and the demand for No. { 
and No. 2 dimension is also better. Boards hay. 
been in fair demand. Timbers are slow. 





New Orleans, Sept. 12.—There was not reporte:) 
by Southern Pine Association quite so great 
volume of orders as the week before, and neither 
did production and shipment reach the sam. 
high level, but as compared wtih conditions on|\y 
a few weeks ago the present market status j 
most gratifying to producers. From all direc- 
tions there is reported a small but appreciab!. 
rise in prices. 













New York, Sept. 12—A $10 advance in the 
prices of all better grades of pine lumber his 
been made in the last thirty days by one of the 
largest distributers and similar advances aie 
reported in other directions. Increases in th: 
lower grades are described as inevitable. .\ 
shortage of roofers is pronounced. The tone of 
the pine market is ‘‘all that could be desired :it 
this time,’ in words of one well versed in con- 
ditions. 


















Buffalo, N. Y., Sept. 14.—More strength has 
recently been developing in the better grades of 
southern pine and sales are on a little better 
scale, tho mostly for immediate needs. The 
mills are said to be feeling encouraged over the 
outlook, but they admit that there is not much 
call as yet for the lower grades. The railroad 
buying has been on a larger scale during the 
last few weeks. 

















Cincinnati, Ohio, Sept. 13.—Better business is 
reported by southern pine firms, but the run of 
orders is not yet near normal for this season. 
Prices have stopped sagging. The trade does 
not expect any great improvement this fall, but 
believes that the worst has been seen. 


CYPRESS 


New Orleans, Sept. 12.—There has been no 
change in the volume of business offered the 
cypress trade in this section during the last 
week. One of the largest distributers in the 
New Orleans district has marked down consid- 
erably prices on shop, box and No. 2 common, 
in order to equalize differentials between thos: 
grades and the higher grades. The general ave 
age of such cuts has been around $3 a thousand 
but shop has shown a greater drop. 























Chicago, Sept. 14.—The cypress business re- 
mains fair. Industrial takings are still ver 
restricted in volume and most of the trade is 
coming from the country retail yards. Ther ( 
has been a recent reduction of about $3 on com- 

mon grades, but prices on uppers, which sti!! 

are very short, show very little if any change. 








St. Louis, Mo., Sept. 13.—Reductions are note: 
in several items of Gulf coast stock. Shop ha: 
been reduced $10 a thousand; No. 2 common from: 

2 to $3, and box, $2. There has been no change 
in the price of finish. Demand is for upp: 
grades, of which there is a scarcity. 





Kansas City, Mo., Sept. 13.—City buyers re 
cently have been showing a little more interes 
in cypress and country trade remains good. 
Straight car business is light, but appears to }: 
increasing. Prices are said to be a little firmer. 





Buffalo, N. Y., Sept. 14.—Cypress shows mor 
activity than some weeks ago and there is prom 
ise of a pretty fair amount of business. this fal! 
for the planing mills. Sales are mostly in mixed 
cars, aS buyers are not inclined to stock wu) 
ahead. 






Boston, Mass., Sept. 14.—Good demand for fin- 
ish is the feature of the cypress market here 
There is improvement in demand not only from 
retailers but also from manufacturing consum 
ers. There is even a little picking up in deman( 
and inquiry from tank makers. The marke! 
seems fairly firm: FAS, 4/4, $100 to $106; 8/4. 
$112 to $120; selects, 4/4, $80 to $86; 8/4, $97 t 
$103; No. 1 shop, 4/4, $55 to $60; 8/4, $73 to $78. 






Baltimore, Md., Sept. 12.—Cypress quotations 
remain about the same as they have been ol 
late, with some steadying in the list. A slow 
but fairly constant expansion is taking place 
in volume of business. The mills are making no 
further concessions and there is a possibility 
of a stiffening in the list. 


SHINGLES AND LATH 


Seattle, Wash., Sept. 10.—Red cedar shingles 
are steady to strong. Mill stocks are low. Manu- 
facturers show a tendency to sell single cars, 
and for most part refusing to sell ahead. Orders 
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re reported plentiful by a number of whole- 
ilers but are hard to handle, as the eastern 
iarket has not kept pace with the rapid advance 
n the Coast. Logs are still reported scarce, 
ith a few more camps opened up and some 
ggers tending to hold their stock. The log 
roblem is worse on Puget Sound than else- 
where, forcing mills to adjust themselves to a 
day or 5-day week, and making them close 
nd open spasmodically. The base price of cedar 
gs is strong at $18. 


San Francisco, Calif., Sept. 9.—The lath mar- 
et is strong, prices being -about $6 to $6.25, 
san Francisco. There is a strong demand for 
dar shingles in this market, but dealers here 
nd it very difficult to place orders with mills 

the North. . Most business is on a “price at 
date of shipment” basis. Many shingles have 
vone east. There is an improved demand for 
dwood shingles here, green No. 1 clear selling 
t $3.80. 


Chicago, Sept. 14.—The red cedar shingle mar- 

et is strong, due to the scarcity of Coast sup- 
plies. Demand is reported to be better than at 
any other time this year and prices on shingles 
have a distinct upward tendency. Western lath 
‘re searce, and hemlock lath also are quite 
strong. Supplies of the latter are short and will 
likely remain so on account of the low produc- 
tion of hemlock. Prices on hemlock lath, 4-foot, 
No. 1, range from $9.15 to $9.25 and on No. 2 
from $8.15 to $8.25. 

Minneapolis, Minn., Sept. 12.—Retail yard buy- 
ers are holding off and buying is very light, but 
the market continues to show greater strength 
each week, owing to better demand in some sec- 
tions and reduced output. Buying just now 
favors the low grade shingle. Old stocks un- 
loaded at Minnesota Transfer are being reduced 
ind transit offerings are light. 


Kansas City, Mo., Sept. 13.—Shingles show a 
teady gain in strength, quotations being from 
5 to 10 cents higher than last week. Supplies 
ippear to be somewhat smaller than formerly, 
but demand in general has lessened and is more 
spotty. Locally the demand has been stronger. 
Not very many transits are being offered here, 
tho shingle men say they could handle more 
than they are able to get. The scarcity of south- 
ern pine lath is being reflected in steady in- 
creases in price, quotations being $4.50 to $4.75, 
and fir and cypress also are firm. The demand 
for siding keeps up well and the market is well 
maintained. 


New Orleans, Sept. 12.—The demand for 
hingles and lath has been fairly well maintained 
hruout the week but there has been no change 

mill prices. There has been an increase in 
suilding needs but this has been offset, in the 
inion of some in the trade, by the near ap- 
ach of winter. This, it is taken, will prevent 
me yards from stocking up. 


New York, Sept. 13.—Red cedar shingles con- 
nue in active demand in the face of a rise in 
rices. One shipper said today that the metro- 
litan market will readily consume all the red 
dar shingles that are brought here. Certain it 
that no part of any of the immense cargoes 
ming in are going begging. 


Buffalo, N. Y., Sept. 14.—The shingle mills 
i've advanced prices about 40 cents during the 
t week, where they are willing to make any 
otations at all. This is quite an unusual rise. 
he output is said to have been much curtailed. 
e dealers ask $5.19 for clears and $4.50 for 
irs and some retailers are holding off as the 
sult, 


Columbus, Ohio, Sept. 12.—A slight improve- 
nt in the demand for shingles is reported. 
tail buying in rural sections has increased to 
small degree. Retailers in the cities are only 
ying what they need. Receipts are small. 
vices are firmer, red cedar clears selling at 
10 and stars at $3.90, Columbus. Lath are 
m and a considerable volume of business is 


ported. 
BOXBOARDS 


San Francisco, Calif., Sept. 9.—The demand 
r California pine box shook 1s still holding up 
retty well, and most factories are in operation 
vith orders on hand for prompt shipments. The 
emand for Los Angeles lug-boxes for grape 
hipments is large and increasing. Box lumber 
prices have advanced and it is expected that 
shook prices will stiffen. There will not be much 
surplus stock when the mills close down. Can- 
lery business is improving a little. 





Goldsboro N.C. Pine 


is manufactured to meet our long established standing of quality 
and is a big trade builder for retail yards. Every foot runs uniform 
to quality, millwork and grading year in and year out. Try a 
mixed car today. 


Johnson & Wimsatt, Washington, D.C. 


Perfectly Milled and Correctly Graded Stock. Telecode Ussd 








Try Camp on N C ; Pi 

Ruch Orders for ® me 
Daily Capacity: Saw Mills, 600,000; Planing Mills, 400,000 
Mills: Franklin, Va.;  Arringdale, Va; Wallace, N. C. 


Camp Manufacturing Co., Franklin, Va. 


Eastern Sales Offices: 
NEW YORK: 1214 Fiat Iron Building PHILADELPHIA: Real Estate’ Trust Bldg. 
GEO. W. JONES, Mgr., Phone 982 Gramer E. D. WOOD, Manager 
PI TTSBURGH: Oliver Building, GEORGE L. CAMP , Manager 
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ABERDEEN—HOQUIAM, WASH. 
(Concluded from page 70) 


The Donovan Lumber Co. put on a night crew of 
125 men last Wednesday. This is the first mill on 
the Harbor to put on a night shift. The Donovan 
Lumber Co. did not operate during the greater part 
of the summer, and the putting on of the extra 
force is to enable it to clean up old orders and get 
stocks ready for several large vessels expected 
here at an early date. The logging camps of the 
National Lumber & Manufacturing Co. at Cedar- 
ville will reopen on Monday, Sept. 12, after a pro- 
longed shutdown. One hundred fifty men will be em- 
ployed. The camp has three sides and two will be 
operated for the present. 

Peter Schafer, of Schafer Bros. Logging Co., is 
in Rochester, Minn., at the Mayo Bros. hospital. 
He underwent a serious operation but is out of 
danger. 

C. C. Quackenbush, who has been with the In- 
sular Lumber Co. in Honolulu for several years, 
is visiting relatives in Aberdeen. 


TORONTO, ONT. 


Sept. 12.—Inquiries are increasing, and the num- 
ber of sales reported also is showing improvement. 
It is frequently remarked by wholesalers that if 
prices would stiffen up a little there would be more 
buying. A number of wholesalers report that they 
do not now own a single board of old lumber. The 
retailers are scanning very closely the material 
which they receive, as it is only by very careful 
buying that they can make a profit. The market 
for lath is strong. Wholesalers report that the 
lath prices asked by the mills do not leave any 
profit for them. The mills are still holding firm 
on white pine also. Wholesalers handling Brit- 
ish Columbia stocks report a fair amount of 
business, but that it is largely of a sorting up 
nature and is spotty. Ontario hemlock has not 
shown any improvement. British Columbia mills 
have found the competition of Ontario hemlock 
at reduced rates a serious barrier to the sale of 
western stocks. 

R. H. Lightburgne, representing Cox, Long & 
Co., timber merchants, London, England, is on a 
business visit to Canada and has been calling upon 
the trade in Toronto. 

D. Champoux, of the Chaleurs Bay Lumber Co., 
Restigouche, Que., has been visiting the trade in 
Toronto recently. 


SHREVEPORT, LA. 


Sept. 13.—With prices becoming firmer and de- 
mand increasing, the lumber market undoubtedly 
is improving, altho there is still very little call 
for lower grades. One of the best signs of an 
improved: market is the fact that a number of 
buyers in’ the North are wiring in for stock on 
price lists, urging prompt delivery. Some of these 
are .asking wholesalers and shippers, as far as 
possible, to forward-any transit cars that ap- 
proach the meeting of their requirements. In 
some of the messages there is no mention of prices, 
which is taken to mean that the demand is stiffen- 
ing at a fast pace. While there are advances 
noted on No. 1 common and better grades, there is 
still light demand for lower grades, practically 
no call for No, 3 boards and No. 3 dimension. Many 
of the smaller type of mills are still out of busi- 
ness, and it wouldn’t require much increase in de- 
mand to create a flurry in prices. About the only 
drawback to increased production is the reluctance 
of buyers to take low grade stock on exorbitant 
freight rates, and millmen are wondering what to 
do with the low grade lumber. 


JACKSON, MISS. 


Sept. 13.—The demand for No. 2 boards is in- 
creasing and they are strengthening. Orders for 
high grade flooring far exceed production and it 
is almost impossible to get acceptance on straight 
ear of any kind of flooring better than No. 1 com- 
mon. The cotton market is having a favorable 
effect on the lumber market, southern retail dealers 
now buying heavily. The railroads are requiring 
more stock. Local building activity continues. 
Lath are very much in demand and prices are 
advancing. The export demand for pine is in- 
creasing rapidly, large shipments at good prices 
being reported to Burope, the Islands, South and 
Central America. 

Hardwood lumbermen feel that their product 
will follow pine. The building trades are the 
largest consumers and a large amount is going 
inta cotton producing territory. The export mar- 
ket is. relieving the situation somewhat in this 
section, prices being much better. 





SoME OF THE FRENCH RAILWAYS treat cross 
ties to hinder decay by burying them for several 
days in quicklime. 








Advertisements will be. inserted in this de- 
Partment at the following rates; 


25 cents a line for one week, 
45 cents a line for two consecutive 
Se samte & Tne toe thece coneocutive a= 
75 cents a line for four consecutive “~— 
Eine. "Count. 
Count in — 
i disp! —~ ot the heaal heading can be ad. 
lo excep e - 
mitted. 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday moraiag in arder to 
secure insertion in regular department. All 
advertisements received fater will be placed. 


‘under heading Too Late to Classify. 





GENERAL MILLWQRK MAN 


Seeks responsible position. Experienced in all depart- 
ments. Good correspondent and salesman. Seasoned 
and mature in judgment. Presently chief of estimating 
and special work. Satisfactory references. 

Address “‘H. 40,"’ care American Lumberman. 


COLLECTIONS. 
Notes, bills and accounts collected anywhere in the 
United States. H. C. VANAKEN, Lawyer, 309 Post 
Building, Battle Creek, Mich. Reference: Any Bank 
in Battle Creek, 








MAN EXPERIENCED 
ON 


SECTIONAL OR PORTABLE BUILDINGS 
Man experienced in the manufacture, sale and erection 


of Sectional or Portable Buildings. Must know produc- 
tion, able to figure costs and with sales experience. 
To the right party an excellent opportunity is offered, 
good salary with splendid future prospects. 
Address giving | ase, So pmy 4 and references. 
7,’’ care American Lumberman. 


WANTED 
First class hardwood lumber inspector to take charge 
of yard in northern Louisiana, carrying six million ft. 
of lumber. Must have fair education. Ability to handle 
men, to take care of yard from slip to car at minimum 
cost. Prefer man with experience handling export ship- 
ments. Only man with ability and good steady habits 
need apply. No wanderers wanted. 
Address “L. 2,’’ care American Lumberman. 


WANTED—ESTIMATOR 
For special millwork plant. Must be capable of listing 
material, taking measurements at buildings and detail- 
ing. Permanent position for capable man. Must fur- 
nish references as to ability and be thoroughly familiar 
with Cost Book A, 
ddress “HA. 7,’? care American Lumberman. 


WANTED—RETAIL YARD MANAGER 
Preferably man experienced with negro trade, who is 
thoroughly competent and experienced with the retail 
lumber business; must be energetic with Al references, 
not afraid to handle lumber himself. 

LEE WILSON & CO., Wilson, Ark. 


WANTED—A. THOROUGH DEPENDABLE 
And experienced party to take full charge of buying 
and selling for southern wholesale company, established, 
well rated and financed. Prefer one experienced in 
handling stock from Louisiana, Mississippi and Alabama. 
Give full details in first letter. 

Address “‘H. 32,’’ care American Lumberman. 


ESTIMATOR WANTED 
by large sash and-door factory in Middle West. 
be familiar with Cost Book: A. 
opportunity for capable 

Address “H. 41,” 

















Must 
Good salary and good 


man, 
care American Lumberman. 


WANTED—MANAGER FOR RETAIL 
Lumber yard. Write _—— qualifications in detail; 
also state age and salar 
STOW LUMBER & COAL COMPANY, North Hast, Pa. 


WANTED—QUALIFIED 
Sash and door estimator for a jobbing house. Must 
be able to figure doors and windows from plans. Young 
man preferred. 
SOUTHERN DOOR & GLASS CO., Nashville, Tenn. 


WANTED—FIRST CLASS ESTIMATOR 
For wholesale sash and door house. Apply by mail, 
stating experience and salary expected. 
W. J. HUGHES & SONS CO., Louisville, Ky. 


WANTED—PLAN MAN 

Able to bill in jobs and handle correspondence pertain- 
ing thereto. Must be experienced. St. uis house. 
ddress “L. 4,’ care American a 


WANTED—SASH & DOOR ESTIMATOR 
For jobbing house. Must be qualified to figure from 


lans. 
. SOUTHERN WOOR & GLASS CO,, Nashville, Tenn. 


WANTED—FIRST CLASS ORDER CLERK 
For wholesale sash and door house. Apply by mail, 
stating qapestenS and salary expect 

HUGHES & SONS CO co., Louisville, Ky. 


























WANTED—ESTIMATOR 
Competent estimator for millwork plant. 


familiar with = 00 State age and expe 
— ae * ERKINS MANUFACTURING ©0., Au 
gusta, Ga. 


Prefer mai 





WANTED—COMPETENT BOOKKEEPER 
And office man with ggg 4 in retail lumber an¢ 
building material business. 1 young man capabl« 
of taking charge of books, ccelie and collections. No 
stenographic work. State experience and make appli 
cation in own hand — also salary wanted. In 
one | town in Kentuck. 

Address bs ai. ** care American Lumberman. 


WANTED—YOUNG MAN 


With experience in retail lumber and building materia! 
business. Must be competent to go out after business 
to figure bills of material for contract work, of good 
appearance and address. If called on to do so, capable 
yd taking charge of the sales end of good business. 

town in Kentucky. Good salary and opportunity. 
Give experience and references. 

Address “G. 30,’’ care American Lumberman. 








VENEER CUTTER WANTED 
For running flat slicer; yee Lg a man of experience 
and well recommended. 
COLB, Foot of 8th Street & Hast "River, New York City 





WRITE US 


When you want employment, employees, lumber, shin 
gles, machinery (new or second-hand), timber, timber 
land, sawmills, planing mills, lumber yards, factories, 
locomotives, cars, rails, etc. If you don’t want any- 
thing, you may have something to sell. A cheap and 
quick way to get what you want or to sell what you 
don’t want is to advertise in the Wanted and For Sale 
Department of the American Lumberman, Published 
every Saturday. Goes everywhere. Write us. 


AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 S. Dearborn St., Chicago. 





A-1 SALESMAN OF R. R. & CAR MATERIAL 


And other special cutting to locate in Chicago and 
New York by southern pine wholesaler with splendid 
mill connections. Must be well acquainted, high stand 
ing and a producer. A real nd for the right 
men. No other kind a. apply 

ddress P. 0. B. NO, 997, New Orleans, La. 





DISTRICT SALES AGENTS 

Under profit- ern f plan, backed by intelligent direction 
and co-operatien established and well financed Soutb- 
ern wholesale concern, handling general line of yellow 
ine from large and small mills; can make upwards of 
,000 net annually. An opportunity for salesmen to 
capitalise their character, ability, initiative, business 
dgment and established trade relations, with only 
pom tal sufficient to meet their expenses for first month 
Exclusive and permanent state rights with privilege of 
appointing yi me so long as results are satisfac- 
tory. Not a salaried — ee hence replies. from 
professional job-hunters will be considered. Give 
complete list of references first letter and state volume 


and character of business you can offer. Replies con 
fidential. 
Address “RF, 23,’ care American Lumberman. 





WANTED—LIVE SALESMAN AND ESTIMATOR 
By well established and well financed concern doing 
a retail business of Lumber, Millwork and Builders’ 
Supplies in a city of 100,000 population. Must be 
eapable of taking off plans and figuring special wood- 
work of all kinds. Must be a good salesman, Position 
offers opportunity to take entire charge of this de- 
partment as soon as employee has established an ac- 
quaintance with the trade and demonstrated his ability 
to produce results. Privilege extended of investing 
in company at a later date. Give references and full 
information regarding experience and salary expected in 
first letter. 

8: “L. 3.’ care American Lumberman. 


WANTED 
Detroit wholesale concern, handling northern and west- 
tern woods, wants salesmen on liberal commission basis 
in Ohio, Pennsylvania and New England States. In 
reply, give full information of experience and territory 
covered. 
Address “L. 81,’’ care American Lumberman. 


WANTED—LIVE SALESMAN IN EVERY STATE. 
To sell the right to manufacture the Robbins og ge 
Feeder to retail lumber dealers. You 

picture of this feeder page 42, Sept. 10 ‘ee vt “this 
paper. Address JOHN B. ROBBINS, Saltone Stock 
Farm, Greensburg, Ind. 


SALESMEN 
Reliable New Orleans yellow pine and hardwood whole- 
saler offers attractive profit-sharing plan to capable 
salesmen in consuming territories selling yard and in- 











dustrial trade. This is a splendid opportunity for re- 
sult-getters. ’ 
ddress “L. 27,’? care American Lumberman. 
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